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The New Year, just beginning, holds many promises 
for the plumber who has courage to fight, and eyes with 
which to see. 

Here we are, right in the heart of winter, ice and 
snow all about us, and outside work practically at a 
standstill. 

Yet you can go and get business—business that will 
pay real profits— with VQGEL Frost Proof Closets 
and Hydrants. 

Conditions are right, right now, to talk over the 
advantages of the VQGEL line with your customers. 
They will be glad to know there are such products. 

Remember No Heat is required where you install 
VQGEL Frost Proof Products. Can’t you see the 
hundreds of opportunities that are just waiting for 
you to turn them into Profits? 


Get after them today. Your jobber will help you. 


He handles the VQGEL Line. 











Jos. A. Vogel Co. 


Wilmington, Del. St. Louis, Mo. 
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Have You Received the New UNIF LOW 
Green Book? 








Write today for your copy and Price Sheet No. 50. 
UNIFLOW Products are Ruggedly Built and priced right. 


“The Uniflow Pump & Mfg. Co. 


5th and Perry Streets The House of Guaranteed Products Dayton, Ohio 
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NEW PRODUCTS and 
NEW PROFITS 


N A VERY SHORT TIME we shall have the | 

privilege of announcing to our friends r 
and patrons in the heating profession a new | 
scale of prices on IDEAL Boilers and American | 
Radiators. | 





Also there will be announced additional 
IDEAL products which open a new and 
vastly larger field of service to the public. 


To the members of the heating profes- 
sion, this means a greater opportunity to 
render more and better service to the public 

and, by the inevitable law of compensa- 
tion, to enjoy a New Year of steadily in- 
creasing profits from steadily increasing 
business. 


AMERICAN RADIATOR COMPANY 


Showrooms and sales offices: New York, Boston, Providence, New Haven, Newark, Philadelphia, Baltimore, Washington, Richmond, Buffalo, 
Pittsburgh, Cleveland, Detroit, Cincinnati, Atlanta, Chicago, Milwaukee, Indianapolis, St. Louis, St. Paul, Minneapolis,Omaha, 
Kansas City, Denver, San Francisco, Los Angeles, Seattle, Toronto, London, Paris, Milan, Brussels, Berlin 


Makers of IDEAL BOILERS and AMERICAN RADIATORS 
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Idalia lavatory C600 
is of twice-fired vitre- 
ous china, with unit 
overflow and splash lip 
and quick draining 
waste, Top 21 x 24 
inches, basin 12 x 16 
inches. It is sold by re- 


sponsible plumbing con- 





tractors everywhere 





SELL CLEANLINESS AND HEALTH INSTEAD OF A FIXTURE 


kxpand your business by taking a larger view of 
your service tothe community. Instead of selling 
merely a fixture and the labor of installing it, sell 


the idea of cleanliness and health. 


Appeal to the imagination of your customers. 
Create the desire for complete and beautiful bath- 
rooms by showing them the color illustrations in 
Crane advertising. Then stress the special fea- 


tures of each fixture. Show them for instance, 


the many superiorities of the /dalia lavatory, 
Coo0o0-S1, illustrated above. The beauty and per- 
manence of its twice-fired vitreous china, the 
integral overflow and splash lip, the 4g/is double 
faucet, the Securo drain, and the pedestal soap dish. 


Sell the details of the other fixtures in the same 
way, while emphasizing health and cleanliness. 
Phat is being a merchant plumber. And you reap the 
profit on three or more fixtures instead of on one. 


ane ( Chwcag 


GENERAL OFFICES: CRANE BUILDING, 836 S. MICHIGAN AVENUE, CHICAGO 
Branches and Sales Offices in One Hundred and Fifty Cities 
National Exhibit Rooms: Chicago, New York, Atlantic City, San Francisco and Montrea! 


W vhs: Chicag 


K“s 


Bridgeport, Birmingham, Chattanooga, Trenton, Montreal and St. Johns, Que. 


CRANE EXPORT CORPORATION: NEW YORK, SAN FRANCISCO, SHANGHAI 
CRANE LIMITED: CRANE BUILDING, 38 BEAVER HALL SQUARE, MONTREAL 
CRANE-BENNETT, Lrv., LONDON 
a C# CRANE: PARIS, NANTES, BRUSSELS 
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Here’s a Force Cup That Actually 
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WORKS on the Vacuum Principle! 


Make this test for yourself—take a ‘‘U. S.’’ Maroon 
Force Cup—moisten the edge, flatten it against the 
wall of a steel safe or the smooth surface of some other 
well-anchored object. 


Then—try to pull it away! You will find out why the 
“U. S.’’ Maroon Force Cup is a favorite among Master 
Plumbers. 


It Always Works 


The “U. S.” Maroon Force Cup is the only force cup 
made that really works on the vacuum principle to 
break up a stoppage. 


Every plumber knows that the weakest part of a 
stoppage is in the drain nearest the sink fixture and 
that it is the pull back, not the push, with a force cup 
- breaks down the solid wall of waste that plugs the 
ine. 


The “U. S."" Maroon Force Cup is equipped with a 
broad smooth lip on the bottom that grips like a leach 
and does not let go until something goes with it. It 
is so designed that, when collapsed or pushed down in 
the center, the cup is completely flattened and every 
cubic inch of air is excluded. 


Built to Last 


Another distinctive feature of the “U. S.’’ Maroon 
Force Cup is that it is compounded of a high-grade 


United States 


rubber stock that assures exceptional wear under hard 
use and corrosive conditions. 


Ask for a Demonstration 


It will be worth your while to see the “U. S.”" Maroon 
Force Cup work—it will show you why this force cup 
has established a reputation among Master Plumbers 
as a great money and time saver. 


Write to the nearest “U.S.” Branch Store to have a 
representative demonstrate for you the construction 
features that make the “U.S.” Maroon Force Cup the 
most efficient on the market. 


“U.S."" Maroon Plumbing Supplies sold only to Licensed Master 


Plumbers and Steamfitters and are Manufactured 
and Marketed Exclusively by 


Rubber Company 





TRADE MARK 


1790 Broadway, New York City 


These branch stores are Headquarters for the U.S." Maroon Line 
139 Duane Street 
New York City 


300 Second Street 
San Francisco, Cal 


280 Summer Street 
Boston, Mass. 


440 West Washington Street 
Chicago, Illinois 


“US" MAROON LINE 


| of Plumber's Rubber Specialties 
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We claim for Canfield 
Plumbers Rubber Goods the 
highest standard of excel- 
lence that a thoroughly up 
to date plant and years of ex- 
perience in the manufacture 
of Rubber Goods can pro- 
duce. 


You_cannot go wrong 
when you install a fixture 
equipped with Diamond 
Canfield Rubber Goods, and 
we can give you the names of 
a host _of_satisfied plumbers 
to substantiate our claim 
that Canfield Rubber is of 
the highest quality and will 
render longer service. Speci- 
fy it the next time you order 
rubber goods from your 
jobber— it will pay you. 








We Sell to Jobbers and Manu- 
facturers only 


TheH.O.Canfield Co. 


Bridgeport, Conn. 
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The Paracoil Water Heater op- 
erates on any steam, vapor or hot 
water system—outside the boiler. 
It is easy to install, has no brazed 
joints, no pipe threads inside the 
shell, nothing to leak, rust or get 
out of order. 


The extra heavy construction 
eliminates special care in making 
installation and relieves the plumb- 
ing contractor from follow-up service. 


Note eccentric flange locking de- 
vice on sleeve, which assures a posi- 
tive and permanent joint. Every 
Paracoil Water Heater carries ab- 
solute guarantee of product and 
performance. 


REG.U.S. PATENT OFFICE 


Domestic Water Heaters 


When you install a Paracoil Domestic 
Water Heater, you can pocket the profits 
with the satisfaction that they are really 
profits. No ‘‘follow-ups”’ calls to charge 
against them. No dissatisfied housewife 
complaining about leaks or poor service. 
No time lost keeping these sturdy water 
heaters sold. Once installed you can forget 


them. First profits are permanent profits 
if you handle Paracoil. 


Plumbers the country over are leaning 
towards Paracoil. One installation follows 
another closely. Satisfied users actually 
talk Paracoil to their neighbors. 60,000 
Paracoil installations in one district alone 
is ample proof of that. Each Paracoil car- 
ries a rigid guarantee of service. 


You will want to know all about Para- 
coil water heaters and how simple they 
are to install. Your customers will be ask- 
ing about them. You will want to be able 
to tell them why you know Paracoil Water 
Heaters are good heaters. 


Write us for complete data and 
name of nearest jobber. 


Davis Engineering Corp. 
Elizabeth, New Jersey 


NEW YORK OFFICE: 


x ff 
90 WEST STREET y ee 
Fl 
7 SF 


FZ gy 
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H. B. Smith Boilers 


are ‘‘business insurance’’ 







at the Princeton Inn 










as INEFFICIENT heating plant in a private house causes 
money loss through wasted fuel but the owner is not likely 
to move away even if he does have to stand a few chilly days. 






On the other hand, an inefficient heating plant in a Hotel 
or Inn, not only causes money loss through wasted fuel but 
may cause guests to depart in search of warmer rooms, resulting 


in a serious loss of business. 











The secret of efficiency in a heating boiler is in having enough 
Fire Surface and in Proper Rating. H. B. Smith Boilers are 
scientifically designed so that every square inch of fire surface 
is presented as advantageously as possible to the fire. And 
every H. B. Smith Boiler is so Rated that there are enough 
square inches of Fire Surface to absorb at a comparatively low 
temperature the required amount of heat. 
















It is this combination which insures comfort for guests and 
profits for the owners of the Princeton Inn, at Princeton, N. J. 






To help heating contractors and acquaint their clients 
with the economical necessity for a fairly rated boiler 
(and this helps them to overcome the competition of the over- 
rated boiler) we have recently issued a 32-page booklet, ‘‘The 
Truth About Boiler Ratings.”’ Just filt out the coupon below 


and we will be glad to send you a copy with our compliments. 




















THE H. B. SMITH COMPANY 
Home Office and Works: Dept. Al6, Westfield, Mass. 


Sales Offices and Warehouses at: 
Westfield Boston New York Philadelphia Cleveland 














Cee AAA aa eM? wR 








THE H. B. SMITH COMPANY 
Dept. Al6, Westfield, Mass. 


Send a copy of your new booklet on Boiler 
Ratings to: 


a nm S Boe nO moRRO 


a a a ee ai 
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Have You Ever Heard 


a Plumber or 
Steamfitter Sing? 


You may not have thought much of the singing, but at least NYE—she Die Man 
you wondered why he sang. Pipe Tool Maker to the 


' : American Plumber 
Plumbers or steamfitters, as a rule, do not yodel well. Very few and Steamfitter 
of them ever bust into grand opera. 
But it isn’t because there is anything the matter with their 
pipes—not at all. 
It is because the plumber or steamfitter has never had any prac- 
tice. Their life is not necessarily a happy one. 
People seldom send for them except when they are in trouble, 
and then they act as if they were part of it. 
And yet many plumbers and steamfitters sing, or at least make 
a noise like singing. There must be a reason. 


Nye dies cut faster, smoother, last longer, than any other. When 
a plumber or steamfitter sings, that’s the reason. 


HARRY G. NYE 


THE NYE TOOL & MACHINE WORKS 


4120-30 Fullerton Avenue CHICAGO, ILLINOIS 





NYE NIPPLE WRENCH 
RATCHET HANDLE 


A time and labor saving tool for the steam- 

fitter. This ratchet handle makes the mon- 

key or pipe wrench unnecessary and 
Nye New Style Chain Vise enables you to get into tight corners. 


Wedge and saddle made in one unit so that Net Price, Complete with nipple 
wedge cannot be lost. wrench ..... +. $00 


Vise complete with 40-inch chain ................ $6.18 net Net Price, Ratchet handle only . 4.00 























j 
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CINCINNATI 
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1924-- 24,000,000 
1925-- 60,000,000 | 
| 1926--101,002,661 | 


ADVERTISEMENTS 


74,389,052 of These Messages 
in the Following Magazines 





The Leading Weeklies: 


The Saturday Evening Post 
The Literary Digest 
Liberty 





The Finest Women’s Magazines: 
Good Housekeeping 
Ladies’ Home Journal 
Women’s Home Companion 


Quality Magazines Which Cover Practically All 
of the Highest Quality Homes in the Country: 


The National Geographic Review of Reviews 
Atlantic Monthly 
Harper’s Magazine 


Scribner’s Magazin 
World’s Work 


The Leader Among General Magazines: 


The American Magazine 


All of the Good Better-Homes Magazines: 


Garden and Home 
Builder 


Better Homes & Gardens 


House and Garden 
House Beautiful 
Country Life 


26,613,609 More Messages in the Sunday 
Rotogravure Sections of the 
Following Newspapers: 
Cincinnati Enquirer 
Boston Herald 
Philadelphia Inquirer 
Indianapolis Star 


Chicago Tribune 

New York Times 

New York Herald- Tribune 
Los Angeles Times 


An Advertising Campaign Which 


Blankets the Country 


Church 


sani~white 
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individual advertisements 


Over one hundred 
million sales 


messages 


N 1924, we sent out over 
24,000,000 sales mes- 
sages; in 1925, over fifty 
million; and now in 1926 
over a hundred million help- 
the-plumber-sell messages 
are to go out to Church Seat 
prospects! 


That’s how the sale of 
Church Seats has grown! 
And the interesting part of 
it from your viewpoint: is 
that every Church Seat 
sold has been sold by one of 
our retail plumber distribu- 
tors. Which means that 
every. Church Seat sold has 
paid some plumber a profit. 


Seventy - three advertise- 
ments in 1926 in the roto- 
gravure sections of the 
country’s leading newspap- 
ers are going to carry over 
twenty-six million convinc- 
ing selling talks into the 
homes of Church Seat pros- 
pects. Many of them will 
be in your territory. 

Sixty-nine advertisements 
in 18 of the finest magazines 
in the country (shown to 
left) are going to carry 


this year 


74,389,052 appeals to ready- 
with-money buyers. Many 
of these buyers are in your 
territory — and many of 
them are going to want 
Church Seats as a result of 
this advertising. We know 
this because of the sales 
started by our advertising 
in previous years. 


Who is going to sell the 
people who want Church 
Seats in your territory? 
The Church retail dis- 
tributors there who tie 
up to our advertising and 
let people know they 
handle Church Seats! 


We have prepared adver- 
tising material and a hand- 
some window display to 
make it easy for our distrib- 
utors to tell the public that 
they carry Church Seats. 


You can become a Church 
retail distributor and get 
your share of the business 
this gigantic advertising 
campaign brings. The cou- 
pon below will bring you 
immediate and full informa- 
tion. 


Cc. F. CHURCH MANUFACTURING 
COMPANY 
Dept. S1, Orange Street - Holyoke, Mass. 


for new profits in 1926 


MAIL COUPON 
_ RA a 


| C.F. CHURCH MBG. CO., Dept. Si, Orange St., Holyoke, Mass. 
1 Gentlemen: 
as your retail distributor 
automatically place myself on your prospect mailing list. 
| Name 
' 
1 Address 
| , 
' City .... — 
\ , saci 
j 


My jobber is 


in 1926! 








Proof of the Value 


to Plumbers 
of Our Advertising 


Proof from Colorado 


“VWJ* thank you for your prospect 
enter same as sold — send some 
more.”’ F. E. Bumstead, Colorado 
Springs. 


Proof from New York 


66 SOLD three No. 162 seats to three 
separate customers through your 
advertising this week in magazines, and 
several No. 425 seats for office uses. My 
best wishes and thanks for your assist- 
ance.’’ Joseph Kelly, New York City. 


Proof from California 


6“ OUR letter of the 22nd instant, 
notifying us of the inquiry of Mrs. 
F. J. Marcer for information regarding 
the Church Seats was received yesterday 
A. M. We immediately went to see her 
and sold the seat. 
‘‘We want to thank you for the co-opera- 
tion and to assure you that we appreciate 
your method of assisting us in the sale of 
these seats.’’-- Pixley & Gould Plumbing 
Co. (Ira E. Gould), Glendale. 


Proof from New Jersey 


«TN HASTE we beg to advise that we 
sold this seat as per your lead and 
in fact sold all your leads except one.”’ 
J. Ben Horsfall Co. ; 


The above are a few of the many 

actual cases in which, through our 

advertising, we have placed sales in 
the path of local plumbers. 





Please send me information immediately on how I can identify myself 
I understand that in becoming your retail distributor I 


State 
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He had a wonderful spit-ball and 
struck them out one by one, and they 
said he couldn’t be beat. 


Until one hot day, he ran out of spit, and since he had not perfected other 
deliveries to meet all conditions, the crowd called him a bum. 


In designing the TACO Semi-Indirect Hot Water Heater, we have pro 
vided for all possible adverse conditions, such as large installations with 
heavy morning hot water load, small tank capacity, low tank, vertical 
tank, steam coil in tank or where small coal is used with a blower, or with 
an oil burner. 

The third connection at top admitting steam in addition to the connec 
tions below the water line, makes it possible to use this heater on all types of 
installations with assurance that it will go on day after day, furnishing your 
customer with a constant supply of hot water. 


THERMAL APPLIANCE CO., Inc. 


342 Madison Ave., N. Y. 









YOU TELL *EM 
Don’t take your money out of the bank and 
an : burn it—use a TACO and burn one fire instead 


of two. 






U niversa! 
TACO Hot 
Water Genera- 
tor for use with 
Hot Water 
Boilers. 












TACO Indirect 
Water Heater 
for use with 
Steam Heating 
Boilers 









Soong 


January 9, 1926 DOMESTIC ENGINEERING 17 


4 








Are your competitors running rings 
around you : 


EORGE LOWERCOST, your competitor down the street, 
moves into his new place next week. It’s a million dollar” 
layout. Fine showroom. Big plate glass windows. Modern 
equipment. And the last word in up-to-the-minute machinery. 
And Fred Progress, over on the west side of the town, is stepping out in a 
Big Six Sedan that tells the world of Fred’s prosperity. 
George and Fred are alert, progressive plumber merchants. Where the in- 
vestment of a few dollars in time and labor saving machinery means quicker 
service to customers, better quality of work and lightened labor for their 
workmen, these wide-awake plumber merchants have never hesitated to put 
their money on sure profit-makers. 
* * * 
You, too, can make more money in your business— you can do more and 
better work—cut your pipe threading costs and forever banish the bugaboo 
of shifting labor by putting a Willie Williams Portable Power Pipe Machine 
to work for you. 
The Willie Williams threads, cuts and reams pipes, bolts and nipples in one 
single setting of the machine. By actual test cuts pipe threading costs 75%. 
Does away with the back-breaking and energy-robbing job of threading pipe 
by hand. Increases your output of quality threads and by the sum of the 
Savings rolls up dollars of profit for you. 
The new revised edition of the 32-page Willie Williams booklet tells 
how the Willie can pile up profits for you. Send for your copy today. 


WILLIAMS TOOL CORPORATION, ERIE, PA. 


Canadian Plant — Brantford, Ontario 


svssnsenssneee FREE! Tearoutand mail FREE |ossossossoe-o 


Williams Tool Corporation, Erie, Pa. 


| want to know how I can cut pipe threading costs and make more money with 
Willie Williams. Send me your 32-page booklet. 





The Willie Williams is big enough to 
handle the range from ‘," to 2" on regular 
siuff with a reserve power range from 


24" to 8" with power unit hitched up. Name 
Williams Pipe Threading Equipment is 
madeina complete range of sizes from Address ease cecseceessee 
to 24." $ 
City ; SO AERO: ae State 


st teeeseseeeeeeeunay, 
*Sseunceeeseseseues 


wi bu Eg wi ILIAMS 





PIPE MACHINE 
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DOMESTIC ENGINEERIN( 


“ ADEPENDABLE SOURCE 
OF SUPPLY.’ © 


We maintain a HUGE STOCK of dependable 
castings. 


We make you DEPENDABLE PROMISES 


as to shipments, 
and 


We only CHARGE YOU WHAT IS FAIR 
to give you continuous dependable service on 
your requirements. 


LET'S STICK TOGETHER THIS YEAR— 
SHALL WE? 


Jobbers Vay we send you our latest price list? 


THE RICHMOND FOUNDRY & MFG. CO., Inc. 
Richmond oe Virginia 
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Installation 
Cash 
Savings 

acaiieds 


less broken stone needed 
no bedding of drain or con 
duit 

grade and align base drain 
no further grading or align 
ng of any part necessary 


no construction on the job 
Pipe supports wedge in 
stantly in place, no concret« 
work 

pipe installation unusually 
easy 

bottom conduit halves sim 


ply set in place on base drain 


nsulation applied in min: 
mum time, pipes easy to get 
at 

top conduit halves applied 
as needed, cement later. 


Loc-liP Joints cemented a 
run at a time from one mix 


Smooth, clean, profitable 
from start to finish 








Everlastingly dry efficiency for the user and a 
smooth profitable job for the Contractor 


IC-WIL Conduit guarantees permanent high dry 
efficiency. Its water-tight Loc-liP Joint, close- 
under instantly acting Base Drain, husky pipe sup- 
ports, that absorb vibration, and compact interlocking 
construction are clear reasons. Insulation is kept dry 
as feathers—always! 
And these same reasons explain why heating con- 
tractors can install the job in less time, at lower cost, 


and more smoothly than they can put in an ordinary 
or home made system. Sure and larger profits. 


We co-operate fully with Heating Contractors. 
Write for complete information. 


THE RIC-WIL COMPANY, CLEVELAND, OHIO 
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pom What Becomes of Soap Drippings? ===, 
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(Patent Applied For) 


Every soap dish in use today has one of two disadvantages. It is either 
provided with a drain which deposits the drippings on the tiling or tub, 
or—-it has no drain at all and makes ‘soup’ in the soap dish unless it is 
constantly wiped out. That is why we made 


The EVER-DRY Soap Dish 


an integral part of the New WUESTHOFF No. 34 Over-Rim China Spout. 
This Soap Dish automatically drains all drippings THROUGH THE 
SPOUT, leaving the dish clean and dry at all times. Here is a real 
New Year innovation. Your trade will want it at once. : 











Order a Sample TODAY! 


TO BE BILLED THROUGH YOUR JOBBER 








UM. W. Wuesthoff Co. 


| 
a Ay ~ Monadnock Bldg. 
M. W. WUESTHOFF CO, | 82: Francisco, Cair 
| Gentlemen: 
1 Please send me one of your China Bath Spouts with 





Vitreous China Plumbing fo Dry Soap Dish Price $2.50 F. O. B. San 
” rancisco 
Specialties ! Bill Through 








Name and address of Jobber 


Monadnock Bldg. = San Francisco, Cal. 


——_—— — .. 





Your Name and Address 
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The I & M Extruded Nut—used on 
The I & M Bead--formed on the end all I & M Traps and Overflows. Made 
| of the outlet tube of all I & M Traps from seamless brass tubing, the center 
Being an integral part of the tubing, being machined out. The shoulder is 
| it cannot be pulled off and makes not spun or turned over. Cannot 
a perfect seat washer as the washer break, crack or leak and has no thin 

cannot twist out of place spots. ‘ 





WOOO E0 000000008 





The I & M Connection— Used on 
the I & M No. 213 Bath Supply. 
Like the I & M Bead, it cannot 
be pulled off. In fact, the tighter 
the nut is drawn the better joint 
it makes. Another big feature 
at no additional cost. 


The I & M Tank Pipe— Note the 
| special I & M method of con 
struction with the tube flared 
out and the edge turned over. 
Nuts can be drawn tight with 
out the slightest danger of the 
collar being pulled off as the 
latter is a part of the tube 





Four Exclusive 1& M Features 











The I & M Plant-—built on a foundation of fair dealing 
Established 1889 
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I & M Brass Goods 


for 1926 


OR thirty-seven years The Ireland and Matthews Mfg. Company has kept 
faith with The American Plumber to the full extent of its resources. 


Not content merely to manufacture goods which were full weight, honestly 
made and carefully finished, it has steadily striven to develop new time and , 
labor saving features of practical benefit to the trade. 


It will be our endeavor during 1926 to express our appreciation of your loyal 


support in the past by offering a greater, more complete and more efficient 
service than ever before. 


The Ireland & Matthews 


Manufacturing Co. | 
1500 Beard Avenue 7 


DETROIT “ MICHIGAN +7 





a 


ws 








Ab 











“a> 
No. 12 Bent Tube Ad- No. 16 Adjustable Swivel 
No. 121 C. W. & O. justable Swivel ‘‘P’’ “S" Trap with Cleanout 
Adjustable—all cast parts rrap Cast body with tube out 
1°.” tubing. 22 and 17 ga Made in 20 and 17 ga let. Madein 20 and 17 ga 
White nickel castings, brass tubing. Made in tubing. Made in two sizes 
polished nickel tubes three sizes. 1'4” and 144” 14" and 1%” diam. Top 
Also furnished in polished diam. Center of inlet to of inlet to end of outlet 
nickel throughout end of waste 12 in 21 in 
Representatives 
R. C. WILSON, WM. P. HORN CO P. C. ABBOTT CO 
5 East 42nd Street Rialto Building, Travelers Building 
New York City San Francisco, Calif Richmond, Va 
R. C. WILSON, WM. P. HORN CO G. F. KLEDER 
261 Franklin Street L. C. Smith Building 115 Michigan Street 
Boston, Mass Seattle, Wash Indianapolis, Ind 
W. D. ARMSTRONG, WM. P. HORN CO., R. E. CRAMSIE, 
Hotel Morrison, Wilcox Building, 203 Reliance Building 
Chicago, Il Los Angeles, Calif Kansas City, M 
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Will china ever replace metal as 
conduits for hot water in plumbing? 
We think not. China bath and 


lavatory spouts which conduct hot 
water are not liable to come into ex- 
tensive use any more than are china 
pipes for a range boiler. 








CHINA, like any other material 
has its limitations, and while it is 
unmatched in the permanency and 
beauty of its finish as a COVERING 
for brass, its use as a conduit for hot 
and cold water is entirely outside of 
its legitimate field. Such use may 
produce the All White China Finish 
so much in demand, but it is done at 
a price that is courting the disaster 
which its structural characteristics 








Dececo All-Wh:te China Lavatory Spout Construction. Note that the china is simply are almost certain to bring. 


housing, detachable from the brass spout which conducts the water 


Dececo All-White China-Incased Spout Construction 


With brass spouts inside detachable china housings, has solved the china spout 
problem in the safe and practical way. It alone provides the safety of a metal con- 
duit with the beautiful All White finish of China. Turn ice water, then boiling water 
through this spout and the temperature of its china remains unchanged. Even if 
china is deliberately smashed the brass spout keeps on functioning and new china 
can be quickly and easily applied. All DECECO BATH, LAVATORY AND 
SINK FIXTURES have China-Incased Spouts and Unbreakable Overlap China 
Handles, those two exclusive patented features that have made china fixtures SAFE 
and WITHOUT EXPOSED METAL. Priced so that they can be used on a large 
percentage of installations, they alone meet the present day demand for PER- 
MANENT PRACTICAL ALL-WHITE CHINA FIXTURES with NO EXPOSED 1 —T 
METAL. UA | J 


Through your jobber—Literature on request ' 


THE DECECO COMPANY see till Haale. 


struction showing china hous- 


76 BATTERYMARCH ST. - BOSTON we acthagen rg | come these Ean 








“DECECO” ALL-WHITE CHINA FIXTURES 


NO METAL ‘EXPOSED, UNBREAKABLE FROM USE OR HOT WATER 








628-H 115-H 632-H 
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HIS unique, insoluble powder rids the heating 
system, through’ the boiler, of oil, grease, core 
sand and scale, and thus conquers priming, foam- 
ing, surging and slow steaming. It has no ingredi- 


ents that can harm boiler metal. 


NOW SPECIFIED BY FOREMOST HEATING 
EXPERTS. 


If Your Jobber Cannot Supply, VINCO—Write Us - 


Write for Booklet-A—“Priming and Foaming Conquered.” 


The Vinco Company, Inc. 


75 Vesey St., New York City 
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Trageser copper boilers are heavier 
than galvanized boilers. Copper boil- 
ers of proper gauge and metal are safe. 
The weight of a copper boiler indi- 
cates its value, and there is only a 
slight difference in price between 
ordinary copper boilers and Trageser 
copper boilers. Their greater safety 


and longer life are beyond question. 


Trageser copper tanks are built like 
standard steel tanks—-3/16” shells and 
1/4” heads with double riveted longi- 
tudinal seams. 
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COPPER BOILERS 


Our 75th Anniversary 


There are seventy-five years of honest deal- 
ing behind our guarantee; so this guarantee 
should mean something to you. Here it is: 


Our boilers are heavier than galvanized 
boilers—that’s quality! 

Immediate shipments from stock—that’s 
service ! 


Cost slightly higher than ordinary copper 
boilers—that’s price! 


Money back; no questions asked —that’s. 
fair dealing! 
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A good union for every job 


The KING Brass End Union makes a tight, brass-to-iron con- 
nection which will neither rust together nor work loose and can 
thus be taken apart and used again if necessary. It has no in- 
serted parts, needs no ring or gasket and is priced low enough to 


be used in place of the common gasket union. 


Order From Your Jobber 


In | N There 
KING v al Is 
UNIONS yj N } ON s Strength 


THE KING UNION COMPANY 


HILLS GROVE ‘ * RHODE ISLAND 



























[= 
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_ Boys—lend a hand! 


San-Equip Septic Tanks 
Made Exclusively for the 


peo ay a Some of you made a good thing 
There is a home-size,SAN-EQUIP out of me in 1925. This year |] 
Septic Tank selling for $48 which want you all to share in the money 
is just the thing to complete your . se * So ' 
suburban jobs and net you an I make protecting su b urban 
extra profit. homes and schools from sewage 
It is designed to meet every re- troubles. 


quirement of the U. S. Public 
Health Service. 


| I can’t come without an invita- 
The tank, of 12x14 gauge Copperoid ‘ , ; 
Iron (Rust-Proof Enameled) will tion, though I will pay my own 
last as long as the plumbing. fare back if we don’t agree that 


Other sizes up to 4,000 gallons I can boost your income. 


capacity. Ask your jobber. 


Just tell me where to meet you. 










— MR. SAN 














Chemical Toilet Corporation 


Syracuse, N. Y. 


aS | sean eS cray * 
| SEpTiCTANK '@ 


SEPTIC TANKS 
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The year 1926 is the 5lst 
in which The Armstrong Manu- 
facturing Company has engaged 
in the manufacture of High 
Grade Tools, and we point with 
pride to the fact that these 
tools are all of our own origi- 
nation. 














Genuine 








ARMSTRONG 
STOCKS and DIES 


These tools represent the utmost simplicity of operation and the 
highest obtainable results. Materials are the best of their kinds 


and the workmanship such as may be expected from many years of 
specialized experience. 



































With the proper dies, the No. 1 and No 2 stocks will thread 
either pipe, tubing or bolts. The No.3 threads pipe or bolts, and 


the Nos. 2! and 6 and 7 are for pipe only. 

















Our Catalogue No. 19 gives details and will gladly be sent upon 
request. 
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Genuine Armstrong 
Hinged Pipe Vises 


The Genuine Armstrong hinged 
Vise is a standard of comparison 
and has met with deserved success. 
Originated in 1882, it has been 
widely copied but never excelled in 
quality. High quality steel jaws 
milled from solid stock hold the 
work securely. For the No. 1 vise 
we also make a jaw for holding 
brass pipe or tubing without marring or crushing. 






































Armstrong Pipe Threading 
Machines 


In the Armstrong pipe threading and cutting off 
machine, you have the assurance of the same high 
quality that is built into our stocks and dies. The 

Nos. ‘‘0B”’ and ‘‘00”’ machines can be transformed from 
ti power to hand operation in a very short time. These 




















machines use the same dies that have been used for 
years in our hand stocks. We also make three larger 
power operated machines, cutting up to six inches for \ 
shop_use only. | 










































































Ul) The Armstrong Manufacturing Co. | 


BRIDGEPORT, CONN. 


Only 
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The 
“ADVANCE IDEAL” 


Automatic Cellar Drainer 


does what you hope a Cellar Drainer will do and does 
it even better and with less trouble than you expect. 
Simple in construction and completely automatic, the 
‘‘Advance Ideal’? requires neither attention nor main- 
tenance. Centrally located locks prevent any possibility 
of binding, the valve being always either wide open or 
shut tight and all working parts are above the water 
level. Can be furnished in two sizes No. 1, with 200- 
300 gallon per hour capacity and No. 2, with 400-600 
gallon per hour capacity. Also non-automatic, if desired. 


Write for Full Details 


regarding this trouble-proof Cellar 
Drainer and let us tell you just why 
it has no equal for long and uninter- 
rupted service. Also ask for literature 
describing the many other popular 
Zurn Products. Do it now. 








jj Universal “P"’ Trap One bolt reversible 
Aluminum or Gal boiler stand. 
vanized 
SSS —, 
D-51 Closet Bend 
with adjustable or C=) 
plain slip fiange I 


om 


Complete Catalog on Request 

















J. A. ZURN MFG. COMPANY 


Manufacturers of a complete line of Plumbing 
Specialties in Cast Iron and Brass 


ERIE ns e ts PENNA. 


WAREHOUSE BRANCH OFFICES: 
1624 South Clark Street New York, Philadelphia, Pittsburgh, Los Angeles, San Francisco, 
Chicago, Ul Seattle Portland, Atlanta, Montreal Canada 








January § 









Patented 
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St. Otto Orphanage, Airplane View 
St. Cloud, Minn. 


ARCHITECT 
Victor Corpeiva, A.I.A. 




















FROM BOILERS TO FARTHEST RADIATORS 
= = ae - ea cms HT 
co la) < OVER 1000 FEET mM 
10 Buildings—18,000 Sq. Ft. of Radiation 


One Central Boiler Plant—Unit Ventilation 
and the 


O-E SINT HEATING SYSTEM 


Entire System Operating by Gravity—Complete Circu- 
lation on Less Than Ounce Pressure 

















<n Oe 





No Vacuum Pumps 
No Condensation Pumps 





No Receivers 
No Tilting Tanks 
No Equalizing Devices Mr. WM. GALENA 
or Like Complicated HEATING CONTRACTOR 
Mechanisms Required States that after install 
Single or Group Buildings a poser — “egr 
: * Systems that he is 
O-E Renders the Maximum i poate alk Phased 
in Heating Efficiency ficiency and economy of 
None too Large the OE 3-IN-1 System 
= that he is willing to in- 
None too Small roth aggre 


ing a small initial pay- 


MORE HEAT—LESS FUEL ment, the balance to be 


derived from a part of 
the saving effected in 


O-E Specialty Mfg. Co, the consumption of fuel. 


10 Keefe” Ave., Milwaukee, U.S. A. 
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Standardize On “Acme” 
Faucets For 1926 


The “ACME” Line not only offers you an 
almost endless variety of Faucets, suit- 
able for every type of installation, but 
each individual faucet is a perfect prod- 
uct, from the material of which it is 
made, to the convenient way in which it 


is packed. Yet—‘‘ACME”’ prices are 
well within the range of the average job. Se. ene 





No. 360 No. 335 





No. 400 Write For Catalog No. 251 


showing “ACME” Lavatory, Laundry Tray, 
Bath, Sink, Lawn and Sediment Faucets in all 
styles and sizes. Then order from your jobber. 


ACME BRASS WORKS 
Detroit & Mich. 


Eastern Representative: 
Archer D. Swink, 152 W. 42nd St., New York 
Western Representative: No. 941 
H. E. Crum, Jr., 400 N. Michigan Blvd., Chicago 
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It Cannot Kink - - - - HEREVER plumbing chain is used, Bead Chain is unex- 
celled, and in the modern bathroom, for lavatories, tubs 


and trays it is THE CHAIN OF 1926. The kinking of an 
ordinary chain is a constant source of trouble, but through its 
unique construction, with each ball revolving on an axis of 
its own, Bead Chain can never kink no matter how it may he 
twisted. 


It Is Unusually Strong There are two standard sizes. For lavatories there is No. 10 


with balls of  %-inch diameter and a 70 to 75 pound tensil 
strength. For the bath tub or the wash tray Bead No. 13 
Chain is recommended, with balls of '4-inch diameter and a 
tensile strength of 130 to 140 pounds 


It Will Not Work Loose  %¢a4 Chain is easily attached to stopper and to fixture by its 


patented “jump-ring’ couplings. These sturdy rings cannot 
work loose, and when Bead Chain is once installed the pullin 
loose of chain or stopper is eliminated for all time 


It Is Always Clean - - Modern plumbing insists on sanitary fixtures. The smooth, 
round balls, the ever-working joints, and lack of any holes or 
crevices where grease or dirt can gather insure Bead Chain a 
sanitary cleanliness no matter what its usage 


It Adds Distinction - - ead Chain is made throughout of solid nickel silver. It is in 
keeping with the finest plumbing fixtures, cannot corrode, and 


adds a most distinctive finish to the installation. Its use has 
brought the chain and stopper back to popularity, particularly, 
in public lavatories, in apartments and hotels. It costs but 
little more than ordinary chain and today is standardized by 


leading fixture manufacturers. It is THE PLUMBING 
CHAIN OF 1926 






, “TU tell the world 
3) it's popular. Your 
jobber knows. Ask 
him.” Bill Bead 
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FOR PLUMBING 





Trade Mark Reg. U.S. Pat. Off. 


THE BEAD CHAIN MANUFACTURING CoO. 
BRIDGEPORT, CONNECTICUT 


Canadian Representatives: Stanley Brock, Ltd., Winnipeg 
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MIDLAND FERRULES 


are the finest brass ferrules that 
careful workmanship, plus mo- 
dern manufacturing methods, 
can produce. Made in straight, 
bend, flared end and reducing 
patterns. 
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MIDLAND 
ROOF FLASHINGS 


Made in two patterns— all lead cast in 
one piece (as illustrated) and galvanized 
iron with a one piece lead sleeve and 
collar. They have no burned, soldered 
or crimped joints to pull apart. Will fit 
any pitch roof — perfectly. 


All Lead One-Piece 


Patented 





Order From 


Your Jobber 
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MIDLAND METAL MEG. COMPANY 


KANSAS CITY, MISSOURI and *NEWARK, NEW JERSEY 


*Newark plant manufactures Roof Flashings only. 






















NAAN MMMM MMMM MATIN 
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Designed 


for the 


Ss 


% 9 

5 a 
? 

Plumbing 


€° Heating 
Contractor 





You can stake your 


professional reputation 





on the staying qualities 
of EX CEL UNIONS 
with full assur- 
ance that they will 
more than make good 


are the kind of unions that most me- 
hanics like to use--easy to install and 
safe to leave when the job is finished. 


Made heavy throughout from high grade, 
Air Refined, Malleable Iron, cast in our 
own foundry and with an extra heavy 


shoulder at the ball end, EXCEL UNIONS 


will stand up under all conditions. 


They are brass seated, have a ball joint 
which is absolutely tight, are scientif- 
icall proportioned and tapped with 
Briggs tapered threads-—a quality fitting 
through and through. 


Fo 


PROVIDENCE FITTINGS CO., 7 Water Street, Boston, Mass. 
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FREE 


A veritable Boiler 
and Engine-room 


Encyclopedia! 









136 pages of new data—193 diagrams, pictures and 
practical hints on at least 200 different uses for 
SMOOTH-ON Every progressive engineer should 
have this book. 


“WORTH its weight in gold” is a mild expres- 
sion about the value of this book because the 
hrst hint you apply from its pages may save 
vou more than that amount. 


These subjects are discussed in detail: 


Repairing cracks in boiler shells, tube sheets and headers 

Making tight joints and stopping leaks at seams, rivets, 
and manhole covers—Restoring contact faces of corroded 
flanges— Repairing leaks or cracks in engine and pump 
cylinders—Making tight new and stopping leakage at old 
screwed or flanged joints—Stopping leaks in cracked fittings, 
valve bodies, centrifugal pump shells, fuel economizer head- 
ers, feed heaters, separators, condensers, steam kettles, etc.— 
Making water and oil-proof machine foundations, floors, wheel 
pits, sumps, cooling ponds, filtration beds, underground storage 
tanks, etc. 


You owe it to yourself to have this valuable informa- 
tion at hand for quick reference, and even though you are 
already familiar with SMOOTH-ON, you will need this book 
to post yourself on the newest applications. 


All you need to do to get your copy is— 
mail this coupon 


DOM. ENG. 


ne omennenummmunmaumnas 


ee SL Oe a. ae ee eee “7 
' SMOOTH-ON MEG. Go. H 
! Dept. 12, 570 Communipaw Ave., Jersey City, N. J. 
. Please send copy of the SmoorH-On Handbook, 20th Edition ' 
! ! 
i Name ! 
1 I 
1 Address ! 
! I 
! | 
' ' 
& 
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SCOTT VALVES 
ARE THE PRODUCT OF 
YEARS OF EXPERIENCE 
IN MANUPACTURING 


QUALITY 
VALVES 


40 years of Valve engineering ex- 


perience is your assurance of the 
DEPENDABILITY of Scott Valves. 


The Scott line is unusually complete. 


It includes a valve for practically 
every service. 


Built for continuous year after 
year use. 


Standardize on Scott Valves. You 
will find it a most profitable and 


pleasing investment. 


Scott Valve Manufacturing Company 


3962 McKinley Avenue —s Detroit, Michigan 


Manufacturers of the Complete Line of 


COTT~%-VALVE 


IGN OF VALUE 


“MAXIMUM SERVICE PER DOLLAR” 
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A Few P-B-F’s 


That You Will Need in 
1926 


“THE RED BRASS” FITTING LINE 


(Round or Flat Bead, All Styles) 





Tee—-Round Bead 


90-degree Ell Flat Bead 





Cleanout Ferrules. 
Shower or Urinal Iron body and brass 
Strainer. N. P. cast cover. New York reg 
brass with removable ulation. Extra heavy 


grate and standard pattern 

















Soldering Nipples 
Made in Red Metal, 
from '.” to 4", and in 
Yellow Metal, from 
114° to 4” 





Labor Saving Ferrule ; 
for heavy pipe; also 
New York regulation. 
Sizes 2” to 6”. 





UrinalSpreaders 
N P. cast brass, 


and °, adjustable 


PHOENIX BRASS 


From 


«> Fittings to Ferrules 





Soldering Bushings One-eighth Bend Bra 

All sizes, 1';" to 6”; Ferrules, 2” and 4 
also Bellmouth styles, diameter; also Quarte: 
114” and 114”. Bends. 


PHOENIX BRASS FOUNDRY 


Irvington - New Jersey 


Home} > fmm }) 








a ee 
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GENERAL OFFICES, 


SHOW ROOMS & STORE 
TENTH & CHESTNUT STS. 
ST.LOUIS, MO. 
























































OE 


we 


ee 
era ae oe ae 


Phi 





: MEMPHIS , TENN. 
BIRMINGHAM , ALA. G . v FG 








N. O. Nelson Manufacturing Co. 


MOC 4 Manufacturers and Jobbers of Plumbing and Heating Supplies 
FIXTURES Main Office, Store and Showroom, St. Louis 


Our Own Factories and Branch Stores are Shown Above 


We also operate a Branch House at Pueblo, Colo. 
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New designs and | ‘ vie 
new ideas in plumbing equipment 


The trend in plumbing equipment is toward changed designs to harmonize 
with present day architecture and toward greater convenience and utility. 


Hays is in the foreground in this movement. Hays products reflect right 
now the very latest in these improvements. 


Our Mova line stands out from the crowd. The sink fixture is more beautiful. 
It has the most attractive soap dish and the Hays Safety Strainer is abso- 
lutely new and exclusive. 


And besides, it, like all Haysco products is made of only high grade metal 
and by the most careful workmanship. Every one is high grade and the 
home builder is coming more and more each day to see the wisdom of better 
plumbing equipment and better plumbing service. 








Order through your jobber 


Since 1869 Haysco products have been sold only through 
plumbing jobbers and nearly every jobber carries them 
in stock. Order through your jobber 


Hays Safety Strainer 


Made of rubber. Fits tightly 
on end of sink fixture spout 
and contains extra strong and 
fine wire strainer. Regulates 
even flow of water and pre- 
vents dripping. Reduces dish 
breaking hazard. Only Hays 
Combination Sin, faucets are 
80 equipped. 


The Hays Manufacturing Company 
ERIE, PA. 


See Your Plumber 


The nation’s home 
builders are being 
shown through adver- 
tisements in House and 
Garden and House 
Beautiful that the local 
plumbing store carries 
this modern ¢ quipment 
on display. Be sure 

u have an adequate 

ays stock in your 
show room—a nd show 
it 


AYSCO PRoDbUCT 
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Standardize 
on 


Jones 


Hollow Ware 
For 1926 


Thirty-eight years of manufacturing ex- 
perience is built into every Plumbing 
Specialty and piece of Enamel Ware that 
leaves our plant — your assurance of re- 
liable merchandise, always. And Jones 
Service is just as good as Jones Products. 
It gives you what you want — when 
you want it. Try it, and be convinced. 






Fig. 418 





Stop Cock Box 





TT 


























Our catalog in 
1926 Domestic 
Engineering 
Catalog spwecters 
Fades 258 to 267. 
rite for loose 
leaf sheets 





















Baltimore, Maryland 











_F 
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Jones Hollow Ware Company 
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WATER SYSTEMS 





The MURDOCK, Jr., System 


Reduced Prices 


Gurley Automatic Water Systems 
at the new prices below are business 
getters for master plumbers every- 
where. Attractive discounts insure 
real profits. The performance of the 
Gurley positive - seal rotary pump 
makes the sales. 


Murdock, Jr. $75.00 


Capacity 175 gallons per hour) 


Model B $100.00 


(Capacity 220 gallons per hour 


Model C $125.00 


Capacity 400 gallons perghour) 


Model D $150.00 


Capacity 600 gallons per hour 








All above prices are list, f. 0. b. 
Indianapolis 


GURLEY PUMP & MFG. CO. 


INDIANAPOLIS, U. S. A. 





The MODEL B System 
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THE SATURDAY EVENING POST January 16, 1926 





OMLER CO, Founded 1873 KOHLER, WIS. 


pal Cities 


=... LERorKOHLER | | 


Plumbing Fixtures 








Enter Kohler 1926 Advertising 


The Saturday Evening Post (circulation 2,420,175); Literary Digest 
(circulation 1,328,384); Liberty (circulation 988,188)—these 
three great weeklie s, Not to mention an impressive list of the most 
influential monthly magazines, will keep Kohler advertising before 
your customers during 1926. Full pages in fullcolor. Back covers 
in the Digest and Liberty. Watch for the first 1926 advertise- 
ment (reproduced above) in the Post and Liberty, January 16. 


Kohler Co., Founded 1873, Kohler, Wis. + Shipping Point, Sheboygan, Wis. 
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WELL-WELL 
YEP! IFITISN'T a) a 


ONE O YESTERDAY” 












Calling the 
Roll of Trane 


Bellows Trap 
users 


American Bond & Mort- 
_ rs. 
New York, N. Y. 649 


Stark Hotel, 
Canton, Ohio. 534. 


' Newton NY 33. | You knourwhen your Youknowwhenyour Youknow when the 
Wrigt akremen, | Spark Plugsare good. watch keeps good time. eggs are good 


Bronxville, N Y. 419. 
Reynold’s 14 Story Office 


ry Ou KHOU your Trane 


Park Plaza Apartment 


| 
sas bellows traps are good 





SPARK PLUGS 
IS MISSIN’ 

















Concord, Canada 300 


| ( theyd signal if th ey weren zt) 


Bradentown, Fis. 202. 






Ponfield Road Holding 
Bronaville, N. Y. 200 The signal isn’t a noise. Rather, it is a matter of relative radiator temperatures. But 
New Barnett Hotel it is definite; it’s positive—there is no question about it. 





Canton, Ohio. 200. 





Think what that means! 

Here is a radiator trap that has every ordinary feature you could ask for. It has a 
genuine Trane everlasting bellows. It has a brass body. It has an operating range 
between 15 inches of vacuum and 25 pounds pressure without adjustments of any kind. It 
is strong, durable; standardized size. Itis a balanced pressure trap. It is fully guaranteed 
for five years. And then, in addition to these ordinary features, it has the extraordinary 
distinction of being the only SIGNAL trap on the market today. 

This signal feature was incorporated into the design of Trane traps to help correct a 
condition in the industry. The condition exists particularly in larger installations where 
periodic inspections are made of all radiator traps to be sure thermostatic members are in 
perfect condition. 

Such inspections are expensive. And they are entirely unnecessary with Trane SIGNAL 
traps. Users know their Trane traps are right—they would signal if they weren't. 

The signal trap is but one of the “Big Three” items in Trane’s undivided responsibility 
line. The other two items are Trane’s Bellows-Packless Supply Valve, and the Two- 
Motor Trane Return Line Special Vacuum Pump. 

Investigate this “‘line of the least resistance.” Your time will be well spent. 


HEATING Avcoucs PUMPING 


y in Ave., La Crosse, Wis. Manufacturers of vapor and vacuum heating specialties and pumps. Branches and sales 
ae Sow ron, Cnteags, Boste Boston, Philadelphia, Buffalo, Cleveland, Detroit, Seattle, Los Angeles, Albany, Minneapolis, Salt Lake City, Ft. Wayne, 
Portland on, Greensboro, N. C., Zanesville, Ohio, Tampa, Fla., Baltimore, Md., New Orleans, La. In England: 22-23 Clerkenwell Close, London, E. C. 1. 
In hy Trane Co., 43 River St., Toronto, 2: Thomas Robertson & Co., 134 Craig St., West, Montreal; F. 8. Murdoch, 310 Breadalbane, Winnipeg 
In Japan: The Uchida Trading Co., Ltd., Tokio—Osaka—Kobe. In China: C. J. Doughty & Co., 7 Jinkee Road, Shanghai. 








(tobe continued) 
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Cdliveen Quirdelved. 


The man who is so busy that he does not have time to read his trade paper is like 
the man who was so busy chopping wood that he did not have time to sharpen his axe 


© TASK THROUGHOUT THE YEAR IS 
N more interesting than that of preparing this 

Annual Number. Months ago we were asking 
each, other, “What have you up your sleeve for the 
\nnual?”’ At lunch we talked it over—until we had 
worked up such an enthusiasm that the last few hours 
of waiting to see it come off the press are as hard to 
bear as when we used to hurry up our dinner to be 
ready for the pie, and then had to wait for the grown- 
ups to finish with theirs. As these lines are written 
to review its contents, the 1926 Annual is an accom- 
plished task—excepting for the actual printing. One 
of the big nights of the year is that one when the 
bunch here in the home office troops over to the print- 
ers and there “stands by” to put the finishing touches 
to the issue, going home in the wee hours of the morn- 
ing, tired, but extremely well pleased with the crowning 
task of the year. 


.- TECHNICAL EDITORS HAVE PRE- 
pared two mighty interesting articles of intense 
interest to plumbing: and heating contractors. E. W. 
Riesbeck has written on “The Future of Heating.” 
Some day, according to this article, you and I may get 
up on a winter morning and instead of going into the 
basement to shake out the ashes and pile on coal we 
will turn a valve and from thousands of feet under the 
earth’s crust receive the heat which now costs us so 
much labor. The thought is not impossible—in a way 
it is already in use in the west, where natural hot 
springs furnish heat to homes. If scientists are cor- 
rect, there is enough heat in the earth to keep us all 
comfortable. Wonder what the Eskimos will think 
of that? 


E ARE PARTICULARLY PLEASED TO 

be able to present in this Annual Number an ar- 
ticle by Adolph Mueller, president of the Mueller Com- 
pany, entitled, “The World’s Water Supply.” It has 
been said that half the world does not know how the 
other half lives—and Mr. Mueller in this article has 
given us an idea of how that other half gets its water. 
In this able review Mr. Mueller has delved into his- 
tory to give some of the curious views on the subject 
of water—and some of the sound views of those who 
wrote long before our own era. The material will be 
splendid for reference purposes and would form the 
basis for a mighty fine talk for those master plumbers 
who occasionally have an opportunity to address clubs 
of one kind or another. 


WO YEARS AGO, AT THE ADVERTISING 
and Sales Managers’ Conference in Evansville, a 
young Illinois plumbing and heating contractor took 
the floor to deliver what was a fine constructive paper. 
It threw light into dark places and was received with 
much enthusiasm. That young man was Michael 
Crowley, of Peoria, who, with his brother, William 
Crowley—first vice-president of the Illinois association 
conducts a business in Peoria along the lines which 
Michael Crowley laid down in his talk to the confer- 
ence. You will find much that is practical, much that 
may be made use of, and particularly, Milt Marvels 
says, a spirit of friendliness which has had much to 
do with the success of this enterprising firm 


N “MERCHANDISING THEN AND NOW” 

you will enjoy something of a treat in the way of 
a brief review of the changes in merchandising which 
have come about in the past fifteen or twenty years. 
Merchandising is a social science. The best merchan- 
dising is an appeal to people in language which they 
understand—an appeal that meets with the needs they 
are conscious of in every-day life. “Merchandising 
Then and Now” tells something of the differences and 
the changes in living conditions which have brought 
those differences about. To know what appeal will 
sell merchandise is to qualify as a real merchant and 
the retailer, coming in direct contact with the buying 
public needs to study his prospects to learn how to ap- 


proach them. 


66 OW ARE WE TO ACCOMMODATE THE 

Extra Bathroom?” Under this title, ““Domes 
tic Engineering” offers a new feature. All over the 
country the interest in more bathrooms in the home 
is growing. It would seem that we are headed for a 
time when the personal bathroom will be the thing to 
strive for. But at present, we are trying to have the 
average home put in an extra bathroom. Immediately 
the problem arises: How can it be accommodated in 
the house as it stands, or in the plans as they have 
been drawn up? “Domestic Engineering” will try to 
give you a cross-section of the average American home, 
with a discussion of the ways and means of getting 
the extra bathroom in, and the sales appeals which 
will help to sell it. 


(oer Lalor 
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YOUR COPY OF THE NEW 
‘“‘TOLEDO’’ CATALOGUE 
IS READY FOR YOU. 





You should have a copy of the new ‘‘TOLEDO”’ 
catalog, as it shows the most complete and finest 
line of pipe tools on the market. You will find 









? 
4 ‘ equipment shown therein that will save you both 
“Int 9 time and labor on your piping jobs. 
tS 
< 
4 % _* Just fill out the coupon and mail it to us and 
Uy, @% 
; your copy will be sent promptly. 
¢ % 
S>, i %y 
%e. Tp BUY BY COMPARISON AND YOU'LL BUY A 
h > a “Topper 
~. 
Pi 
“4, THE TOLEDO PIPE THREADING 


MACHINE CO. TOLEDO, OHIO 


NEW YORK OFFICE: 50 CHURCH ST. 
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Turn to \nother year—another period of new op 


( portunities, new outlook, new zest to 
1926 carry on. Ring out the old, ring in the 


new. It 1s 1926! 
It is a good custom--this custom of dividing life into 
periods of twelve months. It spurs ambition. It pro 


ides an opportunity to pause a moment and, with the 
experience and wisdom of the past, plunge into the 
This 


al number of Domestic Engineering marks such 


future with well laid plans and definite objectives 


"ny 


iii 


livision in plumbing and heating. It breathes optimism 
for what is ahead. It looks back to find positive reasons 
for such optimism. 

[he very picture on the cover, of the old man thawing 
out his pump, tells a story of progress which plumbing 
and heating have written. The industry which has har 
nessed water and controlled heat—-made such a picture 


almost an historical relic—1feeds no one to talk for it 


in a review of business achievements. It takes an un 
disputed position among the leading industries which 
have contributed to the advancement of local, national 


and international welfare. Without plumbing and _ heat 


ing, life, in its present form, would be impossible. They 


re an essential part of the economic and social order. 


That is why our field offers such rich possibilities to 


those who are in it. Plumbing and heating constitute a 


business which can not fail—-a business which needs only 


Wise management and co-operation among those engaged 


it to assure success. And now, as 1926 stretches on 


ahead, let us continue to strive for such success. The 


reponsibility for better plumbing and heating rests on 
one’s shoulders. 


each 


More business and better profits 


re potential possibilities which the coming year offers. 
1 
T 


» secure them depends on the proper and wise per 
rmance of his duties by the contractor, the jobber and 
the 


manufacturer—each in his respective branch of the 


indus 


try working toward the one goal 


The year of 1925 saw master 


Stop Pollution 
in 1926 


the p 


going to require a long period of time, perhaps, before 


plumbers all over the country 
get behind a campaign against 
llution of streams. Such a widespread campaign is 


it results in proper sewage disposal facilities in all com- 





munities and pure water in all streams and lakes used 


as sources of water supply. But any campaign which ts 
inspired by public need and whose objective, theretore, 


\nd such 


against the pollution ot 


is a worthy one has all the elements of success. 
a campaign is this movement 
streams. The big result of the first vear’s efforts among 
master plumbers has been to call to their attention the 
menace of such pollution to the public health and to out 
industry. Master plumbers, in turn, have been responsi 
ble 


heen well sown for cultivation in 1926 


for calling others’ attention to it, and the seed has 
It is a campaign 
to push harder than ever this coming year. And mastet 
plumbers who do so will benefit through the good will 
they will inspire and through the conservation of their 
stock in trade-——pure water 


\n old saying tells us that the best 


Have Your 
Limit 


plan will not work, another can be found that will 


laid plans are apt to go astray. There 
are many ways to do things—if one 

lor 
that reason, prices on goods and prices on services vary. 
Different methods of production can turn out the same 


type of article, and the cost to one producer will be higher 


than the cost to another. Stmilarly with distribution, 
ereater efficiency, more modern methods, more capable 
men will enable one company to distribute the same 


product more cheaply than another. And the same with 
contracting. Greater experience, better organization and 
specialization will make it possible for one contractor to 


\nd, so, 


one makes a bid or quotation, it is not surprising that 


operate with less waste than another when 
he finds some variation in the competing bids 

It is possible to look over one’s own estimate and re 
vise it, perhaps by using other methods than originally 
planned. But there Is always a limit below which work 
can not be done or goods can not be sold if a profit 1s 
to be made. It is good business to have an argument in 
reserve—able to go to bat with a new proposition 
if your original one does not fill the bill. But what 
ever your methods, there is that minimum limit, and if 
you go below it all the inside track in the world will not 
help your profits. So, set that limit. And, if to get busi- 
Dont 


go below it, pass the business 


ness, you must g 


sacrifice profit to volume. 
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Steel City Leader Is National Director 





















































PITTSBURGH PA. 
Director, Wational — 
eAssociation of cMaster Plum 
1925-26 
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The first train from the east entering Pittsburgh in 1851. 
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Henry E. Longley, 
National Association of 





President 


Master Plumbers 


1926 stands out, in the opinion of the industry, as a year 
offering a rich field for profitable business. Letters from 
manufacturers, wholesalers, master plumbers and heating 
contractors all express an optimistic outlook as building 


programs continue large in volume. 


The feeling 1s 


universal that with senstble co-operation 


1926 Offers Bigger Opportunities 


here, the time when the boss, book- 
keeper, shop-man and even the 
apprentice boys count fittings, measure 
pipe and even take a list of repair parts that are more 
or less obsolete, and then the accountant takes these lists, 
carefully checking over the books, and finally makes up 
a statement showing whether or not the business has 
made a profit or suffered a loss. 
Now, we know that the above procedure in taking stock 
is quite necessary, as our Uncle Sam requires it, but do 


Tr: TIME for taking stock is almost 


‘ we not often overlook the most important stock-taking of 


all and that is “taking stock of ourselves.” How many 
of us do that? Give a real accounting of ourselves. Are 
we giving the industry, whereof we are an integral part, 
the proper effort and support; are we properly filling the 
niche that we fit in in the industrial world; do we always 
practice the “Golden Rule” in all our business relations 
with the public, the wholesaler, our competitor and the 
workmen who install our goods; do we always mer- 
chandise the different accessories offered us every day? 

Men, stop and take stock of yourselves seriously and 
see if you can be weighed in the balance and not be found 
Wanting 


HENRY E. 
President, N. A. M. P. 
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The last six months have been the most 
interesting of life. I have been in 
position to meet and know more men con- 
nected with our industry than ever before, 
and when I look back and see the progress our National 
Association has made, I can truthfully say that I am proud 
of the fact that I am a plumber. My contacts with my fel- 
low craftsmen will always be my most cherished memory 

When you are making your New Year’s resolution, do 
not overlook that competitor of yours around the corner. 
His troubles are just the same as yours. Go around and 
get better acquainted with him and you will feel more 
kindly toward him and he toward you. Possibly he has a 
large family of children whom he is trying 
so as to make them better business men and women. 

The past year has been good to the majority of us in a 
business way, but let us look to the future with more 
optimism and ever practice the motto, “He Profits Most 
Who Serves Best.” 

One of the outstanding reasons our National Association 
has made the progress that it has is the fact that men 
freely gave of their time to help build up this organization 
with no selfish purposes in view. 

It is my earnest hope that everyone connected with the 


LONGLEY 
my 


to educate 








industry has reason to be truly grateful 
and thankful that we have successfully 
passed another milestone on our jour- 
ney through life 

Let us resolve to do our part in build 
ing up this wonderful organization and, 
in a Way, measure up to the high ideals 
of those who have in the past labored 
so hard to place our industry upon a 
higher 


plane and in justice to the 


founders who truly ‘“Builded Better 
Than They Knew.” 

With this thought in mind on the 
threshold of this happy season, when 
we hear the holy angels heralding the 
advent of the Prince of Peace, I wish 
you and yours a Bright and Happy New 
Year 


Conditions Generally 
Warrant Optimism 


GEORGE E. KEENEN, President, 
Eastern Supply Association 


NDUSTRIAL and trade conditions 
| generally throughout the United 
States are such as to warrant a cheer- 
ful outlook. Building is generally 
strong, and this industry carries along 
with it a multitude of building activi- 
ties. Agriculture, in the main, has had 
a good year; there is very little unem- 
ployment, and with few exceptions, 
major operating nor- 
mally with a full complement of em- 


ployees 


industries are 


We are indeed fortunate not only 
with respect to our industrial condi- 
tions, but also with regard to our gen 
eral domestic policies. There are some 
questions of paramount importance re- 
quiring attention, but I firmly believe 
they will be ironed out to the satisfac- 
tion of all. 

The volume of business in our in- 
dustry has been satisfactory, but the 
profits have been anything but satis- 
factory, let alone remunerative, in 
many cases—especially in the jobbing 
field. This is occasioned by a lack 
of courage and foresight on the part of 
the average jobber in steadfastly refus- 
ing to sacrifice profit in the pursuit of 
volume. There is no compensation for 
a policy of this character. Unless the 
jobbers make a profit, they cannot, of 
course, give proper service. There is 
no justification for service without a 
profit; and beyond that a manufacturer 
or jobber cannot be of service to his 
industry unless he is acquainted with 
his costs and then outlines and adheres 
to a sane, business-like policy. 

The one enduring thought that I 
would leave with our members at this 
time is to be courageous; have the 
courage to insist upon a proper return 
on all merchandise sold. 
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Question of Credits 
Important 


W. B. BRYAR, President, 
Central Supply Association 


N LOOKING over reports of the year 
I now ending, it has developed that 
conditions were far better than we had 
dared hope for last year at this time 
and from present indications we ars 
justified in looking forth to even a het 
ter year for 1926. 

We have in our immediate locality 
enjoyed a very steady development in 
the building line, and although there 
has been no boom, there has been a 
very good demand, and we hope the 
incoming year will bring about as great 
a demand, if not greater. 

Those closely connected with the [rou 
and Steel industry are predicting a 
large volume of business, and railroads 
and other large interests are in the 
market for extensive improvements 

At the present time the question of 
credits confronts the distributor in our 
line more, possibly, than anything else, 
and the subject of better payments is 
uppermost in the minds of those inter- 
ested. Within a reasonable time, no 
doubt, this will be eliminated for there 
is considerable activity working toward 
that end. 

With a contftmued demand and all 
possible evils taken care of, I think that 
jobbers, both local and throughout the 
entire country, will have no reason for 
complaint, but can safely look forward 
to a very prosperous business year 


A New Year’s 
Message 


HENRY B. GOMBERS, Secretary 
Heating & Piping Contractors National 
Association 


66 NEW YEAR’S message to thi 

A trade” is something those iden- 
tified with our industry are entitled to 
have from any of us who have given 
of our best to bring about, and also 
to maintain, proper conditions therein 
all for the common good. 

The building business has expanded 
to such a degree in the past decade that 
those who are observers of the trend 
of affairs are “sitting up and taking 
notice’’ of present conditions, and those 
likely to prevail in the near future. The 
wise ones will take in sail and trim 
ship to be prepared for any squali or 
storm that may be on the way—and 
this is not said pessimistically. 

Those who are now “grabbing off’ at 
bargain counter prices contracts that 
will take months, and possibly years, to 
complete are playing with fire. 
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Base Selling Price on 
™ 
Cost 
A. M. MADDOCK 
Thomas Maddock’s Sons Co. 
Y OPINION is that this year’s 
M volume will be equal to last 
vear’s and possibly surpass 1925. The 


suggestion I have is that this year 
branches of the industry, manufac- 
contractor establish 


only 
all 
turer, jobber and 
their selling prices based on the cost 
and ignore the selling prices of others 
get business 
this and what 
their way will show a profit. 


They are bound to some 


on basis business does 


come 


Urges Independence 
in Quoting Prices 


LL. A. CORNELIUS, President, 
Wolverine Brass Works 


T TAKES but a glance at the total of 
| building permits for America of 
to show that there has been a 
splendid amount of business done, and 
as the need still continues for housing 
purposes and for betterment I person- 
ally believe the year 1926 also will con- 
sume a large amount of material and, 
therefore, should be a splendid busi- 
ness year for the plumbing and heating 
industry and, in fact, all the building 
industries. . 

You ask what business reforms should 
be brought about to make it a more 
satisfactory year for the industry. Your 
question is undoubtedly predicated on 
the fact that so many concerns in this 
industry have simply broken even or 
not made money enough to be worth 
while, and I think this is a fact with 
the majority. In my humble opinion, 
the question of reform lies not in any 
basis except that of the acts of the in- 
dividuals are controlling these 
various branches of the industry, 
the truth in the matter is that just as 
as the individual who is making 
the price, whether it be on merchan- 
dise or on an entire contract of labor, 
bases his price on what somebody else 
is making or what he is led to believe 
somebody else is making as a price, 
just that long will the business as a 
whole suffer because on underpaid con- 
tracts and underpaid material there is 
the human slight every- 
thing that can slighted. Therefore, 
the public gets not one cent more than 
that for which they pay. 

The basis for reform, if reform it 
should be called, lies in business men 
knowing as nearly as possible as to 
what their costs are and then having 
the sense to add some profit. 


1925 


who 
and 


long 


tendency to 


be 
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Thinks 1926 Will 
Exceed ‘1925 

B. A. SCHUTZ, Vice-President, 
Central Foundry Co. 


HE YEAR 
Y paendinte of 
never before reached 
should 
will 


1925 will close with a 
building construction 
The year 1926 
at least equal it and probably 
exceed it 

Much 
the 
late 
garding this 
will In 
tions and with some types of buildings 


written of 
by the 
expressed re 
shortage 


has been said and 


building shortage, caused 
and 
the 


been 


war, opinions 


time when 


have relieved some sec 
the point of actual relief was reached a 
year ago 

The iemand the 
several years for all types of buildings 


enormous for past 


has been responsible for construction 
of types without regard for the point 
of saturation of those types of build 
ings. This was bound to bring about 
stagnation in so far as some types of 
buildings were concerned, but Ameri 
can business is quick in recognizing 


these facts, so that from now on build 
ing will be of such character as to meet 
what is needed and in demand 

There is still a considerable program 
of construction all over the country to 
be carried out. In addition to commer- 
cial and buildings of a public character 
there field to 
covered construction. 


is still an enormous be 


in residential 
Then again on every hand we see in the 
commercial centers replacement of old 
buildings by modern structures, cal 
meet the requirements of a 
growing nation and its industry. Then 
the large field for plumbing 


and heating goods required in so-called 


culated to 
there is 


replacements. 
Notwithstanding the splendid volume 


in 1925, profits have been small, or 
there have been none. The year 1926 
promises to be as rich in volume, but 


prophecies. 9s to profits, are hazardous. 
We are as an industry,-:speaking of the 
plumbing and heating ex- 
panded in production beyond even the 
expanded demand for our material. We 
try to exceed each year the volume of 
the year before. When ordinary meth- 
ods of salesmanship fail to induce this 
increased volume, price cutting appears 


business, 


in many forms. 

How are we going to correct this? I 
would say, first—eliminate all 
and unnecessary expense in the conduct 
of business. Second—eliminate all un- 
sound policies of doing business. Our 
industries are burdened with them. Ev- 
eryone of them is unfair to one of the 
two parties to the sale. Third—make 
no sale that does not show a profit, and 
don’t forget your overhead. 


waste 
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Industry Needs Better 
Organization 


J. T. DURYEA, President, 
Wolff Manufacturing Corporation 


TEAXHE LAWS Of ‘“‘averages,”’ ‘‘cycles,”’ 

] “production and demand” have 
been so closely studied and so abund 
antly written of, and are consequently so 
familiar to the average business mind 
that one’s only justification in filling 
space with further comments along this 
line is that it may be a reminder 

The conditions in the plumbing and 
heating industries today are paradox 
ical—with the largest demand for 
plumbing and heating goods in the his 
tory of the business, and with pros 
pects of a good future demand during 
1926 many of the subdivisions of the 
industry are operating without profit 
and some are in a more or less critical 
position 

This situation is only too well known 
to most of the manufacturers and job 
bers, who, while they deplore the pres 
ent conditions, seem unable to improve 
them. 

It is fair to assume that the present 
situation is due to lack of organization 
amongst the jobbers and manufactur- 
ers, and it may be fair to assume that 
the lack of organization is due to the 
attitude of the Federal authorities from 
about 1910 to 1922 toward business or- 
ganizations—which was threatening in 
character, and lacking in constructive 
suggestion. 

That there has been a decided change 
in the governmental policy in these 
matters, since the Department of Com- 
merce has been guided by a business 
man, is well known, and it would seem 
an opportune time for all manufactur- 
ers and jobbers in the plumbing and 
heating industries to organize within 
the limits of the present interpretations 
of the law, and to place the industry 
on a more dignified and ethical plane, 
and on a reasonably profitable basis 

Undoubtedly productive facilities 
have been greatly increased during the 
past few years, but the insistence on 
the part of manufacturers to sell a full 
production regardless of its being in 
excess of the demand, very promptly 
makes any industry unprofitable, for 
the large as well as small manufac- 
turers, and so long as each company 
feels the necessity of increasing its sales 
each year, without regard to the gen- 
eral demand, there can be only the one 
result which is now being experienced 
by so many in our industry—large sales 
and no profit. 

This condition can probably be best 


overcome by some form of legal organi- 
zation which now seems possible under 
the present governmental attitude 
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Should Give Time To 
Industry 


HOWARD McCRAY, President, 
Nebraska Retail Plumbers’ Association 


and heating trade. It’s an ill wind 
that blows no one any good. They say 
that when a pessimist hands you 4 
lemon, the proper thing to do is to 
make some lemonade and enjoy it. Now 
the anthracite coal miners have laid 
down their chisels, hammers and pipe 
wrenches, or whatever they mine coal 
with, and our old-time folks cannot en 
joy the glow from the base burners 
It’s too cold to enjoy lemonade so we 
are selling them heating plants which 
will operate on other available fuels 
We are not only doing our customers 
a good turn but ourselves also, for next 
summer when the miners decide to take 
up their tools and go to work we shall 
be in a position to take our vacation 
We have just finished a successful 
year and with the great piles of corn 
harvested (especially where corn is so 
valuable that it has to be hid in the 
basement when in the form of mash), 
we are looking to a splendid year in 
1926. Let’s all donate a part of our 
time to building up this business which 
is intrusted to us. After we get ac- 
quainted we find that our competitor is 
made of about the same kind of mud 
as ourselves. 


Make an Order 
an Order 


WM. M. BYRD, JR.., 
General Sales Manager, 
Alabama Pipe Company 


ae cm tei greetings to the plumbing 


I“ MY opinion 1925 was the biggest 

year as to tonnage we have ever had 
in the plumbing supply industry. I! 
think that 1926 will be practically the 
same as to tonnage. It seems practi- 
cally certain that the first six months 
of 1926 will be very good and if some 
unforeseen conditions do not develop 
I see no reason why the last half of 
1926 would not also be good. 

Profits in general have not been 
very satisfactory. That is altogether 
“George’s fault.”’ 

To help our present situation, I would 
say that the manufacturers should give 
shorter discount terms and sell their 
product for delivery during the current 
month and the month following, give 
less protection on a change in the mar- 
ket prices, or, better still, none at all, 
make an order an order, and give no 
guarantees against decline in prices. 
This is not information, but I am sim 
ply repeating an old, old story. 











January 9, 1926 


Support Measure to 
Establish Resale Price 


FRANK COLLINS, President, 
The Toledo Pipe Threading Machine Co. 

YNQUESTIONABLY the manufac- 

! ture and distribution of plumbing, 
heating, mill and kindred supplies has 
gotten into a very unsatisfactory po- 
sition, and it is to be hoped that the 
ensuing year will bring to those in this 
industry some relief. 

[ think that perhaps nothing of a 
more helpful. character could be done 
than to get behind the Kelly-Capper 
bill which is now before congress. 

Under the existing conditions, due to 
the Federal Trade Commission Act of 
1914, it is legal to have a resale price 
and it is legal to refuse to sell any cus- 
tomer a manufacturer desires to discon- 
tinue selling, but it is illegal for a 
manufacturer to contract with a dis- 
tributor or use means for investigating, 
to ascertain price cutters and do any 
and all things that he should be able 
to do to enforce a resale price. 


The above mentioned legislation, if 
enacted, will clarify this situation and 
permit of resale price maintenance, and 
the jobbers throughout the United 
States, as far as I know, are committed 
to this policy. There is no question 
in my mind that resale price mainte- 
nance is in the interest of the industry 
as a whole, and the consuming .public 
as well, as it will assist the orderly dis- 
tribution of a manufacturer’s product 
and, in fact, widen its distribution, 
which is in the interest of the consumer. 

A well-known, properly advertised 
article, and as is almost always the 
case, the well advertised price of same, 
insures to the jobber or distributor a 
profit commensurate with the cost of 
doing business and insures to the public 
the possibility of finding the goods de- 
sired more easily. 


Furthermore, the consumer, due to 
the dissemination of information as to 
prices on such commodities, is protected 
against the Overcharge on the part of 
distributors who are disposed to that 
practice, and taking it all in all, I see 
a possibility for your wonderful trade 
organ doing some very constructive work 
at this time by giving this matter proper 
publicity in your columns. Every 
reader of your magazine should be so- 
licited to use his best endeavor to get 
behind this legislation and see that his 
congressman and United States senators 
vote affirmatively on the measure when 
it comes up during the present session. 
If you will do this and this bill be 
Passed, you will-assist in bringing to 
the industry something that will be 
helpful and constructive for 1926. 
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Frank Collins 
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Right Prices — Good 


Service 


HARRY G. NYE, President 
Nye Tool & Machine Works 


ASSUME you have asked me to re 
I trospect and prognosticate regard 
ing 1925 and 1926 because most of the 
Wall Street experts are out of reach 
They have been out of reach of the or 
dinary man for some time. Not long 
ago a broker sent me a chart, or a 
graph, or some sort of a graft, showing 
how stocks had advanced, and other 
wise, during 1925. It looked like a 
profile map of the Andes, and I sent 
it back to him and told him that the 
going looked too rough for me 

But, thank goodness, you and I and 
the fellows who read ‘‘Domestic Engi- 
neering’ are engaged in the business of 
plumbing, not in the plumbing of busi- 
ness. Wall Street doesn’t cut as much 
figure in the country’s prosperity as it 
used to, and it never did. The only 
interest we have in Wall Street is to 
wonder what kind of a sewer system it 
has. My personal opinion is that it 
isn’t much good. But Wall Street or 
no Wall Street, all a plumber has got 
to do is to keep on plumbing and the 
business will keep on coming. 

Of course he has got to plumb right. 
He’s got to buy good material, use good 
tools, do a good job, and make a good 
profit, if he can. Any man who sells 
good goods at a too cheap price and 
thinks he is a public benefactor is all 
wrong, for the simple reason that he 
can’t go on doing it. If he has a good 
shop, it is needed in the community, 
and about the worst thing he can do for 
the community is to “go bust.” The 
best thing he can do for the community 
is to get the right kind of price so he 
can go on furnishing folks the right 
kind of plumbing. 


Confident 1926 Will 
Equal 1925 


Cc. V. KELLOGG, President, 
Kellogg-Mackay Co. 


business for 1926 will equal, if not 
surpass, the volume for 1925. 1925 
has been a buyer’s market. The buyer 
has fixed the price, which I believe will 
not be true for 1926. Both manufac- 
turers and wholesalers, and even the 
contractors, will realize as a result of 
1925 that they must take into consid- 
eration their overhead when figuring 
either contracts or the price of ma 
terial sold. 

I believe that it has been a mental 


ig IS my opinion that the volume of 








56 


attitude on the part of everyone in 
1925, and all have discovered the error 
of their ways. The contractor too often 
during the past year has sharpened his 
pencil too much and endeavored to 
guess at the price which his competi- 
tor would make and has forgotten his 
overhead when figuring contracts, and 
then having obtained the contract at 
too close a margin has endeavored to 
g£o out and force the market to obtain 
his material at ruinous prices to enable 
him to meet conditions. The contrac 
tor should become more friendly with 
his competitor, and should by co-oper 
ation realize that he must obtain a rea 
sonable profit in order to overcome his 
overhead; and then if he has been deal 
ing with a wholesaler or manufacturer 
who has taken good care of him in the 
past he should continue to co-operate 
with that manufacturer or wholesaler 
instead of accepting an offer from some 
one who is willing to do business below 
cost of operation simply for the purpose 
of entering a wedge to obtain his busi- 


ness, | ! 


Favors Resale Price 
Pistia wstawtin, 
Practice 

W. J. FROST, President, 
The Frost Manufacturing Co. 


HE YEAR 1925 has been fairly 
T satisfactory from the standpoint 
of volume, but not from the standpoint 
of profit 

There are many things entering into 
the situation today, which have brought 
about a very unsatisfactory condition, 
not only from the standpoint of the 
manufacturer but the jobber as well, 
and the question—What are we going 
to do about it?—has become a _ very 
vital one The fact that both jobber 
and manufacturer are alive to the situ 
ation and realize that the present state 
of affairs cannot continue, must even- 
tually result in a bettering of condi- 
tions. There seems to be some differ- 
ence of opinion, however, as to just how 
the situation is to be remedied, and 
whiie various suggestions have been 
made, some of them practical and some 
apparently impractical, thus far there 
has been little beyond talking 

As you are aware, the matter of re- 
sale price is being very earnestly dis- 
cussed, and while it has its merits and 
very great advantages in some cases, 
there is grave doubt if it can be applied 
to the general line of plumbing supplies 
with any degree of success. It is need- 
less to say that extremely close coopera- 
tion between the jobber and the manu 
facturer will be necessary 

Closer association and a better un- 
derstanding between the producers of 
a given commodity are probably the 
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best answer, and, inasmuch, as there 
seems to be more of a disposition on the 
part of government officials to assist 
rather than retard business than there 
has been for some time, it is to be 
hoped that something. definitely n- 
structive may result within a short time 
This would apply not only to produce 
ers but distributors as well, and if the 
Department of Justice can become what 
its name implies—a medium for the en- 
forcement of justice to all, producer 
distributor and ultimate consumer -the 
principal difficulties which confront us 
now would be removed, 

The phrase, “Illegal combination in 
restraint of trade,”’ is, however, so much 
of a paradox at the present time, that 
it could be considered a joke if it were 
not for the fact that it has brought 
about a near tragedy 


Watch-word for 1926: 
Sell! Sell! Sell! 


F. A. LEMKE, 


Humphrey Company 


ANY manufacturers have don 
M their utmost not only to build 
goods but to build markets. In building 
goods, everything possible in the way 1 
research and experiment, study and ob 
servation have been accomplished io 
make for the utmost in useful develop- 
ment. Developments though without a 
market are of little avail and these in- 
tensive development efforts have been 
paralleled by market building efforts. 

The crying need of both the present 
time and the future is sales making ca 
pacity. Development and production 
are of no use unless salesmaking ¢a- 
pacity exists to a justifying extent. 

The plumbing industry possesses a 
marvelous salesmaking capacity but is 
not using it at present to good advan 
tage. Admitting that plumbers have 
installing to labor with as well as sell- 
ing, this point of selling loses no 
strength. On the contrary, the ques- 
tion of installing does but add strength 
to the salesmaking needs and particu- 
larly does it add strength and safety 
as well to the possibility of a broader, 
greater benefitting from a stronger ap 
plication of time payment selling. 


Sees Opportunities to 
Build Business 


R. G. THOMAS, President, 
Associated Master Plumbers of Texas 


Will it be one of accomplishmen! 
and profit to the members of our pro 
fession? The opportunities are here for 


A NOTHER year opens up before us 
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increased business, if we will only tak« 
advantage of them. 
\s the years roll on the 


brotherly love and respect are more ap- 


spirit of 


parent among the members of our or- 
ganization. 
Prhanks to the helpful work of our 
through its capable manager and de- 
partment heads, not forgetting the 
splendid work of its field men, the pub- 
Lic being educated to see the plumber 
heating man, not as a robber, but 
who have put America first in 


sanitation and develop- 


a men 
the world in 
ments in the science of heating. 
doing a wonderful 
plumbers and 


They are also 
york in teaching the 
fitters the necessity of a proper 

When the mem- 
realize the 
doing know their over- 
head, and not until then, will they fig 
ure a profit on their work. 


steam 
accounting 
bers of our 


system. 
trade cost of 


business and 


The work of the Bureau as regards 
the apprentice problem, is having won- 


derful results, many master plumbers 
fail to appreciate their responsibility 


for the future of their business. Let 
is remember that the boy of today is 
the business man of tomorrow, and as 
such, may be our competitor, hence the 
necessity of thoroughly grounding him 
in business ethics and principles. When 
you have done that, you will stop price 
cutting, for no man in his right mind 
will commit business suicide. 

member of the 
Plumb 


As the second oldest 
National Association of Master 
‘rs in Texas, and having attended many 
national conventions, I look with pride 
on its wonderful accomplishments. We 
have been fortunate in having men at 
its head that have safely guided the old 
ship past all the rocks that beset our 
path, and have built up an organization 
second to none in the world. The work 
of its various committees has done a 
great deal to improve the condition of 
the plumbing business. Standing fore- 
most because of its constructiveness, is 
the work of the Standardization Com 
it has accomplished wonders in 
standardizing the material that enter 
into the various units of the plumbing 


mittee: 


busine SS. 


P . r % ™ 
raises I. E. B. 
Bookkeeping 
H. A. SPENCER, President, 
Master Plumbers’ Association of 
West Virginia 
] WISH that I were Santa Claus 
Right now I would know what all 
ives and children of you master 
wanted for Christmas and I 


everything prepared, 
tied with gaily colored 


the W 
Plumbers 
would have 
Wrapped and 
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H. A. Spencer 





Need Co-Operation 
J. HARVEY BORTON 
Haines, 


President, Jones & 


Cadbury Co. 


1926 are 
section of the 


-TX HE PROSPECTS for the 

] early part of 
good in the 
country where our houses 
are located. It seems to me 
that the best thing that could 


come to our industry would 


be a more hearty co-oper- 
ation among the manufac. 
turers, jobbers, contractors 


and journeymen plumbers to 
establish more friendly rela- 
tions among themselves and 
then put the industry in its 
before — the 


proper — place 


public. 

















William G. Bergner 


ribbons ready to be delivered on Christ- 
mas Eve. I would know your own de- 
sires and would see that every wish was 


gratified, 


Not being Santa Claus, however, I 
will do the next best thing and pass 
along a tip that if acted upon in 1926 


may be the means of enabling you to 


play the part of Santa Claus next 
Christmas better than you have ever 
done before 

Any profit for last year is now in 


the bank (or on the books) and the 


inventory, will soon tell whether you 
have been guesstimating or estimating. 
Some plumbers, and I hope they are 
but few, are going to be bitterly disap 
pointed to learn that their 


beautiful profit eggs have hatched ugly 


supposed 
duckling losses. 

Such may be 
it should never be true again. 
that nearly every plumber in the United 
advantages of the 


this year, but 
I believe 


the case 


States has had the 
T. E. B. bookkeeping system explained 


to him. 
number 


strongly 


I presume that a have now 
installed it I would urge 
those who have not yet done so to write 
to the Trade Extension Bureau, Evans 
ville, Ind., explain what books you have, 
and request a price on supplies neces 
sary to start. Do it now. I can assure 
you from personal use of this bookkeep 
that if you use it during 
1926 you will not wonder at its close 
where your profits have gone. If you 
your books will 


ing system 


have made a profit 
show it and you will have it. 

You may now have a good system. 
Past President Vogelpohl did and so did 
our President Longley, but they are 
now using the T. E. B. books. Follow 
the leadership of these men and believe 
me you will find that 1926 will be one 


of great profit. 


Right Thinking 
and Hard Work 


WILLIAM G. BERGNER, 
Secretary-Manager, 


National Trade Extension Bureau 

‘ROM general appearances, it is 
|: plainly evident that many men 
think that hard work in itself is all 
that is necessary to bring them suc 
cess. Working early, working late but 


for some reason, or other, they seem to 
be no better off from one year to the 
other. Yes, we must admit that this is 
a true condition as we find it with many 
plumbing and heating contractors 
Especially has this fact proven true dur 
ing the last year, when so many firms 
report having done a larger volume of 
business than ever before but have not 


made any profits, or headway. A year’s 
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hard work and no results. We know 
hard work is necessary if one is to 
conduct a successful service giving 
business, but it in itself will not bring 
sound business or financial success. 
Something else must accompany the 
hard work or one’s progress is slow. 
That something else is nothing more 
than right thinking and right thinking 
should always be used first, then fol- 
low the ideas thus created through 
right thinking with hard work. When 
this is done good returns must come. 

We hear that competition is very 
keen, that it is impossible to secure 
but few contracts on which profits can 
be made. Usually the blame for such 
practice is placed to the discredit of 
the other fellows in the business. No 
one seems to accept the responsibility 
for such conditions. This proves that 
the entire group are hard workers for 
securing jobs, but are not doing the 
right thinking towards making their 
business profitable. 


If many firms devoted more of their 
time used for estimating every cheap 
job that comes on the market did less 
figuring and devoted more time to se- 
curing profitable business, through 
sound selling, the results at the end 
of the year would prove the sound- 
ness and real worth of applying Selling 
to one’s business. Right thinking and 
hard work will win. Hard work by 
itself without right thinking brings 
failure. 


Volume is Sure—Sell 
Quality 


KENT 8. CLOW 
Vice-President, James B. Clow & Sons 


ing program for 1926 estimate 
that even the record year of 1925 is 
to be exceeded. One of the leading 
architectural papers, that has been 
particularly successful in prophesying, 
estimates a six-billion-dollar-building 
year, or an increase of approximately 
ten per cent. Most of the economic 
writers agree with this prediction. 
They also seem to indicate, and in this 
view are backed by the stock exchange, 
that the country as a whole is in the 
prosperity period and will probably 
continue therein through the coming 
year. There is no unemployment to 
speak of, good wages are being paid 
and on the whole there is reasonable 
efficiency being obtained in most 
plants. There is no material inflation. 
There is an excess of money available 
and money rates are reasonable. All 
indications surely point to a prosper- 
ous 1926. 


|, who have studied the build- 
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This fact gives the plumbing trade 
a real opportunity to bring about a 
much needed reform. In our scramble 
to secure business in the past, we have 
failed to make the public realize the 
importance of good plumbing in every 
type of building. Plumbing has been, 
in many cases, a last consideration 
and when the estimates were found 
to be excessive it has been the first 
to be cut, whereas it should have been 
the last. As a result, the market has 
been flooded with cheap, flimsy mate- 
rials, which will go a long way to- 
ward undermining public opinion and 
increase the abuse to which we in the 
industry have been subjected in the 
past. No wiser program for 1926 
could be thought of than an effort to 
impress upon the public the import- 
ance to them of good plumbing, both 
as regards safety, comfort and econ- 
omy. 


Merchandising Wil 


Create 1926 Volume 


Cc. B. SWEATT, Treasurer 
Minneapolis Heat Regulator Co. 


UR OWN business in 1925 having 

shown such a healthy growth and 
all signs pointing to a continuation of 
the general prosperity, it is impossible 
not to enter the new year without a 
distinct and definite feeling of optim- 
ism. While there are, of course, 
peculiar local conditions presenting a 
difficult problem to certain localities, 
we must necessarily consider only the 
national outlook. 

We feel there are two outstanding 
features which have definitely crystal- 
lized during the past year, and which 
during 1926 may be counted upon to 
pull thousands of dealers out of the 
“red’’ and on to the ‘“‘black”’ side of 
the ledger. One of these develop- 
ments is the marked tendency of the 
more aggressive dealers in every part 
of the country to make presentable 
and attractive show rooms and win- 
dows, to take an active interest in local 
business clubs, and in general, to make 
a place for themselves among the 
recognized better business men of the 
community. This development is 
marked by the active and healthy in- 
terest taken in the price cutting evil 
and business practices that are detri- 
mental to the development of the in- 
dustry. 

The second outstanding development 
is the noted tendency for the mechanic 
to develop into a merchant. Where a 
few years ago, the majority of the 
trade were selling labor only, now they 
are interested in selling merchandise. 
We have found this tendency par- 


January 9, 1926 


ticularly evidenced in the co-oper :tive 
support of our national advertising 
campaign in the more prompt and «are- 
ful follow-up of inquiries referred to 
dealers. 

A great factor in the development 
of merchandising methods is the reali- 
zation of the trade that to mee! the 
competition, it was vitally necessary to 
be in a position to offer a deferred 
payment plan.. The dealer has realized 
that unless he is in position to offer 
such payment, he will lose at least 
60% of the potential business in his 
community. All dealers who have 
utilized our time payment plan have 
shown an increase in their sales of 
75%, which is the best recommenda- 
tion. Selling the products of our in- 
dustry on time payments will increase 
our volume just as surely as it has 
the automobile, the radio, vacuum 
cleaner, jewelry, furniture and other 
lines, which in the final analysis are 
the chief competitors to our mer- 
chandise. 

If every dealer would only realize 
what a vital part his merchandise plays 
in the life of his community, will so 
improve his place of business and his 
merchandising methods, will provide a 
time payment and selling plan to his 
customers, he will then become inde- 
pendent of local conditions to a large 
degree and can face 1926 with unques- 
tioning confidence. 


Know Cost of Doing 


Business 


W. E. HEAP 
Wm. Heap & Sons 


NEW YEAR is at hand, and with 
At the usual pause for reflection 
over the past year. We find a large 
volume of business has been done, but 
generally, a small profit if any, has 
been realized. The causes are many 
for this condition, but none of them 
are so bad that the master plumber or 
heating contractor cannot overcome 
them. 


One of the worst causes is the spec- 
ulative builder, who thinks all plumb- 
ers are “his meat,’’ to be preyed upon 
at will. He pits one against the other 
and makes Ananias look like a novice 
when he tells you the other fellow’s 
bid. Beat him by joining your associa- 
tion, and finding out the truth of his 
statements from your competitor 


Another cause for lack of profits, is 
the plumber or contractor who does 
not know and doesn’t seem to care to 
know, what it costs to do business. 
He is like the fellow who gropes for 4 
penny in the dark when all he has to 

(Continued on Page 129) 











Yellowstone National Park, 
steam and water. Photos by Galloway 


The Future 


Giant Geyser, 








belching a big volume of 








Imagine yourself awaking one 
morning to find that a steam well 
has been drilled in your locality, 
capable of supplying enough steam 
to heat every house in the commu- 
nity—goodbye, boilers, coal, ashes, 
dirt, soot and smoke! No more 
worry about coal strikes and rail- 
road troubles; steam from the 
bowels of Mother Earth, at no cost 
except piping into your home. Is 
this feasible, you ask, and how 
long before it will come to pass? 
Scientists who have investigated, 
express the opinion—but, read the 
following article in order to learn 
something about the present devel- 
opments and future possibilities of 
the heating trade. 








of Heating 


By E. W. RIESBECK 


Y HEN we look back over the accomplishments of 
W the heating trade and consider the achievements 
of our heating engineers and contractors, we must 
acknowledge that considerable improvement has been made 


all along the line. What has the future in store? What 
can we look forward to? What important part will the 


heating contractor take in the future development of 
heating? Of course, it is understood that heating includes 
the art of ventilating as well. All these questions are of 
the utmost importance to us for many reasons. Let us, 


therefore, stop and consider them briefly. 

During the year just past marked improvements have 
been made in the method of oil burning and the selection 
of the proper control apparatuses for oil burners. Gas 
heating has taken a forward stride, and gas radiators, as 
well as gas hot water heaters, have advanced to a promi- 
nent position. Various committees have been working to 
compile proper boiler ratings. They have been working 
foward standardization of various products. Research 


laboratories are endeavoring to give the heating contractor 
specific data and information. The progress they have 
made and the reports they have rendered are very encour- 
aging. Research work, on various phases of heating and 
ventilating, is being conducted and is being pushed with 
vigor. Proper humidity and ventilation of buildings is 
seriously studied by all connected with the heating trade. 
The cry, coming from the consumer, “Give us more and 
purer air, better ventilation and better heating facilities,” is 
being heeded. The tendency of supplying heat is along 
the line of the least amount of work with maximum re- 
sults. The oil burner has accomplished this in a measure. 
The gas-fired boiler has also contributed its share. No 
more smoke, no more dirt, and no ashes to haul away, 
seems to be the watchword. When we look at the 1,750 
miles of oil pipe extending from the oil wells in Texas to 
the refineries in New York, through which oil flows in a 
continuous stream to be used for heating and other pur- 


poses, we wonder whether we have reached our goal. 
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When we look at the enormous size and the hundreds of INTERIOR OF THE EARTH AS A HEAT AND 
miles of gas lines, carrying both natural and artificial ga POWER BOTLER 

for heating and power, can we say that we have achieved lrEW years ago this seemed impossible. Toda 
what we may call the last step in heating? By no means A an accomplished fact We are now using stean 
Our present day and age is advancing rapidly in all lines of taken direct from the earth, to drive engines and genera 
endeavor, and science is revealing many new facts which tors producing thousands of kilowatts of electricity ftey 


indicate that we cannot hope to arrive 
at or even near to perfection for some 
time to come; in fact, we are just begin 
ning to take advantage of the resources 


nature has been storing up for us for 


thousands of vears, waiting patient] 
for someone to make use of this enor 
mo energy 


We all know about the geysers or hot 
water springs located in various part 
of the world and are fascinated when 
we read about some volcanic eruption 
taking place with great splendor, with 
out stopping, perhaps, to consider the 
enormous power behind each occur 
rence For three thousand years ub 
terranean passages have been known to 
be in existence Hot water from these 
passages has reached the earth’s sur 


face and was used by the Romans and Abs iL A Wied debetbbas ite 


ancient Greek some three thousand 





Geyser basin with steaming springs, Yellowstone National Park. What wonders 
years ago might be accomplished if the wasted steam in this Park alone were harnessed 
When you and I were boys, we were for human use! 


taught that the earth was about 10,000 










years old, but modern science today tells us that it has number of unsuccessful attempts had been made 
been in existence for over a million years The earth remained for Prince Ginori Conti to make, in 1904, the 
originally a molten mass, has gradually cooled, so that at rst practical use of steam taken directly from the earth 
present the outer shell is solid Inside the earth remain Chi team was used for industrial purposes in his factory 
till a mass of liquid fire, which makes itself evident in it Larderello, Italy, located 70 miles southwest of Flor 
many places where voleanoes have destroyed much prop ence The wells located here are described at great length 
erty and many lives Tu use this pent-up energy for by Professor L. P. Brechenridge in a paper read before 
power and heat has been the object of many men Let the United Engineering Societies in New York on Novy. 12 
u therefore, go into this matter briefly, to see what has 1925 Steam is piped along the surface from the various 
been accomplished in the past and consider the possibili team wells, ranging in size from 2 to 16 inches in diameter 
ties of using steam direct from the bosom of Mother Earth \ll steam wells are connected together into one main, whic! 
for heating and power purpose ins to the factory, supplying steam for heating and gen 
erating of power and electricity, as well as for the chem 


processes throughout the plant. 
The earth holds heat suf- 
ficient for all of the hu- : ; ; 
man race. All that is re- vithout boilers and smokestacks, coal bins and firemen 


vould seem strange to us to see a factory operating 


quired is to reach out and drawing steam direct from the earth. This shows the 
take. That is a problem 


aracter of our engineers who, with strong belief in this 
for the heating engineer . 





and its possibilities, forged ahead boldly and per 
istently to give our present generation, with 
out waste of energy, the steam produced by 
nature in the innermost chambers and ub 
terranean passages of the earth. 

Outside of the. steam wells around = the 
lLarderello district, there are seven others withit 
the area of 80 square miles, all being used for 
industrial purposes Steam turbines, as well as 
team engines, are driven,by the steam from 
these wells, producing approximately 50,000 
kw. at 4,000 volts. More power plants of thi 
kind are in process of erection and more wells 
are being drilled constantly It is estimated 
that at present Italy has harnessed three and 
one-half million h.p. and contemplates har: 
ing a total of five and one-half million h.p 


DRILLING STEAM WELLS 
PYNHE DRILLING of a steam well is dang: 
[ and proceeds much more slowly than ar 
well. The process of drilling and the tools ‘sed 
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When a well 
is nk to a depth where the bore strikes a subterranean 


are about the same as in drilling oil wells. 


passage filled with hot water, drilling becomes cumbersome 


and dangerous. After this is encountered, the engineers 


can proceed only with difficulty. The greatest care and 
caution is exercised, because of the steam and hot water 
d iarging from the well. A constant stream of cold 
water condenses and cools the escaping steam and hot 


water to protect the workmen. At any moment they may 
ke a passage where steam is present at enormous pres- 
































Top—Craters of vol- 
eanic hot springs of 
Nobaribetsu, on the 
island of Yezo. Ebul- 
lient mud seeths in the 
depths, Natives believe 
the springs to have 
curative qualities. 


Center — Warmangu 
Geyser in New Zea- 
land, The crater meas- 
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in use in Italy produce approximately 264,000 pounds of 
steam per hour at 15 to 45 Ib 
9,000 h.p. per hour. 


passages of the 


pressure, or approximately 
The temperature in the subterranean 
which the steam has 
deg. F 
drilled and made use 


from comes 


1.800 to 


earth 


been estimated at 2,300 In Japan and 


in many other places steam wells are 
of in recent years. 

SUBTERRANEAN STEAM IN CALIFORNIA 
NTEAM for industrial power is produced not 
" Italy, but in our own country as well 


the drilling of 


only in 
American engi- 


neers have made great progress in steam 


wells, and California today can boast of many such wells 


In Sonoma County, 75 miles north of San Francisco, 7 
steam wells, producing approximately 99 per cent pure 
steam, are now in use. The depth of these wells varies 


greatly. One of our prominent engineers, G. D. Galloway, 
gives valuable information in a paper on the development 
From this paper we note that 
1921; 


1923, one at a 


America 
the first well was started by J. D 


of steam wells in 


Grant in two wells 
finished in depth of 
at a depth of 320 ft 
1924 
four 
and the 
The 
bet ween 


were 
204 ft. and the 
The third 
is 150 ft 


wells 


other 


well was finished in and 


Since then 


drilled 


under construction 


deep more 
eighth 
de pth of 
116 


sure de 


have been 
well is 
the last 
ft. and 483 ft 

veloped in No ! 
674. Ib 


a pressure of 107 Ib 


wells 
The 
and No. 2 wells is ap 
Well No. 4 
and well No. 5, 211 
Ib. The pressure of well No. 6 is 276 Ib., 
and that of well No. 7 


a pressure of 300 Ib 


four varies 


steam pres 


proximately how 


will probably reach 
The 


into a 


total amount of 


steam delivered header 


from all the wells at 


common 

75 Ib 
will be approximately 137,500 lb. per hour 
All these 


L0-in 


gage pressure 


wells start with a 


casing, which is reduced 


to 8 in. These wells are drilled 
together, it being only 
feet from well No. 1 to 
well No. 7. In cold 
the are 
column of 
600 ft 


close 
550 

weather, 
wells 


when open, a 


steam rising some 
in the air escapes with 
a deafening roar Since these 


drilled the 


has increased steadily, 


wells are steam 


pressure 


ures 280x400 feet. , , : a 
Enough steam is ge- and with it the quantity of 
ing to waste to heat steam delivered It is possible 
thousands of dwell- b that well No.*6, judging from 
— Bottom—Grotto Geyser is one of the principal curiosities in the increased pressure since it 
Yellowstone National Park. Geyserite formation is hardened was drilled, will reach a pres 

substance coming from unknown depths sure of 300 Ib. per sq. in. At 

present this well registers a 

ures, and this pressure may force the drill out of the pressure of 276 lb. It is a remarkable fact that, after a 
well well has been drilled and has been flowing for some time, 
The drill hole varies in size from 8 to 16 inches, and it will increase in pressure very rapidly when it is closed 
tubing is driven down into each hole varying in depth For instance, well No. 6, flowing for several weeks and 
from 150 to 500 ft., depending upon the nature of the’ discharging steam at 150 Ib. pressure, rose to 270 Ib 
soil encountered. When the steam flow is sufficient, the pressure in fifty minutes after closing the well. It is 


drill is withdrawn and a piston inserted in the casing to 
increase the steam pressure. This piston is quickly with- 
drawn after several hours and the eruption that takes 
place throws stones, mud and hot water from the well. 
After the well is thus cleared of foreign matter and pure 
team is escaping, it is capped and made ready for use. 


In order to give our readers an idea of how much steam 
these wells are producing, let us state that the 12 wells 


estimated by the engineers in charge that each well will 
produce on an average 1,000 kw. 

To the 
the use of steam from the earth, producing heat, light and 
debt of gratitude. 
that we 


courageous engineers, who have made possible 


power, we owe a They have achieved 
something have been looking forward to for a 


number of years, namely, the use of the power that has 
been lying unused in the earth for thousands of years. 
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It seems that the deeper we go into the earth, the 
greater the pressure of steam. Three hundred lb. pressure 
is surely a remarkable pressure, and it is not advisable to 
go any deeper at this time to increase this enormous pres- 
sure, because no one knows what may be encountered at 
greater depths It will not be long, no doubt, before all 
over the world steam wells will be drilled to supply 
energy to mankind, at no greater cost than drilling the 
well and piping the steam to places where it may be used. 
Should wells be drilled in out-of-the-way places, the steam 
may be converted into electricity at the source and brought 
to our great cities in this form for heating and lighting 
and power Our heating contractors may be called upon, 
in the near future, to supply heat to buildings from main 
steam lines in the street, connected to near-by steam wells. 

It has often been said that Mother Earth, having given 
birth to a race of men, has provided this race with every- 
thing needed for its existence and well-being, and there is 
no doubt that all we have to do is to reach out and get 
these benefits There may be a little labor attached to it, 
but, nevertheless, the benefits are within reach It may 
be true that these things must be achieved by the ‘‘sweat 
of our brows,” but nothing is really worth while that 
comes to us easily. 

The possibilities of an adequate supply of steam for all 
our needs is encouraging, in view of the fact that some of 
the wells drilled produce from 250 to 300 Ib. of steam 
pressure at a depth of 487 ft When we compare this 
depth with the diameter of the earth, which is approxi- 
mately 8,000 miles, or 4,000 miles to the center of the 
earth, and consider that 5,280 ft. are equal to one mile, 
we must feel that unlimited possibilities are in store for 
us when we drill deeper into the earth, where we will no 


January 9, 1926 


doubt encounter far greater temperatures. Our present 
wells are only one-tenth of a mile down into the earth, and 
the average of the temperatures encountered at this depth 
is around 400 deg. F. The temperature varies with the 
location of the well and the underlying strata. In some 
localities steam is produced at a depth of from 4 to & ft 


HOW IS THIS STEAM PRODUCED? 

PYAHE STEAM discharged from the wells, according to 
| our scientists who have made a thorough study of this 
matter, is produced by the flow of water from subter 
ranean passages. This water is discharged directly into 
the volcanic fires or onto the molten masses of rox in 
the earth, which, as stated before, in many instances have 
a temperature ranging between 1,800 to 2,000 deg. F 
When the water comes into contact with these internal 
fires steam is formed at high pressures and this steam 
flows upwards, gathering in caves or hollows that may 
exist. When these caves are reached by the drills steam 
escapes, ready for use, through the casings of well. 

When the time arrives when we will use steam from the 
earth for heating our buildings our heating contractors 
and engineers will no doubt be able to do greater things 
than it is possible for them to accomplish at this time 
We look forward to the heating, ventilating and cooling 
of our homes, our offices, our factories, and any other 
building, in the near future, by means of one apparatus. 
This will mean the installation of heating and ventilating 
units that can be used during the entire year, cooling the 
rooms during the summer months and providing the nec- 
essary heat and abundant, fresh, invigorating air, prop 
erly humidified, during the winter months. 

(Continued on Page 110) 





Government thermal baths at Rotorna, New Zealand, in the foreground. There are many hot springs and geysers in this 
district 
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~London’s New Lord Mayor 


Connected with Industry 


Sir William Pryke, installed in office in November, 
1s member of company which makes plumbing supplies 














NTEREST attaches to the new Lord Mayor of London, 
| England, who, for the last forty years, has been 
intimately connected with the plumbing industry. Sir 


William Pryke, who was installed in office on November 
20, is the head of the firm of Pryke & Palmer, Ltd., which 
makes a special line of plumbers’ brasswork and sanitary 
fittings. 


Sir William Pryke has been for a number of years a 
member of the Worshipful Company of Plumbers, and 
for the ensuing year has been elected a master. This 
organization is one of the so-called City Companies, which 
an outgrowth of the old Guilds. They enjoy certain 
ial privileges and have been very active in maintain- 


high standards of training and practice in the various 


sper 
Ing 
trades. 

Our London correspondent writes: 
deal of useful work and to the City Guilds the English 
people are greatly indebted for increased facilities for 
technical education. In fact, one of the highest attain- 
ments in theoretical and practical technical knowledge 


“They do a great 


today is to secure The First-Class Honors, Full Techno- 
logical Certificate of The City and Guilds of London In- 
stitute. These certificates are awarded to candidates from 
the various skilled trades who have succeeded in passing 
very difficult examinations,” 

Sir William Pryke was born in 1847 and is still hale 
and hearty in spite of his 78 years. He was knighted 
on the occasion of the visit of the King and Queen of 
sjelgium to London in 1921. 

As Lord Mayor, Sir William Pryke will enjoy authority 


over the city of London proper, which comprises an area 
a mile square Here he Even the King of 
England, when paying an official visit, halts at the city 
boundary until formally invited to enter the city. 

In a letter to the London correspondent of ‘‘Domestic 
business 


is supreme 


Engineering,’’ Sir William Pryke writes: ‘My 
has brought me into touch with plumbers for the 
and membership 


last 
30 or 40 years, hence my interest in, 
of, the company.”’ 

A part of the impressive ceremony of 
new Lord Mayor is to be seen in the accompanying photo 
graph, in which the retiring Lord Mayor hands over the 
mace of office to his successor through a dignitary of the 
All present at the ceremony are garbed 


installing the 


city government. 
in traditional robes of office, making a colorful scene 
which has in it a touch of mediaeval times 



























Picture at left shows Sir Wil- 
liam Pryke’s predecessor hand- 
ing over his Mace of Office. 
The new Lord Mayor is stand- 
ing next to him, to his right, 
Picture at right shows Sir 
William Pryke in the official 
carriage on the day of his 
installation 
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Hindoo Fountain at Madura, India. 
Photos by Ewing Galloway 


The WWorld’s Water Supply 


Buddha overhead blesses the water. 


By ADOLPH MUELLER 


O WRITE of the world’s water supply is 
an undertaking of very considerable 
magnitude. It is an undertaking 
which, in fact, belongs to one of scien- 
tific bent and who has, through tireless 
research and patient investigation and 
analysis, acquired an exact knowledge. 
These men can speak with authority. 
Many of them have already spoken on 
this and allied subjects. Unfortunately 


J 





there are too many who have not given 
consideration to these excellent treatises. Anything which 
I offer should be classed as a wholly non-technical con- 
tribution to this field of knowledge. 

Mankind is so accustomed to water from the day of 
his birth until his end that he gives little thought to the 
subject. He knows that water is essential to all life in 
all forms, but he has had to make little effort to obtain 
it, and in consequence he devotes little serious consideration 
toit. In manyinstances he does not even ask whether it is 
pure or wholesome. He accepts it blindly as pure, gen- 
erally because it is clear, and makes no inquiry unless 
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it proves unwholesome and impure and works ill effects 
on his physical being. Then his interest is frequently 
too late. 

Fortunately, however, there are men, among whom are 
twenty-eight master plumbers’ associations, who study 
water conditions. They know the deleterious effects of 
water impregnated with mineral poisons, vegetable poisons 
or harmful bacteria, and endeavor to rectify the condition 
through various treatments which make it safe or to adopt 
measures to prevent the use of the water. These men 
perform a notable public service which receives all tvo 
little recognition or reward. 

Water is man’s friend and servant, also his enem) 
He can not live without it and he can not live in it. If 
polluted, it spreads fatal diseases. It is free as air only 
as an individual goes to natural sources and helps hims« 

Civilization made it necessary for the nation, state and 
city to control the water supply for proper distributi 
Wise laws were enacted to protect the supply from po! 
tion, and to distribute it in some orderly method. ‘1 
volume of water in the world suitable for man’s use, <0 
far as anyone knows, is inexhaustible, but certain cent 

















pecan 
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of population, not favorably located, are restricted and 
din the development of a sufficient safe supply 

The value of an abundant and pure supply of water is 
not new or a modern thought, nor can it be overesti 


mate We have inherited it from antiquity. 
Those who arrogate to themselves the wisdom and fore- 
thoucht of having discovered something new in this line 


should read the splendid book of William P. Mason, Rens- 
selas Polytechnic Institute, Troy, N. Y., who tells us 
Ilippocrites wrote on the value of pure water some 
four hundred years before the beginning of our era," and 
Pliny (A.D. 70), in his ‘‘Natural History,’’ devotes large 
space to the discussion of potable water and speaks of one 
of t enormous supplies of Rome, which, by the way, is 
a water in use today. 

He says, “Among the blessings conferred on the city 
by the bounty of the gods is the water of the Marcia, the 
clearest of all waters in the world, distinguished for 
coolness and salubrity.” : 

That the medical profession, even in the earliest stages 
f development, should have questioned the healthfulness 
of all water seems to us almost unbelievable, and yet we 
have no authority for questioning the authenticity of Mr 
Mason 
erally from ‘“‘The Hospital” to show 
regarded water drinking. 

“It needed,’’ says the quotation, ‘‘a very 


who, in his book on “Water Supply,” quotes lib 


how our ancestors 


bold man to 
resist the medical testimony of three centuries ago against 
water drinking. 
One or two only are concerned to maintain 


Few writers can be found to say a good 
word for it. 
that when begun in early life, it may be pretty 
freely drunk with impunity.” 

Sir Thomas Elyot in his ‘‘Castle of Health” 
(1541) says of certain Cornishmen, ‘‘that many 
sort, which never or seldom 
drink, be 
trong of body, and live and live well 


of the poorest 


drink any other notwithstanding 


until 
they be of great age.”’ 

Thomas Cogan, medical schoolmaster of Man- 
hester (1589), said he knew some who drank 
cold water at night or fasted in the morning 
without hurt. 

knew of 


Hart later 


honorable and 


Dr. James fifty years 


some worshipful ladies who 
drink little other drink and yet enjoy more per 
fect health than 


the strongest.’”’ 


most of them that drink of 


Again Sir Thomas Elyot was certain, ‘‘that 


water drinking was the cause of certain dis 


ease such as swelling of the spleen and 
liver 
Venner (1622) says of persons of cold 


countries, “that water drinking doth greatly 


digest their appetites, destroy the natural heat 


and overthrow the strength of the stomach 


“ar a 
It amazing and certainly interesting to 
Khow that anyone either of the medical pro- 
fession or of the laity should have entertained 

and advocated such theories 
he were serious then, but seem laughable 


iow. Can you imagine a doctor of today ques- 


tionit the healthfulness of pure water for 


lrinking purposes? 


KARLY WATER SUPPLY 
DISTRIBUTION of 


... 
source 


iy : 
“ustrial or domestic needs has been improved 


water from its 


of supply to various points of in- 


ancient city of Hebron, Palestine. 
enamels and pack mules, 
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upon, but the Romans knew how to do it, and their engi 
neering feats were often on a gigantic scale, and of a 
solidity which endures to this day. They are the more 
wonderful because of the fact that means and devices for 
accomplishing the work were limited 

Within the past few years it has 


been my good fortune 


tosee the ruins of the famous Roman aqueduct of Claudius’ 


day. Enough remains to show architectural beauty as well 
as utilitarian purpose. These ruins demonstrate quite con 
clusively the engineering skill and ability existing at that 
remote time, as well as the recognition of the ancient 


rulers of the necessity for providing an ample 
for public use. 


Many of the devices used in the 
faucets, etc., did not differ mate 


control of the flow of 
the water, such as stops 
rially in principle from the same devices we are 


tomed to use in this day. Following the Roman idea of 
art in sculpture and metal, the ancient faucets and stop 
were much heavier and more ornate than similar modern 


devices, the trend of which is elimination of all fanciful 


designs. Plainness in water controlling devices is an els 
mentary purpose in manufacturing, the theory being, and 
correctly so, that this lack of ornamentation is in accord 
ance with the best sanitary and hygienic practice 

The actual history of stops, faucets and other similat 


devices controlling the flow of water is lost, due to the 
fact that they have been accepted in common usage with 
out question or without interest. Many things of far lesse1 
importance have a carefully preserved history 

Most of the world has now learned the lesson of a pre 
protected distribution 


served and water supply and it 





Hundreds of goatskins filled with water for use by the people of the 


Water is hauled from a distance by 
These containers are cleaner inside than their 
exteriors would indicate 
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In this particular, we believe that the United States is 
unsurpassed by any country. We think that America, espe- 
cially North America, has the greatest corps of master 
plumbers, water works engineers, sanitarians and hygienic 
students now devoting brains and energy to particular 
problems of water supply to be found in the world 

That the water supply of the world is ample, except in 
limited localities, there can be no doubt and in the locali- 
ties referred to, there is always a solution to be found in 
the brain of some hydraulic engineer who steps in and 
picks up and solves the problem which nature has placed 


before him 



























In the land of the 
Yellow Dragon. 


rop—Coolle water 
hauler with his 
wheelbarrow in a 
Peking street. Cen- 
ter — Carrying 
water from the 
Yangtse-Kiang at 
the town of Chung- 
king. Bottom— 
One of the many 
open wells in Pe- 
king. Very little 
of this water is 
drunk excepting 
as tea, boiling 
having steril- 
ized it 


This and the problem of purifying water, eliminating 
unhealthy conditions and securing proper distributions at 
the least expense to the public and the individual, forms 
the big task which must at all times demand attention. 


BENEFITS OF PURE WATER AND SCIENTIFIC 
PLUMBING 

N the earlier days of sparse population, the necessity 
| of water compelled mankind to settle in the vicinity 
of or on the banks of lakes and rivers. The absence of 
anything like mechanical drainage or running water com 
pelled the settlers to use the streams and lakes as a dump- 
ing place for all sorts of offal It was only as the coun- 
try became settled that protective laws were passed to 
prevent the pollution of water. This in itself failed to 
eliminate many causes of epidemics, but it was the initial 
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step which was followed by scientific drainage, whereby 
poisonous substances were diverted from the supply of 
water on which the public depended. 

These two steps, later reinforced by scientific plumbing, 
have worked untold blessings for the human race, and 
perhaps have been the strongest factors in the protection 
and preservation of the health of the people. 

Water works are today generally recognized as indis- 
pensable in every town and village and their method of 
operation is so thoroughly understood that their purpose 
and value to mankind requires no special description. So 
commonly accepted are they that the average person gives 
no thought to them, knowing that they are in hourly 
operation and can be depended upon. We shrink and 
tremble at the thought of some natural disturbance, such 
as an earthquake or a cyclone, but give no thought to a 
calamity, such as would be experienced if the city of New 
York were deprived of its water supply for three days and 
nights. Can you imagine any other calamity of equal 
magnitude? That congested city would soon become a 
hotbed of disease, a cesspool where life would be unbear 
able. This disaster is not likely to occur because the 

world’s water supply is in the hands of competent men 

ever awake to the responsibility that rests upon them. 

In this particular, we feel that the world’s water supply 

is as safe as is the volume of the supply. 

The next big problem is the maintenance of the 
purity of the supply, which is first in the hands of 
the watchful men who distribute it, supported by wise 
legislation on the part of, the nation, state and munici- 
pality, a trust which calls for the best thought and 
effort of those into whose hands this great responsibil- 
ity has been placed. 

The history of the water of Romans and other 
ancient people is in itself a subject great 
enough to fill large volumes, but the limit of 
space here permits nothing more than _ brief 
reference to show in a way the progress of 
development. 

By fortunate coincidence while preparing this 
article we came upon the following very inter- 
esting reference to the water system of ancient 
tome: 

“Among the most noble of the works of 
Romans were their aqueducts. Under the im 
perial rule Rome was supplied with at least 
fourteen such” structures, aggregating about 
three hundred miles in length which poured a 
great volume of water into the thermae baths 
and fountains of the city.”’ 

The bridge portions of an ancient Roman 
aqueduct consist most often of one row of 
arches, but sometimes of two, and even three 
tiers Some were built of hewn stone, some of 
brick, and they were always very substantial. 

Aqueducts were never decorated, but depended upon 
their superb construction alone for architectural beauty 
The water channel was in the upper part of the structure 
above the arches and was covered on top, bottom and sides 
with a lining composed of lime, sand and pulverized brick 
which in time acquired the hardness of stone. 

The Romans knew the rule that water in a closed pipe 
finds its own level, but they found it less costly to build 
level water channels, as the materials they used belonged 
to the state and the labor was performed by slaves rhe 
first step taken by the Romans in civilizing the barbarous 
tribes in the captured cities of the provinces was to secure 
for them a proper water supply. 

Modern Rome derives its water supply from four aque- 
ducts: The Vergine (Agrippa’s Virgo),the water of which 
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first reached Rome in 19 B. C.; the Felice (ancient Alex- 
andria), the Paola (ancient Trajan), and the Marcia 
(ancient Claudian). The last named was brought back 
to Rome fifty-four years ago, after an interruption of 
thirteen centuries. 

Following the fall of the Roman Empire, there was a 
diminution of effort and enterprise in all public work. It 
is quite probable that the turning point in the use of 
public waters and the construction of public water systems 
was reached somewhere between A. D. 1000 and A. D. 
1400 During the middle ages but little progress was 
made A few important works were completed in Spain; 
the city of Paris took a supply from the Seine through a 
small aqueduct built in 1183. The supply was so limited, 
however, that in 1550 it averaged about one quart per 
capita, an infinitesimal quantity, compared with the aver- 
age use per capita in any American city today. 

In London the situation was equally as bad and it was 
only in the first half of the thirteenth century that the 
supply was brought to the city by lead pipes and masonry 
conduits. 


THE FIRST WATER WORKS SYSTEM 

UBLIC water works began to be constructed in Ger- 
as on a small scale in the early part of the fifteenth 
century. No pumps were available in those early days, and 
small systems which were constructed were of the gravity 
class. Pumps of a simple and crude type first began to be 
used at a point on the old London bridge in 1582 and at 
Hanover in 1587. Also the same class of machinery was 
aris in 1608. These pumps were usually 
operated by water power in some simple manner. In 1624 
Paris received additional supply of 200,000 gallons per 
day by completion of an aqueduct. The New 


installed at 


River Company was incorporated in 1619 for 
the partial supply of the city of London. It 
took its supply from.the New River and this 
was the first water company which supplied 
This company is still in 
existence and furnishes a considerable portion 


houses with water. 


of the present London supply. 

Near the end of the eighteenth century, the 
application of steam was used for pumping, 
and probably the first steam pumps were used 
in London in 1761. 
pumps were erected in 


Twenty years later, steam 
Paris. The present 
water supply of London is afforded by eight 
private companies, one of which is the old 
New River Company. These companies, with 
one exception, draw their supply from the 
rivers Thames and Lea, all water being filtered. 
One company draws its water from deep wells 
driven into the chalk. The population which 
is supplied is about 5,500,000 people. 

In the eighteenth century wood pipes were 
made of logs with the center bored out, some- 
About the year 1800 
east iron pipes were used, although in the early portion of 


times 6 or 7 inches in diameter. 


the nineteenth century water mains made of logs were 
used by the Old Manhattan Water Company for supplying 
New York City. 

The earliest system of public water supply in the United 
States was completed for the city of Boston in 1652. This 
The first pumping machinery for 
supplying water was set up by the town of Bethlehem, 
Pa., and put in operation in 1754. Water supplies were 
completed for Providence, R. I., in 1772, and Morristown, 
N. J., in 1791. The latter has maintained a continuous 
existence ever since that date. The first use of steam 
pumping machinery was in Philadelphia in 1800. 


Was a gravity system. 
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This machinery was constructed largely of wood, in- 
cluding portions of boiler, and would perform with 100 Ib 
of coal only about one-twenty-fifth or one-thirtieth of the 
work that could be expected of first class pumping machin 
ery at the present time. The principal development of 
water works in the United States began in 1850. In 1880 
it was estimated that about 12,000,000 people were sup 
plied with water. In 1890, 23,000,000, and 1900, about 
50,000,000. 

In constructing a water works it is necessary to consider 
water necessary for following uses: 

Domestic purposes, 

Commercial and industrial purposes, 
Public purposes, 
Part of supply which is wasted 

Water 
from one city to another. In 






















consumption varies largely 


toston the 


Top — Two 
little girl 
water carriers 
at the public 
tank in Ma- 
dura, India. 
Bottom — A 
water carrier 
in Java with 
four pieces of 
bamboo as 
containers. 
Containers 
are fastened 
to a “horse” 
to hold them 

upright 





purely domestic consumption varies in different houses 
and apartments from 59 gallons per head per day in costly 
apartments down to 16.6 gallons per head per day in the 
sgrookline, the finest 


14.3 gallons per day. 


poorest class of apartments. In 
suburb of Boston, the quantity was 
In Yonkers, N. Y. 


amount of water per day is 21.4 gallons per head per 


where the svstem is metered, the 
day, while in London, England, it varies from 18 to 25 
gallons. 

It is obvious that the rate of consumption for com 
mercial and industrial purposes varies far more than for 
domestic purposes, for the reason that some cities may 
be residential in character, while others may be essentially 
industrial. 
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ENORMOUS WASTE OF WATER Marseilles, France......... rere 
; ’ aly 9 

( UITE a large portion of the water of every city fails Ret, DE 5 cs. cb ok ws ee oee.e os 264 

. Tia . 2 ie 9 

to serve any purpose It runs to waste either by Vienna, Austria. .....ccrccccecs 20 

ntention or neglect The sources of this waste are defec St. Petersburg, (later Leningrad). 40 

tive plumbing, including leaky faucets and deliberate omis Serdmey, AUSiTOUR. « .6sciacvcsss 38 
ion to close stops and faucets, defective or broken mains, (These figures are not up-to-date, but they are ; od 


including leaky joints and waste to prevent freezing In index of similar conditions in other parts of the worl 


multitude of cases stops are left open indefinitely for 


WATER SUPPLY IN INDIA 















ill sorts of insignificant reasons; in closets under the 
erroneous impression that the continuous running of J HILE the records of America and other civilized 
tream will result in a more effective cleansing of soil and VU countries show a splendid progress in the | of 
sewer pips isers failing completely to appreciate the fact Conserving and improving their water supplies, ther: are 
that a far more powerful stream is required for that pur much older countries that give little heed to the important 
Water Iso often wasted in sinks for cooling uestion. India furnishes a striking example of this, and 
een ' when we read of the habits of certain classes of the popu 
‘wie wanet of lation there is no cause for wonder at the outbrea of 
water is one of the plagues. | 
eat enentietectery In India, some religions include the belief that rivers 


are sacred, but there is nothing against revolting pollu- 
tion or the use of the water after being polluted, the 
thought of which is repulsive to people accustomed 


phases of the adminis 
tration of a publi 


watersystem. In many ‘ies 
as Americans are, to an almost religious protection 


of their water supplies. 
At any river town or village in 


consumed water 
id been. carefully 
measured by meters 


- India any morning many of the faith 
as at Yonkers, New 


ful may be seen on the temple steps 
leading down to the 
water, performing 
their morning wor 
ship, which consists 
of bathing in the 
river and drinking 
of its water. Rivers 
are sacred, and dis 


eases, they believe 


ton. Fall River, Madi 
on and other place 

yet jit shows quite 4 
large discrepancy bé 


tween amount pumped 





The oldand 
and amount consumed the new. Top 

One would suppose —Ruins of the 
Claudian aque- 
duct which 
brought water 
1:00 A. M. and 4:09 to ancient 
4 M would be very Rome Bottom 


that the water used 


between the hours of 


are sent as punish 


| —Iinterior of ment from the gods 
little, but, on the con es 
ittl dei ; the concrete There are thousands 


trary in the city of . 
; lined tunnel of gods and most ot 
Boston, for instance, i which carries 
f them have powers 
wa found that during water rom : 
' Ashokan Re- for evil. In many 
this time the con se 
servoir in the of the cities modern 
umption is about 60 . 
j 1 Catskills te water systems have 
per cent of the average New York City ; 
7 been installed and 
hourly consumption n : , 
: the water is fairly 


Buffalo it is estimated that 70 per cent of the total supply good, but the white man should boil it before drinking 
of water is wasted , The main water supply of the country, however, comes 

Cast iron water pipes are produced in 12-foot lengths, from wells, which the people are expert in digging, Per- 
which makes 440 joints per mile: It is found that a great sons of different castes or different religions must get 
deal of water is wasted through leakage in the joints of their water from different wells. At the railway stations 


water mains. At Hackensack, N. J., the water company, water sellers meet the trains. The Brahmin passenger 
where a new 24-in, water main is laid eleven miles long, buys his water from a Brahmin dealer. A Mohammedan 
reports a leakage of 6,400 gallons per mile per day. buys his water from a seller of the same faith. So simple 
In Germany and Holland, loss by leakage is considerably a matter as getting a drink of water is set about by n iny 
le than in this country, but this is on account of the’ religious observances, which are strictly followed In- 
low pressure which they have in those countries It is stances are known of high caste Hindus allowing them 
estimated, on an average, that the water unaccounted for selves to die rather than to accept a cup of water from a 
in even the best systems now constructed, may reach one- man of a lower caste. 
third to one-half of the total supply The city of Buffalo The fertile soil of the Ganges valley, which Supports 
hows a daily consumption of 271 gallons per inhabitant about 800 people to the square mile and produces three or 
There are a number of cities showing an average daily four crops a year, and has done so for ages, is irrigated 
consumption of 160 gallons or more Below are listed from water drawn ffom wells in leather buckets by ox 
the water consumptions in various of the large cities teams. The creaking of the wooden pulleys as the oxen 
f the world draw the leather buckets to the surface is one of the 
Gallons per characteristic farm noises of India. 
inhabitant per day Space does not permit us to tell of the use of wat in 

London England 42 the irrigation of the rice fields or of the mythology asso 

Buckingham, England bes 28 ciated with the rivers of India, or to even mention the 

Berlin, Germany : 18 age-old customs which govern the use of water 

Paris, France. eee 53 


(Continued on Page 159) 
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Built to Save Time and Trouble 
on the Hard Installations 


few Full %%-inch Adjustment in 
escutcheon bushing offsets any 
variation in tile or plaster. 


ps F 
= Straight center supply to Noz. 


zle Arm avoids necessity of 
street Ells. 


Gx f 
* 


Sy 






 €——= Ball Joint on Nozzle Arm 
Insures perfect adjustment to 
any pitch of tub. 


Send for your copy of 


‘‘Ampinco Showers’’ 


with full details and clear illus- 
trationson this Splendid Fixture 
See Pages 12 and 13. 


No. 13014 


AMPINCO BATH FIXTURE 


THE AMERICAN PIN CO. 


DIVISION SCOVILL MANUFACTURING CO. 
WATERBURY, CONN. 











Mention Domestic ENGINEERING when writing advertisers. 
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BLOOR meanien BATES 



























When Ordering Floor and Ceiling Plates 


—it Pays to Specify 
“Perfection” No. 10 


Designed and made by the orig- 
inators of the hinged plate (now in 
universal use), Beaton (@, Cadwell 
“‘Perfection’’ No. 10 Floor and Ceil- 
ing Plates are a decided improve- 
mentonall other current patterns. 


They are not imitations and can- 
not be duplicated under any other 
name, therefore it will pay you to 
specify “Perfection” No. 10 Floor 
and Ceiling Plates when placing 
your order. 





The fact that “Perfection” Plates 
have been used on some of the 

-_ > r s Ss ° + . . 

i : stp etd = i most important installations in the 

Ask for it by name. country is unquestionable evidence 

of their Superior quality. 

Practically our entire line of floor plates, air valves, towel 

bars and flush valves are shown in the 1926 DOMESTI' 

ENGINEERING CATALOG DIRECTORY, pages 484, 485 and 


941 Reprints, punched to fit T. E. B. Loose Leaf Catal: 74 
supplied on request 
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BEAT ON & CADWELL MFG.CO. 


@stablished 1894 


NEW BRITAIN, CONN. 
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Friendliness 











Display window of Crowley Bros., Peoria, Ill, 


By MIT 


F YOU were to ask me to name the one characteristic 
that would completely describe the Crowley brothers, 
Bill and Mike, I’d have to think a while. I put the 

question to myself and pondered over it. There were so 
many interesting things about the way they do business 
that it took me a little while to get at the one funda- 
mental that would cover their case. I thought of it from 
every angle. I put myself in the places of customers, 


competitors, their employes, other business men and the 
And then I had it. Friendliness! 
to have come to me easier. 
I noticed when I 


general public of Peoria. 
ought 
the 
dropped into their shop, a stranger in search of informa- 


There you have it. It 


Because it was one of first things 


tion Friendliness has won customers for them. It has 
won the respect of their competitors. It has won the 
admiration of other business men, for which fact I can 


i 


I talked to others while I was 


quote book and chapter. 
there. And it has won loyalty from their employes. In- 
identally, it has meant profit; but profit without these 


ther things is an empty possession 


DIVISION OF RESPONSIBILITY 

TOW, let’s start at the beginning. In 1912 Bill bought 
\ the business from the man for whom he had been 
He invested $3,000 in it—and he owed every 
cent of the $3,000. A year and a half later, Mike joined 


work ing. 


MARVELS 


Bill, and they’ve been traveling in double harness ever 
since. You know the old saying about not doing business 
with relatives. Here’s one cdse which proves that reason 
able brothers can be as successful together a trangel 

Their friendliness commenced with themselve They 
have worked out a fair division of labor Bill is a prae 
tical plumber. Mike doesn't claim to be one Bill i 
in charge of all outside work Mike is in charge of the 
office end of things. It’s up to him to see that the records 
are properly kept, and that the office is efficient Bill 
brings in the specifications and Mike, who knows their cost 
of doing business, figures them They don't interfere 
with each other's duties, but they have conferences oO 
that they may keep abreast of each other, so to speak 
One or the other of them is always in the office, so that 
customers who come in or call up may have the satisfac 
tion of talking to a member of the firm. You won’t find 
any sign, “Will be back in an hour” on their door. Even 
Mike's courtesy to me didn’t allow him to break that 
rule We waited until brother Bill got back from lunch 
before we went out I was hungry, but impressed by the 
fact that a number of things happened during the time 
we waited. There were important calls that would have 
had to wait if Mike hadn’t been there And I'll tell you 
later about several callers who might have missed the 
friendliness of the place if we had all gone together 


l 
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CORRECTING MISTAKES 
XHE STORY of the success Crowley Brothers enjoy is 
‘T not the story of a path of roses I think the most 
heartening thing I learned there was the fact that I was 
talking to two men who had made mistakes, and then 
had the courage to correct them In 1920 they began to 


feel that something was wrong In that year the two 
brothers worked for a salary That was all they got out 
of their investment of time, thought and money They 


Why work 
for the same money you can draw for working a certain 


were dissatisfied with results, and rightly so 


number of hours a day, and be free of the worries ‘of 


running a business? A lot of us do it because we don’t 
face the facts They sat down and analyzed the situation, 
as their records disclosed it They had made a good 


margin of profit on job work but it was eaten up by the 
mall margin of 114% on contracts, so that their net 
They then decided that 
only by merchandising and catering to job work and such 


rrofits amounted to very little 
I 


contracts as were profitable could they make a substantial 
profit each year 

So they made an about-face and began to merchandise 
their service to the people of Peoria At the end of the 
first six months of 1921 they had made a small profit 
There was still something wrong. It was then that thes 
indicated their practical friendliness for and faith in 
the National Trade Extension Bureau. They sent a com 
plete statement to Evansville and asked for recommenda 
tions. The first recommendation was that their advertising 
ippropriation be increased over three hundred 
per cent! 

What they accomplished by 
advice of the Bureau I shall tell you later. Now 


following the 


I want to go into the splendid merchandising 
they have done Twice a week a two-column 
nine-inch advertisement appears in the news 
paper over Crowley Brothers’ name And it’s 
my guess that those two advertisements are 
worth twice the average pair of the same size 
They're merchandised. They aren’t just written 
in a hurry to fill the space scheduled. Crowley 
Rrother idvertising handled by an adver 
tising agency Not less than once a week, the 
agency man responsible for the account comes 
in for a conference He isn’t a plumber, of 
course And Bill and Mike admit that they 
aren't advertising men. But in the conference 
they pool their knowledge and the result is 
omething to be proud of 

Certainly one doesn't often come across ad 
vertising which “hits you between the eyes.” 
Just run through any magazine and see how 
small a percentage of the ideas in its advertising 
pages really bring you up short with the feeling 
that there’s a company that knows what it’s 
talking about And that means, of course, that 
the man who wrote the copy knew what you're 
thinking’ about He has studied your needs 
It is really true of human beings that they like 
to have people say the things they think, rather 
All these things 
Brothers’ 


than things they never think 
help the effectiveness of Crowley 


advertising 
ADVERTISING WORTH STUDYING 
’E WENT over their advertisements. There 
VW was one headed, “To Save Steps!”’ Four 
short paragraphs, with four ideas that fit mighty 
snugly into the 


“Mike” 


average housewife’s daily 
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thoughts She certainly has thought many times of tl 
convenience it would be to have a downstairs washroon 
And what is the good housewife’s pride in her hom: 
but the feeling that in it she can offer adequate hospitalit 
to friends? So far this advertisement has agreed wit 
her silent thoughts, as she climbs the stairs wearily, « 
wishes for more conveniences for the visitor. Then 

quietly takes hold of her objections and shakes them loo 
from their moorings. 
the third paragraph, she realizes in how small a spac 
And the la 
paragraph meets her last objection and tosses it into th 


the needed bathroom may be installed. 


No need to wait indefinitely, when she can tak 
advantage of the same plan of payment that applied 


discard 


the piano and the phonograph And all that was said 
eighty-six words! 

I have analyzed this one advertisement as a typi 
example. I went over a scrap book of past advertisement 
and every one of them showed the same careful plannin: 
There wasn't one that didn’t make you feel that you 
home was lacking in convenience if you didn’t have wh 
was described Or that you were wasting money Fac 
one gave you more confidence in Crowley Brothers On 
told you about the competent workers employed. An 
every once in a while you were reminded that “no roo: 
Then there was on 


, 


is as much used as the bathroom.’ 
showing a dripping faucet with the headline, “Drips th: 
cost money Jobs came in directly from this one. 


Now while advertising is meant to produce immedia 





Crowley, one of the two brothers who conduct the Crowley 


Brothers’ business in Peoria, Il. 


For the first time, when she read 
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The All-Important 


Requirement 


Automatic Temperature Control for domestic heat- 
ing plants is a great comfort and convenience— 


Provided it is dependable 





If you want evidence on the dependability of Honeywell 
Controls note the Oil Burners listed as standard by Under- 
writers’ Laboratories, Inc. 


The new Honeywell Series has The new Honeywell Series is 
created a profound impression equally effective and dependable 
in the trade. Heating plant 0n any type of heating plant. It 
makers, dealers and installers ™akes no difference whether 


have never before seen control the fuel be coal, oil or gas. 


equipment reduced to such sim- Sold only through the regular 
ple terms. channels of the trade. 


THE HONEYWELL HEATING SPECIALTIES CO. 
WABASH, INDIANA 


| OSORIO ODO OKDOOROKDSORORO ORO KISORORBEOKORIHOON 
| 
| 


HONEYWELL 


Temperature Regulators 















The Honeywell new ser 

ies Control Motor is 
listed as approved by the 
Underwriters’ Labora- 
tories, Incorporated. 
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J \ 
Showers for any Bathroom 
and Fixtures for any 
Lavatory— 


i A 





a 


fie H-965 Mixometer type shower 
P shown here is the one usually recom- 
| mended for a strictly high class stall in- 
stallation where side sprays are desired 
in addition to the shower. 








Because of the closeness of the controls 
to the entrance of the stall, the water can 
be regulated “just nght” before entering 
Shower and side sprays can be operated 
independent of each other by means of 
compression valves The Mixometet 
a controls the temperature of both. Wher 
5 side sprays are not desired, install the 
H-952!% Mixometer Shower. 


& P vl ; 
‘ Phe fixture shown on the lavatory in the 
background is the Unit which fits prac- 
be] tically all lavatones drilled for two 
faucets and standing waste The 
SPEAKMAN Unit Acto Fixture fits 
lavatories with chain stay hole in slab 
back of overflow 











SPEAKMAN COMPANY 


f 4 
< S WILMINGTON, DELAWARE 




















H-g6s Mixometer shower in a stal In the background is ‘ 


: 
the Unit —one nozzle fixture on a lavat ke “ee 
— i 26. 


When you want to put 
the shower over the tub 





Use the Deshler Bath Fixture and 
either the H-952!4 Mixometer 
shower or H-1402 compression 
valve shower. Both of these come 
already assembled with the Desh 
ler Bath Fixture. The first is 
known as the -2370 combina 
tion and the second, the 2355 
combination, 


SPEAKMAN SHOWERS | 


and FIXTURES 
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re Crowley Brothers recognize another big job it 
4 plishes over a longer period of time. It wins con- 
fid Today when your prospect reads your advertise 

me! he may not need your service But he absorbs 
so! if the friendliness in your copy He may go on for 
wer without calling upon you. But all the time, if you 


are consistent, you are building up in his mind some idea 
of what kind of a company yours is. He's getting ac- 
ted with you. He hasn’t any reason for doubting 
wl you tell him of your service. So, when the time 
that he needs it, your name is in his mind Here’s 
al ctical demonstration of this fact. Simply because 
Crowley Brothers have been consistent 
are well-known. The kind of copy they use has 
feel friendly toward them 
ere’s just one more thought to leave with you con 
You've 


advertisers, they 
made 
The le 
cerning Crowley Brothers’ advertising policies = 
got to remember,” said Mike, ‘that 
the opportunity to serve.’ 


advertising only 


, 
creates 


CIVIC ACTIVITIES 

THEN I begin to think of their service, I find that I 
U im thinking in a much broader field than usual. I 
have a letter here from the advertising manager of the 
newspapers they use, in which he says: “Our only regret 
is that there is not a larger family, with brothers in many 
other lines of business, using the same methods.” Usually 
when you think of service in connection with a plumbing 
think of plumbing and 
Brothers’ 
Peoria is much broader. sill and Mike they’re 
in touch with just about everything that counts in civic 
life. Bill belongs to the American Business Men’s Club 
and is 1st vice-president of the Illinois Master Plumbers’ 


i 


ind heating establishment, you 


heating problems But Crowley service to 


Between 


Association. 
Three peopl 


Mike is mixed up in a lot of things came 


in while T was visiting their shop One of them was a 
French-Canadian war veteran lie was gassed at Ypres 
and because of a weak heart has found it difficult to land 
a job that When he came into Peoria he 
was naturally sent around to see Mike Mike is chairman 


American Legion In nine 


he can hold 


of the Relief Committee of the 


nths he has relieved two hundred and twenty-eight 


cases of need and has spent $55 of the Legion’s money, 


$1,600 of the Red and $980 of County 


Mike during 


Cross’ money 


monev, The two others who came to see 


my visit were to secure aid, the other to pay 


back part of a loan he had made 


women one 


The day I was in Peoria the papers carried a story of 
the banquet given the night before by the Optimists Club, 
of which Mike is a member. It was a ‘“‘father and son" 
Mike's little boy wasn’t well enough to go along 


That 


banquet, 


But Mike turned up with five children night the 
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Optimists Club learned that, through three of its mem 


bers, it has been helping to maintain the Peoria Day 
Nursery and Children’s Home 


home Here the mother who must work 


Mike is the secretary and 
manager of the th ! 
can leave her child or children and be relieved of worry 
It enables her to keep her home together; a service, not 
only to her, but to the community at large When you 
help preserve the home, you are preserving civilization 


Some time ago the Peoria Chamber of Commerce ap 
pointed a Public Comfort Station committee There was 
Mike called this fact to their 


t attention 
and was rewarded, for his pains, 


no plumber on it 
with the appointment a 
chairman. That committee is planning a big work in Peoria 
one which will benefit the public and the plumbing 
made of hotels 


county and state, de 


n 


dustry A survey is being 


restaurants 


complete 
public buildings of the 
partment stores, oil stations, ete Proprietors of ich 
places will be approached with the purpose of having them 
throw open well-equipped comfort stations to the public 
It’s a 


marks the individual dealings of Crowley Brother And 


Wholesale application of the friendliness which 


urely no one better than they can tell of the advantage 


of such friendline 


Here are some of the activities Crowley Brothers have 


indulged in for the benefit of the industry in Peoria In 
the first 


tion in Peoria. 


member in the associa 


Mike’s talk at 


place, they are active 
Those of vou who heard 


Evansville know his viewpoints on co-operative principle 
| ] 


In Peoria there is a Merchant Credit Bureau To th 
organization, retail merchants com for credit informa 
tion. Crowley Brothers have been instrumental in form 


Mike 


sociation 


ing a branch of it to serve the plumbers of Peoria 
is president of the Peoria Credit Grantors, an as 
of the men and ladies in charge of the credit department 

Mike ha 


School, under the T. E. B 


in the retail stores of Peoria In addition, 


formed the Accountancy plan 
and he will give one evening a week to teaching the cla 
of twenty-four master plumbers and bookkeepers 


All of this 
friendliness of theirs 


public spirited work done out of that 


They enjoy doing it, aside from the 


practical advantages they may derive from it They are 


deeply interested in civie and industrial progre n Peoria 


They want people to think well of the plumbing and heat 
They feel that 
people of 


being 


ing industry if they can raise it in th 


estimation of the Peoria, it will enjoy more 
patronage. And by 


chandising and good service 


aggressive, by careful mer 


they hope to get their share 
! 


of the increase In the meantime, they are willing to 


make the investment of time and work to help progres ot 


every kind 


Now I want to tell you something about the loyal or 


ganization Crowley Brothers have gathered about them. 


A 


(Continued on Page 157) 








Mobilized for seryice—the Crowley Brothers’ motor equipment 
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O-B No. 45 Line 


Union Elbow 


O-B No. 30 Line 
Steam Radiator 






O-B No. 40 Line 
Hot Water 
Radiator 


O-B No. 50 Line 
aaa Eight leading members of the O-B Family. 
These valves are all made of brass and range in 
sizes from one-eighth to three-inch. 


_ Every O-B Valve is produced under rigid 
OS Ee Spee technical control which results in uniform 
products. 


Foundry heats are checked by accurate pyro 
meters to assure correct pouring temperature 
of metal. 





Special mixes are prepared for each particular 
valve so it will be fitted for the service for 
which it is intended. 


O-BJNo. 2 Line 
Globe 


Well equipped chemical and physical labora- 
tories are made use of in checking the raw 
materials and finished product. 





O-B No. 10 Line 
Globe 









These are only a few of the many refinements 
which are the result of the O-B quality idea of 
producing valves of the highest type. 


Ask Your Supply House for O-B Valves 





The Ohio Brass Company 


~— Mansfield, Ohio 


MLVIES 


Mention Domestic ENciINEERING when writing advertisers. 





















In this issue ‘‘Domestic Engineering’’ inaugurates a feature, strictly in keeping 
with its policy of furnishing its readers with material that is not only timely, but prac- 


tical as well. 


There is a movement all over the country for more bathrooms in the home. 


In a series of articles like this one, ‘‘Domestic Engineering”’ will attempt to put before 
the master plumber examples of the most common types of American homes, with sug- 
gestions as to the changes possible in order to accommodate an extra bathroom, or an 
extra lavatory and water closet — but more especially, the complete bathroom. These 
articles will furnish a ready-reference set of plans of the more familiar types of American 
homes and may, in fact, be used as a basis for pointing out to a prospective customer 
just how the extra bathroom can be accommodated; thus aiding the master plumber 
in opening up what is going to be a new source of business of very large proportions. 


PORCH 


DINING 


ROOM 





Fig. 1—Lower floor of house in which lavatory and water 
closet are to be installed 


PORCH 





LIVING ROOM 


PORCH 


Fig. 2.—Changes made in floor plan of Fig. 1 


How Shall We Accommodate That 
Extra Bathroomr 


HE two problems presented this week are not diffi- 

cult. There will be no attempt to ‘“‘manufacture”’ 

such problems during the course of these articles. 
We shall take plans as they come, just as the master 
plumber will have to take them as they come to him in 
the course of the day’s work. The two plans to be altered 
this week are actual plans. In one that 
it is necessary to furnish a first floor lavatory and water 
closet, the house is inhabited and has been in use for a 
number of years. The other floor plan is just as it was 
laid out by whoever designed the house. 

The first problem is to provide the downstairs lavatory 
and closet, to save running up and stairs 
and to provide children with handy toilet facilities. Per- 
haps the real problem here was one of selling: The pantry 
is to be given up. But in modern homes, compactly as 
they are being built, kitchen cabinets scientifically planned, 
built-in cabinets, and proper refrigerator facilities render 
the pantry unnecessary. It happens that this particular 
home—-remember this is the one that is now being lived 
has complete kitchen facilities, with a refrigerator 
on the back porch, so that the housewife will be easily 
Convinced that the benefit to her children of having toilet 
facilities, so handy that they will not neglect these impor- 


case in which 


water down 


in 


77 


tant functions, will far outweigh her habit of using the 
pantry. 

From now on—the job is already planned——the passage 
into the dining room will be at the upper end of the space 
to be turned into a lavatory, and in the partition will be 


built a set of shelves for linen, dishes, ete. 


T 


THE SECOND PROBLEM 
HE PROBLEM proposed in Fig. is to fit 
bathroom into this second-floor plan of a two-story 


°° 
0 


an extra 


house. You will understand that, in this case, we are 
working with a house plan and not with changes in a 
house already built. The problem is, of course, not a 


difficult one. 
The main difficulty with homes of this character is that 
the guest is forced to accept the fortunes of war in the 


matter of using the bathroom. It creates a situation of 
some difficulty. A considerate guest does not wish to 
upset the settled routine of the household. On the other 


hand, the considerate host wishes to make everything 
convenient for the Each of the bath- 
room hurriedly, fearing that he may be causing delay to 


others in the family. 


guest. makes use 


(Continued on Page 163) 
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HE heating contractor has 

responded with so much 
enthusiasm to our dealer prop- 
osition that we have all the 
business we can handle and 
it is against our policy to take 
on any more dealers than we 
can properly serve. 

This is what demonstrates 
the merit of the Aetna Auto- 
matic Oil Burner, and later 
on when we are able to in- 
crease our production facili- 
ties, we will again actively 
solicit your business. 

In the meantime, we want 
to express our sincere thanks 
and appreciation to the trade 


for their overwhelming 
interest. 
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EVEN sizes of burners to j 
take care of 500 to 20,000 i} ; 
feet of radiation. : i ber ( 
f ‘ . , 
He te Successful installations since 
1916. 


Operates on all grades of 
light fuel oil. Listed as ap- oe 
proved by the Underwriters :) fs 
Laboratories, New York Board 
of Standards and Appeals, and 
all Insurance and Municipal | F 
authorities wherever installed. 


Adapted for Steam, 
Hot Water, and Hot 


e nN Air Furnaces. 
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AETNA AUTOMATIC OIL BURNER, INC. 
GEORGIA AVENUE :3 $3 PROVIDENCE, R. I. 
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DOMESTIC ENGINEERING 


SERVICE and 
RESULTS 


for fifty years 


Alt BUSINESS is built up, to a great extent, 
upon reputation for having given satisfac- 
tory service and results at one time or another, 
and continuing to do so. 




















The F. N. Du Bois Company has been manu- 
facturing Plumbing Fittings for 50 years, an 
indication that their products have been giving 
satisfactory service and results. Many master- 
plumbers realize this and are constant users of 
F. N. Du Bois Company's products. 


The Blauvelt Line of Plumbing and Faucet 
Fittings manufactured by F. N. Du Bois Co. 
has features of construction which the master- 
plumber cannot afford to overlook. Recom- 
mending and installing these products will help 
to sustain his reputation because of the satis- 
faction they give. 





THE F. N. DU BOIS CO., Inc. 


25th Street and 9th Avenue 
NEW YORK 


Mention Domestic ENGINEERING when writing advertisers 
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MARKETS 


BUSINESS CONDITIONS IN LEADING JOBBING 





CENTERS 








1925 Brings Record Volume — 
1926 Outlook Is Good 


HE year of 1925 takes its place as plumbing and 
"[ neatine' greatest twelve-month period, in point of 

volume, experienced by the industry up until this 
time. The aggregate movement of commodities in this 
fleld exceeded that of any previous year. However, in 
view of this enormous volume, profits were very unsatis- 
factory, according to most reports Business was highly 
competitive, particularly during the first half of the year, 
among contractors, jobbers and manufacturers, and vol 
ume was obtained at the expense of profits. 

The presidential election in November, 1924, marked 
the beginning of what was forecast at the time as an era 
of prosperity. The administration was favorable toward 
business and promised a sound foundation for progress 
and expansion in industry. And it provided all of that. 
jut the boom fever took hold of many business men who 
thought the millennium was waiting for them just around 
the corner. ° 

In plumbing and heating production took a spurt in the 
face of anticipated large demands and jobbers bought 
heavily to take care of the expected business. Thus, the 
year opened with most manufacturers heavily booked with 
orders for shipment throughout the first quarter. Antici- 
pated consumption needs, however, did not open up as 
quickly as was expected and, by the time manufacturers 
were seeing the bottom of their order files, jobbers had 
not yet turned over their heavy holdings. And then prices 
began to weaken—at practically their first test of the year 

in both the manufacturers’ and the jobbers’ markets, in 
an effort to stimulate buying. 


PRICES FALL WHEN TEST COMES 

XHE result was that when the business came—-for it 
T was there—it came in the midst of weak price condi- 
tions and was taken at figures that reflected very narrow 
margins of profit. Particularly among jobbers was there 
much complaint about prices. In New England a threat- 
ened strike of journeyman plumbers further aggravated 
the somewhat alarmed feeling that business anticipated 
earlier was not going to materialize. 

Pacific Coast jobbers advanced their prices in April, 
seemingly having reached the conclusion that they would 
make a profit or pass the business. And Coast jobbers’ 
prices held steadily throughout the remainder of the 
year, in practically all instances following manufacturers’ 
quotations up or down. 3ut in other sections April and 
May were months of price concessions among jobbers. 
And such concessions were reflected in contractors’ bids, 
with resulting complaint about profits in that end of the 
business as well, During that time manufacturers’ prices 


81 


in many lines were reduced——and reduced to a level said 
to be below cost. Soil pipe, particularly, stands out in 
this regard in reviewing that period. And all lines suf 
fered, pottery, range boilers and brass goods being con 
spicuous as well. 

Much complaint arose about the quality of goods that 
such prices were bringing on the market “B” grade 
pottery, as it was called then, seriously affected pottery 
conditions, for instance The New York market absorbed 
a considerable quantity of such ware, and other markets 
distributed a large volume. Troubles arising from this 
cause, however, were largely remedied by the potters’ 
decision in October to mark their products 


BEGIN SMALL LOT BUYING 


AHE outstanding comments on business, then, for the 
‘T first six months of the year, referred to the unsatisfac 
tory price conditions. And one of the outstanding devel- 
opments of the year began to be evident at that time also; 
namely, the tendency among jobbers to cease anticipating 
requirements and buy just as needs arose. Uncertain 
price conditions probably fostered this tendency, but the 
realization that prompt production and efficient transpor 
tation facilities made long anticipation no longer neces 
sary supported it for the remainder of the year And 
many students of business feel that this method of buying 
has all the earmarks of permanency and that sellers will 
have to adjust their distribution plans in accordance with 
this change in buying habits. 

By June or July it became evident that, in spite of price 
conditions, a very large volume of business was being 
done. It was composed of many small*orders but the 
aggregate was there. And, generally speaking, the vol- 
ume grew steadily from month to month, holding at an 
unusually good level until the very end of the year. Sea- 
sonal influences diminished the volume in November and 
again in December, but not so much that those months 
did not exceed corresponding months of other years. 
There was not the amount of forward buying toward the 
end of the year that is generally looked for, however, 
the habit of buying only for needs seemingly still 
governing. 

Prices, generally, improved in firmness the latter half 
of the year, in comparison to the first half. Some lines 
are exceptions, particularly, perhaps, range boilers and 
pottery. And there was room for complaint to the very 
end of the year in jobbers’ and contractors’ operations. 
But a better feeling was evident. There was not the 
universal slashing and there was a noticeable effort to 
stabilize conditions which produced worth while results. 
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Well, you certainly 
seem to be sold 

yourself on this 
UNITED LINE 





What do you want to know about the, 


brass pum bi Ao0ds yout Jobber O 


Jusr three things: 


First, how does the line rate as to appearance, construction and 
completeness? 


Second, is it known to be trouble-free—during installation and 
afterward? 


Third, is it priced so you can figure it right along and get your full 
share of business? 


Other questions may be of interest, but these three are of real 
importance to you as a plumber. 


That United Jobbers are able to give most satisfactory answers 
is evident in the thousands of Master Plumbers all over the 
country who are following their lead in standardizing on 


“The Red Metal Line’ 


ILE 


UNITED BRASS MFG. CO., 3844-62 HAMILTON AVE, CLEVELAND, O. 





STS = 





D? you want to 


read our | 
humorous Maga 


zine, “The Red 


Metal Line’, ¢a 
| month? We'll 


| glad to send it, {ree 


if 


Just send us 4 
| a and addr 


fh 
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Price conditions, as described in plumbing and heat- 
ing, were not exceptions in the general business world. 
The same story will be told in a review of the steel indus- 
try. The basic markets were weak when plumbing and 
heating markets were weak, and when basic markets 
finally stiffened they supported stronger prices in the fin- 
ished field. Pig iron, often called a barometer of plumb- 
ing and heating business conditions because of the large 
part it plays in manufactured products of this field, had 
exactly fhe kind of year described here. It was one of 
large production and heavy sales, but one, as well, of 
profitless prices during the late spring, summer and early 
fall. But pig iron ended the year in a strong position 
and the same can be said of plumbing and heating. 


BUILDING OUTLOOK IS GOOD 

AHE enormous volume of business done in plumbing 
T and heating can find itscausein the unprecedented build- 
ing program of 1925. The entire 1924 building total, the 
largest to that time, was exceeded by 19 per cent in the 
first eleven months of 1925. Every district of the country 
exceeded its 1924 total in eleven months of 1925, the 
Pittsburgh district by 36 per cent, the Central West by 
31 per cent, the New England by 26 per cent, the New 
York State and Northern New Jersey by 5 per cent, the 
Middle Atlantic states by 8 per cent, the Southeastern 
states by 17 per cent, and the Northwest by 2 per cent, 
according to the F. W. Dodge Corporation. And there 
were some people, a -year ago, who looked for building 
to fall away off by the middle of 1925. 

The Architectural Forum, whose forecasts of building 
operations have been unusually accurate in recent years, 
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has completed a several months’ survey to determine what 
may be expected for 1926 in building. And the result of 
the survey indicates that 1926 will be another $6,000,000,- 
000 building year. The majority of men in plumbing and 
heating look for a continuation of good volume, at least 
for the first six months. And it can almost be said that 
known needs assure that. 

Worth mentioning here in a discussion of business is 
the feature of most reports now coming from private and 
public sources. They all lay special stress on the accom- 
plishments of industry in cutting down expenses and on 
the greater purchasing power of the public due to full 
employment and high wages. Plumbing and heating have 
shared in the greater purchasing power of the public. And 
there has been a growing interest in this fleld in the 
time-payment plan of selling as a further means of pro- 
viding increased outlets for production. That confidence 
in the future is felt, is evidenced by the great number of 
new plants built in this industry during the year, in the 
great number of mergers and of additional 
sources of supply and in the great number of new branch 
houses and warehouses established in the jobbing and 
the manufacturing ends of the business. 

“Domestic Engineering’ has prepared charts to show 
the trend of demand and prices in the various commodities 
Accompany- 


purchases 


covered each week in its ‘““Markets” section. 
ing each chart is a summary of the year’s activity in the 
commodity named. Actual figures have been available 
on a few of the products and, on all, the weekly reports 
of the year, compiled in leading jobbing centers of the 
country, have furnished information which has made 


these charts accurate in their portrayal of conditions. 


Boiler and Radiator Prices Firm 


T HAS been a year of large volume in boilers and 
| radiators and, as a whole, of ‘satisfactory price condi- 
tions. The year started with heating activity still brisk 
from 1924 projects, but demand began to fall off in late 
February and shipments were not heavy through April, 
May and June. However, the business was there, for con- 
tracts were placed in large numbers during that time for 
shipment when jobs were ready. By July, the enormous 
building program was making itself felt and demand for 
boilers and radiators grew and grew as the heating sea- 
son got under way. Throughout August, September and 
October, shipments were very large and new orders for 
both current and later delivery were in unprecedented 
volume. November and December witnessed some reces- 
sion but factories finished the year working at or nearly 
at capacity. It has been the largest year in history, in 
point of volume, for boiler and radiator manufacturers. 
And the business has been handled well, no serious delays 


Jan. Feb Mar Apr May June 


Prices —Boilers 


Demand 


Prices Radiators 





Price—Demand Chart—Bollers 


in shipments being reported at any time. The demand 
line on the chart represents both boilers and radiators. 
The price line for boilers is charted on the prices of 
representative sectional boilers. It an advance 
of 10 per cent on February 21. Earlier in the 
month, however, other types of boilers were reduced 2% 
to 12% per cent and on February 21, water tube boilers 
The price levels established 


shows 
same 


were reduced 10 per cent. 
in that month were unchanged until September, when an 
advance of 5 per cent on the whole line took place. 

At the start of the year, radiation prices automati- 
cally went back up to the level maintained throughout 
most of 1924. In addition, new 1925 sheets carried a 
further advance of 2% per cent from those figures. It is 
at this level that the price line on the chart starts. On 
February 21, prices were reduced 5 to 12% per cent, and 
the discount on car load lots increased to 5 per cent. In 
September the general advance of 5 per cent was made. 
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Composite Chart—Pottery 


Pottery Prices Drop During Year 


weak price conditions, resulting from price-cutting com- 
petition and from the fact that a considerable amount of 
Constructive 


coment market has been affected during the year by 


off-quality ware was thrown on the market. 
action was taken on this latter question, however, it being 
mark “‘seconds’’ or cull grade ware. 

The price line on the chart is a composite line, made 
up from prices of three types of lavatories and from prices 
of staple bowls tanks. The first reduction, noted on 
the chart in February, applied only to vitreous china lava- 
tories. In the latter part of April, 
and of staple bowls and tanks were reduced. 
set then, lavatories continued 
throughout the remainder of the year. Prices of staple 
tanks, however, went up a after the 
April reduction. The market was not steady through the 

In November a reduction in prices of 
tanks was announced. 


decided to 


and 


prices of lavatories 
At the level 


prices of unchanged 


bowls and month 


summer and fall 


staple bowls and 


Actual consumption needs accounted for a large move- 


ment of pottery throughout the year, but unsettled prices 
were constantly mentioned as making business unattrac- 
tive. Pottery was prominent among the commodities with 
which jobbers were heavily stocked the first part of the 
year and which slowed up so much during February, 
March and April. A large buying movement, however, 
took place, when jobbers covered at the time of the May 
price advance. For the remainder of the year these cov- 
ering contracts were checked against as needs arose. When 
they were largely cleaned up by October, consumption was 
still well sustained and potteries did a good volume on 
small-sized orders, marked for rush shipment. Forward 
buying for the first quarter of 1926 was not heavy. 
Starting in July, figures became available on the num- 
ber of orders received, and the number of orders shipped 
Where the line changes in appear- 
a basis. The 
July, August, 
these figures. 


in this commodity. 
actual figures used as 
orders shipped in 
based on 


ance, these were 


short line representing 


September and October is, also, 


Enameled Ware Output Sets Record 


INES in the accompanying chart are based on actual 

4. figures, compiled from the number of orders shipped 
and the number of orders received for bathtubs for the 
month of December, the trend was charted from estimates, 


actual figures not being available at the time of making 


up the chart. The year of 1925 was the largest of history 
in the enameled ware industry. The chart shows that 
February was the lowest month and July was the peak 


month of the year, both in orders shipped and in orders 
Buying was confined to immediate and early 
the year, very little antici- 
pating being done after January. Shipping facilities and 


received. 
needs practically throughout 


production were in good shape to afford prompt service 
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at all times, with the possible exception of the early fall 
months when factories fell behind a little. 
Manufacturers’ prices were unchanged throughout the 
year, as shown by the straight price line on the chart. 
was affected, as were 
various times, particularly in 


this commodity most 


price-cutting at 


However, 
others, by 
jobbing circles, though the year as a whole was one of a 
satisfactory market to most makers. On the Pacific Coast, 
the larger manufacturers announced in July a policy of 
allowing full freight to Coast jobbing points. This con- 
cession was equal to about 15 per cent of the value of 
the material and the drop was immediately reflected in 
jobbers’ prices to the trade. 
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s Price and Demand 


Buy Steel Pipe to 


AHE movement of steel pipe closely followed actual 
‘| consumption needs throughout most of the year, al- 
though, as in most commodities, jobbers ordered beyond 
requirements the first part of the year and, by April, were 
discovering that they had too much pipe. In late May, 
however, demand from the trade set in, as building took 
hold, and jobbers ceased anticipating to any extent and 
bought just as needs arose. This trend persisted for the 
remainder of the year and mills, therefore, experienced 
a steady call for their product, with the demand line 
rising steadily as building became more and more active. 
With the coming of the heating season to add to plumbing 
requirements, the peak months for steel pipe arrived, with 
mills doing a large business. In November the usual 
seasonal falling off set in, but only slightly. <A steady 
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Chart for Steel Vipe 


Meet Actual Needs 


call for small lots, marked for quick shipment, continued 
practically to the end of the year Very little forward 
buying took place because steady prices and prompt, effi 
cient production provided little incentive for anticipating 

The price line, representing the base price of steel pipe, 
is straight throughout the year, there being no change 
announced by mills. This price has been in effect since 
February, 1923. However, this commodity felt the effect 
of price slashing which was so prevalent the first half of 
the year and there were reports of concessions being 
offered at that time. Particularly was this so in the 
jobbers’ market. The general price condition, considering 
the entire year, however, was one of steadiness, and steel 
pipe was one of the most satisfactory departments of 


oF 


steel mills in 1925. 


Range Boiler Market Shows Weakness 


the fact that very weak price conditions persisted 
through most of 1925. The price line shows that manu- 
facturers’ sheets out at the start of the year were those 
issued in December, 1924. Makers, however, entered the 
year with a fair volume of business booked on the August, 
1924. sheet, and ordering on the December sheet was 
negligible. As in many other commodities, calls from 
jobbers fell off during February and March, and conces- 
sions in prices were offered by many manufacturers in 
order to stimulate buying. Therefore, in June, when new 
reduced prices were announced, the August sheet was 
prevailing and the decline took place from those figures. 
Demand proceeded within rather slow limits through 
June and July, jobbers lacking confidence in the market 
and ordering only for actual needs. Prices were spoken 
of as too low to return a satisfactory margin of profit, 
both in the original and resale markets. In August, most 
manufacturers raised prices to a level even with the 
August, 1924, sheet. This price never really took effect, 
however. In fact, at least one manufacturer never left 
the June sheet at that time. This announced advance, 


A REVIEW of business in range boilers brings to light 
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however, stimulated buying, jobbers being given the priv- 
ilege of ordering at the June sheet for shipment on or 
before September 15. Factories shipped steadily against 
these orders through September and jobbers’ requirements 
were well taken care of for approximately 60 days. 

But when orders were again sought, the low price route 
was used and even the June sheet was cut under. In 
November, one manufacturer issued a new sheet carrying 
a 5 per cent reduction from the June figures. Such prices 
were very low, according to sellers and buyers, so low, 
in fact, that one manufacturer issued a letter announcing 
bis refusal to meet the reduction and putting his August 
sheet definitely into effect. Many other manufacturers, 
though, met the situation and the year ended with buying 
slow and the market weak. However, a definite effort 
to stabilize conditions was evident throughout the indus- 
try, with sentiment so strong against a continuation of 
1925 conditions that early improvement was hoped for. 

In a review of range boilers, many call attention to the 
inroad of the storage type of water heater on range boiler 
business. Several range boiler manufacturers in the last 
year have devoted much attention to this heater business. 
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The hundreds of Vogel possibilities you 
passed up in 1925 are still there -— waiting. 


A Vogel Closet in every barn, out-building, 
suburban home, railroad station, factory, comfort 
station, shop, school, etc. 

A Vogel Hydrant in every public and private 
garage. 










Make 1926 your biggest Vogel year. 


JOSEPH A. VOGEL CO. 
WILMINGTON, DEL. ST. LOUIS, MO. 
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Our Newest Edition! 


The Vogel No. 9-A does not depend on water pressure to 
operate it. Depressing the seat closes flush valve and opens 
supply valve, allowing water to enter the air tight tank, until 
air and water pressures are equalized. 





Releasing seat closes supply valve and opens flush valve 
allowing a strong, full flush to the bowl. 


No. 1. Frost Proof combination 
for all unheated buildings; ideal for 
farm and garage use. 


No. 5. An Automatic outfit for 
factories and all industrial plants. 
No. 9. An Automatic closet com- 


bination designed especially for schools, 
railroad and public comfort stations. 


No. 2. Continuous flush frost proof 
closet at exceptionally low price. 





The Frost Proof Hydrant is for un- , 
heated private and public garages, it et i 
simply cannot freeze. 
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Price and Demand Chart for Soil Pipe 


Soil Pipe Sales Heavy — Prices Weak 


PYNHE accompanying chart pictures soil pipe—its price 
| and demand trends——for 1925. The price sheet in 
the hands of jobbers at the start of 1925 was that issued 
by foundries in December, 1924. When prices advanced 
at that time, jobbers covered for a substantial tonnage 
and foundries entered the year, therefore, with large order 
books. Throughout January, February and most of March, 
jobbers took in a big tonnage on these orders and, by 
April, were weli stocked They waited until they moved 
these stocks before ordering more—a movement which 
started later than many had expected——and, as a result, 
foundry business was dull through April and early May. 
There was some pick-up in May, but it was slight. 

During this slack period, foundry prices became weak. 
Concessions were offered and revisions were made until, 
by May, most foundries were accepting business at prices 
7% poimts under the December sheet which was sup- 
posedly in effect, and at that level protecting against fur- 
ther decline until June 30 The sloping portion of the 
price line on the chart represents this weakening No 
new sheets were issued, though the protection against 
decline really constituted a sheet Finally, on June 5, one 
large foundry issued a new sheet carrying a 212-point re 
duction from these low prices, or 10 points under the 
December sheet At first other large foundries did not 
meet this price on the ground that it was too low to 
cover costs, a refusal which practically took them out of 
the market. In fact, at least one concern put out an 
advanced sheet in July, quoting 2% points above its own 


May level and 5 points above the price which was really 
the market. Thus, during this time, manufacturers’ sheets 
showed a variation of 2% to 5 points. The demand line 
on the chart goes up at this time, for many jobbers 
covered quite heavily at the low prices, even though the 
concerns quoting the higher prices were getting very 
little business. About the middle of August, however, the 
foundries which had been maintaining the higher market 
withdrew from their position and began to accept busi- 
ness at the June 5 base. 

This act put all foundries once more on the same price 
level, but the demand line falls off on the chart, for, by 
then or shortly after, most jobbers were well committed 
On September 15, a general advance of 2 points was an- 
nounced by foundries, at which level all were accepting 
any available business. Toward the end of October a fur 
ther advance of 3 points was made. And a month later 
another advance of 214 points was announced, which pro- 
duced a good amount of covering orders from jobbers 
Foundries closed the year with fairly good order books 

It was a year which, in retrospect, showed a tremendous 
aggregate movement of soil pipe but which was marked 
by most unsatisfactory price conditions from the view- 
point of manufacturer, jobber and contractor. Lack of 
confidence in the market permeated throughout the indus- 
try and, according to reports, seriously affected profits of 
all who sold or bought soil pipe. At the close of 1925, 
conditions were improved, however, and there was room 
for optimism in regard to 1926 prospects. 


Wrought Iron Pipe Demand Good 


wrought iron pipe throughout the year. Jobbers have 
maintained minimum working stocks and ordered as needs 
arose. Demand has closely followed building activity, 
and, while the line represents monthly fluctuations, the 


Sperm has marked the progress of business in 
‘a 


general level has been good Mills have operated at good 
capacity all year, with order books that, according to a 


statement made in May, averaged about three weeks’ 


production. Chicago and New York territories have been 
particularly fruitful of wrought iron pipe business this 


Jar u M 
Demand 


Prices 
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year, the building program in both districts including a 
great number of large projects. April, July, August and 
November were peak months, according to the chart 
Prices have remained steady and unchanged all year 
February, 1923, representing the last date when bas 
prices were revised. In New York and Philadelphia, re 
ports have indicated that the jobbers’ market in this com- 
modity has been marked by concessions at various times, 
but general conditions have been satisfactory when the 


year is reviewed as a whole. 
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Price and Demand Chart for Wrought Iron Pipe 
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Po Orders Received Brass Faucets 


PyAHE accompanying chart on plumbers’ brass goods 
| gives an interesting picture of the year’s activity in 
this industry. The lines charted are based on actual fig 
with the exception of 
faucets the 


ber for tubular goods 


ures, the month of December for 


brass and months of November and Decem 


Figures were not yet compiled 
for these periods when it was necessary to complete these 
charts and the lines were finished out on estimates from 
weekly Each 


Engineering's” line is 
labeled to show what it represents 


The 


“Domestic reports. 


aggregate volume of business done in plumbe1 


brass goods has been large. Figures show that cast brass 
business was considerably ahead of that done in 1924 
Tubular brass sales, however, were slightly under 1924 
marks, according to available figures, although a large 


business in this line was done by concerns who did not 


report. The demand lines show that both classes of manu 
facturers were well booked with business when the year 
opened, with shipments holding up well until April New 
orders were slow during February, March and April. From 
April on, the chart shows that orders received steadil, 
grew in number from month to month. And shipments 


ran about the same, indicating that for most of the bal 


ance of the year jobbers took care of only immediate and 


CHICAGO 


Buying on the 
needs of 


called 
jobbers 


Business at what might be 


a “neutral” period part of most 
is limited to the contractors, as 
jobbers manufacturers are still 


In many cases this will continue through the 


con- 
with 


immediate 


tractors, and busy 
inventories. 
week, and in some instances even as far as the middle of 


the month. 

Soil pipe foundries are at more or less of a standstill, 
taking inventory, and making any repairs necessary. Such 
a slack is to be expected at this time of year, and although 
that of week, 
instances ahead of 


demand is not as strong as last 
conditions are abreast 
the corresponding week of last year. 
very optimistic in regards to 1926. 

Makers, in most cases, are working steadily, reporting 
g£00d stocks on hand, and as a result, can give prompt ship- 


ment 


current 
in some 
Manufacturers seem 


of, and 





commodities One large jobber has stocked 


on most 
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Sales Tubular Brass Goods 


Composite Chart—Plumbers’ Urass Goods 


Big Volume in Plumbers’ Brass Goods 


near-by requirements in their buying While consider 
able forward buying was done at the end of the year 
reports indicated that commitments were not so larg: 


hor so general as is usually expected at such a time 
difficult 
ately the price trends of the year 


the 


It would be to chart a line that reflected accur 


The line on this chart 


is based on sheet prices of a representative tubular 


goods concern and shows that revisions were announced 
in June and December It is a composite of price of 
seven items “Domestic Engineering’ weekly report 

however, tell of uncertain price conditions for a great par 
of the year The market was strong at the tart of t 

year, several advances being announced during Januar 
and February in both cast and tubular goods But a 
business fell off, prices fell off, as well, and it was reported 


at that time that sheet prices meant little in the competi 
tive situation that existed. The price line on the ehart indi 
cates that announced revisions downward were made in 
June, and much dissatisfaction was expressed in cor 


nection with prices and with the quality of goods th 
such prices brought out throughout the summer and fall 
By November, however, basic markets stiffened and up 
ported firmer prices In December many new advanced 
sheets were issued in tubular goods and cast bra price 


This Week's Market 


up for at least the first six months of the year, and a large 
number have done their buying for the first quarter's re 


quirements Others have not yet placed their orders for 
future delivery to any great extent 

Although very little ground being broken at thi 
season, either for large or small building many building 
permits are being issued, and plans are being drawn for a 
large number of new structures, all of which points to a 


busy time for master plumbers and heating contractors in 


the near future 


During the week, one manufacturer of soil pipe an 
nounced a price rise of 2% point but a yet, other 
makers have not changed their price With this excep 


market remains unchanged from last 
Soil 

One manufacturer has recently announced a rise of 2% 

selling at the 

last 


use In 


tion, the price 
Pipe 


points in price, but as yet others are still 


former base Foundries have been idle for the week 


but are beginning operations again in most 
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CURRENT DEMAND IS FAIRLY GOOD 
] NVENTORIES are still curtailing operations large stocks at sources, to take care of any amount 
to a certain extent, but actual needs of con of small fill-in orders on short notice. Prices 
tractors are ustaining a fairly good demand for most instances are firm. 
this time of year. Current activit ght tor the \ number of jobbers are well stocked for the 
most part, depending largelyonconsistentdemands first quarter, although many prefer to continue 
the part of tl ontractors. A number of fac ordering as demand arises. Most manufacturer 
tori ire either closed for a few da r have will be busy shipping on first quarter commit 
ust reopened after having taken inventory and ments for the next few weeks. Building permit 
made what repairs were necessary. Nearly all and proposed projects are maintaining a good 
manufacturers are shipping a lume of volume of work for architects, and contractors are 
material , t old orders he have accus busy figuring on future jobs. All branches of the 
tomed the elves to the present methods of buy plumbing and heating trades are looking forward 
ing for the 1 t part, and continue to keep fairly to good husiness for 1926 
pite of the week of idleness, foundries are well stocked, for the first quarter of the year in cast brass goods, but it 
and can give prompt delivery Manufacturers have a large appears there has been less buying for future needs in 
volume of January business on the books, and conse tubular goods Makers have good stocks on hand and can 
quently, jobbers’ stocks are fairly complete Although give immediate delivery. Prices are firm and unchanged 
no tonnage has been moved during the last week, a large Boilers and Radiators 


amount is being expected to go out from foundries in the 


next week or two 
Steel Pipe 
A good, steady amount of business is on the books for 
steel pipe, although the demand is not excessive, most of 
the business being for current needs Mills are accumulat 
ing stocks, as iittle forward buying is being done to any 
great extent Deliveries are prompt on small orders for 


immediate delivery Prices remain firm and unchanged 


Wrought Iron Pipe 


Demand for 


wrought iron pipe is still light Mills are 
working at a fair capacity, and can give prompt delivery 
A good amount of business is being booked on specified 
contracts for the early part of the year, but not a great 
deal of forward buying is being done Prices remain 


teady and unchanged 
Enameled Ware 
week the 


enameled ware manufacturers are still booking 


Although 


a slow one, 


the between two holiday is always 


for the first and 


booked 


a fair amount of business 


manufacturers are already 


quarter, some 


sufficiently to be busy 


for the whole quarter. Small fill-in lots are keeping up 
the demand on some makers Deliveries are prompt in 
nearly all cases, and there has been no change in prices 
Pottery 

Only a fair amount of current business and very little 
forward buying is being done at this time, due to the 
inventory period Some makers have already booked 
orders for the first quarter, while others have not yet 
booked future orders to any large extent Makers report 
good stocks on hand and can give immediate shipment on 
staple goods Prices remain unchanged 


Range Boilers 


The low price on range boilers still prevails. Inventory 


has cut in on current activity and the demand is not as 
strong as last week, although makers selling at the low 
sheet report a good demand for this time of year, and 


order to be able 
Makers 
have good stocks on hand and can give prompt delivery. 


their factories are working steadily in 


to fill orders booked for the first part of the year. 


Plumbers’ Brass Goods 
Manufacturers and jobbers are busy at the present time 
taking inventory. Makers report a lighter current demand 


than last week. Some manufacturers have booked orders 


Current demand is not very strong at the present time 
However, one maker reports the month just passed as one 
of the best Decembers he has had regardless of the let-up 
during the last week. Jobbers in general have done little 


forward buying as yet. Manufacturers have good stocks 


on hand and 


can give immediate shipment on orders 
There has been no change in prices. 
NEW YORK 
A 4 
After a seven billion dollar realty year in the Metro 


politan district, manufacturers, jobbers and contractors 
are now in a position to check up their sales and profits 
in this territory. The volume sold during 1925 
figures for any other twelve months, but 
take all of the favorable signs into 


looking forward to at 


is not 
approached by 


optimists who con- 


ideration, are least another six 


months of good activity. 

Current activity was light during the first few days of 
the month, although shipments against old orders were 
vary large. In practically every commodity, wholesalers 
had requested delivery for the first week in January, and 
manufacturers’ shipping departments have been 


stocks 


busy in 
kept low 
inventories and considerable buying in small lots for 
immediate delivery to take care of current requirement is 
expected. \ 

Soil Pipe 

One southern soil pipe foundry has increased the price 
but the 
companies. 


consequence, Jobbers’ generally were 


for 


2% points, 
the 


move was not followed at once by 
demand Job- 
bers’ committments have been large enough to ensure their 
having fairly large stocks when 
Steel Pipe 

Small orders for quick delivery continue to constitute 
the bulk 


liveries continue prompt. 


big Current is seasonal. 


deliveries are made 


of the business. Prices have not changed. De 
Jobbers’ stocks are not large 
Wrought Iron Pipe 
A fairly good December that rounded out a year which 
compared favorably in point of volume with other post- 
war years is reported by mill representatives. 
main firm unchanged. 
promptly. 


Prices Te- 


and Deliveries are being made 
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Enameled Ware 

Buying for needs, rather than for anticipated business, 
continues the general rule, the total volume being large 
Prices generally are unchanged. 
sut delay. Wholesale stocks are fairly well assorted 

Pottery 

Apparently special ware is being bought more eagerly 


Deliveries can be made 


wit 


than staples, due probably to the ease with which deliveries 


can be made on the latter. Prices are unchanged. Whole 
sale stocks might be called ‘‘fair.”’ 
Range Boilers 

Unsettled conditions still persist 
various price levels reported, and conflicting statements of 
the volume being taken by jobbers being made. Manu- 


enough to make 


in this market, with 


facturers’ stocks are large immediate 
delivery. 

Plumbers’ Brass Goods 

A slight slackening of current demand has been noted 
by some makers, due to the large amount of business al- 
ready placed for delivery during the first quarter. Prices 
have not changed. Deliveries can be made promptly by 
most manufacturers. 

Boilers and Radiators 
the 
specifications 

Nearly all makers 
Prices remain un- 


the 
continue 


getting rush of busy 


weeks 


Manufacturers over 
few but 
large enough to keep the volume large. 
make prompt deliveries 


are 
season of a ago, 
can now 
changed. 


PHILAD KL PHIA 


The first week of the new year was marked by a slight 
building up of stocks by a large proportion of the jobbers, 
due to the receipt of material ordered in December for 
shipment immediately following January 1. This 
particularly true of soil pipe, enameled ware, pottery and 
of these four 
the heaviest volume of future 


was 


brass goods, manufacturers items having 


apparently enjoyed de- 


livery business. 


Optimists and pessimists are looking with contrary 
viewpoints on the business to be expected during 1926. A 
certain percentage of the loan experts are declared to 


believe that Philadelphia now has practically enough one- 
family houses, and are said to be looking 
on loans on that type of construction. Outlying apart- 
ment houses are being pushed, however, and a considerable 
quantity of big buildings of the commercial type are being 
projected. 
are planning quite a few of this latter class. 
et 


with disfavor 


The many medium sized cities in the district 

Washington, 

and points in that section report big building booms. 
Soil Pipe 

The week saw an advance in price of 2% points by one 

southern manufacturer. Apparently other companies are 

not yet ready to follow this lead, however. Current de- 

mand is slight, but specifications provide for a large ton- 

nage shipped. 

Steel Pipe 

The seasonal lull wholesalers buying 


persists, prin- 


cipally in small lots for early delivery. Prices have not 
changed, Deliveries are excellent. 
Wrought Iron Pipe 
Demand is not large Little future buying has been 
done. Prices are maintaining their level. Deliveries are 
prompt 
Enameled Ware 
Little change is noted. Shipments against bookings 
are fairly heavy, current demand is rather light. Prices 


have not changed. Deliveries of staples can be made in 


very good time. 
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Pottery 
One pottery shipped a good quantity of ware the last 
few days of December in order to take care of the tre- 
mendous volume wanted the first week of the year Cur 


rent demand can be called fair. No new price sheets have 
been issued, but quotations from makers who were shading 
figures are said to be firmer. 

Plumbers’ 


Shipments of both cast and tubular goods are large, 


Brass Goods 

but 
Several job 
trifle 
stocks 


current buying is comparatively negligible 
firmed a 


Wholesale 


bers say price quotations to them have 


Deliveries can be made in good time 


are adequate for current needs. 
Range Boilers 

with varying price quotations 

Wholesale stocks 


manufacturers 


Little activity is noted, 


tending to keep the market unsettled 


are adequate in most instances and can 


ship promptly when needed 
Boilers and Radiators 
this district is 


One volume in 


falling 


selling a large 


behind on 


company 


deliveries, now being four weeks in 


arrears. This condition does not appear general, however 


changed 


PACIFIC COAST 


The Coast market is steady for the most part, although 


Prices have not 


prices vary in different sections. The tendency is for a 
stiffening of prices. 

Building prospects were never better than at the pres 
ent, and everyone is looking forward to a very good 1926, 
although they are not expecting a boom year 

Among jobbers as a whole, prices are firm The whole 


Coast business situation is very good, and all are looking 
forward with an optimistic outlook. 
Soil Pipe 
commodity is steady Distributors 


Demand for this 


generally have purchased in anticipation of requirements, 
and have fairly good stocks on hand, and considerable ton 
nage due. Jobber’s prices to the trade are firm and re 
main unchanged. 
Steel Pipe 
The demand for steel pipe shows very little if any change 
Dis 


from previous weeks, and as a whole is satisfactory 


tributors as a rule have well assorted stocks and tonnage 

enroute to take care of practically all requirements with 

out delay. Jobber’s prices to the trade remain unchanged 
Enameled Ware 

There is a good demand for this commodity Dis 

tributors generally are entering the new year with larger 

stocks than usual. 


the 


Coast factories as a rule are busy, and 


future outlook is encouraging. 
Pottery 

There is little, if any, apparent change in the pottery 
situation on the Coast and while as a whole the demand 
is good, the supply exceeds the demand and a considerable 
increase in demand would be required to correct this con 
dition. Prices to the trade remain unchanged. 

Plumbers’ Brass Goods 


Sales of this commodity continue in a satisfactory 


volume and the demand if anything seems to be increasing. 
Distributors generally have good stocks and prompt ship- 
ment on factory orders appears to be the rule Prices re 
main unchanged. 
Range Boilers 

Sales of range boilers continue at a moderate rate and 
very little change if from present conditions is 
anticipated by the trade. Jobber’s prices to the trade re- 
main unchanged. 


any 
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A good tonnage of material has changed hands, as there 
has been a steady and consistent demand from both the 
heating and plumbing trades, absorbing a good quantity 
of merchandise jusiness continues to show unusual 
strength, and while there has been a seasonal falling off 
in buying for quick delivery, there has been an unusual 
amount of covering done, and many jobbers, as well as 
the large contractors, have entered orders for 1926 ship 
ment Prices instead of growing weak as is usual at this 
period have continued to show strength juilding per 
mits in this market exceeded those of last year and with 
work in architects’ hands, indications point to a continu 
ance of present activity Manufacturers have accustomed 
themselves to the new manner of buying and are carrying 
well assorted and ample stocks with which to meet job- 
bers’ demands. The practice of buying in many small lots 
still continues on some items Brass goods, however, as 
well as soil pipe and fittings have been bought in quantity 
for 1926 shipment 

Soil Pipe 

Jobbers are moving a good tonnage that compels them 
to enter releases for goods on order. Manufacturers are 
well booked ahead and estimate that the first quarter of 
the year will show a substantial increase over the same 
period for 1925 Prices are firm Manufacturers are 
building good stocks in anticipation of demand, and pre 
ent as well as future needs of jobbers keep them working 
at satisfactory capacity Specialties of cast iron show an 
advance of approximately 10 per cent according to new 
prices issued by several manufacturers. Up to the present 
the advance is not general 


Steel Pipe 


A good tonnage of steel pipe is still being moved. Job 
bers are holding stocks at good working levels and are 
releasing from mills as needs arise Little advance buying 


by jobbers is reported, as quick factory shipment enables 
them to anticipate wants in time for needs Prices have 
not changed 
Wrought Iron Pipe 

A fair demand by the trade for actual needs, with job 
bers carrying ample stock to take care of demand, pre 
dominates in this commodits No difficulty in securing 
prompt shipment either from mill or jobber has been re 
ported Prices are holding steady 

Enameled Ware 

No price change Little future buying is reported al 
though manufacturers are said to have a vast quantity of 
material on order for shipment in the future. Actual needs 
of the plumbing trade absorb a good amount, and the 
situation in this commodity appears to be satisfactory 

Plumbers’ Brass Goods 

Continued reports of advances by manufacturers of both 
east and tubular goods are heard A good buying move 
ment is apparently under way and manufacturers are said 
to have covered most of the jobbers for at least the first 
quarter of 1926. Buying by the trade has been in evidence 
for the past month and a good business seems assured 
for some time to come 

Pottery 

A fair demand on the jobber is reported His stocks are 
being well maintained by releases from potteries Pot- 
teries report business generally good, but not heavy, and 
a satisfactory amount of business being booked both for 
immediate and Spring delivery Prices appear to be a 
little weak, but no radical cutting is reported 

Little advance buying is reported as the price situation is 
unsettled, with a wide range of quotations being made by 
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both manufacturer and jobber. Demand by the trade is 
small, with no difficulty in getting immediate delivery 
when wanted. Jobbers are buying only far actual needs 
and these appear to be small. 
Boilers and Radiators 

Business in this commodity is still active, although not 
as brisk as was the case a month ago. Manufacturers are 
still working on old orders and these will apparently keep 
them busy for at least the next month. A good volume of 
future delivery business is said to have been entered 
Prices are firm and steady, with no changes announced 


The Metal Market 


Jan Average Average Average 
‘ Nov., 1925 Sept..1925 1924 
PIG IRON 
No. 2 Foundry, Chicago, 
furnace Weerr. $21.66 $21.10 $22.15 
PLATES AND SHEETS 
Steel boller plates, Pitts 
burgh, per Ib 1.90« 1.8 1.80¢ 14 
Blue annealed sheets, 
Pittsburgh, per lb 2.500¢ 2.40¢ 2.30¢ 75 
Biack sheets, Pittsburgh, 
per Ib. . ° 3.35¢ 3.25¢ 15¢ 6 
Galvanized sheets, Pitts 
burgh, per Ib 1.606 1.500 1.20¢ 1.7 
rts 
Strait tir 62 Ta 
COPPER 
Prime Lake f I re 
finery ‘ 14.25¢ 
Electro, delivered 13.95¢ 
LEAD 
Chicage 9.35¢ 
The Old Metal Market 
Dealers’ Buying Prices 
Per lb Per lt 
Alur nun lippinges 16 < Copper, light ) 
Block tin ‘ 38 c Copper, uncrucibled 
Brass, light 6lec wire a ere 
Brass, heavy mixed 74c Faucets and valves.... 7c 
Bras a R ¢ Lead, heavy : 6 
Copper, crucible il ¢ Solder joints § % ¢ 
NOTI Price it those quoted on Monday of thi 


The Stock Market 


Closing stock quotations January 4: American Radiator 
Co., com., 115; Anaconda Copper Mining Co., 50; Bruns- 
wick-Balke-Collender Co., com., 30%: Chicago Nipple 
Mfg. Co. “A” 435%, “*B’” 26%: Crane Co., com., 60, pfd 
116%; Fairbanks, Morse & Co., com., 51%: Johns-Man- 
ville, Inc., 157; National Lead Co., com., 170; U. S. Cast 
Iron Pipe & Foundry Co., com., 208; U. S. Rubber Co 
com., 84%, 1st pfd., 108; U. S. Steel Corp., com., 137% 
pfd., 1255; Walworth Co., com., 22%: Williams Oil-0- 
Matic Heating Corp., 16%; Wolff Mfg. Corp., com., 9% 
Youngstown Sheet & Tube Co., com., 87%. 


LONGLEY MESSAGE TO BE READ OVER RADIO 


At 6 p. m., Eastern Standard Time, January 11, there 
will be read over radio station KDKA, Pittsburgh, Pa., and 
station KDKX, Hastings, Neb., a New Year’s message from 
H. E. Longley, president of the National Association of 
Master Plumbers, in connection with the Ruud Light Opera 
Hour. It was formerly announced that this reading would 
take place at 8 p. m., but the time has been changed 


George E. Naylor, 25th street and Alta avenue I 
Monica, Calif., has let the contract for the construction 


of a 25x60 ft. swimming pool in Brentwood Park, wit! 
an underground filtering room. 
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onom 
6c ae Is lo you 


Profits — fat profits; frequent profits; solid 
profits. 

Profits in money; profits in reputation; profits 
in satisfied customers. 


Solve your customers’ hot water problems with 
kconomy Heaters. 

Here are some of the things to remember about 
selling the Economy Heater: 


Lower prices; generous margin of profit; freedom 
from hot water troubles for your customers; 
lower gas bills for them; 





— 

Real selling helps for you —- honest-to-goodness 

advertising you can use with Economy to push 

Kconomy Heaters. 

And don’t forget this: the makers of the 

Economy Heater are the pioneers in the water 

heater business. They know how! 

There’s profit for you in Economy Heaters 

you owe it to yourself to investigate. A pros- 

perous 1926 to you through Economy. 

Write today for details of the Economy selling 
The Economy Hot Waser plan; and watch for the next Economy 

signed insulation advet! tisement . 


ECONOMY HEATER COMPANY 


108 S, La Salle St., Chicago 


ECONOMY 


cera el CAutomatic Instantaneous Storage 
Water Heaters 


Made by the Makers of the Famous Peerless Line 
The PIONEERS in the Field 
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People who rode tn ecarringes and horse cars thought at a slower pace than those who ride in 
awift motor cars ‘ 


Merchandising —7hen and No 


A brief review of some of the changes in 
merchandising, and how they came about 


AST year, for this Annual Number, I selected two 
. All-American Merchandising Teams, one to repre- 
sent the Fast and one to represent the West. If 


I tried to do that for the year just past, I'd have had at 


teams. In going over the year’s work there 


that 


least four 
interested me more than merely se- 
that that the ten- 


merchandising widespread 


something 
the 
toward 


was 
feeling 
was 


and 
better 


lecting teams was a 
dency 
that 


the 


so 


it might pay to go over the whole subject and give 


movement that much more impetus. 


The plumbing and heating contractor cannot be classed 


with other retail merchants in all respects. Comparisons 


with the merchandising tactics of other retail lines must 
keep certain facts in mind. The most important of these 
facts is this People habitually visit the retail grocer, 


drug store, department store. They go for certain needed 
articles, and the display is so varied, and the average cost 
of individual items so low, that it is not difficult to induce 
them to buy more than the things for which they came 
on the 
habitual 


establishment, 
not 


the plumbing and heating 
hand, the does 
No thinks 


store as she does into these others 


In 
these 
into 


have 
of running 

just ‘“‘to look around.” 
In our field, the retailer’s task is to merchandise his wares 
in anticipation of a need. That 
task. The merchandising must be good enough to attract 
the attention intention of 
buying. It must, in fact, in many cases, create the desire. 
So we may be satisfied that merchandising is really being 
widely practiced in the plumbing and heating industry, 


other retailer 


shoppers. housewife such a 


is a much more difficult 


of those who have no present 


94 


——— 


W 


even though there is room for improvement, which is true 


= 
ns 


are 


all 


of all things human, of course. 

A DEFINITION OF “MERCHANDISING” 
SOMETIMES wonder if this word ‘‘merchandi 
isn't a bit confusing. It’s like those long names <doc- 

tors give to simple ailments. Those of us who 
accustomed to talk in terms of merchandising know 
that the word implies. It is a word which was prob 


coined by experts in the selling field. 
The definition of merchandising 
“Convincingly stating the reason why a prospect 


simplest would 


sh 
buy.” 
all its phases 

It isn’t so long ago, in point of years, that the bus 
it calls 
of reviewing 


use of this thing 
the 


made 


of 


world discovered 


chandising. 


or 


As a part process 


development of merchandising, I went to the publie lib: 


and had them bring out back numbers of a famous ws 
magazine which has always been considered a top-! 
advertising medium. 
I don’t know when 
noon. Others at the table with 
bit “off.” I opened a bound 
of 1904-05. No doubt the 
pages was considered quite a thing 
compared with the of nowada 
was funny It was crude It was built the 
if you said, ‘‘You can’t zo wrong in buying this ar 


enough times, you’d convince your prospect. I'll 


I’ve spent a more enjoyable 


me must have tho: 


was a volume cont: 


issues advertising in 


in those days 
standard advertising 


on ide: 


It’s meant to cover the whole selling operatio: 


bly 


he 
uld 


in 


er- 
the 
iry 
kly 


h 


i0te 
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@TD Automatic 
Pipe Threading Machine 















Combination 
One and 
Three Wheel 
Pipe Cutter 


Giltle Giant 
Three Piece 
Pipe Wrench 











we eT T: TAP AND DIE. 


Sete OG ATLON 


—f--CORP MASS..U.SA 


Canadian Plant: Greenfield Tap & Die lien of Canada. Lid., Galt, Ont. 
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some of it later, and you'll see for yourself what I’m 
driving at 

Comparing it with the advertising of the same products 
now, the difference between the two types of selling tactics 
is immense The most superficial reasons for buying were 
given. Everybody who wrote copy seemed to be so inter- 
ested In what he was doing, and in the product he was 
advertising, that he didn’t care much whether you or I 
could possibly be interested The thing was to tell all 
about it and let the lightning strike where it would No 
merchandising, in the sense that the selling was aimed at 
getting under our skin If the ‘‘way to a man’s heart is 
through his stomach,” the way to his pocketbook will be 
found in some equally personal corner of his mind. We 
poke into those corners these day our forefathers in the 


merchandising game didn't, as a rule 


SOME OLD EXAMPLES 


ERE are some of the things I found in comparing 
H merchandising ideas on well-known products. In 
an issue of the summer of 1904, the Kodak people said, 
“Whatever is good in lenses, in shutters and in mechanical 
detail, is found in the Kodak.” A week later Cadillac 
aid, “The car that climbs is climbing in favor.’ In 
December, Old Hampshire Bond paper was advertised as 
“tub-sized and loft-dried.”’ In that same issue the Equit- 


able insurances people ul ed some space to tell the reader 


that “Karly preparation is necessary to assure future 
harvest.”’ In household equipment, a vacuum cleaner 
was advertised as being “two pounds lighter than a com 


mon carpet sweeper.” 

I suppose the young sheik of those days was thrilled by 
seeing a picture of a man with padded shoulders, which 
was headlined, “$7.98 dresses any man!” And he was 


asked in screaming typ Young man, do you care?” By 


January 


9, 1926 


our standard of men’s clothing, I should say he didn’t care 
very much. Another interesting piece of copy showed a 


man back of a cashier's grill, 
intimated that a ‘‘man in a p 
wear waterproof collars and cu 


and in this case 
osition of trust ou 
ffs.’’ 


it was 
£ to 


A glance at the newspapers back in those days shiuwed 
that it would not be worth while to make any extended 


study of the advertising they c¢ 


arried. With few 


tions, all newspaper advertising was flamboyant 


gerated claims were made If your advertising 
make a noise like a boiler factory it had no chance to be 


heard. If there has been a n 


oticeable improvem 


¢ ep- 
I ig 
didn't 


ent in 


magazine advertising, the improvement in newspaper ad- 
vertising has been little short of miraculous. 


Now let’s look at the merchandising of a few of these 
items as it is done today. Even in nationally distributed 
products, the greatest thought fifteen or twenty years ago 


was being given to manufacturing problems. 


This was re- 


flected in the merchandising ideas expressed in advertising. 
The thought that ‘“‘you can’t go wrong in buying this arti- 
cle,"’ was backed up by extended descriptions of materials 


and manufacturing processes. Now there is a tendency to 


take all that for granted. Automobiles of the higher type 
wanting to indicate the quality of their product, surround 


it with the atmosphere of exclusive people and their ex- 


clusive country clubs, sea side 


SOME LATER E 

PYAHE KODAK people have 
shutters and mechanical de 
camera simply because it has the 


resorts and hotels. 


XAMPLES 


stopped selling “lenses 


tails.” You don't 


buy a 


se things—-you won't buy 


one if it hasn’t those things You do buy it because it is 


an interesting way to keep a re 
growth of your family, and so « 


invite you to “Kodak as you go,’ 


cord of a vacation, 
ym. So the Kodak 


inform you that, ‘ 





Harry Fwy 


Dad and son can't very well get to work on time ifthey have to wait for each other to finish bathing 


of the 
people 
‘There 
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ve ~ag WOR over twenty vears we 


foe} manufactured fixtures for the 
— gd plumbing trade of such char 

acter that they could not hel; 
but build a reputation of reliability for 
uurselves, the jobber who handles then 


ind the contractor wh nstal then 


We have now obtained license of the 
(christian patents which cover clectric 
water heaters, both in tank heater and 
tank Storage types 


me. or Snap switch contro 


I he Wessels | lectri \ iter tieate 
makes it possible for you to make the 
finest hot water installations in your job; 
without a gas supply. They heat water 


safely and dep ndably without lirt 
odor, or care. Neither the initial cost nm 
cost of operation is exorbitant. In some 
parts Of our country it Operates for tes 


than any gas heater 


Before putting our name on this heat 
t was examined and tested carefully | 
ourselves In ever Way it iS found | 


be mechanically ound C.onsequent 


we guarantee it to give Satisfaction and 


back it with all of our resources l here 


iS no danger that t Wil pecom 


orphan 


Mur triends n the 1 in ne ik ir 
familiar with our policy of marketin 
through the plumbing jobbers, and the 
Wessels Electric Water Heater is offered 


to you accordingly 


\\ rile for our des ripltve literature 


D.D.WESSELS & SONS LO. 
OETROIT. MICHIGAN 
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STANDARDIZE 


FRETZ NIPPLES 
for 1926 


S. S. FRETZ, JR., & CO. 


PHILADELPHIA - PENNA. 





Works: 


Philadelphia, Penna. Boyertown, Penna. 









\ -_ 
Trade Mark Reg. 






U.S. Patent Office 


“There Is A Difference In Nipples’ 
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is a picture ahead,” and assume that when you actually 
go to purchase the camera you will get all the technical 
information you want before you make your selection 
After all, the thing vou are buying is the service of the 
camera—and that is the thing which must be sold in 
advertising 

Probably no greater difference in merchandising then 
and now will be found than in that statement about Old 
Hampshire paper being “‘tub-sized and loft-dried,’’ and a 
paper campaign which has been run in recent years. This 
recent campaign was built around the slogan, “‘The paper 

part of the picture.” And, sure 
enough, when you look at drawings in 
idvertising, note the white spaces which 
ire part of the picture 4 man’s face 


drawt n outline with a few other 


lines for eves mouth, nose, evebrows 
hair and the rest of that face is noth 
ng but the paper. So, if you want a 
good picture vou need good paper 
That what you're buying paper for 

to have it help make a good impression 


you buy a paper that is worthy to be 
part of the picture.” You and I are 
foo busy with our own special work to 
have time to learn whether tub-sizing 
ind loft-drvying are the latest word in 
the process of making paper And if 
we did take the trouble to find out all 
ibout it, the process might be changed 
by something entirely new then we'd 
have to be sold all over again on the 
new process! It's much simpler to sell 
us on the basis that we're to leave paper 
making to those who know it o long 
as they guarantee us a paper that is fit 
to be part of the picture.’ 


The insurance advertising mer 


handising the idea that “early prepara 





swift street cars, and read daily of almost unbel ible 
speed made in the air 

The point I want to make is that advertising an ler 
chandising grow out of social conditions The best 
merchandising addresses itself to the current mode of 


thought We live in an age that is speedy; we think in 
terms of speed; production is brought to a fine point of 
efficiency, that we may turn out more articles in les me 
We speak to New York a few minutes after we pu! in a 
telephone call Mail travels across the contin: as 
quickly as our forefathers could drive only a few iles 

The good merchandiser is he who 
takes these things into consideration 
A lot of good advertising is written 
around the news of the day. Instead of 


taking time, as we used to, to tell « long 
story about how our product is ide 
we get right down to the reasor why 
people are likely to buy it-——we tie up 


our product or our service with their 


every-day life, knowing that we have to 
touch the chord of self-interest very 
quickly before some other product yn 
peting for attention, strikes it with 


surer, firmer hand. 

So we find the good merchandiser: 
in our own field getting down to thos 
considerations of convenience, comfort 
and self-interest which have been so 
potent in selling products like th 
vacuum sweeper and other household 
service articles. A Chicago concern has 
gone to the public with the statement 
that “The family bathroom is on the 
way out.” It is selling the thought 





the extra bathroom by picturing it 
convenience, and the inconvenience of 
having only one in the home In that 
advertising we see the family waiting 


tion is necessary to assure future in line for their turn; we see dad and 
harvest 2e°°emM childish now One of The ad was hended “87.08 dresses his son competing for space ne othe 
the biggest companies is conducting a any man? giass to get the morning shav 

campaign aimed at teaching people how with Nothing is said about the pre 
to live healthily, at protecting the milk supply which feeds cesses of manufacturing bathtubs and lavatories Tt 


babies: and has recently commenced to issue a periodical 


urvey of business conditions. The first campaign has fo1 
its purpose the prolonging of the life of its policyholders 
and enabling them to enjoy greater health The business 
surveys are addressed to men who insure their employes 


If they conduct their businesses wisely, they will prosper 
and employ more people This insurance company trie 
to furnish them with the information necessary to con 
duct their businesses wisels That's 100 good service 


in merchandising And it ells more insurance than 


platitudes 


ADVERTISING REFLECTS THE TIMES 

IND, I'm not quoting these older examples of mer 
M chandising for the purpose of making fun of them 
No doubt at that time they were quite the thing You 
must remember that it was a time when there was leisurs 
for a lot of fancy things Closet bowls and bathtubs 
were richly ornamented with scrolls and flowers, et 
People who rode in carriages and horse cars thought at a 


slower pace than those who ride in powerful motor cars, 





point is to get over the thought that under modern con 
ditions every family needs more bathrooms. Dad and son 
have to get to work on time in the morning—-and they can’ 
very well if they have to step on each other's toes 
having, or wait for each other to finish bathing 

One of the neatest bits of retail merchandising | has 


een lately was contained in the advertisement of a famou 


candy store { radio broadcasting station had announced 
that it would put a popular light opera on the air. This 
indy concern said, “‘We invite you to have a (heater 


party at home.” It gave the information about the broad 

isting and brought in, quite naturally, the thought o 
box of candy for the ‘theater party at home 
good, what? 

And let me repeat something I've said before That 
kind of merchandising brings freedom from price-cutting 
competition It establishes a reputation which justifies 
a fair charge for service rendered. It’s like the psychol 
ogy of the famous “four horsemen” of the football field 
they looked hard to beat and they were, to the betting 


man, a good bet They had a reputation 
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A Complete Line of Water a | Units 











Capacities 
600 and 800 
ona. 











| F you are not selling the original, 

nationally advertised Excelso 
Heater — you are missing an 
opportunity to make real profits. 
The investment is small—the 
sale is continuous. Start 1926 
right by writing for full details. 


Excelso Specialty Works, Inc. 


57 Clyde Avenue Buffalo, N.Y. | 
District Representatives: 

210 E. 45th St. 32 Oliver St. 5939 Haverford Ave. 

New York, N. Y. Boston, Mass. Philadelphia, Pa. 


NATIONALLY DISTRIBUTED BY LEADING JOBBERS AND BOILER AND RADIATOR MANUFACTURERS 






Sold b y All Plumbers and Steamfitters 








Intensive [raining 


in San F 


or not 


to 


of whether 
in schools seems 
in the affirmative 


discussed 
be trained 
effectively 


HE MUCH 
skilled 


have been answered 


question 
labor may 


by 


the apprentices now undergoing the course of intensive 
training provided by 
the trade schools of 


the Industrial Associa- 
tion of San Francisco 
While the schools have 
in existence 


not been 


long enough to have 


produced journeyman 
the 
the 


apprentices of the first 


plumbers yet, 


as 
progress made by 


year, now rated as 


junior mechanics is 
that 
other 


instruction 


said to surpass 
by 
of 


than 


shown any 
method 

More 
five 


the 


thirty 
of 


business 


years ago, one 


leading 
pointed 


magazines out 


that the vouth of America were avoiding the skilled trades, 


but only the last decade has seen the effective rise and 
growth of the trade school idea When it became appar 
ent, several years ago, that the number of those en 
gaged in the various mechanical and building trades was 
failing to keep pace with the normal growth of the pop 
ulation, the Industrial Association of San Francisco was 
one of the first community-wide organizations to appre 

ciate the seriousness 

of the situation and 

take steps to remedy 


the defect 


The trade schools, 


now being 


by the association 


including schools of 
plumbing, 
painting 
inte 
tile 


tailoring 


plastering, 
bricklaying, 
paperhanging, 
rior decorating, 
setting, 





molding and = core 

making, are the re 

sult of an effort by 

Lead joint wiping the association to de 

velop a system of 

short courses in intensive training to eliminate the 
shortage of skilled labor. 

The method of training apprentice plumbers was de 

veloped by the training department of the Industrial 

Association in co-operation with the Master Plumbers’ 


joint apprenticeship committee, composed of five master 
plumbers, members of the master plumbers’ association, 
non-members of that 

Alexander Coleman, James H. Pinkerton, E. 
William P. Goss, Joseph Rohr, W. J. Turner, E. 
C, Petersen, William A. Rowe and A. J. Wilson. 
have been held approximately once a month for the past 


association; 
Sugarman, 
J. Kraus, 
Meetings 


and five independent 





Examination night 


conducted 


Given Apprentices 
rancisco 


three years for the discussion of the details connected 
with the courses and examinations, and to settle matters 
of policy regarding the apprenticeship problem in g:neral. 

When the training school for plumbers was staried in 


June, 1921, the first 
two classes, of 'wenty 
apprentices each, soon 
showed what could be 
done in developing 
practical plumbers by 
the proper selection of 
applicants, before en- 
rollment, followed by 
an intensive training 
program. Emphasis 
was laid as much upon 
the proper selection of 
the apprentice as upon 
the course of study 


METHOD Ot 
TRAINING 
N GENERAL... the 
] method of training 


has been to place the apprentices in the schools under con- 


ditions most closely simulating those to be found on the 
job, for periods of from eight to twelve weeks, eight hours 
a day, and forty-four hours a week. At the end of this 
period, apprentices are placed with employers who have 
agreed to provide jobs prior to the enrollment of the class. 


Then they return to night school for the more intricate 
phases of their craft, as in this manner they are able to 
apply the theoretical instruction received in the school di- 
their work, and, addition, are able take 
problems arising on the job to the school for immediate 


rectly to in 
solution. 

The records of both the apprentices and the junior me- 
chanies, who are no longer attending school, are carefully 
kept of the and 
advancement is based upon the practical record made in 
the shop and the results of examinations conducted at the 
A minimum time schedule assures the apprentice 


by the training department association 


school 


of advancement as long as he is in good standing 


In July, 1925, a new procedure was instituted by the 
apprenticeship committee to bring about a better classi 
fication of apprentices. A mass meeting was called in 
which both the apprentices and the employers were invited 
to ask questions and discuss the new plan. In the agree 


(Continued on Page 110) 
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the highest grade plumbing fixtures in the world | 
are made of” 
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| “THE MORGAN BRONZE CO., CLEVELAND, OHIO a 
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BUILT FOR BETTER HEATING~ 
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ANY heating 

contractors, 
engineers and job- 
bers are featuring 
the distinctive 
Continental line 
exclusively be- 
cause they find it 


— profitable to handle 


—reliable in perform- 
ance 


—adapted to every 
requirement 


— backed by a. broad 
and fair company 


policy. 


You'll enjoy doing business 
with Continental. 


(Continental Heater Grporation 
Home Office and Factory 
Dunkirk, N.Y. U.S.A 














Two'great mod- 
ernly equipped 
boiler and radiator 
plants built} adjoin- 
ing give better ship- 
ping service. 
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The Continental Low 


Water Line Boiler 


Built in regular and 
smokeless types to 


burn any kind of fuel 


Well adapted for oil 


burning 












































































































No. 26 in a series of Picture-Stories 


on the manufacture of BRASS PIPE 


CAST SHAPES 


HE VARIOUS processes in the production of copper copper and brass so as to be sure the mixture is homog+ne 














have been followed from the mine to the forms ous throughout (that is, that there are no spots which: are 
in which the copper finds its way to the fabricators higher in copper-or in zinc than adjoining ones); (4) the 


So in order to have these various forms in mind the illus proper casting of the melted mixture; (5) the proper 
tration is presented below showing what the ingots, fabrication of the casting—billet or shell—into pipe; (6) 
cathodes, cakes, wire bars, slabs and billets look like. the proper inspection and technical control of the rk 

But from the mine to the billet or ingot or wire bar is and the final product so as to eliminate any piece of pipe 
only half the journey in the making of brass pipe that has been marred in the process 

The success of producing this product is dependent on We have seen in previous articles how the first main 
everal important factors 1) the quality of the raw ma constituent of brass pipe—-copper-—is obtained and also 
terials used, copper and zinc; (2) the care used in weigh know how pure it is. Zinc, too, must be of the highest 
ing these materials so that the proper and correct propor grade. When the proper amount of copper is weighed 
tions of each are in the brass: (3) the melting of the out a certain proportion of zine is added 
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Shapes into which refined copper is cast 
106 
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EQUIPPED THROUGHOUT WITH SLOAN VALVES 

Upper left) First National Bank, Kansas City, Mc.,—replaced other equipment 
Collopy, Plumber; Baker Manufacturing Company, Plumbing Fixtures 

(Upper right) Federal Land Bank, Baltimore; Wyatt & Nolting, Archilects, Southern 
Supply Company, Plumbing Fixtures; W. G. Cornell Company, Plumbers. 

(Center) Federal Reserve Bank, New Orleans; Rathbone DeBuys, Architect, and J. G 
Landry, M. Reilly, and A. L. Theard, associates: American Heating & Plumbing Company 
Plumbers; John Douglas Company, Plumbing Fixtures 

(Lower left) Federal Reserve Bank, Boston; KR. Clipsion Sturgis, Architect; C. H. Cronin 
Plumber; Crane Company, Plumbing Fixtures 

(Lower right) Federal Reserve Bank, Minneapolis; Cass Gilbert, Architects, H. Kell 
Company, Plumbers; Crane Company, Plumbing Fixtures 


Men Who Invest Conservatively 
Select Sloan Valves 


The exclusive features of the Sloan valve that cannot be held open; 
Valve appeal to the banker, just as it, therefore, cannot waste water. 
they appeal to other good business 
men who invest with care. They 
insure quiet, reliable, economical 
service—service that is impossible 
without such features. 


It is the only flush valve. that re 
quires no adjustment for varying 
water pressures. 


It has a minimum of working parts 
and a most enviable record of 


The Sloan Valve is the only flush durability. 
SLOAN VALVE COMPANY 
CHICAGO 


With branches in the principal cities of the United States and Canada 


Roval Flush Valves 
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Different 
Product 


The Plumbing and Steam- 
fitting Trade know the differ 
ence between an article of 
merit and the mediocre prod 
uct. The New Double \X 
Blue Seal Drain Pipe Solvent 
is as superior to all other 
makes of Drain Pipe Solvent 
as to make it at once the out 
standing solvent in the Plumb 
ing Field. The judgment of 


the Plumber prevails. 








NET weicuT rwo POUNDS 


oy 4, 


Our Service 


We constantly ask dealers 
everywhere to permit us to be 
of service to them. We have 






































3 e a direct method of suggesting 
7 y ways and means of taking care 
% > of difficult problems for dealers 
®ipe 6° Check Up when they are confronted with 
. On the statements contained in this . —_ ney job or a big 
<ttan —ay sctntil cadena d All find cracked Boiler problem. We 
es spread advertisement and you will fin : 1s Re 
. some facts that will make you realize nacoe: iaslcsiranyescagicl,. enplaat tel 
en ee hte ture for you, to use for mailing 
that our position in the f lumbing Field with your statements and in 
ag = is one of straight dealing and no Tom- ‘eet 
\ Foolery —— 
X a se re 
\ oe * - 
\fe Jobbing Policy 
\ \ 
SEY The policy of distribution thru the ces 
jobber is at times misunderstood by Unconditionally 
the dealer. We, as the largest manu- Guaranteed 
facturers of Drain Pipe Solvent to the 
Plumbing Trade, cannot carry water There are no strings attached 
on both shoulders nor prove faithful to to Blue Seal Guarantee. It 
two outlets. We know as you must, must do what it is sold for, or 
that the jobber is your greatest asset notify your jobber and he will 
for success and we feel we owe the either credit your account, or 
jobber this support by adhering abso replace the material used 
lutely to this policy. 
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ABOUT OUR 
NEW BOILER LIQUID 


BLUE SEAL DOUBLE STRENGTH Use It On 

BOILER LIQUID When you turn on the water on a New Job to test 
it out, pour in a few cans of Blue Seal. Wherever the 
water goes Blue Seal will travel and seal up the Sand 
Ouestionnaire I loles, Poor Threads, Split Nipples, Defective Castings, 
. etc This will save you many extra hours and more 


‘ e «rn . ; proht on every job you do 
Early in 1925 The Blue Seal Chemical Company 


sent a questionnaire to several jobbers of the United 
States, in which we asked for an expression of opinion 
as to a companion product for Blue Seal XX Drain 
Pipe Solvent. The response to this questionnaire was 
practically 100°, for a Boiler Compound that would 
not only do the work intended, but one that could be 
used more conveniently, without the possibility of 
spilling it all over a furnace or Boiler. 


Improved Product 


Our first object naturally was to find a substance 
that would not only seal a crack but would make a 


permanent metallic-like seal that would be definite. 


Send for booklet, telling the story of 
Blue Seal 


We installed the most modern equipment available, Double 
and each batch of Liquid we produce is so tested that Strength 
uniformity is absolutely assured. Production on a a 
large scale enables us to produce a compound. that is Boiler 
not only more efficient than any on the market, but Liquid 
at no greater cost to the dealer. 


Equipment 
















It’s Sealed and has 


a funnel attached 


for pouring 


Succeeded 


The demand for Blue Seal Double-Strength Boiler 
Liquid is the answer to our success in giving the trade 
a compound that is destined to become as great in 
popularity as our Blue Seal XX Drain Pipe Solvent, 
if not greater. 
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s% . nd ° ° will graduate to full journeyman status within the n: xt 
2 
raining Apprentices inh few months, and has 215 apprentices in various stares 
S: F : of training. 
Oan FrancGlSCco 
(Continued from Page 102) Tl i. { H . 
1e Future o eating 
ment zned at that time by the Industrial Association and 
5 z : (Continued from Page 62) 
the Master Plumbers’ joint apprenticeship committee, were 
four main articles. This progress will be a step in tue right directi 
One: The employers will insist upon all apprentices increasing the work of the heating man and adding to his 
taking the courses and examinations provided by the In prestige and standing in the community. 
dustrial Association night school for instruction and rating When so many workers are crowded into a compara- 
Twe If the apprentice does not attend school, his case tively small space, as, for instance, in the skyscrapers and 
will be referred to the committee for action and, if the our factories, it becomes necessary that they be supplied 
circumstances warrant, he will be replaced with an ap- with an abundant supply of fresh air. Our forefathers 
prentice who will abide by the rules were so supplied because they usually worked outdoors, 
Three The apprentice’s advancement will be based but concentration of industry makes it necessary to spend 
upon his standing in the shops and in the school, which most of our time indoors. 
guarantees advancement as he qualifies for the require This forward step in heating and ventilating will 
ments of the various stages of his training doubtedly come as soon as steam in sufficient quantities 
Four No new apprentices will be taken into the trade can be obtained through a pipe directly from the bosom of 
until they have satisfactorily met the examinations for the very earth on which we live, and which has provided 
enrollment and been approved by the committees us with everything we need for our existence. This earth 
The training schedule adopted at that time provides is now prepared to provide us with steam for the heating 
eight courses before the rating of junior mechanic and of all our homes and the power to run all our factories 
two courses additional for journeyman’s rating Begin In most parts of our country.we have only five months 
ning with the minimum rate of $2.50, the apprentice is of summer and depend upon heat of some kind during the 
advanced, with the successful completion of his courses, other seven months of the year. During this time the 
to $4.50 at the end of the first two years, at which time science of heating, as applied by our heating contractors 
‘ he is given his junior rating From then on he receive of today, contributes a most important part to the well 
$6.00 until the end of the third year; $7.00 to the end being of the human race What would we do without 
of the fourth; and $8.00 from then until such time as he heat? We surely cannot expect the public to think of us 
passes his journeyman’s examination in larger terms than we do of ourselves. Let us begin to 
A recent announcement showed the schools have de feel that our profession is important enough to warrant us 
veloped 110 junior mechanic plumbers, 50 to 75 of whom in studying its future possibilities. 
= ) 
fi . 


Forestall Complaints—Install 
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Improved Model “R” 
AUTOMATIC CELLAR DRAINER 


When you sell a building owner a ‘‘Penberthy”’ Auto- 
matic Cellar Drainer, you are providing him with the 
most perfect protection against seepage and other sur- 
plus water that the market affords. Made entirely of 
brass and bronze, the ‘“‘Penberthy’”’ does not deteri- 
orate from use or idleness and automatically starts to 
operate as soon as the float is raised. Full details 


gladly furnished. 
Order From Your Jobber 























PENBERTHY INJECTOR COMPANY 


1244 Holden Avenue Established 1866 Detroit, Michigan 
CANADIAN PLANT: WINDSOR, ONTARIO 
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Two ways of landing a 


plumbing 


PLUMBING contractor has his 


choice between bidding for the 
lowest price and selling the work- 
manship and service of his firm. 


Low price means sacrifice by some- 
body. Either the contractor loses 
money, or the owner gets poor ma- 


terials or poor workmanship — or 
both. 


The contractor who uses trade- 
marked materials known to the public 


contract 


by advertising and who can refer to 


past customers for recommendations 
as to workmanship and service, can 
bid a right price and sell his bid to 
the man who pays the bills or his 


representatives. 


Plumbing contracting like any 
other business is founded on reputa- 
tion. Reputation gives the business 
momentum—keeps it going and 
attracts the best class of trade. 
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Alpha Brass Pipe is a trademarked product that i 
helps contractors in three ways: f 
1. Its advertising helps to sell good work at i! 
right prices. My 

, ae f 

2. Its easy cutting, bending and threading, (due i 


to its extra high copper and lead content) : 
help to get good work done quickly. 

3. Its extra fine surface, its extra resistance to cor- 
rosion, help to make satisfied customers 
and build the contractor’s reputation. 


N A 
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ise Metal Works 


CHASE COMPANIES, Inc., Watersury, Conn. * ¢; 


ase Rolling Mills 
STOCKS: Chase Brass Con panies, Inc. ‘New York) Chase Companies of New Jersey ‘Newark 
The Ohio Chase Company (Cleveland) Chase Companies of California (San Francisco Los Angeles 
OFFICES: Bostor New York Philadelphia Rochester Pittsburgh Chicago 
St. Louis Atlanta Denver 


Members Copper and Brass Research Association 





go 


LPHA BRASS PIPE con- 


Alpha Brass Pipe is a better 
tains only Alpha crystals 


brass pipe and we can prove 
it. Our book on Alpha Brass 


p e Pipe gives the facts. 


which make a dense ductile and 
tough brass that offers greater 
resistance to corrosive waters. 
Because it contains more copper 





and lead it makes better bends and 
cuts and threads easier. D. E. 6131-3 
+ Cuase Companies, INc., Waterbury, Conn. 
Please send me free of charge a copy 0) your book on Alpha brass 
Full details in our NAME. ee 
Alpha Brass Pipe Book. a sicnaeaiiain 7 
ADDRESS. ne ———— 
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_ Backed hy 25 years 
of Manulacturing 
LXpertence — 
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THERMOSTATIC TRAP 


Conceived, designed and built to a purpose — the elimi- 
nation of trap troubles — the Milvaco Thermostatic 
Trap embodies in its detail of construction, principal of 
operation, and accomplishment of purpose, a standard 
synonymous to the Milwaukee Valve Company. 


Backed by twenty-five years of manufacturing experience 
—A message with a meaning to the discriminating buyer. 


Bulletin No. 23 descriptive in detail of the Milvaco Ther- 
mostatic Trap will gladly be mailed you upon request. 


MILWAUKEE VALVE Co. 


MILWAUKEE, WISCONSIN, U.S.A. 
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Panoramic view of the city of Pittsburgh 


Closely allied with the Plum bing and Heating Industry, the 
Pittsburgh District manufactures practically all of the prod- 
ucts which are handled by plumbing and heating contractors 
all over the United States, as well as in many foreign coun- 
tries. Appended is a list of the items manufactured in the 


Pittsburgh District: 


KNAMELED WARE SEPTIC TANKS EQUALIZING VALVES 
WROUGHT PIPE POTTERY WELDING APPARATUS 
RANGE BOILERS STEEL PIPE GAS WATER HEATERS 
TOOLS BOILERS AND HEATERS PLUMBERS’ BRASS GOODS 
SHOWER STALL DOORS LEAD GOODS PIPE SOLVENTS 

GARAGE HEATERS GAS RADIATORS ROOM HEATERS 

FLANGE FITTINGS BATHTUB CLEANERS BOILER LIQUIDS 

BRASS FITTINGS THAWING MACHINES GAS BURNERS 

CLOSET AUGERS LAUNDRY TRAYS BENDING SPRINGS 
INCINERATORS THERMOSTATS SMOKE TEST MACHINES 


ALUMINUM PAINTS 


113 










DOMESTIC 





Nt rINEERING 


January 9, 1926 





Oldest Makers of Range Boilers 


We are the oldest manufacturers of Range Boilers in the country. 
The complete line of Scaife Range Boilers is a quality line com- 
prising Riveted, Welded, Riveted-Welded, and the famous SURE- 
TITE (Copper-Brazed) types. To sell a Scaife Boiler is to sell the 
best boiler, no matter what the need of your customer! 


wM.B. SCAIFE & sons G, 


BOILERS 
Established 1802—124 Years Old 


EXECUTIVE OFFICES AND FACTORY: OAKMONT, PA. 
Pittsburgh New York Chicago 
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Outlook for 1926 


In the words of 
Pittsburgh Manufacturers 








No. 400 Double Sink Faucet 










A general view of the city, showing Soldiers’ Memorial in 
right foreground, the Athletic Club to the left and Carnegie 
Institute in the middle foreground | 





wer No. 3466—Str. Lavato 
No. 50-—China Cross Handle Stops, Fin. or NP. a 


Compression Stop and Waste 


Pittsburgh a Center of Quality Products 
By M. M. Scott, Ruud Manufacturing Co. 
ITTSBURGH is not only a manufacturing center of 
Pp plumbing and heating products, but it is a manufac- 
turing center of quality plumbing and heating products. 

It was in Pittsburgh that the idea of automatic hot water 
service was born; it was here that Edwin Ruud, an engi- 
neer who had already made a name for himself by his in- 
vention of the proportional méter and gas appliances, saw 
the great possibilities of automatic hot water service, and 
devoted himself to the task of making it a practical thing. 

He succeeded. As a result, the Emperor of Japan came 
to Mr. Ruud for water heaters for his palace. The presi- 
dent of Cuba did the same when he needed water heaters 
for his executive mansion. Germany, Denmark, Norway, 
Sweden, England, Hawaii, Australia, South America, and 
even Turkey have learned the advantages of water heaters. 
And best of all, America, quick to indorse any product that 
would raise the standard of living, has been calling for 
water heaters. The demand is steadily increasing. 

Which is the surest test that the people do want the 
comforts and conveniences offered by automatic water 
heaters. 





No. 50--China Index 


No. 33—Quick Opening 





No. 35—China Index 





“Pittsburgh the City of Smoke”’ 
By Walter J. Oberndorf, President, Oberndorf Manufac- 
turing Co. 

OW often this title has been applied to our famous 
city in a spirit of ridicule. To those of us whose 
welfare is closely identified with the progress of Pitts- 
burgh, this smoke is a most welcome sign of industrial 
progress. | 
When our stacks are not belching forth to the fullest | 
possible extent, it means that industry throughout the | 
country is more or less at a standstill. We Pittsburghers 
love this smoke; to us it means prosperity, and we wel- 











Adjustable Ball Union Laundry Tray Faucet 


come the necessary evil of a little extra soot, that naturally THE OBERNDORF MFG. CO. 


g0es with it. | 
Pittsburgh has rapidly been making strides as a leader | PITTSBURGH, PA, 
in various industries. At one time, it was merely known | 
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Enameled Plumbing 


Fixtures 








The Ware with an 
Established Reputation ¢ 





Plate 1020-B 


[r has taken over a quarter 
of a century of skilled work- 
manship, high grade materials 
and ample resources to make 
the name IRON CITY the 


standard of value. 





Plate 6060-C 


Iron City Sanitary Mfg.Co. 


PITTSBURGH, PA. 


ENGINEERING 





Works: Zelienople, Pa. 
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A close-up view of Carnegie Institute 


as the headquarters of iron and steel, but in recent years 
Pittsburgh has come into its own and is now recognized as 
a leader of the Plumbing Supply industry, as well as the 
necessary accessories that go with the plumbing installa 
tions into our homes. 

Our Pittsburgh University will be one of the most won 
derful cathedrals of learning, and our baseball team has 
also done its share toward making Pittsburgh nationally 

| recognized. 

Business during the past year has been in a most de- 
moralized state in a great many lines, due to the selfish 
desire on the part of manufacturers to try to get more than 
a reasonable quota of the business which was being placed 
This is caused, to a large extent, by the increased facili- 
ties of plants which were enlarged during the war, and a 
volume of business has been taken irrespective of legiti- 
mate costs. 

I find, upon exchanging views with manufacturers of 
various commodities, that this condition exists in other 
lines as well as in our own brass industry. 

In our own respective line, we have a most distressing 
condition to contend with, namely the fact that it takes 





An air view of Carnegie Institute 


| but a limited investment to start into business on a limited 


| scale. These “fly by night manufacturers” naturally have 
; but one inducement to offer, and that is price. They have 


' not had the years of experience essential for an accurate 
| knowledge of their costs, with the result that ridiculous 


figures are being quoted to the jobber. 

The latter fails to realize that he is jeopardizing his own 
interest by fostering this kind of competition. This will 
| result in old line companies who have spent years in de- 


(Continued on Page 126) 
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The C& § 








Shower Stall Door 


(Another Pittsburgh Product) 


“Adds a touch 
of distinction 
to the finest 

bathroom” 











 ehaee “ ea | 








The daily shower has developed 
from a luxury for the few into a 
necessity of the many and no 
modern bathroom is really com- 
plete without a separate shower 
compartment. 











This fact has created a natural 


demand for a neat and attractive 
i an . Shower Door to replace the clumsy 
Cee me ah dane and unsightly bath curtain which 





C 9 S 636, Patented June 12, 1923 
Style No. 2—Open only partially prevents the bath- Style No. 1—Closed 
C. & S. Shower Stall Door ; Angle Frame and _ all 
with Gaile Vent.” Made room floor from being flooded. pe Reg ag 
Nickeplated Brass with The C. & S. Door 1S the logical stallation are furnished 
Polished Plate Glass Panel. with door. 


fixture for the purpose. 


























C. & S. Shower Doors are sanitary, ornamental and absolutely water- 
proof. The fixtures are made of heavy Nickel Silver or Nickel 
Plated Brass, with Polished Plate Glass Panels }4-inch thick, em- 
bedded in rubber. There is a cut glass knob on the outside and a 
F nickel silver pull on the inside, while a metal apron and a metal bound 
rubber strip on the bottom of the door makes it thoroughly water- 
tight. A special catch is provided to keep the door properly closed. 


Sold Through Jobbers 


You Full 
Details 




















CRIST & SCHILKEN COMPANY, INC. 


543-5-7 FOURTH AVENUE @ PITTSBURGH, PENNSYLVANIA | 
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This is how the RUUD In- 
stantaneous Automatic 
Water Heater looked back 
in the days when every 
parlor had its stereoscope 
views and picture album. 


The first RUUD built was 
an automatic storage sys- 
tem of the center flue 
type. It was soon replaced 
by the side-arm style, in 
the interests of fuel econ- 
omy. 





RUUD AUTOMATIC GAS WATER HEATERS 
| Made in Pittsburgh— Sold Everywhere 


If you are familiar with automatic hot water service 
at all, you know of RUUD’S reputation for quality 
and performance. 


RUUD does not stop at building the best Automatic 
Water Heater—in addition they offer you a selling 
| service that is of as high a quality as the product 

itself. 


Your test of an automatic water heater is—will it 
| sell? RUUD Heaters sell and stay sold. 


Make us prove it. Ask us how you can get into the 
automatic water heater business with both feet. 


| RUUD MANUFACTURING COMPANY 


| Pittsburgh, Pennsylvania 


Here’s the present style 
RUUD Instantaneous 
Heater, with its cast iron 
jacket, double fuel control 
mechanism, condensation 
sheds, and other exclusive 
features. 





The RUUD Storage System 
of today is noted for its 
durability and economy. 
Two of the reasons are the 
super-weight copper-braz- 
ed tank and the famous 
RUUD All-Metal Thermo- 
static Moment Valve. 
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A river scene, showing the junction of the two rivers forming the Ohio 


Pittsburgh the Great Distributing Center 


ITUATED as it is, at the point where the Allegheny with the local tribes extinguished their claims to the town 
S and the Monongahela rivers unite to form the Ohio, Standing as it did in the path of emigration into the 
Pittsburgh has enjoyed the advantages which come in Northwest Territory, its trade was given great impetus, 
the train of natural transportation facilities. In the early and its history is closely linked with the development of 
days of its history, it was used as a trading station with what is now the Middle West because of the advantages 
the Indians, and George Washington reported favorably offered by the river trade. 
upon it as a fort site in 1753. It was the scene of sev With the coming of steam transportation, its trade nat- 
eral important engagements during the period before the urally received further impetus The first steamboat 
American Revolutionary War, being taken by the French west of the Alleghenies was launched at Pittsburgh in 
from the Virginians, who had established a colony there, 1811. The first railroad entered the city in 1851 
and later taken from the French by the English, who According to figures compiled by the Pittsburgh Cham 
successfully defended it against the Indians until treaties ber of Commerce, twenty-five railroads now serve what 
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The new Blairsville plant, home of the CONEMAVGH 


line, the enameled ware of whiteness everlasting. 3 
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CONEMAVGH IRONWORKS -~ :: LATROBE, PENNA. : 
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25% 
greater 
dissolving 
power— 
practically 
no fumes 
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Why not get her trade? 


There’s profit to be had from the 
woman who buys DESOL VO — why 
let her go elsewhere? You should 





KK 








4 ° ° . : Li id 
logically have this business. Get it Se a, | 
—and keep it! Make bine. steam and hot “ube white 








more money for your- 
self and add prestige to 
your shop by handling 
DESOLVO. 


Desolvo is a scientific prepara- 
tion used for years to clear drain 
obstructions and thaw frozen 
drain pipes. It is a good sales 
item in every neighborhood. 
Now is the time to push it. 





Write for details of our in- 
teresting proposition or order 
from your jobber direct. We 
back you up with free window 
display. Write Now! 


Sewer and Drain 


Pipe Cleaner 


NET WEIGHT 15 OZ 
Tee c Manufactured by 
E CHAMBERLAIN COMPANY 
PitrsBuRGH, PA. 





The Chamberlain Co. 


Terminal Way, S. S. 
Pittsburgh - - Penna. 
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Chaco Boiler Tubola 
Makes bath 
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Athletic Stadium recently erected 


is known as the Greater Pittsburgh District, which com 
prises the city proper and the country within a radius 
of two hundred miles. Undoubtedly the concentration of 
population and industries in such a district is due to the 
splendid transportation facilities offered; and it must be 
remembered that location will determine largely whether 
or not a transportation center is feasible Pittsburgh 
was favorably located to be such a center 

With the genius for organization, so characteristic of 
American business, there is in the Pittsburgh District a 
splendid interlocking of transportation facilities, enabling 
the service of the trunk lines entering the district to be 
co-ordinated with switching lines, electric lines, water- 
ways, harbor and trucking facilities. 

Undoubtedly the concentration of manufactories in the 
plumbing and heating industry in the Pittsburgh District 
has come about by reason of the advantages which have 
been cited Products are easily and quickly shipped to 


by the University of Pittsburgh 


the farthest points of the thickly populated Pittsburgh 
District, and the trunk lines entering the city proper 
enable manufacturers to maintain close shipping contact 
with the needs of the country at large. 





THE THEODORE AHRENS PROFESSORSHIP 

“FFECTIVE this year of 1925-1926, the Theodore 
acting Professorship in Plumbing, Heating and 
Ventilating has been established at the Carnegie Institute 
of Technology in honor of Mr. Ahrens, president of the 
Standard Sanitary Manufacturing Co. Under the terms of 
the grant, the fund to establish the professorship and to 
maintain it has been ‘definitely guaranteed for an un- 
limited number of years. 

Thus college instruction in plumbing is given a new 
significance by this generous gift in the name of a man 
who admittedly found himself handicapped without suf- 
ficient technical training when he began his meteoric rise. 








Trade Mark 





PITTSBURGH ENGINEERING Co. 


Manufacturers 


Cast Iron Screwed and Flanged 
Fittings, Flanges and Flange 


Unions for Steam, Gas, Water and 
Oil—Standard and Extra Heavy 


<> Main Office and Works: JEANNETTE, PA. f0> 


Trade Mark 
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ACHESON 


BRASS FITTINGS 





















A Pittsburgh Institution |" More Than 30 Years 


a a ai 





Why Acheson Popularity? 


Air Tested Because: 


Under Water 





ieee 
Acheson has specialized on Brass Fittings and 
Plumbing Specialties exclusively for more than 30 
g ope 
years. 
TRADE M And Acheson Quality Must Be 
RADE MARK Maintained 
That’s why all Acheson Brass Fittings are air The 
tested under water. Original 
oy + : That’s why the ‘‘Acheson”’ Mansfield Ball Cock M field 
i INC : ansne 
INSIDE EACH FITTING of today is the same standard of quality as orig- 
' ee inated by Acheson years ago. Ball 
Plumbers everywhere have made Acheson Prod- Cock 


ucts popular by using them continuously and 
Acheson endeavors to demonstrate gratitude by 
consistently turning out nothing but the very best 
in Brass Fittings and Plumbing Specialties. 


**The Quality Is Right And So Are The Prices’’ 














ACHESON MFL.CO. 


WORKS: RANKIN, PA. POST OFFICE: BRADDOCK PA. 
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EUREKA 
SMOKE TEST 
MACHINE 











Height 15” Diameter 9’ Weight 15 Lbs. 


Por testing and disclosing leaks in plumbing 


waste and vent systems. 


Will fill entire = with smoke without forcing 
seals of traps. eaks immediately located. 


Simple and safe in operation. As readily port- 


able as a plumber's furnace and as indispensable 
in every plumber's outfit. 


Endorsed by Plumbing Inspectors and Sanitary 
Engineers everywhere. Send for descriptive folder. 


Price Complete $25.00 


BAILEY FARRELL MFG. COMPANY 
PITTSBURGH, PA. 


Huntington, W. Va. Charleston, W. Va, 



















































The STINSON Patent Equalizing Valve 


A system designed to prevent water 
hammer and any reaction in the water 
supply system in the building. If 
properly installed the Stinson Equal- 
izing Valve is guaranteed to completely 
and thoroughly remove any vibration 
in all water supply systems of piping. 


The valve is made in sizes as condi- 
tions require: 

Stock sizes: 1'4- and 2'4-inch. 

1 14-inch will take care of from 14-inch 
to 2-inch supply. 

21-inch will take care of from 2-inch 
up to 4-inch supply. 


Send rough sketch of piping in base- 
ment and | will advise you the proper 
place to install the equalizer. 


ROBERT STINSON 


1632 Forbes St. PITTSBURGH, PA. 
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Announcement has already been made by Dr. Thomas g. 
Baker, president of Carnegie Institute of Technology, that 
Samuel E. Dibble, head of the department of plumbing, 
heating, and ventilating at Carnegie, has been appointed 


| to the Theodore Ahrens professorship. 


SPLENDID SPIRIT MARKS TRADE ACTIVITIES 
HE is an 


IN PITTSBURGH DISTRICT 
Pittsburgh Master Plumbers’ Association 

7 ae organization, interested in bettering con- 

ditions in every way possible and in promoting better rela- 

tions with the public. For the current year the officers 

are as follows: 

President—-John Graham. 

lst Vice President-——George B. Stewart. 

2nd Vice President—-H. T. Purinton. 

Treasurer—wW. A. Fritsch. 

Member Executive Committee—James G. Weldon. 

Sergeant at Arms—-Paul G. Cass. 

Secretary—-John H. Keane. 

The members are kept regularly in touch with develop- 
ments of interest and value to their industry. They dis- 
cuss subjects of better business practice, such as overhead, 
discounts, the value of the association, and similar ques- 
tions, as, for instance, time payment plans, which come 


| up for discussion from time to time. 


CO-OPERATION AND EDUCATION 

S an evidence of the spirit of co-operation which 
A actuates the entire industry in Pittsburgh, on Octo- 
ber 9, 1925, there was formed the ‘‘Sanitary Plumbing and 
Heating League of Pennsylvania,’’ whose purposes were 
set forth as follows: To co-operate in the training of 
plumbers’ apprentices; to foster good fellowship; to treat 
and adjust questions common to all members in a fair 


} and equitable manner; to promote interest in the subject 


of standardization, trade extension work and encourage 


| the installation of more comfort stations throughout the 


| facturers, wholesalers and retailers. 
tion, 


city, and strike for the betterment of all branches of the 
industry in every legitimate manner in order that the 
public may be more efficiently served. 

The membership of the ‘“‘League’’ is made up of mant- 
Soon after its forma- 
the Sanitary Plumbing and Heating League an- 
nounced that it would put on a city and county-wide cam- 
paign for a series of lectures at Carnegie Institute, and 


| an 18-week course in bookkeeping and accounting. Roscoe 


M. Thrig, director of night courses and part-time classes at 


| Carnegie, stated on December 15 that arrangements had 


Se 


| course as planned. 








An industrial view showing blast furnaces. 


been made to carry out the bookkeeping and accounting 
In addition to the activities at Car 
negie, the Grant School, one of the public schools of the 
city, has a course of training in plumbing and heating. 
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(Continued from Page 116) 





veloping and marketing a product of reliability, being 
eliminated from the field in the course of a few years, and 
the jobber will find himself without a responsible source 


Air-Tight Steel Tank Co. of supply. 


It is essential for any man in business, regardless of 


Pittsburgh, Pennsylvania 


TANKS 


whether he be merchant, manufacturer or jobber to pur- 
chase his materials on the proper basis, but they can not 
expect to get a dollar and ten cents for their dollar, and 


I am issuing this word of warning because I feel that it is 
high time to follow the old theory to “live and let live” in 
our business dealings. 

It is a matter of history that while war is “‘hell!,’’ the 
aftermath is quite as bad, and it is also a matter of com- 
mon knowledge that the integrity of our business men, 
which was unquestionable, before the great catastrophe of 
1914, has been shaken during the post war period. 

Some of my readers may take exception to this state- 
ment, but I can state positively that I know many cases 
| of business men whose word was as good as their bond, 
| heretofore, who do not hesitate today to cancel contracts 




















Tanks for if they can place others that are more advantageous. 
With Europe emerging from its chaos and with the gen- 
High pressure gas and air storage — | eral improvement in business in this country, I feel that it 
Pneumatic water systems — Gasoline | we exert common prudence during 1926, it will be a very 


and oil storage = (i) burning equip- satisfactory year for every one in all lines of industry. 


ment — Open top — Welded. ATSCO 





~ . 7 > . ‘ss ° ’ . ” 

z Genuine Copper Brazed tanks for high | Pittsburgh—the Plumbers’ Paradise 
pressure—the tightest, safest, strongest By F. H. Knapp, Pittsburg Water Heater Co. 
tank it is possible to construct by any ITTSBURGH has for years been referred to as the 
known process. A.S.M.E. code tanks. | “Smoky City,’’ but if one were able figuratively to 


penetrate the screen of smoke, which to us is the symbol 
| of prosperity, what would he see? Would it not be the 
| advantages that the plumbing industry holds forth in 
- | addition to the iron, steel and kindred manufactures? 
Everything that the plumber needs is available and the 
Pittsburgh district is prepared to supply any demand, 
Speaking of Economy — ) whether it be for fittings, pipe, enameled ware or water 
| heaters. Some of the largest manufacturers of these com- 
| modities are in our midst sending each day to the four 
corners of the earth a large volume of plumbing sup- 
plies and specialties. 
The development of the automatic water heater took 
place in Pittsburgh and this city has been a leader through 
| the years in this phase of the industry. Today, there 
are more quality water heaters manufactured here than 
in any other section of the country. 
Our city in a manufacturing sense has always been 
a leader but so much publicity has been given its pro- 
duction of steel that the words ‘‘Pittsburgh”’ and ‘Steel’ 



































Here’s 
| One! 





ODERN heating systems (boiler and 





radiators) are designed to heat a given | have been impressed most indelibly on the minds of 
space to 70) degrees in zero weather. But what | everyone and are practically synonymous. Upon close 
about that mild weather in Spring and Fall | | analysis one finds, however, that Pittsburgh has been 4 

when but little heat is required? Automatic | potent factor in the development of the plumbing indus- 


Gas-Steam Radiators, piped-in with a regular try. 

system do the trick —— furnish plenty of heat In view of this apparent fact, I feel that the accepted 
without firing the boiler. ““Automatics’’ can | term, ‘Smoky City” should be discarded and the more 

also be installed and operated as independent | appropriate appellation—“Pittsburgh—the Plumbers’ Par- 

units. | adise”’ be adopted. 





Your Correspondence Invited Pittsburgh Will be Busy Says American Lead 
Co. Manager 


Automatic Gas-Steam George W. Smith, manager of the American Lead Co., 


Radiator Co Pittsburgh, “looks for a good, steady business during 

* 1926 in the Pittsburgh district. There are a lot of large 
buildings to be erected during the year in Pittsburgh and 
the natural growth of the residetial district is bound to 
a Ne eT ———— —— | make Pittsburgh busy.” 


6945 Lynn Way Homewood, Pittsburgh, Pa. 
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COLUMBIA 


BOILERS & RADIATORS 











HE COLUMBIANA FOUNDRY COMPANY is a Greater 

Pittsburgh Institution. Its products have proven efficient 
in design, reliable in workmanship and of first quality materials. 
No effort is spared to make Columbia Boilers and Radiators the 
standard of value in the field. 


. 
Delivery by motor truck direct from plant to building anywhere in 
the Greater Pittsburgh district attracts customers and the economy 
of this service plus the merit of our products holds them 





THE COLUMBIANA FOUNDRY CO. 


McKEESPORT, PA. 
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PEDESTAL LAVATORIES 


Znite?Sates Lavatories have that quiet harmony of line pro- 
portion and the glossy white surface of enamel that is never 
lacking in distinction. 

For the Bath Room and Bed Room there are designs and 
sizes suitable for every type of home. 


PITTSBURGH, PA. 
BRANCH OFFICES: 
NEW YORK CHICAGO KANSAS CITY, MO. (PHILADELPHIA BOSTON 
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‘ . a. . tT xx <xEREREES —_——_—— _ ——- — 
1926 Offers Bigger Opportunities | FP? === = 
(Continued from Page 58) | IT PAYS TO USE 

| 
. . | | | 
do push the button or switch, and find the dollar some | STRINGER 
one has dropped. | 
Last but not least, co-operation with your mechanics | iB CLEAN-OUT FITTINGS 
is « ntial. If they haven’t the spirit, or you haven’t the | | : 
3 i | 1° > yy va 7. 
desire to harmonize with them, profits will slip away. Keep | | i tee oe any Hwee contin 
then happy. It will pay. More power to the Trade | | ; 
Papers, without them, we would be lost. ; 
“~* . . XY . Fig. 713 showing front 
i inds Many Things in I ave iT ot SAFER clean-out 
Ind ustry for J 926 a Fig. 714 same as illus 
BETTER tration except rear } 
JOHN E. GREEN Gono. : 
President, Michigan Association of Plumbing and Heating 
is, ' a a 
Dealers SIMPLER 
| 
XHE YEAR 1926 looms up as a great prospect to every | 
man engaged in the plumbing and heating industry. 
. . } } 
By that I mean, never before was it possible to go out | | Fig. 713 and Fig. 714 take the place of a Y, an ! IRI 
. aay : ; | . 1 . . > piace 0 ’ . im) 
and do business under better conditions than will exist | | | ha and an iron trap screw ferrule. All our CLEAN- iB! 
in the coming year. | OUT FITTINGS are tapped and fitted with a four-  |fl) 
During the past years the manufacturers of plumbing | | a — plug. with oghar ning tapered thread, | 
materials have carried on advertising campaigns that pave | | | nee an absolutely gas-tight joint. \n\ 
the way for a live dealer who will try to sell. } | pense tapered od oe taf = illustrates fit- i 
ae . mee ds of your locality. ] 
Various health bodies across our country have passed | | 
I] STRINGER BROS. CO. | 
1100 W. 38th St. Chicago, Ill. f 
Manufacturers of | 
Economical Cast Iron Roughing-in Systems if) 
| for Any Type Building | 
| : Warehouses: Chicago, Ill., Gadaden, Ala. Factory: Gadsden, Ala. i 
| | XUXUXEYEYEX KEXEUEUUXYXXIXI "1 EXRY 











|| 

| ||| Toprevent tampering | 

| 

| In rooms open to the public, | 

heating and plumbing systems | 

should be protected against 

| tampering by unauthorized | 
persons. 


Fig, 171 
Tee Handle 
Key 


The use of Jenkins Valves of the 
type shown above is the sure 
way of doing this. These valves 
can be opened and closed only by 
use of key supplied with them. 
Not only Jenkins Radiator 
Valves but other Jenkins Bronze 
Valves may be supplied, when 
so ordered, with lock shield and 











John E. Green 














key. 
laws that make it necessary for the public to install 
plumbing. JENKINS BROS. 
The various trade journals have told the dealers how to Fix. 160 80 White Street........New York, N. Y. 
sel] etnies, Screwed, Stand- 524 Atlantic Atenue.......Boston, Mass. 
materials as well as figure their jobs even to telling ard Bronze 133 No. Seventh Street . Philadelphia, Pa. 
them of the pitfalls that other dealers have fallen into. rey ob geen O66 Wackinges Destaverd ..Citeage, 1 
There is a noticeable increase in the number of young SS HE, SANS 
men wl oe Montreal, Canada London, England 
n who are willing to learn the trade. 
Civic bodies through the National Trade Extension Bu- ——— ‘ = — Tt iii acl acm 





reau have been educated until today plumbers have the 
honor of being received into various clubs that years ago 
hever held them. The plumber himself has undergone 
4 great change in the last 20 years, until today he is as | 

| 


Always marked with the” Diamond" 
: + 


enkins Valves 


SINCE 1864 





Well posted in his line as any body of professional men. 
So I say with all the foregoing facts established that 
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a large line to,choose from 
a safe line to use 


Bronze Gate 
Valves 


Some of the special Kennedy features 
that assure long life in this type of 
valve are: pipe threads of generous 
length, accurate guides for seat which 
prevent contact with disc until valve 
is ready to close, stem of special 


bronze with high tensile and torsional 
strength. 


Iron Body Gate 
Valves 


This type of Kennedy Valve 
has double discs with parallel 
seats, and can be furnished with 
inside stationary or outside ris- 
ing stem. Like all other Ken- 
nedy types it is simple, sturdy, 
easy to pack, stays tight and has 
interchangeable parts. It stands 
wear where other makes give out 
and can be depended upon for 
long life with neglible mainten- 





Pennie Back-Water 
Valves 


ance expense. 
Every waste pipe should be pro- 
vided with a Kennedy Pennie 
Valve to seal against back water 
vermin and gas from the main 
sewer. Can be installed verti- 
cally, horizontally, or inclined, on 


standard or extra heavy soil pipe. 





Globe Valves 


Kennedy Globe Valves are particu 
larly strong and substantial, with big 
inside passageway, self-clearing seat 
and self-adjusting disc. They can be 
repacked under pressure and the pack- 
ing cannot turn with the valve stem, 
a feature which does much to prevent 
leakage. 


Radiator 
Valves 


The Kennedy line includes all 
desirable types — straightway, 
angle, and offset corner, with or 
without unions, right or left 
hand, and with wheel or lock 
shield and key on operating 
stem. 

Kennedy Radiator Valves, like 
every other Kennedy type, have 
proven their excellence of design 
and construction for 44 years 
and in thousands of installations. 





Check Valves 


The passageway in Kennedy 
Check Valves is direct and of 
full pipe area and the disc is re- 
volving, self-adjusting and easily 
inspected. There is no sticking 
to the seat, the operation being 
positive and thoroughly reliable 
in either_horizontal or vertical 
positions. 


i ee 





Malleable Iron;and Brass Fittings 


Kennedy Fittings go on the pipe easily and can be depended upon to give last- 
ingly good service. After all, these are the two big tests of good fittings, and are 
the natural results*of the Kennedy experience in design, care in workmanship, 
and conscientiousness{of inspection. 

A trial of Kennedy Fittings will quickly show why it will pay you to standardize 
on them.[,Send for special catalog and have your dealer supply you. 


THE KENNEDY VALVE 
Merce. Co., E_mira, NY. 


SALES OFFICES: 





Branch Offices and 
Warchouses 














SALT LAKE CITY MEMBERS 
EL PASO THE NATIONAL NEW YORK: 128-132 White St. 
SEATTLE 


SAN FRANCISCO 
448-450 Tenth St 


BOSTON: 47 India St 


CHICAGO: 
228 N. Jefferson St. 


TRADE EXTENSION GURZAY 
PU AND HEATING INDUSTRY. 


KANSAS CITY, MO. 
LOS ANGELES 
PHILADELPHIA 

CLEVELAND 











PE Payee 
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1926 beckons all dealers who will partake of its fruits 
and may they not forget their just profit in all their 
dealings. 

Let us enter into the New Year without any old scores 
to even, remembering that the men in our employ who 
wear the overalls are the ones who have taken our place 
with the tools. (If they haven't as yet why not make 
that a New Year's resolution? Lay away your tools; 
hire a good man. Then go out and Ask ’Em to Buy.) 

Let the leaders of the industry on both sides repre- 
sented do all possible to promote the welfare of the in- 
dustry and thereby keep the good will they have so justly 


earned. 


1925 Should Have Been Profit- 
able Year 
DIXON C. WILLIAMS 
President, Chicago Nipple Manufacturing Co. 


OUBTLESS the majority of those, who respond 
D to your invitation to express their views of the busi- 


ness situation will write in most pleasant and optimistic | 


terms of 1925, declaring that business has been excellent 
and so far as volume goes we agree. But what constitutes 
good business? Is it not, in brief, opportunity and ability 











Dixon C. Williams | 





to dispose of large quantities of merchandise at prices 
which yield a fair profit? 

If so, then as a rule business has not been good in 1925 
except in spots widely scattered. The tonnage of our own 
company leaves little to be desired but the other condi- 
tion has not been satisfactory. 

That there is a spirit of speculation in intangibles and 
tangibles, in other words stocks and real estate in common 
knowledge. But gambling is not provocative of commer- 
cial growth nor progress of the country, although some- 
times it masquerades as such. 

I repeat the volume of business in 1925 has been good 
and under proper conditions would have produced one ot 
our record years of prosperity. But competition has been 
fierce and prices bad. 
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Somerville 
(S. 1. W.) 


Soil Pipe and 
Fittings 


Are mechanically correct 






















| 
| 
| 
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A hot water heating 
system that pleases nec 


A Red Top Tank in basement system pleases its 
owner, Its economy, its efficiency, its absolute 
safety—all appeal to him strongly. 

It pleases the plumbing contractor not only because 
of its profit-making possibilities, but also because 
of its simplicity and ease of installation. A Red Top 
Relief Valve, Model No. 2, and an air-tight tank 
are the only parts required. 

The Red Top is the only water relief valve for the 
purpose approved by the Underwriters’ Laboratories, 
Inc. Write for Red Top hot water heating book. 


NEPTUNE METER CO. 


50 E. 42nd STREET, NEW YORK CITY, N. Y. 
Branch Offices in Principal Cities 


Kea Jop elie? Valve 
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WATER-HEATER 
KEROSENE HEATER 
WICK BURNER TYPE 
An economical, safe, convenient Hot- 


Gtream Heater that furnishes constant hot 
water for domestic use day and night 










Noiseless, smokeless, odorless, no generate 
ing Burns 19 to 30 hours per gallon 
Wick requires no trimming Selis and 
Batishes because it's right. 


LET’S GO! Has es 


yur complete line of popular 
rite today 









. me it ed 
THE HOTSTREAM HEATER COMPANY, Cleveland, Ohio 
“Makers of Heaters That Heat’ 

NEW YORK OFFICE: 210 EAST 45TH STREET 
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Jusiness men have not been constructive in their meth 
ods as usual, but destructive to a degree. Some merchants 
and feel that life 
them if their competitors have the edge in distribution so 


manufacturers seem to will end ith 


to speak In some few sections of the country ther: is 


been manifest some comity and 


competitors and this class of citizens have prospered In 


common sense alr ng 


others there was little evidence of commercial sanity 


One of our correspondents, writing from an eastern in 
dustrial center, in a recent letter says: 

“When I tell Mr. Williams that not a single mill su 
20-odd of them, will 







this section, and we have 
books this 
aware that I know whereof I speak. 
jobbers have had a better year and have made a profit 
| on most of the stuff they have sold. The mill supply job 
| bers have been selling pipe in 100 or 200 foot lots at the 

carload price, with fittings and allied lines on a similar 


jobber in 
red figures, | 
The plumbing su; 


close their year, except in 





atrous 
~~ | 


| Patent Plumbing Fixtures 
and Duojet Water Closets 





| LINE representing the most advanced ideas in 
j sanitation. Economy of operation and ease of in- 
| gtallation. Duojet Closets—Flush Valves—Urinals 


| Drinking Fountains—Self-Closing—Basin Cocks—Lig 
uid Soap Fixtures, etc. 

Manufactured and Sold Exclusively by 
THE IMPERIAL BRASS MFG. COMPANY 


1231 West Harrison St. CHICAGO 


basis. Such conditions cannot last forever.”’ 

I have just returned from a long trip which took me 
is a pleasure to say that the 
1926 seemed to be well nigh 


| as far south as Cuba and it 
| above sentiment as to 


| universal. 





‘Competition Laudable If It Is 
| Constructive 

J. R, STENECK 
Sales Manager, Illinois Malleable Iron Co. 


A T THIS glad season of the year, when the spi: 
l ‘Good will to all men’”’ fills our hearts and minds 


it is not out of place to be reminded of that equally ex 
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‘88 


Detroit Plumber 


“IT use the EverHot Heater 
for a purely selfish reason. 
I believe it is the best on the 
market, and of course it is 


to my advantage to sell that 
kind of goods.”’ 


Says 


Bk 
~ TyerViot Heater Co. 


Detroit, Michigan 


Be ue OL U Ue Le  e LU L eAU  L @L 


SCO 


| A good steel water heater. There 
is profit in selling them but none in 


repairing them ‘cause they don’t 
get out of order. 


KEWANEE BSILER COMPANY 


Kewanee, III. 


TOL e innit 











Steneck 


| J. R. 


pressive sentiment, ‘““‘Do unto others as you would have 
them do to you.” 

That, in my mind, covers the question you ask, ‘ 

| each one of us could keep that thought in mind all 


o 
= 
| | times that while we may strive for business with : our 


d if 


zeal we should at all times remember the other fel 
| Competition is laudable if it is constructive—th.t 1s, 


| leading towards better things, giving better service, |) tter 


rae een 
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Duro Guarantees Satisfactory Water Service 





Duro’s Big Three 





The Duro Vertitank System is a ’ , ' The Duro Deep Well Pump of this 
complete unit pump oad tank, ; The Duro Automatic Water Softener typ? has a capacity up w 2,100 
mounted upon sanitary base provides clean, perfectly softened water gals. per hour Durable—power 

Capacitiee—150, 200 and 400 Automatic downward regeneration pro- ful—quiet—economical. An tt 

gals. per hour. A popular model vides softened water at far less cost vestinent that never ceases 

for shallow wells Obsoletes all hand operated types please and to pa 


Duro Dealers will make more money in 1926 





The old year was very kind to us. Beginning to sell—-Duro is making it easy for you to sell 
with January, 1925, each month showed a sub- Duro is adding to your profits by the Duro Ad 
stantial gain in sales, over the same month of the visory Service. This service is helping more and 
year before. more people to buy the water system or water 


softener they need, to have satisfactory water 
On July 28th, 1925, the Duro Automatic Water service. : 
Softener was introduced to hundreds of dealers 


attending the Duro Dealers’ Congress—a shower Duro dealers and Duro users get real co-opera- 
of orders followed, and since then, sales of the tion, better products, quick service, personal help 
Duro Automatic Water Softener have grown by and square shooting, explain why Duro sales lead. 
leaps and bounds. Send for the Duro proposition. 

Yes, 1925 was a splendid Duro year, but 1926 Best wishes for a Prosperous and Happy New 
will be a better Duro year! Duro is helping you Year. 


THE DURO PUMP & MFG. CO. 


1101 Monument Ave. Dayton, Ohio 


DU IR O Wacer Softeners 












NO SEAT 
HERE 


Standardized, Renewable 
Working Unit 


To repair a Chicago Faucet, 
take out the unit. The working 
parts are there—seat as well as 
washer. Illustration shows how 
seat is separate from the body 
casting. Quaturn Units are 
standardized, interchangeable. 
Changing a unit takes a minute. 


DOMESTIC ENGINEERING January 








“Lucky Dog” 


The other day an engineer who has charge of one of Chicago’s newest 
and most conspicuous sky-scrapers, suddenly got tired of hearing 
the constant drip-drip of leaking faucets, to say nothing of the bitter 
complaints of several thousand high-priced tenants who wondered 
why they had to stand for it. 


So he grabbed a telephone and called up a friend of his—engineer 
for a big hotel out on the North Shore. 


“What do you know about Chicago Faucets?,” he asked. ‘I’ve 
been hearing about them—’’ 


“Say,” his friend cut in, “I know all about them. Maybe I wasn’t 
a lucky dog—they were already on the job when I came here six 
months ago.”’ 


And he went on to tell about the standardized unit that makes a 
leak repair about as easy to handle as a burned out light bulb; and 
how Chicago Faucets can’t wear out, because the seat is replaceable 
the same as the washer. 

“Put ’em in, and you'll never have any faucet trouble again,’’ was 
his final advice. 


So they’re “putting ’em in’’ to replace the old faucets just as 
they are doing in thousands of buildings all over the country. 


The public demand for faucets that can be quickly and easily re- 
paired, for faucets that will outlast any building in which they are 
installed, is growing every day. You make a good profit and a good 
friend every time you install Chicago Faucets. 


Send for literature and a cut-out sample 
showing standardized unit construction. 


THE CHICAGO FAUCET CO. 
2700-22 N. Crawford Ave. Chicago, Illinois 


CHICAGO 
FAUCETS 
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quality of material, for the same money; competition is 

destructive when all principles of ethics are violated. 
Follow the “Golden Rule,’ and it will cure all the 

imaginary evils that we suspect and a great many of the 

live evils that exist. 


Progress in the Industry up to 


the Individual 


W. R. DOSHER, Secretary, 
National Association of Master Plumbers 


W: HAVE again come to the season when our hearts 
‘ are filled with kindly feelings towards our fellow- 
man, when selfishness has to go in the background and 
our better selves come to the front. We receiving 
by mail, verbally and otherwise, these wonderful expres- 
sions of the season’s sentiments, which always bring a 
source of happiness and good cheer into our hearts; it is 
the season when we catch the spirit of our Maker and 
Redeemer, but these expressions are given and received 
for only a short portion of the year. 

The Officers, Board of Directors and Committeemen 
of our National Association have taken their time and 
money for years past and present to travel our entire 
country preaching the gospel that our association teaches 
which is, “Prosperity and good cheer to every person 
engaged in the plumbing and heating business in these 
great United States of ours.’’ I believe you will agree 
with me that this is an undisputed fact, they have done 
and are doing their part; but, in the last analysis, it is 
up to the individual to bring about this condition of 
good cheer and prosperity which so many of our friends 


are 





Pressure Equalicing Valoe prevents changes 
in temperature of shower caused by pressure 


due to use of nearby 
If cold water 
automatically shut oj. 


hanges in supply lines, 
faucets, or flush valves. 
hot water 1 


howers, 


uphilv fa 
upply fais, 


What makes the POWERS Shower Mixer dif- 
ferent from all others? 

It’s the principle on which it operates. It is not 
thermostatic. It does more than merely mix hot 
and cold water. It has two remarkable features 
found in no other shower mixer—a_ Pressure 
Equalizing Valve and a Safety Stop. They 
eliminate scalding and annoying temperature 
changes in the shower bath, caused by: 

1. Pressure changes in supply lines due to 
use of nearby showers, faucets, and flush valves. 

2. Failure of cold water supply. 
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“It’s the principle of the thing!” 


See Our E chibit 





THE POowERS REGULATOR COMPANY 


35 years of specialization in temperature control 
2716 Greenview Ave., Chicago—Also New,York, Boston, Toronto and 31 other offices. See your telephone directory. 
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are wishing us and our association is trying to teach us 
If we conduct our business in a manner so that at the 
close of our year’s work we are free from “past due bills” 





W. R. Dosher 


and have a comfortable balance in the bank and are for 
tunate enough to have health families 
we have made possible a Happy New Year. 


ourselves and 





3. “Dead ends” in hot water supply line. 


Ask for our Booklet 

We have prepared a 20-page Bulletin which 
analyzes the Shower Mixer question briefly but 
comprehensively, explains the points of the 
POWERS, and gives the results of experiments 
and experiences of users, under many different 
conditions. You will find the information it 
gives a valuable addition to your practical 
working knowledge. 

Upon request, we will gladly send you a copy 





(3370) 








——— 





—— 
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Think of Profit More— Volume 


Less 


c. W. WANGER 
President, Woodward-Wanger Co. 


3 ps ATTEMPT to forecast the volume of profits of the 


business of 1926 in the plumbing industry, is to in | 

lulge in an interesting speculation and one in which I 
feel the answer is not speculation but an interesting and 

ntelligent analysis of the situation | 
Personally, I am convinced that no man or no business 
in icceed in a large way during the next ten years 
untle by advance study he anticipates the changes that 


rapidly occurring in business and gets himself and 
his organization ready to play a constructive part in 
adm tration 
iccmaateeg I don’t think our business depends upon 
some mystic gift of prophecy. I do believe that the busi 
ness men in the plumbing industry must become more 
and more masters of the sort of prophecy that straight 
and impersonal thinking makes possible 
All down along the line from the manufacturing con- 





cern to the master plumber, the business man in our in 
dustry must apply scientific thinking to his problem. 1 
mean the sort of thinking that judges by results—judges 
on the basis of facts instead of hopes, wishes, dreams or 





prejudices. I mean straight thinking from cause to effect 

and personal thinking—-not the kind that trusts to order to succeed, it is now. All over this country the 

“hunches” but admits all of the facts and then studies year 1925 has been a wonderful year in so far as volume 

them in their relation. is concerned but I believe an investigation would prove 
If ever there was a time that we in the plumbing’ that the profits have not been in anything like the pro- 

supply industry were obliged to think scientifically in portion that they should have been to the volume. 













NIEDECKEN 
SHOWER STALLS 


PATENTED 





Interior View of Stall 





Niedecken Shower Stalls are furnished in battery of any 
number to suit requirements; the joints between stalls are 
fitted tight. The operating part of the Mixer is on the inside 
of the stall as shown by interior view. No piping is fur- 
nished excepting the riser pipe from Mixer to shower arm. 


writer  UOFFMANN & BILLINGS MEFG.Co. 


MANUFACTURERS SINCE 185 
Bulletin D-10X MmaA | LWA UK CE CE, a s. A. 
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TIME IS WORTH MONEY—SAVE IT 





Do This 
on Every Thread You Cut 


You might just as well put a little extra money in your 
cash drawer on every thread you cut, as to throw that 
money away. 


You know that any operation that wastes time is an 
unnecessary expense. 


Hunting for dies and bushings may take 5 minutes or it 
may take half an hour — or even longer. Changing dies 
and bushings to thread different sizes also wastes time 
and the cash value of this waste time accumulates fast. 


Why not decide to enter your busy season of 1926 pre- 
pared to get all the profit you are entitled to. And when 
you do decide to do this, don’t forget that Beaver Self- 
Contained Die Stocks will stop hunting for or changing 
dies and bushings. They turn that waste time into extra 
profit. 


Let the Beaver catalog tell you all about the full line, 
14 to 12 inches. Your copy will be sent promptly—write 
for it. 


The Borden Company 


510 Dana Ave. - Warren, Ohio 


BEAVER = 








Easy Working 


Die Stocks Pipe Cutters 





The Easiest Way to Cut Good Threads, 





Mention Domestic ENGINEERING when writing advertisers. 








138 DOMESTIC ENGINEERING January 9, 1926 


WATER SYSTEMS 
The Complete Self-Oiling Line for 


(A REGISTEREO TRADE NAME 


Every Service. 


In an early 1925 issue of Domestic Engineering, there appeared 
a page advertisement featuring Myers “Honor-Bilt’’ Water Systems 
for Homes, Farms, Public and Private Institutions. In this, a proph 
esy was made. In a condensed form it read ‘greater things for the 
Myers line of Water Systems—increased business for those who dis 
tribute them during 1925.”’ 





















SEir 
RES 


OILINGS 
IDENCE 





po ag 1926 is closed. Our prophesy has come true. Myers Water Sys 
f , | .WATER | tems have triumphed—new styles have been added—refinements have 
M x SYSTEM been brought about—higher standards of quality have prevailed 


production facilities have been enlarged and improved—consistent 
advertising has been carried on—hundreds of new plumbers and dealers 
FIG. have been added to our ranks during the year while old distributors 
2252 have increased their business by leaps and bounds. 


Our progress has been rapid and widespread—our ambition to 
round out the Myers Line of water systems with styles and sizes for 
every purpose has materialized—we stand ready at this the beginning 
of a New Year to serve our dealers and their customers better than 
ever before. 


Myers Quality, long recognized as a standard for comparison by 
others, will be rigidly maintained. Our fifty years of pump building 
experience embodied in Myers Water Systems is ample protection 
against costly experiments. A complete line, under a single trade 
name ‘‘Myers’”’ presents opportunities for sale and installation not 
possible with other lines restricted to but one or two styles. And 
finally, liberal use of advertising space in leading trade, class and farm 
journals will pave the way to the doors of thousands and thousands 
of prospects who will become Myers Water System purchasers through 
out the year. 


Your inquiry is solicited. Catalog, information and prices to 
reliable plumbers and dealers on request. 


2. Take Off your Hat —o , 
o _ +a ji ; Wess 4 —— 
: me med THE F, E. MYERS ts BRO.co. 


FIG. DIRECT WATER ASHLAND, OHIO. 











2253 hb ay «i he i Manufacturers for over Fifty Years of MYERS HONOR-BILT PUMPS for Every Purpose. 
WATER SYSTEMS-HAY and GRAIN UNLOADING TOOLS - BARN.FACTORY and 
GARAGE DOOR HANGERS: STORE LADDERS, Etc. 





be 


a M i FIG. 
tm svat 2139 


FIG. 

é uss} MYERS SELF-OILING 2211 
poses ons SHALLOW WELL 

) WATER SYSTEM 


MYERS SELF-OILING DIRECT WATER 
SYSTEM FOR SHALLOW WELLS OR CISTERNS 


FIG. 





MYERS 
JUNIOR 
SELF-OILING 
DIRECT WATER 
SYSTEM FOR 

SHALLOW WELLS 

OR CISTERNS 
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We need to do more straight thinking along the line 
of “Not how much volume?” but ‘‘How much profit?” 

It is difficult to be wise before the fact and it is easy to 
be wise after the fact. I believe any thinking business 
man will agree that their success during the next ten 
vears will depend largely upon their ability to anticipate 


the changes that are coming in business in general, and | 


particularly, in the plumbing supply industry. Those 
businesses which have the greatest success are those that 


can foresee them and adjust their policies to them. 


Points Out That Ours Is An 


Essential Business 


E. C. GARRITY 
President, National Plumbing & Heating Supply Co. 


T SEEMS to me that the problems that confront our 
| industry at the present time are incidental to economic 
conditions that prevail in a great many lines. New build- 
ing into which most of our materials go has been abnor- 
mal. 

On the other hand, the 
manufacturers has so greatly increased that the market 
from a standpoint of profit has been very badly demoral- 
ized and has brought as the natural result the production 
of a lot of inferior materials which are being sold solely 
on price. 

It is my firm belief that no plumbing or heating con- 


producing capacity of the 





tractor can afford to buy inferior merchandise and pay | 


high wages to install it. To save a few dollars on 


plumbing fixtures that require double the amount you | 


save to install them is poor economy. This is particularly 


true of built-in fixtures that have become almost staple | 








} 
E. C. Garrity | 
| 


and it seems unfair and unjust to the public that are 
buying buildings and keeping the industry busy to practice 
this kind of economy. 

We have in prospect a good volume of building for at 
least a few months, and it is now time for us to realize 
We are in an essential business that is closely identified 
with the comfort, health and happiness of the community, 
and we are entitled to a living profit from our efforts. This 
fan only be done when we recognize our competitors’ 
rights and are willing to practice a little of the Golden 
Rule in our daily affairs, 
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Improved 


Badger Waste 


—~Lever Operated 











SEVERAL PATENTS PENDING 


No Panel Required 
Will Not Catch Lint or Sediment 
Cannot Get Out of Order 
Works Like a Pop-Up 
No Stopper Concealed in Wall 


Will Empty Tub in Less Than 
Three Minutes 


Milwaukee Flush Valve Co. 


Milwaukee, Wis. 
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“McR” No. 480 
A Better Built 
_ Stop and Waste 





No, 480 
Extra Heavy 








8 greet lappa tee wegueeeecordataguen 
will @ satisiaction n 
ir t ime 


Made extra heavy 


mpicte 
rtant install 


y, from the highest 


ation 
{ steam metal, it is guaranteed t 


tand ip uf ler all w rking condition 


g device will never get 


Your Jobber Has It — 
4sk Him! 


ate ies & ateeats 


DETROIT, _ MICHIG ;AN 
















gs The 


Experience 
No. 66 Ball Cock 


A simple, quiet, positive-acting, and 
durable ball cock made of the highest 
grade bronze with a steam metal seat. 
The fact that there are more than half 
a million in daily use and the steadily 
increasing sales is an indication of 
their popularity and merit. 


SHERWOOD BRASS WORKS 


Jefferson & Mt. Elliott Aves., 
DETROIT, MICHIGAN 
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Illustration at the right ts a 
close-up view of the simple 
mechanism unassembled. 















One Pin Holds All 


Partsin Place 
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1926 Outlook Is Optimisti: 


bk. V. BRIGHAM 


Vice-President, Kalamazoo Sanitary Mfg. Co. 


UR VOLUME of business for the year 1925 has en 
O quite satisfactory but from a profitable standp. int 


not at all 
In the writer’s judgment there has been a consid le 
surplus of earthenware, as a number of new pott 
| have gone into operation with much more modern equip 
ment, which possibly is the reason for these condit 


Fairchild of the Bureai of 


of five of the 


assistance of Mr. 


| 
With the 
| 


Standards at a committee 


Washington and 





| 
| 
| 
E. V. Brigham 
| 

pottery manufacturers, they will endeavor to assist pot- 
tery manufacturers by eliminating a great many special 
closet bowls and tanks and standardizing the sizes which 
| have been made in the past and placing the line in more 
| standard conditions with reference to over-all measure 
|} ments, which they claim will eliminate a great deal of 
waste to a consumer, also assist the architects in small 


bathrooms, in hotel work, which will improve the condi- 
tion of the manufacturers of sanitary earthenware. 
From all indications for the first quarter of 1926 busi 


ness will be very good and I think that prices at the 
present time are very stable, especially over the first 
quarter of 1925 


“Application of Age Old 


° ° T 99 
Principles Necessary 
LOUIS J. MERKEL 
President, The Merkel Brothers Company 


| T’S UNFORTUNATE that some of the thought appar 
| ently devoted to destructive methods in business mig)! 


' not have been expended in the opposite direction 


You ask that business reformation should be b: ht 
about to make the next year more satisfactory ely 
reasonable consideration for the rights and privile of 
others. Preaching seems hardly to be effective. was 

and 


| thought a year ago that many might see the lig! 
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Make This Year a More Profitable One 
By Using Curtin Noiseless Tank Fittings 














The increasing number of jobbers and 
plumbers throughout the country stan 
dardizing on Curtin Noiseless Tank Fit- 
tings has made the past year the most 
successful in our history. 


Curtin Fittings embody the results 
of over forty years’ actual experience in 
the plumbing craft. It is our endeavor 
to make them worthy in every respect 
of your patronage. Yet we are mindful 
of the fact that their nation-wide distri- 
bution is due in large measure to your 
loval endorsement of them and successful 

. installations. 














We are, therefore, grateful for the 
splendid manner in which you helped 
us to be of service with Curtin Noiseless 
Tank Fittings, and wish you, one and all, 


a Happy and Prosperous New Year. 











A. F. CURTIN VALVE CO. 
76 SHIP AVENUE :: MEDFORD, MASS. 
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Bull - 
covered seats have 
allthe 
f Bull-Dog varnish 


Dog celluloid 


good qualities 


finished seats 


=HEAP= 














Automatic Gas Water Heater 


When it comes to actual 
performance in homes over 
a long period of years, 
there is no water heater 
that delivers like a 
Humphrey Automatic. 
Any good plumber can 


tell that by looking at it. 
Humphrey Company 


(Die. Ruud Mfg. Co.) 
Kalamazoo Michigan 





Type **a” 








I neproved OF 


New MODEL 7 T | 


Thermostat 
ll With -<si Clock----7 Jewels 
(+) 
Thousands in Service Giv- 
ing Complete Satisfaction. 


(INNEAPOLIS | 
Heat REGULATOR Oral | 






2801 Fourth Ave., So. 


Minneapolis, Minn. 








Ask for profitable details on the 20 gal. Unit 





THE CLEVELAND HEATER CO. Cleveland 


the quality Tank Heater Builders for 20 years 











| Hoover in calling into conference manufacturers a! 
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after reflecting over the results of this year’s op ons 
hope again suggests this thought Merely the plica- 
tion of the age old principles of the golden rule is that 
is necessary in our business, whether it involves anu 
facturer, jobber or contractor 

Some day perhaps this situation will come back 


Developing Trained Mechanics 
Will Benefit Industry 


F. REEKE, 


Extension Committee 


GEO. 
Member of Trade 


N REVIEWING the 

in the recent past, 
made the most progressive 
much of our attention to the proper training of 


accomplishments of our prof 
I am fully convinced that ws 
move in years by giving 


Ssion 
have 
80 
ippren- 
At with the local vocational directo 
he laid great emphasis on the fact that the 
class in Green Bay 


tice 
a recent conference r 
establishing of 
is the opening 
similar classes in the build- 


State of Wisconsin 


an apprentice plumbers’ 


wedge towards establishing 


ing trades here and elsewhere in the 


We in this state can proudly boast of being pioneers in 
vocational school training, and while we may be subject 
to much criticism and ridicule politically, we can proudly 
boast of being very progressive in vocational work and 


sanitary laws protecting the health of Wisconsin citizens 








Ve 


Geo. F, Reeke 


cia - aan —— 
A great deal of work must still be done to make the 
vocational training of apprentices a success. In order to 
accomplish this, master plumbers must lay aside selfish 


prejudices and show a real interest in this method of 
training co-operating to the fullest extent ith the 
teachers and vocational directors, so that we can evel- 
tually profit by developing better and more system 
and intelligently trained mechanics. 
Much has accomplished by 


by 
itically 


Herbert 
build- 
80 


been Secretary 


Ss, 


ers for the purpose of adopting simplified prac! ice 
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that costs may be lowered even though the present stand 
ard of living be continued and wages remain the same 
This is exactly what we will accomplish by higher training 

Many of us recognize the value of the methods sug 
gested by the Trade Extension Bureau, and the 


cor pondence received every day from manufacturers of 


splendid 
plumbing and heating equipment, but we cannot take ad 
vantage of it on account of too close application to detail 
whereas if installation supervision were 
d create a much closer contact with customers and 
prospective purchasers, 

T idea prevalent among many master plumbers that 
the training of apprentices will develop many additional 
competitors is erroneous (And if we do they will be 
better competitors. ) I claim the training of appren 
tices will keep many from entering the plumbing busi 
ness, because they will recognize their own limitations 
in so far as sufficient knowledge is concerned to cope with 
the more enlightened and trained competitor, 
have no reason to fear reaching a saturation point as ré 


so that we 


gards to the number of men entering business due to this 
advanced training. 

What a wonderful field we have before us now that 
Carnegie Tech. has been endowed with a chair on plumb- 
ing and heating, giving our boys an opportunity to receive 
this much needed higher and specialized training in plumb 
We older 
the value of this training, perhaps more so than the pres 


ing and heating. men of the trade recognize 
ent generation, because of having gained our knowledge 
by hard knocks and experience 

Education is the cheapest product you can buy; 
cheapest method of gaining favorable public opinion, and 
if the training of apprentices will have only one effect (and 


it’s the 


I firmly believe it namely, of eliminating unjust 


criticism, 


will), 
our efforts will have proven a great success 
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The 

Separable m 
Metaphrams{_ fF ion 
Wel 


// 


“one 

Each Metaphram or “wafer” is 
a hermetically sealed chamber 
containing a volatile liquid 
which expands with increase of 
temperature. Several of these 
together furnish the power that 
operates the lever. 





The separable Metaphrams are 
“cage assembly” and are lifted 
from the well as a unit, should 
replacement ever be necessary. 


minimized, we 
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Looks Forward to Stabilization 
of Price Conditions 


HOWARD COONLEY 


President, Walworth Company 


yy . ESTIMATE for 1926 is a slight increase both in 
volume and price over 1925. The growth in volume 
we estimate as between 5 and 10 per cent, and in price, 
half the volume. We expect the volume of the first half 
year to be greater than the last half 

Price demoralization, not only in our industry but 
evere of late Thi 
a fair volume of business and 


in many others, has been unusually 


has come in spite of seems 
to indicate that both manufacturer and distributor have 


failed to adjust themselves to the fact that the country 


We bi 
straightened out 


has not as yet caught up with its war expansion 
lieve this situation will gradually be 


1925 Produced Largest Volume 
JOHN G. FLECK 
Fleck Bros, Co. 


ITHOUT question 1925 has produced the 
volume of sales in the plumbing and heating 


try. Profits, while not as large in percentage, have 


largest 
indu 

bee n 
jobbers who have 


very satisfactory to the taken the pre 


caution to keep down their overhead to an economical 
administra 


that of 1925 


Our opinion is that under the business 
tion of President Coolidge, 

The Trade 
the plumbing fraternity 
effort backed by 


basis. 
1926 will surpass 
Extension Bureau is doing a great work for 
Concentrated and organized 


judicious advertising would be very 





A regulator is standard trimming on a steam 
boiler. Why not on hot water? 

A steam installation would fot be complete 
without a regulator. Everyone knows that. 
Then why should you omit it on a hot water 
job? It’s just as important for economical 
operation. 





You can make hot water installations more 
profitable, more efficient and more satisfac- 
tory by adding a 


i METAPHRAM == 
DAMPER REGULATOR 


There is a fertile field for you, selling and in- 
stalling this sensitive but positive, much 
needed regulator—on new or old installa- 
tions. 





Order from your jobber or direct. 


Write for circular. 


NATIONAL REGULATOR Co. 


2301 KNOX AVENUE ICAGO 


European Office: A. J. Assheton, 18 St. Thomas St., London, S.E.1, Eng 
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beneficial to the manufacturers, jobbers, and contractors i = ay . | 
at large. | 

The government’s attitude today is very favorable to 
business organizations who are doing constructive work 
for the benefit of their respective industries | 

™ 
Industry to Be Congratulated 
Progre | 
on Progress | 
W. M. ANDERSON | 
Philadelphia, Pa. | 

AHERE are two subjects that I would like to have 
T given consideration and that is that the industry 
which we represent has made such remarkable progress | 
in the standardization of the different materials that enter 
into our line that every member of our craft should bring 
to the attention of his clients the intensive study that is 
being made on this subject for the benefit of all the 
people | 

There never has been a time in our history when the 
pedestal upon which we stand has been more pronounced a 
and the members of the steam heating and plumbing Ww. M. Andersen 
crafts are to be congratulated upon the work that is being 
done by the members of their National Associations for 
the bringing about of this condition. 

May I also call the attention of your readers to the and I am hopeful that your readers will make a special 
fact that Philadelphia in June, 1926, will open their effort to have their conventions give consideration to 
Sesqui-Centennial Exhibition for the purpose of cele- Philadelphia or a nearby resort for the holding of their 
brating the 150th anniversary of the signing of the conventions so that the members may be permitted to 
Declaration of Independence in this city. The managers’ see the exposition to advantage. 


of this affair are sparing neither money nor time to make 
this a most successful and interesting national exposition, 


Wishing your readers a most joyous and 
1926 


prosperous 





Brother - Up 
To This 
Big Brother 


ROTHER-UP to this biggest Burnham of them 
all—the Big Twin Section. 
Although big and powerful it is as meek as a lamb, 
when it comes to setting up. No part of it is so big 


it won't go through an opening 2 feet wide and 
4 feet high 
Short tie bolted, double grates, each shaking half 


at atime. Three times back and forth fire travel. 
Made in seven sizes. 

Rated from 7,850 to 16,550 for steam, and 12,600 
to 27,000 for water 


Have the full facts handy—send for catalog. 


IRVINGTON, N. Y. 


Canadian Offices: 
Harbor Commercial Bldg., Toronto 
124 Stanley St., Montreal 


Representatives in 
All Principal Cities 
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Harmonious Co-operation Will | 


Improve Conditions 


J. P. BRICKEY, Director, 
National Association of Master Plumbers 


~ACH New Year brings realization that progress for 
k the betterment of our industry is slowly but surely 
placing the plumbing and heating business in the fore- 
most ranks of modern industry. Through the various 
channels of activities being carried on by the National As- 
sociation and the National Trade Extension Bureau along 
the lines of Standardization, More and Better Apprentices, 
Favorable publicity, Business Extensions, etc., the plumber 
is being gradually elevated to that position where he is 
recognized as an essential and important factor in the 
building of any community. 

To safeguard and build up this reputation requires that 
we obtain the earnest and harmonious co-operation of all 
branches of our trade in encouraging and adopting any 
new medium that will improve conditions and elevate the 
standards of our craft. 

As one of the instructors in the plumbing class of the | 
Denver Opportunity School for the past five years I have | 
strongly advocated and supported the work being done by 
the Apprenticeship Committee of the National Associa- 
tion for the advancement of the apprentice and I am con- 
vinced of the fact that too much cannot be done in en- | 
couraging our boys who are desirous of bettering them- | 
selves, to gain a thorough knowledge of the trade. The 
boy who will take the time and avail himself of the op- 
portunity afforded him in attending special classes which 
are conducted for his benefit, is bound to become a better 

















J. P. Brickey 





Workman and when the time presents itself, a cleaner and 
better competitor than could be secured otherwise. I 
‘rust the time is not far distant when every dealer will 
have an apprentice in his shop and extend to that boy 
all the support and co-operation in his power. Do not 
hire a boy because he is big and husky for the purpose 
of making a laborer out of him, but select one whom you 
feel will apply himself and in later years assist in making 
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Protection 
and 


Convenience 


PROTECTION because cracked sections and burned 
boilers are next to impossible with a McDonnell ¢& 
Miller Duplex Water Feeder. 
CONVENIENCE because you can forget the water- 
line—manual control is eliminated. 
That’s why McDonnell& Miller Duplex Water Feeders 
are so popular with heating contractors. 

Ask for Bulletin D 5. 


Y MSDONNELL & MILLER 
WRIGLEY BUILDING, CHICAGO 
Eastern Warchouse Stock, Bush Terminal, N. Y 











American Over-Rim Fillers 


Full 
Waterway 


Well 
Constructed 


A Splendid 
Fixture 


Ask For 
Sample 


AMERICAN SANITARY MFG. CO., Abingdon, Illinois 





SQUARE |_| GEE’ 


lron £ Malleablelron FITTINGS 











We are so proud of Square 
“Gee” fittings that we 








stamp on each one a square 
G as a means of instant 
recognition. 





THE GRABLER MANUFACTURING CO. 
CLEVELAND, OQ. 



















Armstrong Bros. 


CHAIN PIPE. 
VISE 


DROP FORGED STEEL 


The Ideal Portable Vise 
RAPID--STRONG--COMPACT 
\," to 8" Pipe 
One turn of the handle 
releases or grips pipe 
Write for Catalog 


ARMSTRONG BROS. TOOL CO. 
323 N. Francisco Ave., Chicago, U. S. A. 
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the plumbing business what you are striving so hard for 


now. 

Business conditions for the coming year are yv fa 
vorable, especially in this particular territory. I nnot 
see why the year of 1926 will not be a banner ye not 

: only for ourselves but for our fellowmen as we In 
: Jal RYAN ae substantiation of this statement, I refer to the general 
PAT Ce) reform and improvement being brought about in al! lines 


of industry through the efforts of Secretary Herbert Hoo 
ver of the U. S. Department of Commerce, in Standardiza 
tion and prevention of waste. I would further ma ref 
erence to the reform and general improvement being 
brought about not only in plumbing and heating hut in 
the entire building {industry along the lines of Quantity 
Survey, Certified Work, Bonding Reform, ete. being 
adopted in many Eastern cities. May 1926 bring to all 
worthy members of our trade, that prosperity to which 
they are justly entitled and may the unworthy realize 
the great assistance which is theirs for the effort, so that 
they too may share in this prosperity. 


Too Many Looking for Volume 
at Expense of Profit 


Vice-President, United States Supply Co. 





This Aqua self-closing basin cock is an ‘‘ace in the 
hole” that will win customers for any jobber or 
° plumber. Added to the other high-grade Ryan fix- N OT BEING a prophet, I am not prepared to forecast 

tures, you can depend on it to top all competition. | for 1926. There is nothing the matter with busi- 
ness, except, in my opinion, there are too many peopie 
1883—J. J. RYAN & COMPAN Y—1926 engaged in the industry who have been looking for vol- 
Monroe and Jefferson Streets - CHICAGO ume at the expense of profit, which has developed in un- 
ethical methods, followed by a lack of confidence, one 
with the other, and there will not be much of a change 
until they become more sane. 


HAMMOND. Blow Your Own Horn 


G. FRANK YOUNG 


VA L V E S Baltimore, Md. 


OMEONE has said that the leader of a band does not 
Ni blow a horn. I don’t agree with this someone! | 
| am of the opinion that every leader you see today has at 














pba | some time in his climbing career, and even as a leader, 
‘found occasion to blow his horn and blow it good and 
(a) | hard. Yes, sir! You can bet he has, because if he had 


| not no one would have known what was in him. 

Take a tip! Get out your old horn! You have one 
somewhere, and blow! blow! blow! You may not start 
| off with perfect harmony, but keep on blowing; when 
you strike a bum note, just throw it out and try again, 


s ! = 
Give Real Service | and after a while you will find that you can do pretty 
. 


well, even better than you thought. 


MARK 


They are made of the very best grade of | As you blow your old horn, just keep on marching for 
steam metal, with stems and packing nuts | ward, but be sure to have on non-skids to keep you from 
of rolled brass, additional weight being slipping back. Just keep on blowing, holding your head 
provided at the points of greatest strain. up. Don’t be surprised when you are told how poorly you 
All parts are individually inspected before blow: don’t feel discouraged when you are told you afe 
assembly and the completed valve tested to | liable to fall if you hold your head high. Just keep on 


60 Ibs. air pressure under water. Get 
*“Circle H’’ Valves and you get the best 
every time. 


blowing and march forward. 
While you are blowing and doing your best to improv®, 
you will find that you have no time to check up on the 


HAMMOND BRASS WORKS other fellows or even pay any attention to what they 











might say about your efforts, but you will note that they 
Hammond - - os Indiana | are no longer keeping step with you, but have fa:len be 
‘ | hind several strides. 








(a) a Just keep on blowing and march straight ahead Don't 














ng 


om 
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be discouraged when someone places obstructions in your 
path which will cause you to stumble. Keep on blowing 
and march on! 

After you have stumbled once or twice, the barriers 
will be made higher and then you may be thrown and 
perhaps receive some bruises. Don’t let this discourage 
you! Get on your feet! Brush yourself off, and even if 
you limp, just march forward and keep on blowing. Yes, 
sir, you may be all scarred up and some of your good 
friends who helped to place the barriers will come to you 
and offer all sorts of sympathy, but there will be mighty 
few who will offer to apply a bandage or a lotion. Thank 
them for the words expressed, but keep on blowing and 
marching. After a while you will be so far ahead of the 
crowd that only occasionally you will hear their noises. 

You wi! find also that your bruises are healing in good 
shape. you will find that the old horn is producing notes 
of almost perfect harmony, and then, and perhaps to your 
surp:i-e, you will find yourself actually leading the crowd, 
and the very ones who criticised and tried to side-track 
you will cheer you and proclaim you a real leader 

+.) ~ w.-@ 
‘Fundamental Conditions 
TA ’ 
Never Better 
MURRAY W. SALES 
Murray W. Sales & Co. 

T IS with some trepidation that I venture a prediction 
| of the business conditions for 1926 The great war 
upset business conditions to such an extent that past his 
tory does not help us much. We do know that before 
the war we went through a panic about every twenty 
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Murray W. Sales 
vears The first one that occurred during my life time 
when I was a small boy, was in ’72 and '73 and was very 
disastrous. The next was in ’92 and ’93 which was also 
disastrous, 

Since then we have gone along with only two minor 
upsets, such as the flurry in 1907 and the readjustment 
period in ‘20 and ‘21, so you can see that we have had 
almost uninterrupted prosperity for thirty years Per 











“Silent Tnaudio” 


Showing the Rehili Chamber- 
the secret of truly Quiet 


| aCkhO” an CxXC1USive detail. 

| 

| AMDEN. NEW JERSEY. 
a ALSO nae. OF THE FAMOUS — 





nine to Cainden 


et Camden Come lo You! 


CAPOCO 


PRODUCTS 
creale 


GOODWILL 





or else 


By dealing in the High (Grade 
product of a modern pollery ~ 
you are assuring BUSINE SS 
PROSPERITY for yourself 


Home of Epic Praiasts 


ottery Co. : 











, 


TRIO COMBINATION | 


"CAPOCO 
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BOILER SE-MENT-OL 


Repairs - Cleans 


Protects 


Cast Iron and Steel Heating 
Boilers 


REDUCE YOUR COST 


LIST PRICE 
wed $ 4.00 each 


' 7.50 each 
oe 14.00 each 


Ask your jobber for the discount 


The Northwestern Chemical Co. 


MARIETTA, OHIO 





tks TME LEA 
‘ND sixes !* 














UNCONDITIONALLY GUARANTEED 


»ARROW> 


TRADE MARK 





mma 
ONKRZP = 


PNEUMATIC—STORAGE—SPECIAL 
Black or Galvanized 
The Novelty Steam Boiler Works | Company 


Factory, 917-929 S. Howard St. Baltimore, Md. 








PIERCE 


Boilers and Radiators 
Firebox Boilers 
Steam and Altitude Gauges 
and Thermometers 


PIERCE, BUTLER & 
PIERCE MFG. CORP. 


General Offices, 41 East 42nd St., New York City 


BRANCHES IN ALL PRINCIPAL CITIES 











Haas 


Flush Valves for use in combination with 
all styles of bowls for all classes of 
service to operate under low or high 
pressure water supply 


Water Closets for every type or class of 
or after flush 


service 
—— flush @ 
Write for catalog. 


Frost Proof Closets. 
Philip Haas Co., Dayton, O. 
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sonally, I do not think we will ever have panics as of ol¢ 
on account of the Federal Reserve System, but I m jp 


| 
| 








| 
| 
| 
| 
| 


| of ambitious effort been for naught? 


| 
| 


clined to think that sooner or later we will proba)ly 


| through a period of long depression. ' 
At any rate, the fundamental conditions were ni \er jp 
better shape than they are today. Money is plentiful 
| most all businesses are in beautiful shape financially with 
immense cash resources and I do not see anything t 
interrupt a wonderful business for 1926. However. | 
think that during the next year or so precaution should 
be taken to avoid over-extension—-for by that means alone 
can future trouble be avoided. 
Building is still going on at a rapid gait, but it strikes 
| me it won’t be any great length of time before this coun 
try will be caught up and that is what we must look out 
| for in connection with our line of business. Apparently 
| the automobile trade in this city was never better and 
all of the good ones seem to be still going at full speed 
In conclusion, I have faith in predicting that 1925 will 
| equal or go ahead of 1925. 
a4 99 
Lest We Forget 
FRED'K FE. FLADD 
Chairman, Educational Committce 
XNORTY-THREE years, almost half a century azo. the 
}: National Association of Master Plumbers recorded 
its birth in the City of New York. Have all these years 


Has modern civili 





Fred@’k E. Fladd 
zation been benefited by reason of the placing in th 
| structure of our industry by the men of their time, th 
| corner stone of organized effort? Has the army of men 


| who were willing to give of their time with personal sac 


rifice to serve our organization been chosen wisely’ Have 

| the annual conventions that have become history these 

past decades been annual junketing trips with the ‘hough! 

only of travel and a good time mixing with the fellow 
Master Plumbers? 

No, brother, history does not record the above is true 

be as 


Would our health, morality and convenienc: 
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well preserved if the progress and advancement which we 
have made in sanitary appliances and plumbing construc- 
tion in these forty-three years of associated effort re- 


mained dormant as it were, and have not all of our , 


accomplishments been the result of collective thoughts 
emanating from gatherings such as our conventions offer? 

Consider some of our present activities, Standardiza- 
tion, Scholarship, Trade Extension, and Apprentice train- 
ing; do these functions mean that we are standing still, 
that our National Association is not moving with the 
times, and that we are not progressing in building a 
industry and providing as sanitarians for the 
Have 


greater 
convenience and welfare of a fast growing nation? 
the executives that we have chosen from the time of Col. 
Seott to our present Longley been wisely selected to 
guide our destiny, and have not these same men and all 
of them given unselfishly and lavishly of their time to 


make our industry grow and be of greater service to | 
humanity, as well as to jealously guard the interests of | 


the master plumber in so far as their power held? 

Yes, my brother, the National Association of Master 
Plumbers has shouldered your responsibilities, and its 
officers have been faithful in their service and if you have 
not cashed in on the national’s efforts and the importance 
of your industry, it is because you have refused to accept 
the fruits that were cultivated and ripened by our organ 
ization and were yours for the picking. The national can 
sow and cultivate the soil, but the harvest is up to you 


Outlines Three Necessary 
Divisions of Business 


Cc. E. BURNETT 
President, Duro Pump & Manufacturing Co. 


THE present time there are approximately 35,000 
d plumbing and heating establishments in the United 
States In this number is included all sizes and kinds, 














a ———— 


Cc. E. Burnett 


ranging from the small, dingy-barn shop in the alley to 


the up-to-date shop on the avenue with attractive window | 
displays and sales offices. Now let us remember that | 


} 
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ENTERPRISE 
Brass 


Goods 


Give Permanent 
Satisfaction 


They look right, work right and are 
priced right. Every Enterprise in- 
stallation is as handsome as it is 
economical. That’s one of the reasons 
that the popularity of Enterprise 
Products is steadily increasing all over 
the country. 





Write for Catalog ‘‘B’’ showing the 
complete line. It points the way to 
bigger profits. 


ENTERPRISE BRASS 
WORKS 


Muskegon Michigan 


New 
OHIO 


ON? 25 


is equipped with two spiral 
coils of pure copper which 
have been tested to 225 Ibs 
pressure and are arranged 
to present the ‘greatest 
heat-absorbing surface 
possible. The bottom of the 
coil is low enough to allow 
the heat to strike it direct- ¢ 
ly, yet high enough to en- 
sure perfect combustion 





























Just one reason why the 
OHIO No. 25 “heats more 
water with less gas." Let 
us tell you about the others 











She OHIO 
HEATER (CO. 


BO Dennison My 
CoLuMBUS 
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More Satisfied Customers 


Profit! 


Greater 


Here's the kind of a product you 
like to sell Dependable Abso 
lutely Profitable--unusually — so, 


because sales volume builds quickly 


When you sell a Paul Soft Water 
Generator or a Paul Water System, 
you have made a sale that amounts 
to something 


Paul 


sturdily 


are highly efficient, 
and honestly rated, 


the kind of a prod 


products 
built 


and priced low 
uct you can sell easily 





PAUL PRIVATE 
WATER SYSTEMS 


Many a sale is made by sug- 


gestion. Look about you and 
you will find many isolated 
farm or suburban homes or 
lake cottages where the addition of 
a Paul Water System would increase 
comfort and convenience. Tell’em 
and you sell’em. 






Write us today. 


Fort Wayne Engineering & Mfg. Co. 
Main Office and Factory 
1706 N. Harrison St. Fort Wayne, Ind. 














The 


CLIMAX 
Cellar 
Drainer 







Why use uncertain and costly water-proofing of cement, 
asphalt, tar, etc., when the CLIMAX Cellar Drainer is 
so positive, dependable and inexpensive? The CLIMAX 
is usually installed in the end; why try something else 


in the beginning? 


4p 
BALTIMORE. MO. 





Pacific Coast Agents: 
Wm. P. Horn Co. 


509 Wilcox Bldg., 
Los Angeles Cal 


Rialto Building, 
San Francisco, Cal 


L. C. Smith Building, Seattle, Wash 














| stallation profit on the job. 





ENGINEERING January Y, 1426 
a very few plumbers are making real money. The vast 
majority merely make enough to keep in business. ny 
fail and go out of business This leads us to inqui 
Has the plumbing business the possibilities for profit as 
compared with other lines of business? Would it no! be 
better to get out of the plumbing business entirely nd 
get into some more profitable line? 

The average plumber starts in business with a few 
} tools, a desire to make money and a lack of business 
| knowledge When a man starts in business there are 
three very definite divisions of that business, each of 
which require considerable thought and study. 
First Is the sales division Without sales—tha' is 
| selling either commodities or service—the business would 
not exist 
Then there is the administration division. Without 
proper records, accounting, financing, ete.—without an 
understanding of the overhead costs of doing business 
the business will fail 
Third—There is the production or mechanical er if 
the business. 
The ordinary plumber usually starts in with a fair 
understanding of the third division of the business; but 


with very little or no appreciation of the selling or admin 
istrative divisions That the reason many thousands 
of plumbers throughout the United States are simply ‘ge 
while others are drifting backward. 


is 


ting by,”’ 
business 


to 


a plumber's 
sales come in 


in 
when 


There periods or seasons 
when he that 
with very little or no effort, such as during the busy con 
There period over which th 

plumber lot of the profit earned, because 
slowing up of business during the winter Every plumbet 
no matter who he has to do a certain amount 
profitable business before he can pay his living expenses 


are 


is oversold is, him 


tract season is also a 


loses a of the 


0 


is 


his business expenses and his general overhead expenses 
It that which determines the 
amount of profit he makes. If an analysis of his books 
the ind 


loses a large 


is what is done beyond 


substantial profit for 
December he 


in October shows a year, 
then during November 
part of that profit, he is getting ‘‘nowhere fast.” 

If he starts the New Year during January, 
and March with little or no profits, he is greatly handi- 
There is no reason for a dull period 


Just take, for example 


and 


February 


capping himself 
in the plumber’s business year. 
the 
the plumber 
cannot go out in the so-called “off seasons” 
sell, making a substantial sales profit, as well as an in 
He and his entire organiza 


market for many specialties now being sold through 
Therefore, there is no reason why a plumber 


of the year and 


tion can be kept busy the year around 
1oOns 
di 


stool 


The 


his 


plumber who recognizes that he has three divi 


studies each of those three 
You cannot 
legs These 


The plumber must know 


in business, and who 


will make sit on a 


has at 


visions, money 


it least three legs are Selling 


Administration and Production 
He cannot neglect one of them for the otliers 


unless 
all three 
Work To Improve Industry 


AUGUST EBKE 
Past President, New York State Association of Masie: 


Plumbers 

/ T THIS TIME each year every man seems ve 

i endowed with the spirit of giving. It is an old tra 
dition among all the Christian peoples of the world hich 
was established at the birth of Christ and has been ca! 
ried on to the present generation. What great plessur 
‘ . ' 

we all derive from helping our less fortunate fellow man 












































































January 9, 1926 DOMESTIC ENGINEERING 151 
The reward one receives is measured only by the spirit many creditable movements which Natiot and State 
in Which he gives and the sacrifices he is willing to make. Associations have in progress, or in. the making, it is 
» give to our families, friends and numerous charit quite essential that every member give to his utmost 
able organizations so that our plans for success in all our undertakings shall 
more than Surpass our greatest expectations 
Ours is a great responsibility; the health and happiness 
of the nation is placed in our trust Give! Give and 
Keep giving through the entire year of 1926, for our 
reward shall be no greater than our effort May you and 
all those you hold dear enjoy the holiday ason and 
share in the good things which are so prevalent now 
‘ e e . 
4 a) ‘ + . rsd 
| First Half of 1926 Attractive 
H. W. THORNDIKE 
President, F. W. Webb Manufacturing Co. 
N MY opinion the business volume in the first half of 
1926 in our line will be equal to that of 1925, but at 
this time there is a seriou lestion whether the ime 
in the last half of 1926 will be ually attractive 
| The operation of the Golden Rule in busine impresse 
me as the only solution for the ometime unfair con 
petition which seems to pervade the whole industrs 
} 
Increase Profits for 1g2¢ 
ncrease Frotits tor 1920 
August Ebke PHIL LAIB 
| " s ’ 
Treasurer, Laib Co. 
USINESS for 1926, it appears to us, will bring a grad 
Has it ever occurred to you that we owe that samé ual falling off with certain traces of over-production 
spirit of giving to our business and to the National and in building operations, which demand a policy of cauti 
State Associations? Time, knowledge and untiring effort rather than a greatly stressed optimism-——at least it would 
are a few of the things which you can give. With the seem to apply to the early portion of the year 
Ar i) 
BETTER BRASS (aa AU) 
Install Jenkins Better 
Brass Fittings and you E> 
install the best that can be ‘ = 
made. Our fittings are rich 
in copper, heavy smocth, 
and well machined. In- 
spected before shipping 
Only the best is branded 
with the ‘‘Triangle J.” 
Order them from 
your jobber | 
MANUFACTURING CO. 
BLOOMFIELD, N. J. 
BRA: 
08 
——— a 
pf r I TING J 
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A rather concerted effort on the part of manufacturer, 
jobber and contractor to increase profits should be the 


rule rather than attempts to increase sales over 1925 


should be healthier profits, 
those of the 


In other words, the goal 


with sales perhaps somewhat below present 


year 


More and Better Merchandising 


A. F. CURTIN 
President, A. F. Curtin Valve Co, 


NE FACTOR which should help the members of the 
) plumbing and heating trade to bring prosperity to 
merchan 


themselves the coming year is more and better 


dising, combined with proper consideration of overhead 


and profit 
Linked up with more and better merchandising should 
road to 


‘ ervice, for after all it is the high success 


With and better merchandising, with a 


compensation for service and by installing material which 


more proper 


can be depended upon to satisfy the customer, business 
can be built upon a more solid and profitable basis 
It has that 


in our business, but there are 


often been said good-will is not an asset 


many successful men in our 


trade with many satisfied customers who for many years 


loyal and constant in their patronage. 


understand the merchandising 


have been 
These 
which they interest their customers in high grade fixtures 


and have a reputation for good service in installing them 


men methods by 


Good-will here is an asset and success generally comes 


to the tradesman 
the plumbing and heating business 
The fields of action 


The possibilities in 


in this country are large are so 
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Only One 
Manufacturer 
In The 
United States 
Specializes 
In This 
Product 
Exclusively 


.% 
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immense that we may be neglecting some of our oppor 
tunities. 
; 
Andrew EF. Curtin 
More and better merchandising methods will increase 
our business in all departments, and during the coming 


year let that will bring success and 


perity to all interested in our trade. 


us hope they pros- 


When You Want 
Stop-and-Waste Valves 


Remember 


that we specialize in the manufacture of 
these fittings. 


that we make a pattern for every purpose. 


that your jobber can supply you with 
them AT ONCE. 














TRIUMPH BRASS CO. 


ChicRimpa Biabs 


Columbus, Ohio 


Established 1898 
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Acricultural Conditions Point 


Toward Betterment 


E. I, LEIGHTON 
Secretary, Leighton Supply Co. 


ENGINEERING 


‘ey ABOUT the “largest year,”’ from the standpoint 


of volume, there is no such description necessary 
through this section. Volume hasn't crossed the river 
yet We are still suffering from the depression. We are 
going to have better times. Of course, we are. 
cent or more of the population through the agricultural 
section is urban population. 
the plumbing and heating business are accumulating dur- 
ing this depression period. 

Statistics from the large mail order houses indicate 
returning prosperity to the farmer. Agricultural imple- 
ment manufacturers report their business returning rap- 
idly to normal conditions. The farmers are replacing 
their worn-out machinery, are buying autos, like farmers 
in other sections of the country. They are building larger 
barns, hog houses, silos and buying more cows. They 








EK. L. Leighton 


| 


Fifty per | 


| 
| 


The future possibilities for | 


| 
| 


are building on a foundation that will soon spell pros- | 


perity. They will then begin building new homes and 


remodeling old—which will bring increased demand for 
Plumbing and heating material. 


Keep Your Interest Alive in 
Association Activities 


GEO. F. ROSER 
Secretary, Louisville Master Plumbers’ Association. 


pty us we can see the New Year-—1926. 


It is a | 


good time now to think over in retrospect all the | 
things we have done during 1925 to help our association, | 


and then plan in our own minds just whether we can do 
other and better things in the year of 1926. I am sure 
every one of us can find room for improvement—the es- 
sential thing is interest. Nothing could be accomplished 
if we lost interest in the association. Everything counts 














“CHICAGO PUMP CO, 





Why a 
Chicago? 


—~because our long experience in every 
conceivable type of pumping problem 
requiring judgment, skill and science, 
both practical and technical, enables us 
to offer valuable suggestions to you. 


— because our ever increasing list of 
successful installations throughout the 
country in such buildings as the S. W. 
Straus Building, Chicago, IIl., Citizens 
National Bank, Baltimore, Md., The 
Coliseum, Los Angeles, Cal., and many 
others of equal prominence show that 
engineers recognize the fact that they 
can depend upon a ‘‘Chicago’”’ to do its 
work faithfully in any capacity. 


because our superior grade of work- 
manship and materials, prompt atten- 
tion and faultless service to every client 
merits your confidence in our ability to 
serve you. 


because the prices are right. 


The above illustration shows the ‘Sure Return” 
condensation pump and receiver designed to 
return condensate from heating coils to the 
boiler. The “Sure Return” is made for pressure 
of 10 pounds at the pump and for capacities 
up to 10,000 square feet direct radiation. In 
addition to the “Sure Return,’ we manufac 

ture a complete line of horizontal and vertical 
condensation pumps for pressure ranging from 
10 to 200 pounds and in capacities from 3000 to 
200,000 square feet direct radiation. Bulletin 
57 fully describes this line. 


Chicago Pump Company 


Manufacturers of Quality Centrifugal Pumps 
for Every Service 


Office and Works: 


2322 Wolfram St. :: Chicago, Ill., U.S. A. 


Representatives in Principal Cities in United States 
and Foreign Countries 









































; A Real Money-Maker 


THE 
NEW 


KALAMAZOO 


Show your customers this durable, full size, noise- 


less and automatic Water Suprly System and you 






, will not only make sales, but” service-proof profits 
3 “ixteen years of pump-buiiding experience has elim 
inated every weak point 
from the New KALAMA- 
ZOO. It sells and satisfes 
Full 


Details 
On 
Request 


Write Today 


Kalamazoo, Michigan 
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National Water Lift Company 4 
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The New 
Lukomski Adjustable Bath Trap 


Designed specially for use with built-in bath tubs. 


Outlet swings in any direction. No need for an 
exact line-up of outlet and stack connections. No 
need for cramped work in awkward corners. Saves 
time—saves fittings. Installed in half the time re 
quired for the ordinary trap. 


Seal 2!4 inches. Inlet and outlet 
115-inch cleanout plug. 


8 inches over all. 
tapped 1!4 inches. 


Write for details on this and other Lukomski fittings. 


LUKOMSKI BROS. CO. 
2468 E. Grand Blvd. Detroit, Mich. 


RICHARD DODE, Representative 


2565 Grand Concourse, New York City 


LUKOMSKI 
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if we have it. Let’s not only resolve to have more in’ -rest 
in our association next year than we had this year but 
let’s have the interest of it at heart and then doing 

thing to improve conditions will not only be natur but 


will also be a real pleasure. 

What an interesting association we would have if «ve; 
of 
Picture it in 


would double his present ir est 


I have a mental picture of 


one our members 


your own mind. 


it now while I am writing this letter. In my mind's ey: 
I can see the meeting room crowded with cheerful mem 
bers—greeting each other—laughing and talking— hardly 
room for the men to move around—some telling of non- 
members they had talked to, others telling of applications 


they had obtained for new members, everybody willing io 
do something to help. 
our association We 


greater year 


25 was an year in 


1926 a 


important 


made progress Let us make 


Favors Regional Directors 
‘ . . 
of Sanitation 
CHAS. HUNTER 
Chas. Hunter Plumbing & Heating Co. 

yit AS Sanitarians should encourage our congress 
W men to have a law spread upon the federal statutes 
pertaining to sanitation and governing of the same. As 


long as the federal government is keeping vigilance over 
our profession, why not go to the head of the spring and 





get clear water, instead of that which is stagnant and 
Chas. Hunter 
full of germs? Sanitation will advance our country more 


than any law on our books at present, and will make 
America the healthiest country on earth. 


It has been said that I am a dreamer, also I have been 


I 


called a radical. A quarter of a century back, when 
opposed the house trap, some of my craft said I was 
| crazy, though the practical tests made by Secretary of 


who 


Commerce Hoover, and the National Committee 
worked with him, have proven that for once in my life 
| I was right. 

with four 


What benefits would our profession derive, 
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egional governors of sanitation, designated E. W. N. S.? department of the organization and that eas man stood 
It would become one of the most respected on earth. Why? for the firm first 
It would give us a place to go, which would give us quick He pointed out that their greatest pleasure seemed to 
action. Then again it would place sanitation on the na 
tional statutes, and at the same time give us a court 
if justice. How? This is the answer. A lawyer could 
not fill that post. It would take a man who understood 
anitation from all angles. Of course, if we were to sit 
and see the post filled by some politician who knew 


little or nothing of sanitation, it would be like some 
ff our courts at present. What the people need is pro 
ficient, not lawyermental government. At the same time 
| wish to inform those who come in contact with my theme 
of government, that I admire a lawyer, who knows his 
profession, as much as I do a sanitarian. I know that 
universal minimum standard plumbing regulations mean 


efficiency and economy in practice, also that sacrificing 
ficiency for economy would be false 


Counts Loyalty as Fundamental 
of Good Salesmanship 


S. G. WETZLER 
President, Blue Seal Chemical Co. 





NOTHER INSTANCE of a successful supply house 
A in one of the larger eastern cities was presented to 
the writer at a dinner tendered to the salesmen and S. G. Wetzler 
executives of the firm. 

I had the pleasure of sitting next to the president of 


this firm and in conversation, he had a word of praise for derive from the fact that they were connected with thi 
every man in the dining room. institution and it would not be well for anyone to speak 
He called attention to the loyalty of the men in every in other but complimentary terms of their firm My firm 















You can be sure of 
when you buy McS 
meme built in. 


qeelity and superior workmanship 
ane Plumbing Fixtures; they're 


Yet here's a superior product at prices no higher than 
you pay for the ordinary kind. You never need to 


| i Ain didn dnd di a a 








worry about a job you've installed McShane Fixtures 
on; both the quality and the price suit your customers 
McShane Fixtures are described in detail in the Do 
mestic Engineering Catalog Directory: ask us for 
reprints of the pages. 
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first, last and all the time, and while it is not 100% members through the services of the National Trad: x 

perfection (mistakes being likely at times), my firm just tension Bureau 

the same A very small percentage of the master plumbers ind 
With that sort of spirit, can a salesman be a failure? fitters throughout the country have realized what 

Can a firm help but succeed? Can one fail to sell mer 


chandise for a firm with such spirit behind it? 


Close Co-operation Will Assure 
Progress 


FRED 8S. SMITH 
Secretary, Minneapolis Retail Plumbers’ Association 





T SEEMS to me that the only way that the master 
| plumbers and fitters can progress is by closer co-oper 
ation through association work with careful attention 
toward eliminating any petty politics in the operation of 
association activities. An association to fill its full position 
with its members, must be operated on a purely unselfish 
HASIS 

You will appreciate there are so many angles to asso 
ciation activities that it is almost impossible to sum- 
marize in a few sentences what can be done. To my mind 
one of the main objects for the existence of an association, 
is the education of the men in the industry. This applies, 
not only to the helpers, journeymen, people in the office, 





but the masters as well 
There are many ways to accomplish this education, Fred 8S. Smith 

and it seems to me that one of the best methods is to | 

have some educational feature incorporated into the pro 

gram of each and every meeting. Trade Extension Bureau can really do for them. It has 
Every one should recall that one of the biggest edu- been one of the aims of this office to keep before our mem- 

cational services in the United States is offered to our bers the services of the Bureau at all times. To this end 


The Tool of Longer Life 
and Greater Efficiency - 


WILLIAMS’ “FALCON” is the Wrench for both pipe 
and fittings-—users claim it is the most efficient and 
durable tool for both purposes ever made. 

Longer Life —Its jaw is reversible, end-for-end, when the 
teeth first in use wear. Three to four grip positions on 
each size of pipe provide for minimum wear on individual 
teeth. 

Greater Efficiency Its single jaw with continuous teeth 
across the solid central portion gives just the bearing 
needed on fittings. And for coils and in corners with 
limited clearance, it's a wonder. 

Six sizes for 14 to 12-inch pipe andjfittings. Literature? 


J. H. WILLIAMS & CO. 


“The Wrench People”’ 
New York BUFFALO Chicago 










LOOK FOR THIS 
TRADE MARK 





“Its tested Chain 


Wi tend he rin CHAIN PIPE ano FITTINGS WRENCH 
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we have a display board four feet wide by forty feet long, 


nearly one-half of which is occupied by Trade Extension | 


Bureau forms and services. This display has sold, during 
the past few months, a considerable quantity of account- 
ing forms and estimate blanks. 

We have had two classes in bookkeeping in operation 
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| 


here since the early fall and the first term will be finished | 


the latter part of this month. The attendance, on the 
whole, has been good and the classes are made up not only 
of office assistants, but of the wives of some of the master 
plumbers and a few of the master plumbers themselves. 
Some of the latter class have stated frankly that they did 


not realize how much real help the simple course of in- 
struction in accounting had been to them in their business. | 


We are planning to continue these classes after the first 


of the year. In a word, therefore, education in one form | 


or another is the real object and purpose of an associa- | 


tion. Given results in this direction, co-operation follows | 


far more easily and with more effective results 


Service with Friendliness 


(Continued from Page 75) 


They believe in selecting good men and keeping them as 


long as they are diligent in their work and interested in | 


serving to the best of their ability. At all times friendli- 


ness is evident between them and their employes. They | 


take an interest in their workmen and each man realizes | 
that he must give his best in order to maintain the stand- | 


ards that are set out in Crowley Brothers’ advertising. 
“Friendliness will break down the unreasonable antag- 
onism that sometimes stands between employer and em- 
ploye,”” says Mike. 


Here’s a typical case. One of their men was married. | 


He had two children. One day he told one of the boys 


Mike or Bill, I’ve forgotten whi¢h—that he carried no | 


insurance. Whichever one of them it was, “lit into him.” | 


He didn’t mince words. He stated in plain terms what 
he thought of a man who had no protection for a wife 
and two children. You’ve got to be mighty friendly with 
a man before you can talk the way this fellow was 
talked to. But he knew the spirit in which the advice 


was offered. He told his wife. She came in, and in the | 


same friendly way, was told the same things. The man 
was making good money. Yet he had no insurance, and 
he was renting a small house. The result of the talk 
was that today he carries insurance protection and 
within a short time he made his first payment on a 
home of his own. 


The Crowley Brothers aim to interest every man in | 


their organization in that sort of thing. They see to it 
that the men buy insurance. They urge them to join a 
building and loan association, and put a little aside each 
week toward a home. 


CONSTRUCTIVE POLICIES 

<jeee attitude of Crowley Brothers on the matter of 
overhead is worth thinking about. Too many men 
are afraid of overhead. They don’t include it in esti- 
Mates because they are afraid they won’t get the job. 
But every job they take under those conditions is putting 
them just a little further in the hole. Here’s the feeling 
of the Crowley boys: If it costs you $400 to do business 
for a certain length of time and your competitor can do 
business for $300, you can’t bid on his basis of cost. If 

you do, you’re inviting bankruptcy. 
How are you going to make up the difference? By 
salesmanship is the answer Crowley Brothers have worked 











ESTABROOK Closet ‘‘Y’’ 


A 4-inch fitting with 2-inch 
Hub Inlets for connecting 
closet, bath and basin 
wastes with stack without 
wiping into lead bend. 
Made with Left, Right 
or Double Inlets, with or 
without Top Vents. 


R. Estabrook’s Sons 
204 First St. South Boston, Mass. 
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Here’s the hanger made with both up | 
and down and sideway adjustments. No  \ 
accurate placing of anchor bolt necessary \ 


For ANY wall-—-any type of radiator 


HEALY-RUFF COMPANY \ 
770 Hampden Ave. - St. Paul, Minn.  \ 


“‘A big help to customers”’ i »))4 
AM | 
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Hajoca 
DOUBLE FAUCETS 


FACTORY 
WASHSINKS 


These faucets are made io six different 
designs to cover all requirements. 


They possess outstanding merits ani 
are constructed for severe service con 
ditions, 


Send for Pamphlet 


HAINES, JONES & CADBURY Co. 


FOunmee 1858 
MAKERS AND JOBBERS OF PLUMBING GOODS 
PIPE, FITTINGS, VALVES AND HEATING GOODS. 


Generar Orrices, Pruitapecrenia, Pa. 








The public by thousands is turn- 
ing to No. 1 Buckwheat Coal to 
save $4 to $7 per ton. That is 
why Heating Contractors are 
installing so many thousands of 


Spencer 


steam .vapor or hot water 


Heaters 


burn No.1 Buckwheat coal 





STAND+RD HEATER Co. General Offices: WILLIAMSPORT, Pa. 

New York Cit Boston Philadelphia Baltimore Lancaster Buffalo 

Kochester ‘ashington Schenectady Syracuse Harrisburg Scranton 
Detroit 
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out. Salesmanship and advertising which win confidence 
. ‘ make the only sound way to meet price competition 
Heaviest standard tank fittings made | Menten ant $e ebesate weer comomer te an ebderetanéins 
of what good workmanship means. And when a customer 


is inclined to want to «cut down the cost of the fixtures 


THE |} and to install something cheaper Crowley Broth+ eX 


plain the job in detail. The fixtures, after all, form the 

INDIANA smallest part of the cost of the job. The biggest cost ig 

in what can't be seen Why, then, Crowley Broth: ask 

. | their customers, economize on the twenty-five per nt of 
BRASS COMPANY the job that can be seen? And certainly the cu mer 

| cannot afford to economize on the work that « t be 

Frankfort Indiana seen That's too important to good sanitation \ good 


job costs so much to install. If you don’t figure in over 


a 


head and profit, you might as well close your doors 


L x iv i 
angeete clusi e producers of tank fittings Besides, they pointed out, think of all that depends 


upon getting a proper return from every job If you 





include profit and overhead, it means more advertising 
to bring in increased business. You can’t build a good 
show room, you can’t have the right kind of a location 
if you try to run along without getting the right figure 


for every job. You've got to know costs if you are going 








| to build a business worth working for. 

: A contributing factor to keeping the cost of business 

‘**“EAFCO” a 2 Cast Iron within bounds is the habit of taking discounts. Crowley 
Brothers have always discounted their bills. Not only 

| does it give them a better standing with jobbers and 

















Refrigerator Drains 


manufacturers. It means a big saving every year. It is 


e meet every requirement of this kind of equipment their feeling that as long as they owe a bill, any money 
in the most satisfactory manner and at very reason- . 
able cost Made in three styles and in plain iron they may have in the bank does not belong to them An 
aluminum and galvanized finishes admirable “slant’’ to take, isn’t it? Buying, too, is an 
- . , : ; 
: —_ ' ‘ ' , " important matter in this connection. It makes a big 
EASTERN FOUNDRY COMPANY = : ss : 
| difference in costs if you buy in quantity. Suppose you 
" | 





secure a 10% discount for quantity buying. You naturally 
figure estimates at the market. That 10% difference 
may be used in a number of ways to build up your 





BOYERTOWN » - PENNSYLVANIA 














business It provides a variable margin on which to 


PABST | 
NIPPLES THESE THINGS PAY DIVIDEND 

N MY humble way I've tried to give you the “high 

spots” in the instructive policies followed by Crowley 

Brothers. Two things stand out in the memory of my visit 












are cut from brand new pipe First, that friendly spirit they maintain toward the world 
arefully reamed and cham E - : : 
fered, individually inspected in general Without a doubt it has paid, or will pay 
and guaranteed 100 per cent | P . : : : 
perfect. Yet, they coer no them, richly Instead of restricting their thoughts and 
more than the ordinary kind activities within the four walls of their own business, 


Look for the name “Pabst” 
Order From on every genuine Pabst Nip 
Your Jobber ple 


they are interested in the progress of their city. They 
belong to organizations that count. And they do more 
than belong: they work. It isn’t any wonder to me that the) 
have the loyalty of their workers, the respect of others 








FRED PABST COMPANY, Mfrs. 


917 Chestnut St Milwaukee, Wis. The second thing that stands out is their courage in 





facing the facts of their case. As I said in the beginning 
in 1920 they worked for a salary In the first six months 
| of 1921 they made a small profit. Then they placed their 
case in the hands of the Trade Extension Bureau. When 
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it was recommended by the bureau that they increase thell 
advertising from $60 a month to $200, they did it. In 
the second half of 1921 their profit fairly leaped. I!t was 
several times greater than during the first six months 
Maintaining approximately the same advertising appropria 
tion in 1922, the total profits for 1921 were doubled. No 
better example of the accumulative value of advertising 
can be found than the fact that, in 1923, with the same ad 
vertising appropriation, the profits of 1922 were again 


> 
. doubled, and 1924 was as profitable as 1923. Their adver 

4 Number 19—Special Light Bar tising was taking hold. They were reaping the nefits 

‘ 4 Grand Haven Brass Foundry, Grand Haven, Mich. of their persistence. They included overhead and profit 
in every estimate. Salesmanship and advertising yught 


~~ 
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seer eeeeere eS them the business. Friendliness holds it. 
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The World's Water Supply 


Of such importance was water to the ancient Hindus 
that they supposed that the world was originally created 
from water. At the present time all the rivers of India 
are sacred, and the most sacred of all is the holy Ganges. 
This great river, which flows through the wide alluvial 
plains of central India, is as muddy as the Missouri and 
in the rainy season is larger. 

Benares, situated on the right bank of the Ganges, 
about 400 miles up country from Calcutta, is the holy city 


of the Hindus. The best place for a Hindu to die is on the | 


river bank at Benares. So, sick Hindus from all over 
When the last 
hour arrives the departing Hindu grasps a cow's tail and 


the Empire come to this sacred spot to die 


expires. His body is then carried to the water's edge and 
his feet are immersed Fuel is purchased from the wood 
sellers at hand, and the body is placed upon it The fire 
is lighted by the eldest son of the deceased and, as the 


Girls with water jars in the Cagauay Valley, Luzon, P. L 
They carry water for a tribal settlement 


flames arise, the relatives and hired mourners chant a 
dirge 

If the body is not entirely consumed, the remainder is 
thrown into the river and decomposes or is eaten by the 
crocodiles, Sewage, half-consumed bodies, and the refuse 
of the city pollute the sluggish waters of the slow-moving 
stream, and to this sacred spot the Hindus come by the 
thousands, and sometimes by the million, to drink the 
water of the holy Ganges, and to bathe in its cleansing 
(?) waters. 
Remember, please, that all rivers are sacred and that 
Sanitation was unknown until the British tried to 
introduce it. 


ADVANCE OF PLUMBING IN FIFTY YEARS 
oe NECESSITY for control, conservation and dis- 
tribution of the world’s water supply, especially as it 
affects America, is of comparatively recent date. 
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No.800 Air Trap 


For venting returns on vapor or 
low pressure heating systems 





For typical applications and roughing-in 


dimensions, see page 82-83 Catalog No. 28 


cuicaco WEARS ALEAR AF G-CU}-iinois 
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Rundle medium-price sinks embody the 
same practical features for convenience 
of the housewife as the more expensive 
Rundle Sinks with apron. Each has been 
carefully designed by engineers who 
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understand sinks from the utility stand- pha 

> ter 
point. Rundle medium price sinks are (fa) 
made in a wide range to satisfy eachin- | 4) 


dividual preference. 


& 


We manufacture a complete line of be 
enameled fixtures. If you don't know 
the name of the Rundle jobber neur 
you, write us. 


Rundle Mfg. Co. 


Milwaukee, Wisconsin 


i, RUNDLE 


PLUMBER'S SANITARY ENAMELED WARI 
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A Real Combination | 


The WADE Cellar Drain Flushing Cesspool | 
with Brass Pack Water Gate Valve mects 
| 
| 





every requirement of health ordinances. 
Made with deep water seal which furnishes 
positive protection against sewer gas and has 
easily accessible cleanout. 








Write for Catalog ‘‘B’”’ 











Wade Iron 


Sanitary Mfg. Co. 
551 Fulton Street 
Chicago Illinois 





The Perfect 
Low Pressure System 
The Adsco Regulator at the 
boiler or steam supply and the 
Adsco Packiess Graduated and 
Calibrated Valve at each radia- 
tor means about 25% fuel 
saving because you 
can operate on 
lowest possible 
pressure and use 
only that portion of 
radiator required. 


AMERICAN DISTRICT STEAM COMPANY 
Nora Tonawaion NY 
New York Chicago 













Offices: Seattle 


ADSCO HEATING 


This Plate is a big favorite 
It goes on easily, looks well and it lasts indefinitely. 
Besides that, the price is low. 
Why shouldn't it be a best seller ? 











The Beaton ¢-Corbin Mfg. Co. 


SCOCOCOOOOCDCOCOOSESSOOSCEOCOCCCCS 


No Roof Is 
Superior to 
Its Flange— 


Therefore, some PLUMBER is 
the father of every leaky roof. 


The Bullard Roof Flange 


is acknowledged as the only PERFECT FLANGE by 
busy men who have made satisfying installations. 


THE BULLARD SPECIALTY CO. - Tiffin, Ohio 
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| the larger cities only. 
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It grew and became an economic need as the popula- 


tion increased and industrial expansion developed. \ith- 
out any definite facts upon which to base the assertion, 
we hazard the statement that America is unexcelled in the 

| handling of its water supply, because the fact is ap) arent 
to anyone who travels, that most of the older ci) iliza- 
tions still cling to the more primitive methods which would 
not be tolerated here. 

In America the humblest citizen may have running 
water in the house. In many older countries it still 
peddled from door to door for the sale of the day’s 
requirements. 


Our development, however, has come within the past 
half century. Fifty years ago running water in the home 
was considered a luxury limited to the rich. But 
the average clerk, or mechanic, has better, more sanitary 
and more practical, as well as more beautiful, equipment 
in his kitchen, bedroom and bathroom than did the 
wealthy man of fifty years ago. 

And fifty years ago plumbing as we know it today was 
not dreamed of. Water supplies were thought possible for 
Today no town is too small. Vil- 


today 


| lages of even two or three hundred population have ade 
| quate water works for domestic use and improved use 


| oaken bucket,”’ fortunately, lives in memory only. 


| to the water supply. 





for fire protection. The real development may be traced 
back to about 30 or 40 years ago. 

Wells have gradually passed into disuse. “The old 
It was 
often a germ-laden bucket and its use was responsible for 
diseases and epidemics which, under capable and scientific 
control of the world’s water supply, are yearly becoming 
less frequent. 

So thoroughly is our water supply guarded by those 
who feel it is a duty to humanity to do so, that it 
seldom that we hear of a plague or epidemic in cities due 
In most instances the cause is traced 


It also seems true, at least, that 


18 


to some other source 





york 
These steel siphons are 11 ft. 
3 in. in diameter and concrete lined 


One of the three siphons to convey water to New 


City from the Catskills. 


outbreaks of this character, when due to impure or con- 


taminated water, occur in sparsely settled or rural! 
munities which fail to recognize certain sanitary rules 
So it is with water as with all else of nature’s bounteous 


com- 


offerings to man, they are safe for man’s use only in 50 far 

as man guards and protects it from man’s abuse. 
It is possible that before man’s gregarious instincts 
ities, 


brought him together in such numbers in certain loc 








creating a demand in excess of natural resources, that all 
the world’s water supply was pure and harmless. Yet 
this may be doubted because in early days in the new 
western country, when the population was sparse, many 
ailments were charged to impure water supply, 

There are instances, however, when nature has provided 
against pollution of the supply, especially in the mountain 
range countries of the West, where the undefiled waters 
of mountain springs and streams rush down in abundance 
to the people of the valleys below. 

Other sections of our country have been less fortunate. 
New York, for instance, with its tremendous population 
on the Atlantic coast, is constantly menaced by an inade- 
quate fresh water supply. New 
coast city, has a problem in fresh water supply equally as 
serious aS that facing the metropolis. 

In writing of the world’s water supply, these two impor- 
tant centers seem to furnish the most interesting examples 
on the American continent, and I cite them because each, 
in its way, is so eloquent of what I have before mentioned; 
the brains of the master plumber, the hydraulic engineer, 
the sanitarian and hygienist have been able to solve the 
water supply problems and to protect the public against 
the danger of impure water. 

A reference to each city, though brief, would be illu- 
minating. We quote from the Mueller Co., house organ, 
The Mueller Record, in the Hallowe’en number of which 
was published the following article, condensed from an 
article which appeared in the Scientific American: 


Orleans, practically a 


WATER FAMINES THREATENED IN NEW 
YORK CITY 
S workers on water works goods we all should be 
A interested in anything pertaining to water supply. 
“Nothing is more essential to the health and comfort 
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of cities. In some sections of the country it is a problem 
to provide a permanent supply of pure, healthful water. 
No calamity could be more destructive to the human race 
in congested districts than a water famine. 

“No city in America demands greater insurance against 
such a possible calamity than New York. For years the 
best obtainable engineering skill has been employed in the 





Ruins of old cistern on tiny island on west coast of 
Porto Rico 


development of a water supply adequate to the ever in- 
creasing demands. New York could go through a confla- 
gration lasting a month with little loss of life, but imag- 
ine, if you can, the fatal consequences of an absence of 
water lasting the same length of time. 

“The great American metropolis, at least the far-seeing 
men, realize the danger. They began about 1850 to pro 
tect the city. About that time the old Croton dam and 
aqueduct were constructed. Forty years later this supply 
was increased by building the renowned Croton dam and 
aqueduct which parallels the first. 

“All these improvements provided a maximum daily 
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Fig. 228-A 


Cesspool with Bell Trap 
and Hinged Strainer. 


SWETT Products. 


when you want it! & f BB 


That has been the SWETT idea of Service for more Fig. 160-A 
than fifty years—new items being continually 
added to our line and more efficient manufactur- 
ing and shipping facilities being devised to 
cope with the steadily growing demand for 


The latest SWETT Catalog contains an extremely 
wide range of worthwhile Plumbing Specialties 
manufactured in our huge modern plant which Fig. 139-A 
covers 115,000 square feet of floor space. 
have not a copy of this interesting Buying Guide 
on hand—write for one TODAY. Then 








If you 


Your Jobber 

















Fig. 130-A 


Medina. 


AL Suction Wed ies _ 





Stand Trap 





Cast Iron Flat Rim 
Sink 


ESTABLISHED i875 


Screw Ferrules. 








New York 
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RIVAL OF THE CLOUDS 


Traoe “ae* 





After nine years of service REFINITE has well earned its position 
in the water softening field, having but one rival, ““The Clouds.” 
It has scored 100% on all essential points. 


1. Refinite Mineral laste almost indefinitely. 

2. Refinite Mineral does not produce rusty water. 

3. Refinite Mineral does not dissolve and wash away. 
4. Refinite Mineral has the greatest capacity. 


The first plants sold nine years ago and still using original mineral 
offers a guarantee no other manufacturer can approach. REFINITE 
mineral can be used in any other make of softener where the mineral 
is faulty. Write 
THE REFINITE COMPANY 
Omaha, Nebraska 











Don't BeContent 


With Ordinary Roof Flashings 


Specify and Use 
the Reliable 


“SIMPLEX” 


Made in 
All Lead—Copper —Galvanized 
ron 
Every Flashing Adjustable 
Every Flashing Perfect 





Manufactured only by 




















There’s more profit in 
a SANITARY fixture 


Replacements of old unsanitary fixtures form a | 
source of profit. But if you recomme: 
HALSEY TAYLOR fountains or heads you se | 

cure an added profit because of the customer's 
sateal action hese modern, hygienic drinking 
fount sins are the only fountains made that have 
AUTOMATIC STREAM CONTROL and two- 
stream projector, Write! 


The Halsey W. Tayler Co. 
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| serve than the existing systems have cost, which is 








INSURANCE 


AGAINST FLOODED BASEMENTS 


Where the Signet Drain is installed there can be 
no back water. 

A perfectly reliable trap that automatically 
keeps out sewage, 
gas and germs. 






Always works. Noth- 
ing to get out of order. 
Brass working parts 


Pat. Dec. 3, 1914 submerged. 


The Signet is clean, 
sanitary, simple, dur- 
eble and efficient. 


Write for 
details 


CRAMPTON-FARLEY BRASS CO. 
KANSAS CITY, MO. 
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supply of 336,000,000 gallons. Despite this en rmous 
quantity of water the growth of the city was so raj | that 


more than once a water famine has been threatened 


“It was realized that an additional supply must be 
provided. The plan was to build a dam across opus 
Creek and impound the water falling in that eam's 
water shed. The Olive bridge dam is a masonry structure 
210 feet from foundation to crest, and impounds 1 000.- 
000,000 gallons, sufficient water to cover Manhattan 
Island to a depth of 30 feet. 

“This would seem ample water for all time, it the 
growth of the city made further precautions imperative 
On the opposite side of the Catskills from Esopus Creek 
a supply of water was located where Schoharie Creek flows 
down Mohawk Valley. Here another reservoir was huilt 
holding 20,000,000,000 gallons of water. 

“These tremendous engineering achievements bring New 
York's daily supply up to 1,036,000,000 gallons. 

“This, however, the engineers assert, is only enough to 





Ganges River seene. Burning ghat where Hindoo dead 


are burned may be seen in the distance 


make New York's water supply safe until 1935 Then 
additional provisions must be made.” 
George C. Earl, general superintendent of water supply 


of November 
which 
He 

serving 


New Orleans, in a letter to under date 
4, 1925, 
clearly the great 

“New 


about 


me 


gives some very interesting data, shows 
problems that the city faces. 
000 water 
with water. There are perhaps 
8,000 premises which are not reached by city water and 
about 8,000 in an of widely 


which are not served by city sewers. 


says 


749 


Orleans now has 73 meters 


100,000 premises 
scattered population 
It is this scattering 
of 8,000 premises over an area which it may take twenty 
or thirty years to fill, and which it will to 
give full water sewerage and main drainage facilities to 
cre- 


area 
more 


cost 


ating our hardest problem. 
“There are enough vacant building sites where service 


| already exists to have held all of these scattered houses, 


and with reasonably continuous and contiguous building, 
we could keep up with the game. 


“We now have 670 miles of water mains, and are 
building additional water purification capacity to increase 
same from a nominal capacity of 40 to 112 million gallons 
per day; our present purification plant being now badly 
overloaded but still giving excellent results. 

“Our big pumping capacity is to pump off big rainfalls 
when they occur. This storm water drainage has to be 
pumped all of it once, and much of it twice, in order 
to deliver it into tide level of fall canals, and some of 


our small storm flow is pumped four times in order to 
deliver the dirtier water at an unobjectionable outfall. 
“The aggregate pumping capacity used in this service 


can discharge over seven billion gallons per day t! rough 
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an average lift of say seven feet. This approximates a 
lake a mile square and 35 feet deep, or I prefer to state 
it as a lake a mile wide, 7 miles long and 5 feet deep 

‘These drainage pumps are scattered at eight different 
electrically-operated pumping stations, and serve an area 
of about 30,000 acres. 

“We get occasionally a very intense rate of rainfall 
having had as much as 3.8 inches in one hour; 4.6 inches 
in two hours; 7.0 inches in five hours, and 9.0 inches in 
fifteen hours, at various maximum storms, 

“For average pumping, we have eleven electrically- 
operated sewerage pumping stations. The sewage is dis- 
charged into the Mississippi River, is pumped through 
about as many lifts as the drainage at automatically 
operated stations in nine of which there is no screening 
of the sewage and no attendants. 

“Our latest sewage pumps are of a type designed here 
which will pass any amount of flexible trash or very large 
solid objects without being clogged or obstructed. 

“We are now installing two electrically-operated pumps 
at our main sewerage pumping station which can each 
deliver about 40 million gallons of sewage a day against 
100 foot lift and will pass a 20-inch ball. 

“You or I could go through them easily, and be sent 
out through a 7,000 foot discharge line into the muddy 
Mississippi River. I will not ask you to join me in such 
a trip as I have not yet quite reached the point where I 
want to take it myself. 

“(Signed) Geo. G. Earl, 
“General Superintendent.” 

Different conditions prevail in each of these cities and 
they are cited because they have solved great problems 
in water works engineering and show conclusively that 
no difference how much water there may be in the world, 


CANTILEVER | 
















REVERSIBLE 
CHAIN 
PIPE WRENCH 
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the value of it to mankind is in the method of handling, 
not only for the present but for the future. There is 
no occasion for alarm as to the quantity of the supply 
and we are mostly concerned in the character, intelligence 
and ability of our engineers and water works superin 
tendents to handle it, and the ability of our master 
plumbers to bring it into and take it out of our factories 
and homes without endangering the health, comfort or 
convenience of the user 

And I am thoroughly satisfied America has the brains 
in the water works and plumbing fields to do this very 
thing. The progress in both lines has been unparalleled 
No argument is necessary to substantiate this statement 
beyond the accompanying illustrations showing how some 
of the older nations of the world handle their water 
supply problems. 


That Extra Bathroom 


(Continued from Page 77) 


The large closet off the bathroom to the left of the 
stairway offers an admirable solution The closet space 
as arranged in Fig. 4, while not as roomy as the original 
closet by far, will usually be found ampl Certainly 
the convenience of the bathroom for the use of the owne1 
is worth constricting a little, or even a great deal, th 
closet space 

The result is an ideal arrangement The owner has a 
bathroom which can be used with perfect freedom and 
leisure The guest, or the other members of the family 


occupying the room at the right of the stairway, can make 


use of the original bathroom without fear of being in 


the way.” 


It’s on right the first time 
because 
Cantilever is Reversible 


That means you simply apply the 
wrench directly to the pipe (not cne 
side or the other) without first figuring 
out whether you want to take-up or 
back-out. Just put ‘er on, pull either 
way, and she grips 


There is no necessity to take CAN 
TILEVER off the pipe to reverse 
pull the handle in the other direction 
that’s all. No fussinz or cussin* 


Every Chain Proof-Tested 
Ask Your Jobber 








Cantilever Wrench Corporation 
Paterson, New Jersey 
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| FUTURE PROBLEMS 
A S WAS said at the beginning of this arti: there 
| 









will be no attempt to make these problem hard’ 
‘ 


| or, on the other hand, to make them 
| take the floor plans as they come. We invite discussion 


‘easy.”’ ® will 


and suggestions It may be possible to expand t} Scope 
of these articles to take in the technical side. 
However, the first purpose of this series is to ice in 
| the hands of the readers of ‘‘Domestic Engineerin a set 
d of plans which can be showed to prospective cu mers 





is an outstanding 
feature of every item 
in the TRENTON 
Line of Brass Plumb- 
ing Products. 
Their extra weight 
gives them a rugged 
strength which en- 
ables them to out- 
last many fittings 
which cost 
considerably more. 
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Your Jobber Has Them 


The Trenton Brass 
and Machine Co. 


Trenton 3: New Jersey 


big. 3.—Second floor plan in which extra bathroom is desired 





Not every home owner when he has called a plumber 
in to discuss the extra bathroom can see just how it will 
be done as he and the contractor stand in the middle of 
the floor and the contractor says, ‘‘Now, we'll just knock 
out that partition,’’ and so on. But let that home owner 
see a plan the same as, or similar to, his own, and how 
it is recommended to change it—let him see that in print 

and his hesitation will be gone. 
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S-E-R-V-I-C-E ee 


; BEDROOM 
Without loss of time or expense | cas aie? 


for repairs is the rule with users 
of “B&K” Pipe Threading 


; | 
Machines. 





| Fig. 4—Floor plan in Fig. 3 as changed to accommodate 
extra bathroom 

Your inquiries will be answered There seems to be little doubt that this class of work 
by pipe Threading experts. -4 will be plentiful in the future. Living standards ar 
higher today than ever before. Those who, during this 

Consult us freely period of prosperity, have been able to buy or build liomes 

will, in the future, do many things to render those homes 

BIGNALL & KEELER MACHINE WORKS | more convenient. 





a even 7 a 
of the N. O. Nelson Mig. Co. PEERLESS Pi a pose Se rata ae reatly 
EDWARDSVILLE, ILLINOIS 6. py 7 |. |). , a ell 

\ BA in visualizing for the prospect the necessary changes } 
his own home. Such a set of plans will meet the prospect's 
natural demand—‘‘show me.” 
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THIS WEEK 











AMONG MANUFACTURERS, WHOLESALERS AND THEIR SALESMEN 








VITREOUS CHINA MANUFACTURERS TO CONSIDER 
SIMPLIFIED PRACTICE 

The date of the meeting of the vitreous china manu 
facturers with officials of the division of simplified prac- 
tice, department of commerce, to study the elimination of 
waste, has been set for January 20, being advanced a week 
from January 13, the day first planned. At this meeting 
Frederic W. Donahoe, statistician, will report on the re- 
sults of two questionnaires sent out by him. The first of 
these asks for the terms applied to various fixtures now 
being manufactured and requests suggestions on dimen- 
sions which should be standardized. The second, sent out 
after receiving the replies to the first, lists all the items 
of closet bowls, tanks and lavatories manufactured, with 
a request that manufacturers report their total sales of 
each item. Upon this information, simplification plans will 
be laid. 


TO BE KNOWN AS THE WALWORTH-LALLY CoO. 

Stockholders of the former Mark-Lally Co., large Pacific 
Coast organization, which was purchased a few months ago 
by the Walworth Co., Boston, Mass., have voted to change 
the name of the company to the Walworth-Lally Co. Ap- 
proval by the state of Nevada wili be sought in order to 
make the change effective. No change in the personnel of 
the present organization is contemplated. 





OHIO PUMP & BRASS CO. BECOMES TRIUMPH BRASS 
Co. 

The Ohio Pump & Brass Co., 
nounced January 2 that its name had been changed to the 
Triumph Brass Co., in order to identify more closely the 
firm name and the names of its products. No change in 
personnel, management, policy or products is being made 
and none is contemplated. 


Columbus, Ohio, an- 


DECLARES EXTRA DIVIDEND 

The United States Radiator Corporation, of Detroit, 
Mich., has declared an extra dividend of 3 per cent and a 
quarterly dividend of 1% per cent on the common stock, 
placing the stock on a 7 per cent basis instead of the 
former 4 per cent. The regular quarterly dividend of 
1% per cent was also declared on the preferred. The 
company will call a special meeting in February to change 
the capitalization. 





PROMOTION AND NEW APPOINTMENTS 

H. D. Ritter, assistant treasurer of the Sanitary Com 
Pany of America, Linfield, Pa., announces that beginning 
with the new year, George H. Derbyshire of that company 
's to act as general sales manager. At the same time, 
the company sent out reports to the trade, telling of the 
selection of Walter Shwab, 36 Bay View avenue, Jersey 
City, N. J., as its representative in the New York terri- 
‘ory, and Murray Kagan, 273 Fourth street, Jersey City, 
a8 salesman for New Jersey and Staten Island territories. 
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PLUSTEAM CLUB ELECTS OFFICERS 

The Plusteam Club of Portland, Ore., the membership 
of which comprises plumbing supply salesmen of the city, 
held its annual meeting the last week in December, at 
which time election of officers occurred. Vance Lumpkin, 
city salesman for the Bowles Co., was elected president; 
William Bauschard, of the M. L. Kline Co., was elected 
vice-president, and Edwin S. Heydenburk, of Crane Co.. 
secretary. A feature of the meeting was an address by 
Circuit Judge John S. Stevenson 

The club is planning a dance and card party within the 
next few weeks. It was organized about a year ago and 
Otto Cook has been steering its ship of state for the past 
twelve months during which he filled very capably the 
office of president. 

PLANS UNDER WAY FOR SPRINGFIELD, MASS., 

BETTER BUILDING EXPOSITION 

The second annual Better Building Exposition, to in 
clude plumbing and heating supply exhibits, will be held 
March 22 to 28, at Springfield, Mass., under the auspices 
of the Springfield Building Trades Employers’ Association. 
This year the plans include enlarging the show to 100 
booths which increases the number used last year by 40. 
Already Secretary Allister R. Tulloch, in charge of ar- 
rangements, reports assurances for the engagement of 560 
booths at this early date. 

JENKINS BROS. GAVE CHRISTMAS BONUS TO 
EMPLOYES 

The Jenkins Bros., Bridgeport, Conn., presented a 
Christmas gift to all employes of the company, amounting 
to five per cent of the total earnings of each individual 
for the year. About 600 workers were benefited to the 
total amount of $50,000. 


J. H. BALMER CO. HOLDS ANNUAL SALES 
CONVENTION 

J. H. Balmer Co., 259-267 Plane street, Newark, N. J., 
held its annual sales convention in that city December 21, 
22 and 23. There were morning, afternoon and evening 
sessions, and all salesmen representing territories east of 
the Mississippi River were in attendance. The convention 
was concluded by a banquet at the Newark Athletic Club 

FULTON COMPANY GIVES EMPLOYES INSURANCE 

POLICIES 

The Fulton Company, of Knoxville, Tenn., gave its 
employes substantial holiday gifts in the form of group 
insurance certificates. Each employe in the service of 
the company for six months or more is insured for $1,000 
The coverage totals approximately $500,000. In addition 
to the life insurance which will be paid to dependents 
of an employe in case of his death, the insurance con- 
tract contains a total and permanent disability clause 
which practically establishes a temporary fixed income 
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in case an employe becomes totally incapacitated before the year, and will give the new men an opportunity 
age 60 Should such a condition develop the employ: to capitalize on the experience of the older ones 
will receive the full amount of his insurance in monthly All sessions will be held in the solarium of the Spalding 
installments for a stipulated period The general pro Hotel, where an entire floor has been reserved On 
gram also includes certain service advantages, such as Thursday, January 28, the company will hold it nnual 
free visiting nurse service and the periodical distribution banquet in the ballroom of the hotel. This wil! be at- 
of pamphlets on health subjects and sanitation tended by all those who attended the sales conference 

in addition to heads of the various manufacturing de 


T. A. WADE ©O., INC., IN; NEW QUARTERS 
T. A. Wade Co., In¢ of New York City, has moved its 
business from 80 John street to 243-244 South street with 
warehouses at 475-477 Water street in that city The 


new quarters will give the company approximately 14,000 
q. ft. of floor for office pur 


poses 


space store and warehouse 


HALSEY-TAYLOR CO. MOVES ITS OFFICE IN 
NEW YORK 

The Halsey-Taylor Co., 

office in New York City from 210 East Forty-fifth street to 

207 East third street W. M the 


manager office 


of Warren, Ohio, has moved its 


Forty Henderson is 
of this 


APPOINTED NEW ENGLAND DISTRIBUTOR 

The McAllister-Merrill Co., 120 High 

Mass., has been appointed New England distributor for 

an attachment for gas water heaters manufactured by B 

Ryan Co., New York City. The new distributor will handle 

all full de- 
partment 


street, Boston 


accounts, carry stock and maintain a service 


LINCOLN SUPPLY CO., INC., STARTS IN BUSINESS 


The Lincoln Supply Co., Inec., opened its doors at 58-60 


Wall street, Passaic, N. J., on January 2 to deal in plumb 


ing and heating goods The officers are Nathan Sloff, 
president; Isadore Meyers, secretary and general man- 
ager, and Bernard Sloff, treasurer. Nathan Sloff was 


connected with A. & J. Friedman Co., Passaic, 


Meyers was with the Passaic Plumbing Supply 


formerly 
Mr 


for a 


and 


Co number of years 


JOSAM MFG. CO. TO HOLD SALES CONFERENCE 
The ninth annual educational conference of 
the Mfg. Co., Ohio, will be held at its 
factory in Michigan City, Ind., January 25 to 29. Officers 
and the entire sales staff of the organization will hold 
Those of the sales force who have joined 
the organization during the past allotted 
in order that they may have an oppor- 
the plants of the company 
the 


and 


sales 


Josam Cleveland, 


daily meetings 


year have been 
the first two days, 
time at 


the 


tunity to spend some 


to get acquainted with actual manufacture of 
company’s products 

The rest of the meeting will be devoted to subjects of 
interest to the and will cover 


every phase of the selling situation from jobber to plumber 


sales force as a whole, 
and consumer. 

The educational program will be directed 
by Joseph Hirshstein, who can point back to 
than 35 years of experience ranging from journey- 


of the 
president, 


part 


more 
man plumber and master plumber to manufacturer. All 
design, engineering, application 
and manufacture under this head, and such 
new produets as have been added to the line in the past 


questions pertaining to 


will come 

year will be explained and discussed in detail 
The merchandising portion of the program 

under the direction of M. B. Koblitz, manager of sales and 


will be 


advertising, who will discuss sales policy as applied to 
This will include the analysis 
men during 


every angle of marketing. 


of sales problems that have confronted the 


partments 
After the close of the sales conference, the annu 
held 


meet 


ing of directors and stockholders will be 


Personal Mention 


William A. 
Lansdale, Pa., and vice-president of J. B. Wise, I 
ee oe 
from which he 


Brecht, president of Krupp Foundry Co. 
Wa 
has recovered sufficiently from the severe 


suffering some time, to 


tertown, 
illness, has been 


be removed to his home from the hospital. 


Frank M. Dellwardt, of the Warren & Dellwardt Co 
109 Seneca street, Buffalo, N. Y., has recently taken 
the duties of president of that company, succeeding H. A 
Warren, who resigned and his 
nection with the company He will also continue his duties 
Raymond H. Dellwardt will the 


over 


recently severed con 


as treasurer. assume 
duties of secretary of the company. 

EK. D. Farmer, president of the Jenkins Manufacturing 
Bloomfield, N. J., the 
He was accompanied by his family. 


Co., spent holiday season in 
Bermuda. 
E. B. 


Bitzer, Jr., 


Bitzer is associated with his brother, John 


in the selling of Thomas Maddock’s Sons Co.'s 
He will divide Phila 
the 


now 


ware in the Philadelphia district. 
delphia John Bitzer, 
company's representative in that city, with offices at 1322 


who is pottery 


territory with 
North American building. 

H. A. Warren, formerly of the wholesale plumbing firm 
of Warren & Dellwardt Co., 109 East Seneca street, Buf- 
falo, N. Y., on January 1 resigned from the offices of 
president and general manager, and disposed of his inter 
and holdings in that company to himself 
the D. L. Hamill Co., 60 avenue in that 

Mr. Warren the plumbing supply 
for a great many having served twenty- 
‘three years with Dixon & Ballou of Buffalo. On January 
1, 1910, he organized and incorporated the Warren & 


Dellwardt Co., acting as its president and general man 


ests associate 


with Delaware 


city has been in 


business years, 


ager until now. 
Harry E. Voges, a special representative of the J. H 
Balmer Co., 259-267 Plane street, Newark, N. J., will make 


a trip to the Pacific Coast shortly. He will call on the 
far west customers as well as the company’s salesmen, and 
expects to be gone for three months. 

M. Howard, manufacturers’ agent in San Francisco, has 
the sympathy of his many friends in the trade on account 
of the death of his wife, which occurred last week at thei! 
home in Redwood City, Calif. 

James A. Byrne, formerly with the F. N. DuBois Co 


Inc., New York City, has joined the sales force of J. B 


Wise, Inc., Watertown, N. Y., and will be located al the 
latter concern’s eastern sales office, 612 Liggett iilding 
$1 East 42nd street, New York City. Mr. Byrne will 
cover the Manhattan district, Northern New Jersey and 

the eastern portion of the state of New York 
H. Allen Faust, manufacturers’ representativé pvering 
the Philadelphia district, has removed his off from 
Room 


Room 420, City Center Building, Philadelphia 


915 in the same building 





ing 
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= 
MOST THREADS PER DOLLAR INVESTED 


WITH THE NEW 


Curtis Pipe Cutting and 
Threading Machine 


DISTINGUISHING FEATURES 











1. Uses Practical Thread- 4. Automatic Feed Cutting 
ing Method. Device. 

2. Automatic Operating » aan 8 High Duty, 
ashe Shetenee. 6. Minimum Power Con 

3. Positive Lubricating sumption. 
System. 7. Moderate First Cost. 


PRACTICAL TALK ON PIPE THREADING 


In threading by hand, one does not hold the die stock stationary and 
thread pipe by revolving the long heavy length of pipe. It is COM 
MON SENSE to hold the pipe stationary in the vise, and revolve the 
light die stock onto the pipe. Applying the same principle to power 
threading, we have proven by many years’ successful performance, 
that this is also COMMON SENSE. 


Hand, Belt, Electric Models. Complete Range | to 2" to8 to 16". 


THE CURTIS & CURTIS CO. 


No. 253 ELECTRIC, Range —1-6 in. 318 GARDEN STREET $ BRIDGEPORT, CONN. 















































ESTIMATING | | yes 


RADIATION The 


is a very simple matter Hessler 


when Perrigo's ‘Table of 


Estimated Radiation” is ° 

This table, consisting of 
two charts, one for steam Roof 
and one for hot water 


i radiation, is used and Flange 





3did Now! 


recommended by some of 
: the best authorities in the 
\ é%,, ) trade 

ee The charts have been 
a computed from standard 
recognized rules. They 
will enable you to know 


you are right. And they 








will save you time, waste and worry. Takes the trouble and grief out of 
rey to gs of we outeen, engeeee wall and | flashing vent pipes. One man can do 
cubical contents, the radiation require or any size $ $ ; 
room can be read easily and quickly. the job in ten minutes. oe —_ 
hey are printed in two colors, on heavy celluloid, | oakum or putty needed—and no other 
making four pages, size 414x67% inches, substantially | tool than a hammer. Instantly ad- 
bound together with cloth. | justed to the pitch of any roof. Suit- 
Perrigo’s Table of Estimated Radiation will pay able for standard or extra heavy pipe. 
for itself if used only once or twice during the heating | Made in six sizes in galvanized or 
season. And it will outlive several such seasons. solid copper 
Price, $1.00 Postpaid | If your jobber cannot supply you 
D . P m | H. E. HESSLER COMPANY 
omestic Engineering | SYRACUSE NEW YORK 

















1900 Prairie Avenue :: Chicago, IIl, | 
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, : Aden E. Smith, who has been sanitary engineer for the 
“WB | 


AY | D. A. Ebinger Sanitary Mfg. Co., Columbus, Ohi: since 
ls = if} | 1921, has recently been promoted to the position «f sales 
: {f| Start The 4: | 
E EA =i manager of the fixture department, effective Janvary | 
? i 4| | Mr. Smith was once plumbing inspector in Ohio fr three 
Be Ne ee Y ear | years. 
Bie } 
im | George H. Smith, well known to the trade in the «astern 
section of the country because of his connection wi'! John 


Kelly, manufacturers’ representative, opened an ‘lice of 
his own on January 1 at 207 East 43rd street, N York 
City. Mr. Smith has already secured several lines and {gs 
expecting to add more in the near future. As an appre- 
ciation of his work with his former connection, Mr. Kelly's 
staff tendered the new manufacturers’ agent a banquet 
the evening of December 23. The affair, which held 
at the Canadian Club, was attended by all of the employes 
of John Kelly, who wished Mr. Smith good luck with the 
aid of excellent food and refreshments. The affair was 
brought to a close by the presentation of a beautiful gold 
watch to the guest of honor. 
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Order a Supply of 


JOHNSON | 
GAS LIGHTERS || 


You can sell one with every gas 
water heater and make your serv- 
ice jobs pay you an extra profit by | 
installing . JOHNSON Lighter W| | ments, ete., a few nights ago. 


——__—_—_—— 1 9v§—_—_—__- 


wherever a gas water heater 1S im! John A. Murray, of 625 Sixth avenue, New York City, in 
used. The market is unlimited, 
the price reasonable and profits 
sure. Start getting your share 














January 6, 1906. 
Haines, Jones & Cadbury Co., of Philadelphia, save its 
sixth annual banquet to its salesmen, heads of depart- 


accordance with his annual custom, remembered each of 
his employes with an extra week’s pay on Saturday, De- 
cember 23. 








1906— —- 
TODAY. ; er a 
The Bailey-Farrel! Manufacturing Company, of [ttt 
JOHNSON-M URPHY CO burgh, Pa., held its annual banquet for salesmen, officers 
: nn | ind office embloyes last Friday evening. 
10226 Woodward Ave. - Detroit, Mich. ‘ : wench sie 
ASK YOUR JOBBER : The Glauber Brass Manufacturing Company, of Cleve 


land, Ohio, gave a banquet to its traveling and office force 
one night last week at the residence of Joseph H. Glauber, 
in that city. 





Raising RED 
RING to hook on 
wall plate upstairs 
lights heater in 
basement. Drop- 


—1906 - 
That the proposed organization of the plumbing inspec- 
tors of the United States will be carried through without 
, o nal a) | fail is assured by the hearty response which has been given 
ping RED RING f| | to the several letters sent out by Chief Inspector H. B 
shuts off gas. }- Davis, of Washington, D. C., who originated the idea and 
| has been working indefatigably to create interest in the 
| proposed organization. January 29, 30 and 31 have been 
chosen as the dates and Washington, D. C., as the place of 
| meeting. 





The JOHNSON 








Gas Lighter is ae | 1 ————190¢—__— 

simple in opera- MI ‘| | At a meeting of the Boston Association of Master 

tion and positive : | Plumbers, held December 28th, the following officers wer? 

in action. Ap- | elected: Andrew Curtin, president; W. E. Burnham, vice 

proved by the | president; John J. Vogel, financial secretary; yhn P 

Underwriters and | Drury, recording secretary, and Thomas J. Tute, treasurer 
1906 





absolutely safe. 


Pittsburgh Master Plumbers’ Association held its .»nwal 


| meeting on Tuesday evening, January 2nd. W. J Ikon 
was elected president. 
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THE SECOND ANNUAL CONFERENCE FOR TRAINING “Training apprentices properly is effective insurance 
the PLUMBING INSTRUCTORS against the ruin of the plumbing industry Each local 


nce Planned as a practical agency to meet a growing de- ‘Should choose as instructors two or more men who, be- 
les mand for instructors in plumbing resulting from the rapid ‘ides being respected for their mastery of the plumbing 
: incre: in the number of plumbing schools that are be- ‘rade, have at least a grammar school education, are of 
7 ing established in this country, a Second Annual Con- ‘Suitable age, and have a personality that enables them to 
ference for training Plumbing Instructors will be held in handle young men under instruction These men should 
orn Pittsburgh from February 22 to March 6, 1926. The con- be sent to the Conference with the understanding that 
ybn ference, it is announced, will be held under the joint they become apprentice instructors after receiving this 
of auspices of the National Trade Extension Bureau of the instruction. 
rk National Association of Master Plumbers, the Carnegie “The conference is open, also, to individuals who meet 
is Institute of Technology, and the University of Pittsburgh. the above qualifications, whether they are affiliated with 
re- With the exception of the opening meeting at registra- T"esular organizations or not.” 
y's tion, all of the sessions will be held at the Carnegie In- The tuition to attend the conference is absolutely free 
net stitute of Technology. The faculty of the conference, A registration fee of $4.00 covers all charges, including 
eld composed of representatives of the two educational insti- Tesistration and the fee for the certificate of attainment 
rag tutions, the National Trade Extension Bureau, and the issued to those who satisfactorily complete the course. 
he Pittsburgh Public Schools, will include E. L. Bowman, edu- The cost of instruction is borne by the National Trade 
as cational director, Trade Extension Bureau; Dr. C. B. Con- Extension Bureau and by the State and Federal Gov 
ld nelley, director of Industrial Relations; Professor Samuel ¢&'! ments under the provisions of the Smith-Hughes Act. 
E. Dibble, head of the Department of Plumbing, Heating, The subjects of instruction for the two weeks will 
and Ventilating; and Professor Robert B. Leighou, head include “Organizing Schools for Apprentice Plumbers,” 
— of the Department of Industrial Science, of the Carnegie by E. L. Bowman, and A. W. Wolfgang; “Teaching and 


Institute of Technology; Professor Gerald D. Whitney, Learning,” by H. R. Spencer; ‘Vocational Education,”’ by 
head, and H. R. Spencer, instructor, of the Department Professor Gerald D. Whitney; “Industrial Relations,” by 
of Vocational Education, University of Pittsburgh; Wilson Dr. C. B. Connelley; ‘‘“Making the Course of Study,” and 
S$. McDermott, instructor in Related Subjects, Allegheny “Teaching Plumbing Apprentices,’’ by Professor Samuel 


Vocation School; and Arthur W. Wolfgang, field repre- E. Dibble; ‘‘Science for Plumbing Instructors,’’ by Pro 
sentative, Apprenticeship Service Department, Trade Ex- fessor R. B. Leighou; ‘‘Teaching Teamwork,’ by Wil- 
tension Bureau. son S. McDermott. Inspection trips to local industrial 


The announced purpose of the coming conference is to plants, which are planned as an important feature of the 
give to journeymen and master plumbers a knowledge of course, will be made under the direction of Dr. Connelley 
—_ the principles of teaching and learning. Last year’s conference at Pittsburgh was attended by 
“The lack of competent journeymen threatens the very nearly 40 instructors and prospective instructors of 



































its future of this industry,” the announcement points out. plumbing. 
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~y ad March 23 and 24, 1926.—The annual convention of Nu w York 
Convention Dates State Association of Master Plumbers, at Binghamt N. Y 
March 24, 25 and 26, 1926.—-Spring meeting of th» tiona 

January 11, 12 and 13, 1926.—The next Secretaries’ Con- Association of Brass Manufacturers, at West Bader i 
ference, at Evansville, Ind. April 5 and 6, 1926.—The annual convention of ¢ Okla 
January 19, 20 and 21, 1926.—-The annual convention of homa State Association of Master Plumbers, in < homa 


the Iowa State Master Plumbers’ Association at Des Moines, City, Okla., with headquarters at the Huckins Hot: 


lowa, with headquarters at the Hotel Fort Des Moines. April 6, 1926.—The annual convention of the Massachusetts 
January 19 and 20, 1926.—-The annual convention of the State Association of Master Plumbers, Inc., in Bost Mass 
Wisconsin ee eg Association, at the Chamber of April 6, 7 and 8, 1926.—Third annual convention and ex. 
("o ‘roe “a se s . 
ommerce, LAUrosse, . position of the American Oil Burner Association, at Detroit 
January 19, 20 and 21, 1926.—The annual convention of the Mich., with headquarters at the Book-Cadillac Hote 
ij ) ‘ ‘ , > ’ ni > 9 
iilinols Master Plumbers’ Association, at Danville, Il April 14 and 15, 1926.—The annual convention of the Vir 
January 26, 2 Zand 2S, 1926.—Power show and conference ginia State Master Plumbers’ Association in Lynchburg, Va 
in Chicage rhe sessions are to be held in the new American April 15 and 16, 1926.—The annual convention of t! Arkan 


Exposition Palace. sas Master Plumbers’ Association, at Hot Springs, Ar 

January 27, 28 and 29, 1926.—The annual meeting of the 
American Society of Heating and Ventilating Engineers, at 
Buffalo, N. Y., with headquarters at the Hotel Statler. The 
convention will be called to order in New York City on 
January 2€ and will adjourn at once to Buffalo, the Society's 
constitution making this mandatory. 


April 19, 20 and 21, 1926.—The annual convention of the 
Associated Master Plumbers of Texas, at San Antonio, with 
headquarters at the Gunter Hotel. 

April 27 and 28, 1926.—The annual convention of the Colo 
rado Society of Sanitary and Heating Engineers. 





Februnry 1 and 2, 1926.—The annual convention of the May 10 and 11, 1926.—The annual convention of the Nort! 
West Virginia Master Plumbers’ Association, at Wheeling, Carolina Master Plumbers’ Association, in Goldsboro, N. ¢ 
W. Va. May 10 and 11, 1926.—The annual convention of the Ten 

February 2 and 3, 1926.—The annual convention of the nessee Master Plumbers’ Association, at Chattanooga, Tenn 
Minnesota Retail Plumbers’ Association, In St. Paul, Minn., May 14 and 15, 1926.—The annual convention of the Oregon 
with headquarters at the St. Francis Hotel. Master Plumbers’ Association, at Corvallis, Ore. 

February 9, 10 and 11, 1926.—The thirty-fifth annual con- May 27, 28 and 29, 1926.—The second convention of the 
vention of the Ohio State Association of Master Plumbers, 


: National Association of Plumbing and Heating Salesmen, in 
at Dayton, Ohio, with headquarters at the Hotel Miami. Detroit, Mich., with headquarters at the Book-Cadillac Hotel 
March 15, 16 and 17, 1926.—The annual convention of the 


; . - 1,2 d 3, 1926.—The annual meeting of the National 
Kansas State Master Plumbers’ Association in Kansas City, June 1, and 3, & ' one 


District Heating Association, at Niagara Falls, N. Y. 


Kansas. 

March 17 to 23, 1926.—The first annual National Heating 
and Ventilating Exposition, to be held in the New Madison 
Square Garden, New York City. 


June 21, 1926.—The annual convention of the Kentucky 
Master Plumbers’ Association at Louisville, Ky., with head- 
quarters at the Kentucky Hotel. 


March 22, 23 and 24, 1926.—The annual convention of the June 22, 23 and 24, 1926.—The forty-fourth annual conven- 
Missouri State Association of Master Plumbers, at St. Louis, tion of the National Association of Master Plumbers, a: 


Mo Louisville, Ky., with headquarters at the Brown Hotel. 
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KEROSENE WATER HEATERS 


for your customers. They will save their owners money. 
“Holyoke” Kerosene Water Heaters are compact, 
fil simple to operate and heat the water quickly. Kerosene 
is a clean, cheap fuel. 
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Let us gire you more details. Write today! 


HOLYOKE HEATER CO. 


HOLYOKE, MASS. 
U. S.A. / 
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WITH MASTER PLUMBERS AND HEATING CONTRACTORS 








Many M. P. Associations Elect Officers 


The Master Plumbers’ Association, of Middletown, Ohio, 
held its annual meeting and elected the follow- 
President, R. H. Slack; vice-president, Clyde 
Mosier. 


recently 
ing officers: 
Combs; secretary and treasurer, J. V. 

The 
tion, which meets at the White Apron Club, Highland 
Park, Pa., recently held its annual meeting. The follow- 
President, FE. N. Sharp; vice- 


Philadelphia Suburban Master Plumbers’ Associa 


ing officers were elected: 
president, M. L. Dilks; treasurer, David Sanderson; sec 
retary, A. C. Wilson. 

The North Hudson, New Jersey, Master Plumbers’ Asso- 
ciation recently held its annual election. The following 
President, August C. Krieger; vice 
secretary, C. E. Cole; recording 


ifficer were elected 
president, B. Schmitter; 
secretary, Otto Viehweg; treasurer, C. J. Westervelt. 

The Master Plumbers’ Association of San Pedro, Calif., 
recently held its annual election. The following officers 
were elected: President, Claude Hickman; vice-president, 
Wm. B. Oakes; secretary, H. Teitz, Jr.; treasurer, Barney 
Brasch 

The Master Plumbers’ Association, of Milwaukee, Wis., 
recently held its annual meeting. The following officers 
were all re-elected: President, Lewis R. Friend; vice 
president, Walter W. Dusold; secretary, Charles Pelunek; 
treasurer, Joseph Wittig, Jr. 

The Society of Heating and Sanitary Engineers of Tulsa, 
Okla., recently held its annual meeting. The following 
President, W. W. Ellison; vice 
president, L. E. Huddleson; secretary, D. R. Lynch; treas 
urer, \ D. Fowler; trustee, three year term, F. T 


officers were elected: 


Brannon, 


OHIO MASTER PLUMBERS PREPARING FOR 
CONVENTION 

The annual convention of the Ohio State Association of 
Master Plumbers will he held in Dayton on February 9, 10 
and 11, with headquarters at the Miami Hotel. The pro- 
gram has not yet been completed, but it is planned to 
make the meeting both interesting and instructive. The 
Frank Clemens, Wm. Haas, P. T. 
Griffin, H. S. Blank, E. G. Hasting, Harry McGrath, R. A. 
Waltz, G. A. Snider, Samuel Fahrer, H. G. Osterfield and 
C. F. Spatz 


committee in charge is: 


8S. H. & V. KE. APPOINTS COMMITTEE ON SUBJECTS 

Samuel R. Lewis, of Chicago, will head the Committee 
on Subjects, which will recommend the problems for in- 
vestigation by the laboratory of the American Society of 
Heating and Ventilating Engineers. His appointment has 
Just been announced by W. H. Driscoll, chairman of the 
Committee on Research 
be James 


Assisting Chairman Lewis will 
A. Donnelly of New York City, David S. Boyden 
of Boston, W. C. Fraser of Buffalo, J. R. McColl of Detroit, 
N. W. Downes of Kansas City, and Walter Keiser of St. 
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Louis Members of the Society are asked to consider 
problems that they have encountered, and to submit them 
to members of Mr. Lewis’ committee for their study in 
order that the committee may later recommend laboratory 
action if they feel the subject will be of sufficient interest 
to the membership 


[OWA M. P. ASSOCIATION TO MEET IN DES MOINES 

The thirty-eighth annual convention of the Iowa Master 
Plumbers’ Association will be held at the Hotel Fort 
Des Moines, Des Moines, Iowa, on January 19, 20 and 21 
The convention will be called to order at 9 a. m. on Jan 
uary 19 and will adjourn at 4 p. m. on Thursday, January 
21. A full program for this session has been arranged 
under the chairmanship of Don Holt, president of the 
Iowa Master Plumbers’ Association 

VISIT MASTER PLUMBERS IN SOUTHERN OREGON 

Theo. M. Barr, president of the Oregon State Associa 
tion of Master Plumbers, and H. T. Sherriff, executive sec 
retary of the organization, recently completed a 750-mile 
automobile trip through southern Oregon, where they 
called on plumbers in seven cities and towns and found 
business conditions of the plumber to be in good shape in 
most instances. 

At Grants Pass, Ore., 
tion, they organized a local association, with W. R. Rennie 


where there had been no associa 


as president, G. A. Bryan as secretary, and T. S. Dedrick 
as treasurer. At Roseburg, Ore., they were unable to meet 
all the plumbers of the town owing to the fact that the 
plumbers are doing a large amount of business in the sur- 
rounding country. Those who were in town, however 


promised to form a local association as soon as possible 


MASTER PLUMBERS BUSY IN SALT LAKE CITY 

Approximately 11,000 plumbing fixtures were installed 
in Salt Lake City, Utah, during 1925, according to figures 
compiled by R. E 
that city. The number of permits issued was 1,700 


Neslen, chief plumbing inspector of 
Those contractors installing over 1,000 fixtures were 
Henry Green, Walsh Plumbing Company, and the Stirling 
Plumbing Company. These figures do not include any 
work done outside of the city limits of Salt Lake City 
The number of fixtures installed and amount of plumbing 
and heating work done generally during 1925 in Salt Lake 
showed a substantial increase over that of 1924, according 
to Mr. Neslen. 
an increase of $1,000,000 over the previous year 


suilding permits amounted to $6,500,000, 


J. N. McCammon, Inc., of Dallas, Tex., is making plans 
for the construction of a 24-story office building of brick, 
tile and reinforced concrete with marble trim, 50 x 100 ft., 
to cost $1,750,000. 

The Southland Hotel Co., of Dallas, Tex., has leased 
the old Southland Hotel and plans improvements to cost 
$150,000. Fred McJunklin is president. 
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New Business “Ventures 


Harry G. Gardner has engaged in business at 151 North 
Market Inglewood, Calif., of the 
Inglewood Plumbing Co. 


street, under the name 


The K & K Engineering Company, 2046 South Eleventh 
East, Salt Lake City, Utah, has been incorporated with a 
capital of $25,000. The officers of the company are: W. 
O. Carbis, president; J. B. Keddington, vice-president and 
Wayne F. secretary-treasurer. 
General enlargement and improvements are contemplated 
by the company, which maintains an attractive store in 
Salt Lake City. 
large 


general manager; Carbis, 


The firm has installed the plumbing in a 


number of residences, in addition to considerable 


apartment house work. 


° . 
Business ¢ hanges 


The Racine-Kenosha 
moved from 
in that city. 


Racine, Wis., has 


2016 Washington avenue to 242 Main street, 


Heating Co., 


Jarcho Bros., 
York City, 
37th street 
3ist street. 


plumbing and heating contractors of New 
215 East 
358 West 


have moved to larger 


They 


quarters at 


were formerly located at 


JARVIS & BRILL, INC., GIVE HOUSE WARMING 

151-155 East 128th 
street, New York City, have been purchased and completely 
by Jarvis & Brill, Inc., 
will conduct its business in this location. 


The three-story brick buildings at 


renovated 
This firm 


plumbing contractors. 
The 
formal opening of the new quarters was marked by a house 
About 150 
business congratulate 
this life, the 
progress of which has been rapid in the few years of its 
existence, A buffet 


warming on Saturday evening, December 26 


friends and gathered to 


associates 


the firm on forward step in its business 


supper was served during dance 
intermissions. 

This new location gives these contractors 12,000 square 
feet of floor space, which is so proportioned as to give 
ample room to carry large stocks of all materials, besides 
offices for the various departments. 

Max Jarvis is the president and Leo Brill, secretary and 
treasurer of the concern, which had 516 


Timpson Place, New York City. 


its old home at 


WILL STUDY ACCOUNTING IN NEW CARNEGIE 
COURSE 

In co-operation the Trade Extension 
the National of Master Plumbers, and with 
the Sanitary League of Pittsburgh, a special night course 
in accounting and bookkeeping as applied to the plumb 
ing and heating industries will be given at the Carnegie 
Institute of Technology during the 
January 4, and ending in the last week of April. Accord- 
ing to the announcement, the course has been arranged 
for the benefit of members of the Master Plumbers’ Asso 
ciation of Pittsburgh, although 
the city is eligible to enroll. 

The course is outlined to extend 16 weeks, with instruc- 
tion scheduled for one night a week. Already, however, 
the announcement points out, enough responses from 
master plumbers have been received to schedule separate 
classes for four nights a week, and plans are under way 
to enroll a class of women to include the bookkeepers em- 
ployed in local plumbing establishments. 

The work of the course will be given by the Department 


with Bureau of 


Association 


week of 


beginning 


any master plumber in 
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of Plumbing, Heating and Ventilation, with the as-istance 
of the Carnegie instructors in accounting, and the Trade 


Extension Bureau. 


This E&" Th at, Here &° 7") ere 


Peters & Haynes of Lubbock, Tex., are prepari: 
for a new high school at O'Donnell, Tex., to cost $1 


The Dallas Women’s Club of Dallas, Tex., Mr 


plans 
0.000 


James 


Dunlop, president, will receive bids for the construction 
of a tile and stucco club house to cost $45,000 

Jud & Ormond of San Antonio, Tex., have been «warded 
the plumbing contract on the new doctor’s building in this 


city on a bid of $5,552. A. H. Shafer also of San An 
tonio, has been awarded the heating contract. 

The Alamo Development Co., of San Antonio, ‘l'ex., is 
planning a building program of small homes which will 
total $200,000. 

The Plumbing Co., holding concern of the 
Klamath Heating Co., Klamath Falls, Ore., is petitioning 
the city council for the vacation of certain blocks on First, 
Second and Third streets for the expansion of its business 


Lorenz 


A Pittsburgh, Pa., drug store window display is showing 
a mysterious faucet, ‘‘The Story of the Bath,’’ and several 
bathroom necessities. This window has caused a great 








Window display with a “mysterious faucet” 
deal of favorable comment in that city and has been repro 
Copies of ‘‘The Story of the Bath” 
are distributed free on application. 

McNeal-Taylor Co., Henry building, Seattle, Wash., on 
a bid of $5,300, has been awarded the heating contraci 
on the proposed fireproof concrete and brick building at 
the Western State Hospital for the Insane at Fort Steila 


duced in other cities. 


coom, Wash. The plumbing contract has been a varded 
to F. C. Grosser, Tacoma, Wash., on a bid of $4,165 
University Plumbing & Heating Co., 3939 University 


way, Seattle, Wash., has been awarded the plumbing and 
heating contract on the proposed store and loft building 


to beybuilt at Seventh and Union streets for A. M. Gold 
stein. 
The Centralia General Hospital Association, Centralia 


Wash., will let a contract early in January for tlie con 


struction of the proposed $60,000 hospital structu Gen- 
eral and sub-awards will be made. 

The Longview Co., who are building the town Long 
view, Wash., plan the erection of fifty additio: resi- 


dences, construction to be started early in Januar) 








45) 
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Josep!) A. Ries Plumbing & Heating Co., 4107 S. Grand 
houlevard, St. Louis, Mo., has been awarded the plumbing 
yntract on the erection of the Holy Family Church 
building in that city. 

L. D-llerman, Vero Beach, Fla., has been awarded the 
plumbing contract on the construction of the Graves 
Bros.’ $32,000 apartment building in that city. 

The Muskogee Plumbing & Heating Co., 112 South 
Fourth street, Muskogee, Okla., has been awarded the 


plumbing contract on the San Angelo, Tex., hotel, on a | 


pid of $25,000. 

Mayfield & Needham, 115 East Forsyth street, Jackson- 
ville, Fla., have been awarded the plumbing contract on 
the school building at Franklin and Argyle streets, that 
itv, on a bid of $14,500. 

Harris & Minter, of Westhampton, Va., have been 
wwarded the plumbing contract on the O. H. Berry & Co. 
retail clothing store at Richmond, Va 

Hamilton Co., 2301 Griffin street, Dallas, Tex., has been 
iwarded the plumbing and heating contract on the Whole- 
sale Merchants Building Company's warehouse and office 
building, in that city. 

The Manhattan Sheet Metal Co., of Manhattan, Kans., 
has been awarded the plumbing and heating contract on 
the new library building at the Kansas State Agricultural 
Colleg« 

What is said by veteran Utah contractors to be probably 
the largest plumbing, heating and ventilating contract 
ever awarded in that state was recently awarded to the 
Utah Plumbing Co., Ogden, Utah, on the new 14-story 
office building being built by Eccles Estate. It includes 
approximately 275 fixtures, 13,000 ft. of radiation, and 
an unusual amount of mechanical equipment for doctors, 
dentists, and other professions. The total amount of the 
contract is about $93,000. 











\ unique display scheme used by the EverHot Heater Co., 
Detroit, Mieh. This truck is touring the country, and has 
alrendy been in several large cities 


The Chamber of Commerce of Middletown, Conn., will 
hold a Home Building Show in the State Armory in that 
‘ity during February. Preliminary interest in the affair 
‘strong and already 21 firms have signified their inten- 
‘lon of having exhibits. In 1924 the show was held for 
the first time with unusual success. This year the exhibit 


Promises to surpass last year’s results. Several plumbing | 


and supply houses will occupy booths. 


Mrs. Lottie I. Burness, widow of the late John L. 


Ror . e > : j 
»urness, of Pittsfield, Mass., has announced she will con- 


"inne to conduet her husband’s plumbing, heating and oil 
burner business. 


P. Oehler, Portland, Ore., is installing plumbing in a | 


residence at 931 East 20th street North, in that city. 











Pr — 



































i FROIT 





Start The New Year 
With Good Tools 


Good Gasoline Tools save time and 
labor. If those you now have are not 
giving 100% satisfaction, replace them 
from the “DETROIT” Line. The 
items shown will prove a real economy, 
will function perfectly under all condi- 
tions and will stand almost any amount 
of rough handling. 


Your Jobber Can Supply You 
With ‘‘Detroit’’ Torches and 
Fire Pots. Ask Him. 






New style generator 
which can be re- 
moved for cleaning 
without dismantling 
the entire fire pot. 





Write For 
Catalog 


DETROIT — & MFG. CO. 
DETROIT - - MICH. 


New York Office: 
45 Warren St 


Canadian Rep.: Kettman & Ten Eyck Sales Co 
George P. Fraser, 2131 E. 9th St. 
39 Tyndale, Toronto Los Angeles, Calif. 























174 DOMESTIC 








RAYMOND’S 
Lead Roof Flanges 


are not CAST—but made 
from DRAWN LEAD 


No Calking Necessary 


When ordering state SIZE 
and PITCH desired 


PRICES NO HIGHER than asked for IMITATIONS 
Use No Other 


RAYMOND LEAD WORKS 
738 So Washtenew Ave CHICAGO, ILL. 
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CLIP-BAR 


Radiator Brackets 


are made of the best quality open hearth 


wrought steel and will safely carry the 
heaviest type of radiation They have a 
2'4-inch adjustment vertically, even more 


the be 


» inches of the wall, a space- 


horizontally and allow radiator to 


hung within I 
saving feature which is worth investigating 
Try job 


them on your next 





CLIP-BAR MFG. CO. 


Erie Ave. and Richmond St. 
PHILADELPHIA, PA. 
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M.1I.W. Expansion 
Pipe Hanger 


is but one item of the very 
big-crade line of Plumbing, 
Heating, Water and Gas Sup- 
plies shown in our new 
Catalog “G.”” Write for a 
copy and see the rest-NOW. 


Modern Iron Works 


Illinois 


No More Rusty, 
Discolored Water 


Right now, if there is any trouble in your district 

from rusty water, drop us a line. A post card will 
do. Just say, “I'm a plumber. Tell me all about 
the STAR DEE Rust Preventor.”” By return mail 
we will send you complete descriptive information, 
and prices direct to you. We will also tell you 
how we will co-operate with you and help you to sell 
the STAR DEE Rust Preventor. 


ele 


Preventor 


DETROIT RANGE 
BOILER & STEEL 
BARREL CO. 


Detroit, Michigan 


©) 


iThe Rust 








January 
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For a long time they had been sitting together on he 


A 
an 


porch 
It was 
She sighec 
I wish 

Impulsiv 
sche 

Astound 


eped i 


nickel 


Custome 
Apprent 
Custome 


Apprent 


In 
gentleman 
taki 


answ 


brow, 
tion, havi 


standing « 


Real Es 
home): “I 
Flapper: 
for 


one, 


I sing just like Caruso, 


But in company my voice 
Is awful when I do so. 
L. B. O.. 


FREE TRANSPORTATION 


light through 


old 


soft 


old, 


its 


the 


tender moon cast 
ideal setting 

1 Finally: 

I had 
ely 
nto the 

ed he 


for story 


“Tra 
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he said trave 


hand 
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she slipped her into 


house 
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hand 
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A Fresne 
HE MIGHT BE BACK” AFTER SUPPER 
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No, 
Will 
No, 


r boss in? 
to lunch 
after 


he 


ice he’s gone 


he be back lunch? 


that’s 


. 
out for 
E. H 


what went 


ice 


“SY” ON ETIQUETTE 

When the proper 
Sy” When 

taking 


' 


to the 
re 


er 
to 


questior is 
hat, 
ng a bath, eating, going 
the 
the 


move his SCZ mo 
to hed 
being shampooed 


MARTIN 


trimmed, 
“sy” 


hair 
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NIX ON THE HOME 
tate Agent (trying to 
3uy a home.” 

“Buy a home? 
You 


interest a fair fla 


I should say not—haven 


see, I was born in a hospital, edu: 


Oakland 


+} 


He 


Ther 


comma! 


THE YEAR’S WORK 
Pipe Lines publishes below a few of the best contr 
received during the year since our last Annual I 
hope you get a chuckle out of ‘em-—-and then send 
own for “Contributor's Day"—the first issue in | 
IN THE MIDDLE OF MARCH 
History relates that the month of March was so 
Romulu one of the founders of Rome In doing 
honor was paid Mars, the god of war, who was in 
of Romulus when he named this month. Now, rig 
middie of this war month the 17th is the Gala D 
Iris} I wonder if Rom wasn't a bit foresighted? 
OAK PARK |! 
YOU HAVE TO GO TO COLLEGE TO SEF FORDS 
THESE SIGNS 
Ble ur horn and I'll turn over 
Don't laugh. You may he old some day yourself 
lac before beauty. 
Why girls stay home 
Four heels—no brakes 
RIRACO, Philad: 
AND THE CAPTAIN SAID “MARCH ON!” 
The company had been marching for two solid hour 
out a rest tecruit Sullivan, buck private, number 
the rear rank of the first squad, had a terrific th 
feet were aching, his pack grew heavier and heavi+ 
every passing step The road seemed uphill, with 
His gun felt like a “75” on his shoulder. At last, ju 
he was about to give up, the Captain gave the 
‘Halt!” 
By heaven, Captain,” said Recruit Sullivan, as | 
n his pack, “You took the word right out of m 
Cc. H. T., Penns 
Ijv’s FUNNY 
IWhen I take my daily bath, 


G cr 


WITH 
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yurted in an automobile, married in a church; we 


ve ‘a paper bag, I spend my mornings playing golf, 
the a noons playing bridge, in the evening we dance or 
go ie, and when I die I am going to be buried from 
the 1 rtakers What I need is a garage with a bedroom 
il W. W. H., Minneapolis 
HONK! HONK! 
M see if T have a flat tire, will you?” 
It it on the bottom, but the rest seems to be O.K.’ 


T. D. O., Paterson, N. J 
FIRST OFFENSE: SIX MONTHS 
Ca in What is he charged with, Casey? 
Ca I don't know, sor, exactly what's the name for it, 
him flirtin’ in th’ park. 
Ca n Oh, 1 see Impersonating an officer 
Cc. H. T., Pennsylvania 


PAID! 
Th llowing bill was tendered by a Chinese truck driver | 
‘1 mes, ten goes, at 50 cents a went, $10.00." 


T. B., Detroit, Mich 


A G. N., Providence, R. 1., said, “An old flame has put an 





nd to many a match.” | 

7 ~~ | 
SI I'm telling you for the last time you can't kiss me.” 
He Ah, I knew you'd weaken eventually.” 


H. E. E., Dorchester, Mass 


‘Cash in on CLE-BAR 


THEY GROW BY THEMSELVES 





Two friends, who had not seen each other for some years, y i WwW t r rl aters 
‘os oe the Meee. ervice ate e 
| said Jack, “I hear you went into the jewelry business | They furnish an ample supply of clean, hot water for all 
er in Cine ati ¢ ade $40,000.” | purposes with the least possible trouble and expense 
regs = s One Wee Pes eer. P Made in five different sizes. Full details gladly fur- 
We said Bill, modestly, “that isn’t quite correct. It nished. 
vas in Cleveland, not Cincinnati It was a shoe business, not : 
a jewelry business The amount was $4,000, not $40,000. I CLEGHORN COMPANY, 54 Batterymarch St., Boston, Mass. 





didn't make it I lost it.” | 
L. R. M., Cleveland, O | 





DETOUR! I pence ene ne Dene LeeLee Lee LeTeLOLO LODO DeLee] 
It isa dark night. The motorist had wandered over sev 
eral unknown roads until he was complete lv lost Presently H Ab T h 
he saw a guide post with a sign at the top. Climbing the post } ow “a u t Oo Ss e 
with a great deal of difficulty, he read the sign It said: | 
Wet Paint” H. T.. Philadelphis. Sprinkler Profits 
7 9 
| This Year? 
REST IN PEACE | 
Pat came home with his head all bandaged up and looking There are buildings in your town that should 
is if he had met with a small cyclone : ‘ 
Weta te Seattan, Bett” ankeed ble wits have sprinkler protection— and you can sell 
Oi've been fightin’,” answered Pat it and install it at a good profit. You have 
me ; fn — pea a un the pipe, the tools and:the men. We will 
id Finnegan,” repliec at | . . 
: supply you with C. S. B. Approved Sprinkler 


Do ye mean to shtand there an’ tell me ye let that little, - ; 

shriveled-up bit of a man beat you up?” demanded Mrs. Pat Feads, Alarm Valves, Retarding Chambers, 

Whisht, darlin’,” was Pat's reply. “You should be speakin’ | Circuit Closers and any other fittings you 
respectful av th’ dead may need. Let us quote you prices. 
OAK PARK PATSY. ‘ . 


Vour cheeks ore like enamel 54 BATTERYMARCH ST. - BOSTON, MASS 


On a shining kitchen sink, 
Ind your hair is like the oakum 
That I use to fill a chink. 
L. N. O'F., Houston, Tex. 


EPITAPH 
}ivhen you read the rest of the story, 
You'll agree that Bill Brown was a nut; YOO VBLVEL 
He whistled the national anthem 
H’hen his partner started to putt. 
F. A. W., San Francisco. 











—— WOM wool 
There were many more we'd have liked to put in—but we've 
ieee twice our regular space now Anyway, you'll have your y 
hanes end in your contributions for the first February | For 
issue. Must have them by Jan. 25th Replacement 
Jobs 


LYT 
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TRIMO 


PIPE VISE 








EAALLLLALLL LT 


Now Made In 
SEVEN SIZES 


The following features of the TRIMO 
PIPE VISE make a strong appeal to every 
mechanic. (1) Jaws are made of tempered 
tool steel and have fine-milled teeth which 
grip the pipe firmly. (2) The yoke, frame 
and base are of guaranteed malleable iron. 
(3) Screw, head and handle are of selected 
steel. (4) Smooth hand grip insured by 
ball ends of the handle which are secured 
by a patented device and (5) this sturdy 
tool can now be had in a FULL range of 
sizes as follows: 


No. 400 in. to 14 ins. 
No. 40 J .to2 ins. 
No. 41 in. to 2)4 ins. 
No. 42 in. to 3!4 ins. 
No. 43 in. to 4/4 ins. 
No. 44 in. to6 ins. 
No. ] .to2 ins. 


No. 40-B is a portable kit vise and can be 
quickly clamped to bench or post without 
drilling of holes. 


FREE. Send a postal card today 
for one of our metal 45° Angle 
Charts—a handy, little device which 
any mechanic will find very useful. 
Mention Dept B. 


TRIMON 


MFG. CO. 


Roxbury - Mass. 
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Bath a ‘Day Movement 


Association meetings will commence this month. Stat 


Cia 


tions, particularly, will be gathering to discuss matte? inter 
est to the industry. More more 
the topic of relations with public 
has been coming to the fore, in an- 
swer to a definite need for better 
understanding on the part of e pul 
Itc of the service which the master 
plumber renders. In those 1-7 citie 
and towns where “The Story of the Bath’ is being use: as sup 
plementary reading in the schools there is a better under standin 
between the trade and the public, because such education:! effort 
do much to smooth away the things which tend creat 


antagonisms. 


ERTAINLY it is to the advantage of the industry 
to take every step possible to create a friendly 
feeling in the minds of the buying public. It isa 
difficult task for any business. It is one which cannot 
always be accomplished by direct methods, any more than 
you can go to a man and say, “I am your friend 
The most feasible method so far discovered has been 
educational. Many industries carry on educational pro- 
grams through the columns of the daily newspapers 
through special booklets, through speakers, et: “The 
Story of the Bath’ is just such a booklet. It presents the 
question of sanitation in an interesting form. It stresses 
the need of frequent bathing and while nowhere does it 
say that the plumber is responsible for all these advan 
tages which sanitation brings, that thought is everywhere 
in the book. 
The health departments of many states conduct cam 


| paigns along these lines, and the New York state depart 


ment, in its news letter dated from Albany, N. Y 
December 21, gives a brief review of “The Story of the 


| Bath.” This bulletin goes to many newspapers and other 


publications, and in the state of New York, particularly 
ought to be of great value in promoting friendly relations 
with the public. 

It ought to be the effort of every local and stat: socia 
tion to have such matter presented Call it to the atten 
tion of health officials and particularly of school officials 
The 157 school systems in which it is now used a upple 


| mentary reading welcomed it as a practical bit of work 


which would be of value to school children. 
The opportunity awaits only recognition on the part of 


| the master plumber, either individually or through his 


association, to call it to the attention of the schoo] authori 
ties They will be glad to have it 


When the Montclair-Bloomfield and Vicinity (N. J.) 


' Master Plumbers’ Association meets for its annual ban 


quet and installation of officers at the Elks Club Audi 
torium the evening of January 27th, President Henr) 


Williamson will again hold the seat of honor. ir. Wil 
| liamson was reelected at the December meeting of the 
| association, which was preceded by a turkey dinner at 
| the Elks Club. Thomas Keigher was elected vicv-presi 
| dent, Albert W. Beaty secretary, J. R. Blodgett, treasure! 
and Alfred J. Hoffman, trustee for three year Muck 
other important business was transacted. For tance 
final arrangements were made for the appr ceship 
class, which has 106 enrolled, to attend school » days 
| and a half a week, Joseph A. Durr, past state president 


was selected to head the committee in charge of (the 4! 
nual banquet. He will be assisted by Alfred J. !ioffman 
James Fitzgerald, Walter Galloway and Harry Bernett 
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GIE-SIMPLEX 


[ FORMERLY SIMPLEX J 










































| Built to A. S. M. E. Standards—plus 


EGGIE-SIMPLEX Heating Boilers are built to comply 
, strictly with the A.S.M.E. code; but at various points 


The Heggie-Simplex Boiler “ pa F 

r combines in oneportable,elec- Heggie-Simplex standards are higher. 
tric- welded steel unit all the 
recognized advantages of both 


. firebox andreturn tubular, © The code permits the use of 1/4 in. plate in portions of small 
, double pass boilers. It has four . “i 7 . 
distinctive features of funds- size low pressure boilers. The lighter plates in even the smallest 


mental importance: 


7 s aiaieeiataislidtinadsti Heggie-Simplex are 5/16 in. thick —and at practicallyevery point 
, direct heating surface. all sizes are made of heavier steel than is required. Every piece of 
2. Secondary combustion ° ° e P 
chamber toprovideam- plate is firebox steel—because firebox is the only quality the mills 
yf ple room for complete ° ° 
‘ combustion before en: will guarantee to comply with A. S. M. E. standards. 
tering flues. 
3. “Rear-front-rear” pas- e ° P P ° 
sage for the gases. To code requirements governing welding, Heggie-Simplex has 
- freely circulating body added standards limiting the rate to that at which perfect 
Made in both oasis fusion is assured. The footage of weld per hour is only one- 
irect draft types and in a > y Hones 
| poo Eggle gr tg fourth that commonly produced. But when put to hydrostatic 
bungalows, residences and all test, Heggie-Simplex Boilers prove perfect, without leak or defect. 


iarger installations. 


Write for important new catalog with complete data. 


: HEGGIE-SIMPLEX BOILER COMPANY, Joliet, Illinois 


Representatives in Representatives in 







Akron Chattanooga Duluth po City, Mo. New York Schenectady 
[ Albuquerque Chicago Elmira ELECTRIC -WE Little Rock Okla. City Shreveport 
, Amarillo Cincinnati El Paso « LDED Louisville Omaha Spartanburg 
8 Atlanta Cleveland Fort Wayne HEGGIE-SIMPLEX Lubbock Philadelphia St. Louis 
‘ ered apernes Harrisburg ——— —— ee 
irmingham Dallas Houston ilwaukee aleig Toledo 
Buffalo Dayton Indianapolis STEEL BOILERS Minneapolis Rochester Tulsa 
Casper Denver Jacksonville Nashville Rockford Youngstown,O. 
Charlotte Detroit Joliet New Orleans San Antonio 








Just look up “Heggie-Simplex Boiler Co.” in the phone book in any of the above cities for representative's number and address 


t 


_—— —_ 





READING PIP 


UINE SUGHT IRON 





Now, You Can Tell It 
By Sight Without Seeing 


The Name 


The name “Reading” appears on every 
length of Reading Genuine Wrought 
Iron Pipe —- and thousands look for it. 
But sometimes the pipe is so placed that 
the name isn’t easy to find-—or cut so 
short that it can’t be found. 


Now you can be sure at all times, under 
all conditions, that the pipe which you 
paid for as “Reading” 1s “Reading” — 
without even seeing the name. 


The new Spiral Knurled Mark assures 
positive, easy identification—a big advan- 
“ tage to you, and a big time saver for the 
Even on the man who checks up on the specifications. 


shortest length 








io in An installation of Reading Genuine Wrought Iron 
Pipe indeed costs but a fraction more than the 
cheaper steel pipe, but its added years of service 
make it a sound, economical investment. Specify 


“Reading” and look for the Spiral Knurled Mark. 


READING IRON COMPANY 
READING, PA. 


World’s Largest Manufacturers of Genuine Wrought Tron Pipe 
Boston Cincinnati Dallas 
Pittsburgh Los Angeles Baltimore 
St. Leuis Philadelphia Seattle 
New York Chicago San Francisco 
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T is the usual thing at this time 
| of the year for people to look back 
over the year that has just passed in order to try and 
discover some of the they have made 
that time. Many find easy matter 
perhaps several habits that have formed 


mistakes 
and find 
that are 


this a very 
they 


ENGINEERING 


during | 


not doing them any good whatsoever, and in fact are a | 


hindrance to them; 
not able to see their faults that easily. 
type, however, realize that there is room for improvement 


and this is the season of year that both of them set about | 
Year’s | 


to correct their mistakes with a set of New 
resolutions. 

It is to be regretted that daily papers poke fun at New 
humorous cartoons and through 
do, because 


thing if 


Year's resolutions with 
their news columns much as they 
mighty good 


that many 


as 
Year's resolutions 
seriously. The trouble is 
resolutions that they 
the time the New Year is less than two weeks old they 


are a 
too 


while on the other hand, some are | 
Even the latter | 


New | 
taken | 
people make | 
have no idea of keeping, and by | 


have completely forgotten them, or just haven’t got the | 
will-power to go through with them because it is often | 


habits, and habits are 
There is no sense in a 
if he doesn’t 


a case of changing one’s 
times mighty hard to change. 


person making any resolutions 


some- | 


intend to | 


live up to them, nor is anything gained by making a | 


lot of foolish resolutions that there is no intention of 

keeping. 

help to you and stick to it. 
Most business organizations 


their accounts for the year by now and 


finished going over 
have 


have 


Make a resolution that will really be of some | 


a pretty | 


definite knowledge of just where they stand in a financial | 


Way. 
better during the past year? If so, why not resolve to 
give these blackboard epigrams a chance to help you to 
increase your business this year? You will soon find that 
they are drawing more people to your store every day. 
The cost is so small that you will never notice it. Get 
yourself a New Year’s present in the form of a black- 
board and a piece of chalk. You will find seven epigrams 
in this column every week. 
Go slow—-and the other fellow may beat you to it. 
. os 7 
If mistakes were crimes most of us would be in jail. 
a * * 


The real proof of the pudding is in the digesting. 
” . + 


A fire insurance company considers a conflagration the | 


best thing out. 
- * * 


The wise bill poster knows his place and sticks to it. 


Were you under the impression that you had done | 


SI 
\o 
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When a tall man is broke that’s the long and short of it. 


Many a man has risked acquiring a wife in order to 
acquire a sister, 


| 
} 
| 
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A Small Item 


with a 


BIG PROFIT 


Every furnace owner in your town 
is a live prospect for Tillery’s Little 
Janitor Furnace Clock. It is simple 
in construction, positive in opera- 
tion and costs less than any other 
heat regulator on the market. Can 
be used on any type heating system. 


TILLERY’S 
“Little Janitor” 


is a real sales winner at this time of 
the year. -It saves many times its 
small cost in comfort and conveni- 
ence. Each clock is fully guaranteed 
for one year but will last for ten with 
reasonable care. List price $5.50. 





Write For 
Full 
Details 


TuLeeays * 
re Janivoe 


Your Jobber 
or us direct 


TILLERY’S LITTLE JANITOR 
CLOCK COMPANY 


164 Market St. - NEWARK, N. J. 
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No Down Draughts 


The new “‘CABCO" Vented Type of Gas- 
Steam Radiator has a completely closed fire- 
box, is unaffected by down draughts and can 
be relied upon to furnish perfect combustion, 
always. Write for full specifications—NOW. 
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Cabco Iron Works, Inc. 
New York 






Gowanda 
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LION BRAND SEATS 
are Built to Last 

Each seat is made from carefully se- 

lected wood which has been thoroughly 

dried in our own kilns, is doweled front 

and back and finished with a high grade 


waterproof varnish. Packed in sepa- 
rate cartons for convenient handling. 
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The Olmstead-Thomson Mfg. Co. 


New Britain, Conn. 





Your Jobber 
Has Them 
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Plumbing Department 
| 1,566,209. Water Heater. John George Haus, Weirton, W 
Va. A water heater, comprising upper and lower ) ates, a 
partition connecting said plates and forming a thin cir 
| cuitous water chamber or passage having its in!«t and 
|} outlet at its outer and central portions, said heater having 
a depending apron perforated adjacent the low plate 
of the heater and adapted to receive a burner nfined 


within the apron, said perforations constituting a: wutlet 




















for air admitted through the bottom .of the op: ipron 
| lugs projecting radially from the apron, and means fo 
| adjustably securing said lugs to the legs of a bo 
¢ 
6 
, 7 
| } 
|i Sv iY 
| f 5 $y 
| . 
| ow 4 
} 
| R| 
q 
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1,566,209 
1,565,257. Sanitary Toilet-Seat Cover. Ethel IF. Clark 
|; Shooks, Minn. The combination with a toilet t, of a 
container disposed above said seat, a second container dis- 
| posed below said seat substantially alined with said first 
| mentioned container, a relatively thin member disposed 
between said containers, a plurality of seat covers each 
| having an eyelet secured in one side thereof threaded on 
said member so that the same can be stored in the upper 


container and moved to a position on said seat and then 
disposed in said lower container. 


? 7 . . 
| 1,565,649. Faucet. James A. Jensen, Philadelphia 
| Pa., assignor to Quaker City Iron Works, Philadelphia, 
Pa., a corporation of Pennsylvania. In a faucet of the 


character described, the combination of a casing providing 
a concentric abutment head having the leading face diver 


a 








gently sloped and a valve seat; a hollow closure member 
afforded guidance in the abutment head whi! movable 
toward and away from the valve seat; a spring fluential 
upon the closure member to resist valve opening; said 
| abutment head operating with the closure member 
| form a confined cavity for wholly accommodating the 
| spring when compressed. In a faucet of the character 
described, the combination of a casing providing a valvé 
| seat; a closure member having a rearward projectiié 
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stem movable toward and away from the valve seat; and 


i fixe butment head centrally pierced to slidingly re 
ve tem of the closure member, said head being 
upp i coaxially within the casing by a number of 
radia! bs, and said ribs extended longitudinally of the 
casings assist in guiding said closure member 
* . * 

1.565.650. Check Valve. William A. Kee, Joplin, Mo., 
ssigl of one-fourth to Jesse A. Worley and one-fourth 
to Cu M. Humphreys, both of Baxter Springs, Kans. A 
check lve comprising a relatively large valve chamber 
havin: ubstantially axial inlet and outlet openings, a 
valve seat arranged in said chamber, a valve adapted 
to enguge against one side of said seat, said casing being 
prov { with a substantially radial opening substantially 
equal in width to the diameter of said valve, and a cover 
for said radial opening, a portion of said valve being 
adapted to engage the walls of said chamber to be guided 
there said cover being provided with an inward ex 
tension adapted to engage another portion of said valve 

serve as a guide therefor. 








1,566,121. 





565,650. 


1,566,121. Water Heater. Arthur Nelson Roberts, 
Chicago, Ill. In a water heating unit the combination of 
a single loop disposed in a horizontal plane comprising 
long and short spaced parallel legs connected by a U 
shaped coupling, a second loop disposed in a_ vertical 
plane immediately above the space. between the legs of the 
first mentioned loop and comprising long and short legs, 
means connecting the end of the longer legs of the first 
and second mentioned loops opposite to the ends to 
which the shorter legs thereof are respectively connected, 
and inlet and outlet conduits respectively connected at 
the free ends of the shorter legs of the first and second 
mentioned loops and extending transversely of the parallel 
disposition of the legs of said loops. 

4 * * 

1,565,673 Faucet. Chester Rick, Philadelphia, Pa. 
A faucet comprising a body having a supply passage and 
a valve chamber separated by an internal partition wall, 
there being an inlet opening in said wall at the upper 
end of said valve chamber, a tubular member connected 











With said body and rotatable with respect thereto, a valve 
‘arried by said tubular member for closing said inlet 
opening, a spout member secured to and projecting below 
Said tubular member, a shoulder on said spout member, 


and a handle clamped between the lower end of said 

tubular member and the shoulder on the spout member. 
* - * 

1,565,677. Overhead-Supply Washfountain. Louis 

Schlesinger and Herman BE. Heine, Milwaukee, Wis., as- 

Sgnors to Bradley Washfountain Company, Milwaukee, 


ENGINEERING 


OISCHARGE 


TO SEWER 


Fig. 194-C 








The, Taber Midget Sump Pump, illustrated 
above, is one of our small units, and is par- 
ticularly well suited where there is a small 
amount of drainage water to handle. An 
18-inch tile furnishes the sump pit. This 
unit is built with either 14 or 14 h.p. motor. 
It is easily installed, compact, and auto- 
matic in operation. 

The Taber Centrifugal Pump illustrated 
below is designed for circulating purposes 


hot and cold water systems, refrigeration 
and cooling plants, swimming pools, etc. 


Send today for catalog and complete in- 
formation. 


Fig. 510 


Manufacturers’ Agents 


calling on architects and plumbing con- 
tractors who are interested in the Taber 
line are invited to write for details 


TABER PUMP COMPANY 


BUFFALO N. Y. 














PENN 


Portable 
Vise Posts 


are saving hours of time and 
hundreds of dollars for Plumbers 
and Steam Fitters all over the 
country. These handy posts can 
be set up in 30 seconds in a door 
way or anywhere between floor 
and ceiling without causing the 


slightest damage. 


Once in position, the PENN Vise 
Post can be extended from 5 feet 
4 inches to 9 feet 6 inches and is 
absolutely rigid at all heights 


Write for full details 


17 ONCE. Then or- 
der from your jobber, 


PENN 
ENGINEERING 


CO. 


Manufacturers 





Patented 
Sept. 6, 
1921 





Reading - Pennsylvania 








Be sure you get good | 
floats for 1926 by 
always specifying 
“REICHERT” on &) 
your order. You | 
can't get better 
floats—at the same § 
or any other price. & 


E FEDERAL 25 





{ Every REICHERT 
—& Float is made from pure 
FE copper, is absolutely solder 
Ea less and is guaranteed to stay 
tight as long as the metal it 
self lasts. Let us quote you 
—NOW. 


The Reichert Float & 
Mfg. Co. 


2238 Smead Ave. Toledo, Ohio 


FF LOATS 
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| vinator Corporation, 
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Wis., a corporation of Wisconsin. An overhead supply 
ishfountain, comprising a standard having a basin 
thereon, a tubular member extending upwardly from ths 
basin, a fountain mounted on the tubular mem! and 
having a line of spray openings, another tubular member 
connected to the fountain and surrounding the fir men 
1,565,677 
tioned tubular member and extending upwardly from 
said fountain to form a water conduit between the two 
tubes, a mixing chamber above the tubular member, and 
valved controlled means for supplying water to the mixing 
| chamber. 
* - . 
1,566,255. Refrigerating Apparatus. Charles C. Spreen, 
Detroit, Mich., assignor, by mesne assignments, to Kel- 


Mich., a corporation of Mich- 
igan. An expansion comprising a diaphragm, a 
casing member having a portion of appreciable thickness 
said portion, and having also 
aperture and formed 


Detroit, 
valve, 


through 
concentric 


and an aperture 


an inner face with said 





Tf 


a 

at 

“5 
and arranged to closely engage one face of said dia 
phragm except over the area of said aperture, spring 


disposed within said aperture having one end engaging 


the exposed portion of said face of said diaphragm and 


normally effective to move said diaphragm from said 
member an abutment engaging the remote end of said 
spring, adjustably mounted in said aperture, and itself 
provided with a bore therethrough, an instrument extend- 
ing through said bore and engaging said diaphragm 
and effective to forcibly move said diaphragm from said 
member, and means arranged to normally overlie said 


and said instrument removable to permit operation 


instrument. 


bore 
of said 


+ 7 © 
1,565,896. Steam Water Heater. Amzy L, [olinget, 
North Manchester, Ind. A water heater comprising a line 





ners 
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pipe, a head connected with said pipe, a steam inlet pipe 
communicating with the interior of said head, a flange 
connected with the head, a second head located interiorly 
of the first-mentionel head and provided with a duct, 
a pipe connected with the second-mentioned head, a pipe 
connected with the duct and located within the last 
mentioned pipe, a fitting connected with the flange, a 
steam cylinder located in the fitting and receiving both 








1,565,896 








When Winter's Cold Blustery Winds aid 
Jack Frost in his attack on water, gas and 
electric service, the CRY FOR HELP 
will again be heard. Are you well sup 
plied with powerful cold weather Torches 
and Fire Pots. Nothing in the Torch 
line willequal C. & L.'s Nos. 208 and 32 
Satisfaction Guaranteed 


Jobbers supply at factory prices 


No. 32 Torch Clayton & Lambert Mfg. Co. 


Ask for latest price 6246 Beaubien St. - Detroit, Mich. 





of the pipes which are connected with the second-men- 





tioned head, a closed end casing surrounding the steam 
cylinder, means extending through the casing for con- 
ducting condensation from the pipe which is connected 
with the duct of the second-mentioned head and from 
the interior of the steam cylinder, a water outlet con- | J} 


nected with said fitting and means for separating the | 
steam and water compartments. | 


Heating Department | 


1,565,254. Pipe Covering. Albert Leonard Bystrom, 
Tower, Minn. A pipe covering including similar units 
each comprising an inner tubular pipe receiving member, 
annular outstanding portions at the ends of the member, 
an outer tubular member provided with annular corru- 
gations, there being a partial vacuum between said mem- | || 





THE GLEOCKLE 


Wrought Iron Adjustable 


RADIATOR BRACKET 


for wall and column radiation 
Used in buildings where 
the best equipment through- 
out is specified. 

Write for Booklet 


A. F. GLEOCKLE, JR. 
415 Bay Street ROCHESTER, N. Y. 


Our catalog, P. 494 Domestic Engineering Catalog Directory 





Patented 





bers, and means at the ends of the outer tubular member 














1,565,254. 


interlocking with the annular outstanding portions to 
seal the space between the members, and means for 
Sealing the connection between the units, said last men 
tioned means including connected inner and outer sleeves 
fitted upon said ends and having a partial vacuum be- 
tween them, and an insulating packing surrounded by 
the inner sleeve. 
* . . 


1,566,250. Boiler. Frank B. Howell, Buffalo, N. Y., 


Easy to Sell-- 
Easy to Install-- 


Kaustine Septic Tanks; Armco Iron con- 
struction. Special design. Low cost. 


Many sizes. Complete unit. Free plans. 


Write for Booklet 206 and Price List. 
KAUSTINE COMPANY, INC. 


Buffalo, N. Y. 

















The Monarch Automatic Electric Pump 
is the result of years of study and practical 
experience. It is strictly a quality pump, 
with many points of merit exclusively 
Monarch. Judge Monarch from any stand- 
point and it will measure up. Deep and 
shallow well types. Full line of sizes and 
capacities. $90.00 and up. 


















230 E. Ist Street 











Line of Pumps and Water Softeners 


Investigate Monarch Lines before you decide. Catalog DE-1 ready 


The Monarch Engineering Co. 
DAYTON, OHIO 


The Monarch Water Softener line is especially 
reliable because it has no delicate, moving parts 
for the salt brine to corrode. The trouble due 
to complicated mechanism is, therefore, made 
impossible. Nor can its Armco Iron tank rust 
out. And yet, being a single-valve softener, the 
Monarch is so simple that a child can recondi 
tion it. Full line of sizes. $100.00 and up. 


























DOMESTIC E 


Made Right- 
To Work Right 


AAA 
Vuevuve 














The “ALWAYS RELIABLE” furnaces 4 
and torches really live up to their name. 
They will stand any amount of use, much 
abuse, and still give the kind of service 
that you have a right to expect 











PATENTED 


NO. 14 PUMP 
NO. 13 BULB Jobbers sell at factory prices 
Writefor OTTO BERNZ CO. INC. 


Newark, N. J. 


Offices in New York City, Chicago, Fort Worth, 
Denver, Helena, Mont., San Francisco, Los Angeles, 
Seattle, and St. Thomas, Ont. 


Complete 
Catalog 





Fh When you need 
ieee Soldering Flux, 


SOLDERING | 
a SALTS y 


Try Yager’s. 
% Ib., 1 Ib. and 5 Ib. 


Your dealer will supply you or 
write us and ask for Free samples 


ALEXR.BENSONCO.,INC., HUDSON,N.Y. 


For list of distributors see 1924 McRae Blue Book 
Sales Agency fer Canada: Canadian General Electric Co.. Lid., Terente & Montreal 














WILHELMI and MODERN 
Copper Range Boilers 


dikes Unexcelled in design, mate- 
paren rial and workmanship. 
. Interior thoroughly tinned. 
_No iron used in construc- 
tion. 
Guaranteed against col- 
lapse. 
Always satisfactory. You 
can 4 install on on 
your best jobs. 


IMPROVED 


| receptacle, 


-NGINEERING January 1926 
| assignor to American Radiator Company, Chicas Il 
| a corporation of New Jersey. A boiler comprising fuel 


flues, a vertical compartment arranged to 
| the rear of said fuel receptacle substantially co-ext«nsivye 
provided near its 


partition 


and 
and a 


in height therewith 


intake 


top \ air 


openings, arranged in sai om 





1,566,250. or * 











partment, dividing the same transversely to form a com 
bustion chamber and an air heating chamber above said 
combustion chamber; said partition having a plurality of 
discharge openings therein for the passage of heated air 
into said combustion chamber, substantially as spevitied 
* * ~ 
1,565,432.  Liquid-Fuel Burner. Joseph W. Flynn 
Erie, Pa. In an apparatus of the class described, a base 
having a chamber in the intermediate portion ereof 
to receive fluid fuel, a conical generator plate suspended 
|} upon and in spaced relation to the upper wall said 
1,565,432, 
chamber, a fluid fuel jet extending through the apex of said 
generator plate and communicating with said chamber 
whereby fluid fuel is supplied to said generator plate, 
and a tubular air conductor adapted to direct a current 
ef air downwardly upon the apex of said generator plate 
* * * 

1.566.056 Adjustable Thermostat Valve. William 
Westerfield, Pasadena, Calif. In a thermostat valve, the 








Order from your Jobber. Made by 
Hayes Manufacturing Co. 


Paterson, N. J. 





“‘KRIEBEL”’ | 
VACUUM RADIATOR 
AIR VALVE 

Lets the air out 
FREELY 
Keeps it OUT 
It’s Good, Try It! 


H. K. KRIEBEL 
253 E. Upsal St. 
Philadelphia, 





Pa. 








combination of a body providing a passage; a hollow arm 








extending from said body; a throat forming a valve seat 

| in said passage; a closure means receivable by s: seat 
a threaded stem to support said closure means; 4 tier 

| mostat in said hollow arm; a nut threaded upon said 
| stem, said nut receiving the movable end of said ermo 
stat; and means whereby said stem may ‘be turned 38 

said nut to adjust said closure means, and a cap to enclose 

there 


the projecting end of said stem to prevent leaka 


| around, 





onsets 
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Classified Advertisements 


8 cents for each word including heading and address. Count seven words for keyed address. Minimum $2.00 for each 


insertion. 





Situations Open 


MAN FOR CHICAGO AND VI- 


SALE? 

elt to sell plumbing specialties 
and brass goods. Commission basis. 
Addr Key 5600, “Domestic Engineer- 
ing 1900 Prairie Ave., Chicago. 


WANTED—EXPERIENCED, CAPABLE 
salesmen to work exclusively for 
manufacturer of high-grade sanitary 
ware, selling jobbers. One for state of 
New York, including New England 
States, other for Pennsylvania and ter- 
ritory adjacent to Philadelphia. When 


replying, give full details regarding 
experience and qualifications, also 
minimum salary expected. Address 
Key 196, “Domestic Engineering,” 1900 
Prairi« Ave., Chicago. 
WANTED SALESMEN CALLING ON 
the plumbing and heating trade to 
handle a specialty that has merit and 
will bring you repeat orders. Exclu- 
sive territory on a commission basis. 
Address Key 498, “Domestic Engineer 
ing 1900 Prairie Ave., Chicago. 


SALESMAN—MUST BE ACQUAINTED 
with the plumbing trade to sell di- 


rect a complete line of high grade 
plumbers’ brass goods, specialties and 
tools Give full information as to 
former connections and experience, 


Address Key 499, “Domestic 
ing,” 1900 Prairie Ave., 


Engineer- 
Chicago. 


SALESMAN ACQUAINTED WITH JOB- 

bers of plumbing and heating supplies 
in Central territory, wanted by manu- 
facturer. Applicants should state quali- 
fications in full, including territory 
covered. Address Key 492, “Domestic 
Engineering,” 1900 Prairle Ave., Chi- 
cago. 


MANUFACTURER OF WELL KNOWN 

automatic storage water heater 
wishes to get in touch with salesmen 
in various parts of the country who 
are accustomed to selling the plumb- 


ing contractor direct. Address Key 
48 3, “Domestic Engineering,” 1900 
Prairie Ave., ‘0. 


LARGE MANUFACTURER OF CON- 
cealed and exposed bath and shower 


fixt ures desires services of several 
Salesmen who have had broad expe- 
rience selling this class of material 


only. Several territories open. Salary 
or commission basis. Mention former 
or present employer with your appli- 
cation which will be held in strict con- 


fidence Address Key 501, “Domestie 
Engineering,” 1900 Prairie Ave., Chi- 
cago, Illinois, 


| 
| 





| 


{ 


Lines Wanted 


WANTEI MFRS.’ AGT. IN SAN 

Franciseo, Calif., desires established 
competitive specialty lines for exclu- 
sive territory, Denver west selling 
jobbers only Highest bank and per 


Address Key 497, 


sonal references ) 
1900 Prairie 


Domestic Engineering,” 
Ave., Chicago. 


Lines to Handle 


MANUFACTURERS’ AGENTS WHO 

sell plumbing contractors on a com- 
mission basis can secure a valuable 
addition to their line by writing Key 
484, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 


Miscellaneous 


PATENT SENSE—VALUABLE BOOK 
(free) for inventors seeking largest 

deserved profits. Write Lacey & Lacey 

Ht + 8t., Washington, D.C. etablished 


WE BUY ALL SIZES OF 


PIPE COUPLINGS 


We Pay More GR 


besides paying the freight 
——— ASK US! 


CONSOLIDATED PIPE & STEEL CO. 


2712-24 S 2nd St — Plant Nr 1—St. Louis. Mo. 


PLUMBERS’ STOCK BOXES FOR 
washers, small tools, brass work, 
valves, spigots, ete. Send for price list 


and circular. mage Shelf Box Co., 


Haddon Heights, N. 


PERKINS 


CONCRETE 


INSERTS 


Adjustable—Strong 
Immovable-—Economical 


. ” ” yi 
Four sizes 34’—14"—54" 34 


Write for circulars and prices 


HOMER C. PERKINS CO. 
30 OLIVER STREET :: BOSTON 








One inch $4.00. Cash must accompany order. atta should reach us eight days in advance. 





WIPING 
CLOTHS 


Formed — Flexible— Finished 


Made in five sizes for all standard joints. From 
your jobber or post paid to your addrese in the 
next mail or sent C.O.D. A post card for ful 
particulars. Patented September 16th, 1924. 


GEO. E. WILLIAMS 


Sole Manufacturer 
3 E. 26th ST., MINNEAPOLIS, MINN. 
Ticking and Moleskin 


Books for Your Trade Library 


OVERHEAD EXPENSE AND PER 
CENTAGE METHOD: iy Henry I 
Baillet. Master plumber and team 
fitters are realizing more and more the 
importance of including their overhead 
expense as a part of each contract It 


is the only sure way of showing the 
correct margin of profit on business 
handled for the year. In compiling this 
book, Mr. Baillet has used data taken 


from actual business experience. Shows 
how to figure properly the cost of 
doing business and the correct per 


centage of profit on any contract A 
book worth many times its cost. Size, 
4%x7 in 128 pages 24 tables Cloth 
Price, $1.50. 


PRACTICE AND THEORY OF SANI- 

TARY PLUMBING. By R. M. Star 
buck. Vol. 1. Contains 400 questions 
with complete and comprehensive an 
swers, covering everything the plumber 
should know regarding drainage and 
venting. A thoroughly practical plumb 
er’s reference book brought up to the 
latest requirements in plumbing prac 
tice. Explains technical terms, gives 
rules and tables and is fully illus- 
trated. So popular has this book be- 
come that the 12th edition has been 
published. The combined set of four 
volumes makes a complete preparation 
for Board and Health and union ex- 
aminations. Size, 5x7 in. 160 pages 
Cloth. Price, $1.50. 


Books Sent Parcel Post Prepaid 


Domestic Engineering 
1900 Prairie Avenue, Chicago 














Subscription Blank 


Domestic Engineering Co., 


1900 Prairie Avenue, Chicago. 


I should like to reed DOMESTIC ENGINEERING each week. Enter my subscription for years, 
for which I agree to pay $.................. on receipt of bill 
SUBSCRIPTION RATES | eT Tee eT TTT TTT eT Te Te TT ee eee ee 
United States, Cuba 1 year (52 issues)... . $2.00 EE CT ES OPT ET TEL TCE POOR T ee 
Canada and Mexico S years...... Pree y 5.00 NE ian. 22 craigsa iss cooled Wiuie WORE Mee Ree Sea Kaeuisas 
A a eo eee ee 3.00 SER reer re Te ere rer ST Teer e rT Tere 
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7 _——_ This FREE Booklet describes the 
unique advantages of the new EAGLE Lead Roof Flange. 


N the past, lead roof flanges have given sat- 
isfaction because they were easily adjusted 
to different pitches of roof, and possessed the 
long-wearing qualities of lead. Now our 
Research Department has combined in the 
new Eagle Lead Roof Flange many 
unique advantages. It is offered as an- 
other example of the success of scien- 
tific methods of production. Write for 
the free booklet describing it. 
The Eagle Lead Roof Flange offers 
these advantages: 1. It is made of 
pure drawn lead under 3000 pounds 
pressure per cubic inch. 2. No blow- 


holes or laminations are possible in it. 3. Its 
caulking ring is spun to triple thickness. 
4. Its boot is lead-burned, not soldered, to the 
apron, thus eliminating all possibility of weak 
spots or leaks. 5. It is easily adjusted to all 
pitches of roof. 6. It is the heaviest 
roof flange or the market and meets 
all conditions. 7. Its extra large 
apron permits ample covering space 
for shingles. 8. It is carried in con- 
venient stock sizes by your dealer — 

special sizes made as required. 
Tear off the bottom of this advertise- 
ment,andsend it with your card or letter. 


EAGLE 
Lead Roof Flange 


The EAGLE-PICHER LEAD COMPANY . Chicago - Joplin + Cincinnati 
Producers of lead and allied products 


Sales Offices 


CINCINNATI CLEVELAND PITTSBURGH 


PHILADELPHIA NEW YORK MINNEAPOLIS 


BOSTON BUFFALO DETROIT BALTIMORE NEW ORLEANS KANSAS CITY ST.LOUIS JOPLIN 


Manufacturing Plants 
CINCINNATI NEWARK GALENA, KAS, HENR YETTA, OKLA, PICHER, OKLA CHICAGK 
EAST ST, LOWS, ILI, ARGO, ILL. JOPLIN, MO, HILLSBORO, ILL, ONTARIO, OKLA, 








